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RISK FACTOR SUMMARY

Below is a summary of the principal factors that make an investment in our common stock speculative or risky. This summary does not address all of
the risks that we face. Additional discussion of the risks summarized in this risk factor summary, and other risks that we face, can be found below in
ltem 1A. - “Risk Factors” and should be carefully considered, together with other information in this Quarterly Report on Form 10-Q and our other filings
with the U.S. Securities and Exchange Commission, or the SEC, before making investment decisions regarding our common stock.

» Our plans and expectations regarding the initiation, timing, progress, results, and costs of both of our intemally developed programs and
partnered programs, including current and future preclinical studies and clinical trials, and the period during which the results of such studies
and trials will become available, are subject to a high degree of uncertainty.

»  Our short operating history may make it difficult for you to evaluate the success of our business to date and to assess our future viability.

* We hawe incurred significant losses since inception, we expect to incur losses in the future and we may not be able to generate sufficient
revenue to achieve and maintain profitability.

»  We will need to raise additional capital to fund our operations, pre-clinical and clinical development of our intemally developed programs, and to
improve our Integrated Drug Creation platform. If we are unable to raise additional capital on terms acceptable to us or at all, we may not be able
to continue to develop our intemnally developed programs and/or compete successfully with our Integrated Drug Creation platform, which would
harm our business, operations, and financial condition.

+ Biologic drug development is inherently uncertain, and it is possible that our technology may not succeed in discovering appropriate product
candidates. Even if we do succeed, it is possible that none of the product candidates created using our Integrated Drug Creation platform will
achieve development or regulatory milestones, including marketing approval, or become viable commercial technologies, on a timely basis or at
all, which would harm our ability to generate revenue.

» Positive results from early preclinical studies or preliminary results from clinical trials of our product candidates are not necessarily predictive of
the results of later preclinical studies and any future clinical trials of our product candidates. If we cannot replicate the positive results from our
earlier preclinical studies of our product candidates in our later preclinical studies, clinical trials and future clinical trials, we may be unable to
successfully develop, obtain regulatory approval for and commercialize our product candidates.

+ If we or our partners experience any of a number of possible unforeseen or negative events in connection with preclinical or clinical development,
regulatory approval or commercialization of product candidates generated through our platform, this could negatively affect our revenue
opportunity for that program, and/or have broader deleterious effects on our reputation and future partnership prospects.

» Preclinical and clinical development is uncertain. Our or our partners' preclinical and clinical product candidates may experience delays or may
newver advance to and/or through clinical trials, which would adversely affect our or our partners’ ability to obtain regulatory approvals or
commercialize these product candidates on a timely basis or at all, which would have an adverse effect on our business.

» The markets in which we operate, including those for Integrated Drug Creation platform technology and our Intemally Developed Programs, are
highly competitive, and if we are unable to compete effectively, our business and prospects could be adversely affected.

»  We rely and expect to continue to rely on third parties to conduct our preclinical studies and clinical trials. If those third parties do not perform as
contractually required, fail to satisfy legal or regulatory requirements, miss expected deadlines or the relationship terminates prematurely, our
intemally developed programs could be delayed, more costly or unsuccessful, and such programs may never obtain regulatory approval or
commercialization.
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+ If we do not achieve our projected development goals in the timeframes we announce and expect, the clinical development of our programs,
commercialization of our programs, and validation of our Integrated Drug Creation platform may be delayed and our expenses may increase and,
as a result, our stock price may decline.

»  Our commercial success depends on the technological capabilities of our Integrated Drug Creation platform and the advancement of our
Internally Developed Programs.

* We are substantially dependent on the successful application of our Integrated Drug Creation platform to identify, design and advance product
candidates for our intemally developed programs. Our ability to generate and progress these programs, and in some cases enter into potential
collaboration or licensing arrangements for further development, depends in part on the performance and continued development of our platform
technologies.

»  Our partnership strategy significantly depends on the eventual approval and commercialization of product candidates developed under our
partnerships for which we may have no control over the clinical development plan, regulatory strategy or commercialization efforts.

*  We rely on a limited number of suppliers for laboratory equipment and materials and may not be able to find replacements or transition to
altemative suppliers on a timely basis, or at all.

*  Our Integrated Drug Creation platform may not meet the expectations of our partners, which means our business, financial condition, results of
operations and prospects could suffer.

» The loss of any member of our senior leadership team or our inability to attract and retain highly skilled scientists and business development
professionals could adwersely affect our business.

* We depend on our information technology systems, and any significant disruptions to or failure of these systems could result in significant
financial, legal, regulatory, business and reputational harm to our business.

+ If we are unable to obtain and maintain sufficient intellectual property protection for our technologies and product candidates, or if the scope of
the intellectual property protection obtained is not sufficiently broad, our competitors could develop and commercialize technologies or product
candidates similar or identical to ours, and our ability to successfully leverage our technologies or product candidates may be impaired.

+ Disruptions to the operations of the FDA, the SEC or other government agencies, including due to funding shortages, government shutdowns,
policy changes or staffing reductions, could delay regulatory reviews, approvals or other govemmental actions on which our business depends,
which could adwersely affect our business.

SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Quarterly Report on Form 10-Q includes “forward-looking statements” within the meaning of the U.S. Private Securities Litigation Reform Act of
1995. Forward-looking statements include statements that may relate to our plans, objectives, goals, strategies, future events, future revenue or
performance, capital expenditures, financing needs and other information that is not historical information. Many of these statements appear, in
particular, under the headings “Business”, “Management’s Discussion and Analysis of Financial Condition and Results of Operations”, and “Risk
Factors”. Forward-looking statements can often be identified by the use of terminology such as “may,” “might,” “will,” “should,” “expects,” “intends,”
“plans,” “anticipates,” “believes,” “estimates,” “predicts,” “potential,” “continue” or the negative of these terms or other comparable terminology. In
addition, any statements or information that refer to expectations, beliefs, plans, projections, objectives, performance or other characterizations of future
events or circumstances, including any underlying assumptions, are forward-looking. In particular, these forward-looking statements include, but are not
limited to:

» our plans and expectations regarding the initiation, timing, progress, results, and costs of our intemal discovery, research and development
programs, including current and future preclinical studies and clinical trials, and the period during which the results of such studies and trials will
become available;
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+ our ability and timing to advance our product candidates in, and to successfully initiate, conduct, enroll and complete, clinical trials;

» our expectations regarding the therapeutic potential of our product candidates, and the disease indications for which we intend to develop our
product candidates;

» the timing and likelihood of, and our ability to obtain and maintain, regulatory clearances of our Investigational New Drug (IND) applications to
initiate clinical trials and regulatory approval to commercialize our product candidates;

* our expectations regarding our further development of, successful application of, and the rate and degree of market acceptance of, our Integrated
Drug Creation platform, including progress towards fully in silico biologic drug discowery;

* our expectations regarding our ability to leverage our Integrated Drug Creation platform to shorten preclinical development timelines for biologics;

+ our expectations regarding the markets for our product candidates, if approved, as well as those product candidates developed by our partners
using our senices and technologies, including the growth rate of the biologics market;

+ our ability to attract new partners and enter into drug creation agreements that contain milestone and royalty obligations in favor of us;

+ adverse public perception of the use of Al and product candidates developed using Al may negatively impact demand for, or regulatory approval
of, our product candidates and adwersely affect investor and marketplace perception of our platform technology;

+ our potential to receive revenue from the achievement of milestones and from royalties on net sales under agreements with our partners with
respect to products originating from our Integrated Drug Creation platform;

+ our ability to enter into commercial license agreements for our partnered programs with those partners who do not currently have milestone
payment and royalty obligations to us;

+ our ability to manage and grow our business by expanding our relationships with existing partners or introducing our Integrated Drug Creation
platform to new partners and developing product candidates for intemally developed programs;

+ our expectations regarding our current and future partners’ continued development of, and ability to commercialize, biologic drugs generated
utilizing our proprietary Integrated Drug Creation platform;

+ our strategy, including our strategy to advance intemally developed programs through preclinical studies and clinical trials;

» our estimates of our expenses, ongoing losses, future revenue, capital requirements and our need for or ability to obtain additional funding before
we can expect to generate additional revenue;

» our estimates of the sufficiency of our cash, cash equivalents and marketable securities;
+ our calculations and estimates related to the valuation of our intangible assets;
» our ability to establish, maintain or expand collaborations, partnerships or strategic relationships;

+ our ability to provide our partners with a full drug discovery solution and the use of artificial intelligence (Al) across our Integrated Drug Creation
platform;

+ our ability to obtain, maintain and enforce intellectual property protection for our platform, products and other technologies, the duration of such
protection and our ability to operate our business without infringing on the intellectual property rights of others;

+ our ability to attract, hire and retain key personnel and to manage our growth effectively;

» our expectations regarding use of our cash, cash equivalents and marketable securities;
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+ our financial performance and that of companies in our industry and the financial markets generally;

» the wlatility of the trading price of our common stock;

+ our competitive position and the development of and projections relating to our competitors or our industry;
» the impact of laws and regulations on our business and operations;

»  our expectations regarding the time during which we will be an emerging growth company under the Jumpstart Our Business Startups Act of
2012 (JOBS Act); and

+ global economic conditions, including market volatility, acts of war and civil and political unrest, and our expectations about market trends and
effects from inflation and fluctuations in interest rates.

Any forward-looking statements in this Quarterly Report on Form 10-Q reflect our current views with respect to future events or to our future financial
performance and involve known and unknown risks, uncertainties and assumptions that could cause our actual results and the timing of certain events to
differ materially from future results expressed or implied by the forward-looking statements. Factors that could cause or contribute to such differences
include, but are not limited to, those identified herein, and those discussed in the section titled “Risk Factors,” set forth in Part |, ltem 1A of this
Quarterly Report on Form 10-Q. You should not rely upon forward-ooking statements as predictions of future events. Such forward-looking statements
speak only as of the date of this report. Our forward-ooking statements do not reflect the potential impact of any future acquisitions, mergers,
dispositions, joint ventures or investments we may make or enter into.

You should read this Quarterly Report on Form 10-Q and the documents that we hawve filed as exhibits to this Quarterly Report on Form 10-Q completely
and with the understanding that our actual future results, performance or achievements may be materially different from what we expect. Except as
required by law, we undertake no obligation to update any forward-looking statements to reflect events or circumstances after the date of such
statements.

This Quarterly Report on Form 10-Q includes statistical and other industry and market data, which we obtained from our own intemal estimates and
research, as well as from industry and general publications and research, suneys, and studies conducted by third parties. Industry publications, studies,
and suneys generally state that they have been obtained from sources believed to be reliable, although they do not guarantee the accuracy or
completeness of such information. While we believe that each of these studies and publications is reliable, we have not independently verified market
and industry data from third-party sources. While we believe our intemal company research is reliable and the market definitions are appropriate, neither
such research nor these definitions have been verified by any independent source.

Throughout this Quarterly Report on Form 10-Q, the “Company,” “Absci,” “Absci Corporation,” “we,” “us,” and “our,” except where the context requires
otherwise, refer to Absci Corporation and its consolidated subsidiaries; “our board of directors” refers to the board of directors of Absci Corporation.
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Part I. Financial Information

Item 1. Financial Statements

ABSCI CORPORATION
UNAUDITED CONDENSED CONSOLIDATED BALANCE SHEETS

March 31, December 31,
(In thousands, except for share and per share data) 2026 2025
ASSETS
Current assets:
Cash and cash equivalents $ 8627 $ 20,025
Marketable securities 117,078 124,267
Prepaid expenses and other current assets 6,267 5,281
Total current assets 131,972 149,573
Operating lease right-of-use assets 2,630 2914
Property and equipment, net 18,778 20,860
Intangibles, net 40,768 41,514
Restricted cash, long-term 1,062 1,053
Other long-termassets 383 383
TOTAL ASSETS $ 195593 $ 216,297
LIABILITIES AND STOCKHOLDERS' BQUITY
Current liabilities:
Accounts payable and accrued expenses $ 17,310 $ 19,348
Long-termdebt 413 873
Operating lease obligations 1,857 1,805
Deferred revenue 450 739
Total current liabilities 20,030 22,765
Operating lease obligations, net of current portion 2,145 2,624
Deferred revenue, long-term 641 436
Cther long-termliabilities 806 1,023
TOTAL LIABILITES 23,622 26,848
STOCKHOLDERS' EQUITY
Preferred stock — —
Comon stock 15 15
Additional paid-in capital 826,035 813,627
Accurrulated deficit (654,383) (624,784)
Accunulated other conprehensive income 304 591
TOTAL STOCKHOLDERS EQUITY 171,971 189,449
TOTAL LIABILITIES AND STOCKHOLDERS' EQUITY $ 195593 $ 216,297

The accompanying notes are an integral part of these condensed consolidated financial statements.
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ABSCI CORPORATION
UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS AND COMPREHENSIVE LOSS

(In thousands, except for share and per share data)

Partner programrevenue
Operating expenses
Research and development
Selling, general and administrative
Depreciation and anortization
Total operating expenses
Operating loss
Other income (expense)
Interest expense
Other incore, net
Total other income, net
Loss before income taxes
Income tax expense (benefit)
Net loss

Net loss per share:
Basic and diluted

Weighted-average conmon shares outstanding:

Basic and diluted

Conprehensive loss:
Net loss
Foreign currency translation adjustments
Unrealized loss on marketable securities

Conprehensive loss

For the Three Months Ended March 31,

2026 2025
215§ 1,179
19,275 16,364
9,058 9472
2,728 3,072
31,061 28,908
(30,846) (27,729)
(18) (79)

1,283 1,458
1,265 1,379
(29,581) (26,350)
(18) 4
(29599) $ (26,346)
(019) $ (0.21)
152,961,8% 124,461,439
(29,599) $ (26,346)
(65) 7

(222) (54)
(29,886) $ (26,323)

The accompanying notes are an integral part of these condensed consolidated financial statements.
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ABSCI CORPORATION
UNAUDITED STATEMENTS OF CHANGES IN STOCKHOLDERS’ EQUITY

(In thousands, except for share data) Common Stock Additional Paid-  Accumulated Amélomn:l::??:egts?\?er StockhoIJ:rt:!
Shares Amount In Capital Deficit Income (Loss) Equity
Balances - December 31, 2025 151,515,079 $ 15 $ 813627 $ (624,784) $ 501 $ 189,449
Issuance of conmron shares 2,871,218 — 7,957 — — 7,957
Issuance of shares under stock plans, net of
shares withheld for tax payments 963,838 — 59 — — 59
Stock-based conpensation — — 4,392 — — 4,392
Foreign currency translation adjustments — — — — (65) (65)
Unrealized loss on marketable securities — — — — (222) (222)
Net loss — — — (29,599) — (29,599)
Balances - March 31, 2026 155,350,135 $ 15 § 826,035 $ (654,383) $ 304 3 171,971
46387
(In thousands, except for share data) Common Stock Additional Paid-  Accumulated Accct:jo"r‘r:j:)?t:r?egg:sg Stockholt-lr:::'l
Shares Amount In Capital Deficit Income (Loss) Equity
Balances - December 31, 2024 115,362,265 $ 12 $ 688,726 $ (509,601) $ 4 $ 179,133
Issuance of conmon shares, net of issuance
costs 10,983,477 1 39,158 — — 39,159
Issuance of shares under stock plans, net of
shares withheld for tax payments 1,195,012 — 1,914 — — 1,914
Stock-based conpensation — — 4913 — — 4913
Foreign currency translation adjustrents — — — — 4 4
Unrealized loss on marketable securities — — — — (54) (54)
Net loss — — — (26,346) — (26,346)
Balances - March 31, 2025 127,540,754 $ 13 § 734,711 § (53547) $ 19 § 198,796
46387

The accompanying notes are an integral part of these condensed consolidated financial statements.
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ABSCI CORPORATION

UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

(In thousands)
Cash Flows From Operating Activities
Net loss
Adjustrrents to reconcile net loss to net cash used in operating activities:
Depreciation and anortization
Stock-based conpensation
Accretion of discount on marketable securities
Other
Accounts receivable, net
Prepaid expenses and other current assets
Operating lease right-of-use assets and liabilities
Other long-termassets
Accounts payable and accrued expenses
Deferred revenue
Net cash used in operating activities
Cash Flows From Investing Activities
Rurchases of property and equipment
Investment in marketable securities
Proceeds frommeturities of marketable securities
Proceeds fromsales of property and equipment
Net cash provided by (used in) investing activities
Cash Flows From Financing Activities
Rrincipal payments on long-termdebt
Frincipal payments on finance lease obligations
Proceeds fromissuance of conmmon stock, net
Proceeds fromissuance of conmon stock through enployee equity plans, net
Net cash provided by financing activities
Net increase (decrease) in cash, cash equivalents, and restricted cash
Cash, cash equivalents and restricted cash - Beginning of period

Cash, cash equivalents, and restricted cash - End of period

For the Three Months Ended March 31,

2026 2025
(29599) $ (26,346)
2728 3072
4,380 4913
(421) (699)
(267) 7
— (1,384)
(862) 924
(143) (126)
= 1
(2,040) (2,181)
(83) (20)
(26,307) (21,839)
(30) (25)
(18612) (40,132)
26,000 25,000
4 113
7,362 (15,044)
(460) (762)
= (47)
7,957 41,689
59 1,914
7,556 42,794
(11,389) 5911
21,078 58,214
9689 $ 64,125

The accompanying notes are an integral part of these condensed consolidated financial statements.
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ABSCI CORPORATION
NOTES TO UNAUDITED CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

1. Organization and nature of operations

Absci Corporation (the “Company”) is a clinical-stage biopharmaceutical company using an Al-native approach to dewelop differentiated antibody-based
therapeutics .

The Company was organized in the State of Oregon in August 2011 as a limited liability company and converted to a limited liability company (“‘LLC”) in
Delaware in April 2016. In October 2020, the Company converted from a Delaware LLC to a Delaware corporation. The Company’s headquarters are
located in Vancouwer, Washington.

Unaudited interim financial information

The Company prepared its interim condensed consolidated financial statements that accompany these notes in conformity with accounting principles
generally accepted in the United States, consistent in all material respects with those applied in its Annual Report on Form 10-K for the year ended
December 31, 2025.

The Company has made estimates and judgments affecting the amounts reported in its condensed consolidated financial statements and the
accompanying notes. The actual results that the Company experiences may differ materially from its estimates. The interim financial information is
unaudited and reflects all normal adjustments that are, in the Company’s opinion, necessary to provide a fair statement of results for the interim periods
presented. This report should be read in conjunction with the consolidated financial statements in the Company’s Annual Report on Form 10K for the
year ended December 31, 2025.

2. Summary of significant accounting policies
Basis of presentation

The condensed consolidated financial statements are prepared in accordance with U.S. GAAP as defined by the Financial Accounting Standards Board
(“FASB”). The condensed consolidated financial statements include the Company’s wholly-owned subsidiaries and entities under its control. The
Company has eliminated all intercompany transactions and accounts.

There have been no material changes in the accounting policies from those disclosed in the audited consolidated financial statements and the related
notes included in the Annual Report on Form 10-K for the year ended December 31, 2025, which was filed with the SEC on March 24, 2026.

3. Revenue recognition
Contract balances

Contract assets are generated when contractual billing schedules differ from revenue recognition timing and the Company records a contract asset when
it has an unconditional right to consideration. As of March 31, 2026 contract assets were $0.1 million. Contract liabilities are recorded as deferred
revenue when cash payments are received or due in advance of the satisfaction of performance obligations. As of March 31, 2026 and December 31,
2025, contract liabilities were $1.0 million and $1.2 million, respectively. During the three months ended March 31, 2026, the Company recognized $0.2
million as revenue that had been included in deferred revenue at the beginning of the period. During the three months ended March 31, 2025, the
Company recognized $0.4 million, as revenue that had been included in deferred revenue at the beginning of the period. The Company expects the
remaining contract liabilities to be recognized as revenue between one to two years.

Concentration of risk

During the three months ended March 31, 2026, two partners represented 100% of total partner program revenue. During the three months ended March
31, 2025, two partners represented approximately 95% of total partner program revenue. For the three months ended March 31, 2026 and 2025,
substantially all partner program revenue was attributable to foreign partners.

11
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4. Investments

ABSCI CORPORATION
NOTES TO UNAUDITED CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

Cash equivalents and marketable securities are classified as available-for-sale and are recorded at fair value on the condensed consolidated balance
sheets, with any unrealized gains and losses reported in accumulated other comprehensive loss, which is reflected as a separate component of
stockholders’ equity on the Company’s condensed consolidated balance sheets, until realized. The Company considers all highly liquid investments with
an original maturity of three months or less to be cash equivalents. The Company considers all marketable securities to be current assets as they are

available for use in current operations.

The amortized cost and fair value of investments are as follows (in thousands):

March 31, 2026

Gross unrealized

Gross unrealized

Amortized cost gains losses Fair market value
Assets
Money market funds $ 5682 $ — 3 — 3 5,682
U.S. treasuries 117,093 51 (66) 117,078
Total $ 122,775 $ 51§ 66) $ 122,760
Classified as:
Cash equivalents $ 5,682
Marketable securities 117,078
Total $ 122,760

December 31, 2025
Gross unrealized Gross unrealized

Amortized cost gains losses Fair market value
Assets
Money market funds $ 14410 $ — 3 — $ 14,410
U.S. treasuries 124,059 208 — 124,267
Total $ 138469 $ 208§ — 3 138,677
Classified as:
Cash equivalents $ 14,410
Marketable securities 124,267
Total $ 138,677

As of March 31, 2026, the Company held $4.8 million of marketable securities with a remaining maturity of greater than one year. There were no realized
gains or losses on securities for the three months ended March 31, 2026 and 2025.

5. Fair value measurements

The Financial Accounting Standards Board (‘FASB”) has defined fair value to establish a consistent framework for measuring fair value and expands
disclosure for each major asset and liability category measured at fair value on either a recurring or nonrecurring basis. Fair value is defined as an exit
price, representing the amount that would be received to sell an asset or paid to transfer a liability in an orderly transaction between market participants.
As such, fair value is a market-based measurement that should be determined based on assumptions that market participants would use in pricing an
asset or liability. As a basis for considering such assumptions, the accounting guidance establishes a three-tier fair value hierarchy, which prioritizes the

inputs used in measuring fair value as follows:

Lewel 1: Obsenable inputs such as quoted prices in active markets.

12
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ABSCI CORPORATION
NOTES TO UNAUDITED CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

Lewel 2: Inputs, other than the quoted prices in active markets, that are observable either directly or indirectly.

Lewel 3: Unobsenvable inputs in which there is little or no market data, which require the reporting entity to dewelop its own assumptions.

When quoted market prices are available in active markets, the fair value of assets and liabilities is estimated within Level 1 of the valuation hierarchy.

If quoted prices are not available, then fair values are estimated by using pricing models, quoted prices of assets and liabilities with similar
characteristics, or discounted cash flows, within Level 2 of the valuation hierarchy. In cases where Lewvel 1 or Level 2 inputs are not available, the fair

values are estimated by using inputs within Level 3 of the hierarchy.

The following tables summarize the Company’s assets and liabilities measured at fair value on a recurring basis as of March 31, 2026 and December 31,

2025 (in thousands):
March 31, 2026
Level 1 Level 2 Level 3 Total
Assets:
Debt Securities:
Money market funds 5,682 — — $ 5,682
U.S. treasuries 4,828 112,250 — 117,078
Total assets 10,510 112,250 — 9 122,760
December 31, 2025
Level 1 Level 2 Level 3 Total
Assets
Debt Securities:
Money market funds 14,410 — — 3 14,410
U.S. treasuries 6,873 117,394 — 124,267
Total assets 21.283 117.394 — 3 138,677
6. Accounts payable and accrued expenses

Total accounts payable and accrued expenses reported on the condensed consolidated balance sheets as follows (in thousands):

Accounts payable
Accrued compensation

Accrued preclinical and clinical development expenses

Accrued other

Total accounts payable and accrued expenses

March 31, December 31,
2026 2025
$ 8,825 2,756
2,217 6,615
2,549 6,350
3,719 3,627
$ 17,310 § 19,348

13
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ABSCI CORPORATION
NOTES TO UNAUDITED CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

7. Common stock
At-the-market offering

In August 2025, the Company entered into a Sales Agreement with TD Securities (USA) LLC, as Sales Agent (the “Sales Agreement”), with respect to
an “at the market offering” program under which the Company may offer and sell, from time to time, shares of its common stock having an aggregate
offering price of up to $100.0 million through the Sales Agent. The Company has agreed to pay the Sales Agent a commission of up to 3.0% of the gross
proceeds of any shares sold under the Sales Agreement. Upon execution, the Sales Agreement terminated and superseded the prior sales agreement
entered into in June 2023 in its entirety. During the three months ended March 31, 2026, the Company issued and sold 2,871,218 shares and received
$8.0 million in net proceeds from the sale of securities pursuant to the Sales Agreement.

Private investment in public equity

In January 2025, the Company entered into a strategic collaboration with Advanced Micro Devices, Inc. (AMD) and sold an aggregate of 5,714,285
shares of the Company’s common stock to AMD for net proceeds of $20.0 million through a private investment in public equity (PIPE). This strategic
collaboration with AMD has a goal to optimize the performance of AMD Instinct™ accelerators and ROCmrv software to support the Company’s Al drug
creation, including its de novo antibody design models. The issuance of stock to AMD was at a premium of approximately £§.5 million over the market
price on the issuance date. The premium was recorded to accrued expenses and other long-term liabilities on the condensed consolidated balance
sheet and will be recognized as a credit to research and development expense over the collaboration term. The amortization of the premium was $0.2
million for the three months ended March 31, 2026.

8. Stock-based compensation

The Company grants stock options, restricted stock units, and stock appreciation rights (“SARs”) under the 2021 Stock Option and Incentive Plan (“2021
Plan”) and the 2023 Inducement Plan (the “2023 Inducement Plan”). On January 1, 2026, the number of shares of common stock reserved for future
issuance under the 2021 Plan was increased by 7,575,754 shares pursuant to an automatic annual increase. As of March 31, 2026, 7,681,193 shares
were available for issuance under the 2021 Plan. As of March 31, 2026, 1,074,200 shares were available for issuance under the 2023 Inducement Plan.

Total stock-based compensation expense related to the Company’s stock-based awards was recorded in the condensed consolidated statements of
operations and comprehensive loss as follows (in thousands):

For the Three Months Ended March 31,

2026 2025
Research and development $ 2014 $ 2,023
Selling, general and administrative 2,366 2,920
Total stock-based compensation expense $ 4380 $ 4,943
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Stock Options

Stock options generally vest 25% after one year from the date of the grant with the remainder vesting monthly over the following three-year period or
ratably over three years in three equal installments. The Company recognizes forfeitures as they occur and uses the straight-line expense recognition
method. Activity for stock options is shown below:

Weighted Weighted Average Aggregate
Average Exercise Remaining Contractual Intrinsic Value (in
Number of Options  Price per Share Term (in years) thousands $)
Qutstanding at December 31, 2025 20,716,511 $ 327 75
Granted 5,751,500 278
Exercised (606,392) 142 782
Canceled/Forfeited (413,348) 313
Expired (47,227) 8.80
Qutstanding at March 31, 2026 25,401,044 3.19 7.9 8,949
Exercisable at March 31, 2026 12,047,592 $ 347 66 $ 5,715

As of March 31, 2026, total unrecognized stock-based compensation related to stock options was $27.0 million, which the Company expects to
recognize over a remaining weighted average period of 2.3 years.

Restricted stock units

Restricted stock units subject to time-based vesting generally vest over a term of 1-4 years. The Company recognizes forfeitures as they occur and uses
the straight-line expense recognition method. Activity for restricted stock units is shown below:

Number of Shares  Weighted Average

Grant Date Fair

Value
Unwested as of December 31, 2025 3,789,634 $ 3.32
Granted 2,067,900 2.81
Vested (597,840) 3.65
Forfeitures (245,144) 3.07
Unvested as of March 31, 2026 5,014,550 $ 3.08

As of March 31, 2026, there was $8.9 miillion of unrecognized compensation expense related to the outstanding restricted stock units expected to be
recognized over a remaining weighted-average period of 2.4 years.

Restricted stock unit anard with market conditions

In March 2024, the Company granted 1,500,000 performance restricted stock units to its Founder and Chief Executive Officer that contained market
conditions (the “2024 Market Award”). Subject to the holder's continued senvce, the 2024 Market Award provided for vesting in tranches once the
Company’s closing stock price meets or exceeds certain thresholds established by the Company’s Compensation Committee of the Board of Directors.
The original grant-date fair value of the 2024 Market Award of $5.5 million was determined using a Monte Carlo simulation model using an expected
wolatility of 97% and risk-free rate of 4.5%. The stock-based compensation expense was recognized over the derived senice period for each tranche over
periods up to 1.3 years. As of March 31, 2026, none of the stock price thresholds for the 2024 Market Award had been met resulting in no shares
wvesting. Any unvested tranches of the 2024 Market Award will expire in March 2027 if the vesting conditions are not met.
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9. Net loss per share
Basic net loss per share is computed by dividing net loss by the weighted-average number of shares of common stock outstanding during the period.

The common stock issuable upon the conwersion or exercise of the following dilutive securities has been excluded from the diluted net loss per share
calculation because their effect would have been anti-dilutive. Diluted net loss per share, therefore, does not differ from basic net loss per share for the
periods presented.

The following potentially dilutive securities, presented based on amounts outstanding at period end, were excluded from the calculation of diluted net loss
per share attributable to common stockholders because including them would be anti-dilutive:

For the Three Months Ended March 31,

2026 2025
Stock options 25,401,044 21,758,054
Restricted stock units 5,014,550 4,384,844
Total 30,415,594 26,142,898

10. Segment reporting
The Company has one reportable segment.

The Company’s Chief Operating Decision Maker (the “CODM"), its Chief Executive Officer, manages the Company’s operations on a consolidated basis

for the purposes of allocating resources, making operating decisions and evaluating performance. When evaluating the Company’s financial performance,
the CODM regularly reviews total expenses by expense category and the CODM makes decisions using this information on a consolidated basis. There
are no other measures of profitability used by the CODM, other than those disclosed in these condensed consolidated financial statements.

The table below is a summary of the significant segment expenses (in thousands) provided to the Company’s CODM on a regular basis:

Three Months Ended March 31,

2026 2025
Drug creation programs and platform () $ 6,083 $ 3,992
External preclinical and clinical development @ 4,287 2,684
Personnel 4 9,246 9,865
Stock-based compensation 4,380 4,943
General & administrative 4,334 4,338
Depreciation and amortization 2,728 3,072
Other (gain)/lloss, net 4 3 14
Total operating expenses $ 31,061 $ 28,908

(1) “Drug creation programs and platform” consists of research and development costs incurred related to the Company’s intemally developed programs
and drug creation partnership programs for activities prior to the nomination of a development candidate and the continued development of the Company’s
Integrated Drug Creation platform.

(2) “Extemal preclinical and clinical development” expense consists of extemal costs incurred following the Company’s nomination of a development
candidate, including all subsequent contract research senices, contract manufacturing, consulting fees, and other extemal costs related to preclinical
and clinical development.

(3) “Personnel” expense consists of all employee wages, taxes, benefits, severance, other employee related costs.
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(4) “Other (gain)/loss, net” consists of non-routine gains and losses.
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ltem 2. Management’s Discussion and Analysis of Financial Condition and Results of
Operations

Overview

We are a clinical-stage biopharmaceutical company using an Al-native approach to dewelop differentiated antibody therapeutics. Our integrated drug
creation platform combines Origin-1, our generative design model, with rapid validation using our lab-in-the-loop. We focus on underexplored mechanisms
where unmet medical need is high and competition is low.

We have advanced our first two programs from Al design to IND (or foreign equivalent) in around 2 years with a total investment of approximately $15
million per program, compared to an industry average of 4-6 years at a cost of greater than $50 million. This combination of underexplored target
selection and capital-efficient execution is central to our strategy.

Our lead product candidate, ABS-201, is an anti-prolactin receptor (PRLR) antibody engineered with an extended half-life to support a patient-friendly
dosing interval. We believe PRLR is an underexplored target with the potential to provide durable, disease-modifying effects. If successfully developed,
ABS-201 could establish a new treatment category in indications where current options remain inadequate. ABS-201 is being developed for two
indications, androgenetic alopecia (AGA) or pattem hair loss (PHL) and endometriosis, each with large affected populations and significant unmet need.

Pipeline Programs
Our pipeline is composed of programs which leverage our differentiated capabilities in de novo design, multi-parametric lead optimization, and reverse
immunology. These programs have been designed to address areas with significant unmet medical needs with potential ‘“first-in-class’, ‘best-in-class’, or
‘disease modifying’ profiles.

[ o ]

TARGET ID LEAD ID CANDIDATE ID IND-ENABLING PHASE 1 PHASE 2

THERAPEUTIC
AREA

ABS- 201

Androgenetic Alopecia (PRLR) Ph1/2a

PROLACTIN
FOCUSED
PIPELINE

NEXT-GEN
PIPELINE

PARTNERING { Multiple programs ready for partnering at various stages of developmen up to Ph1

Endometriosis (PRLR)

ABS- 202
Immunology & Inflammation (PRLR)

READY

*or equivalent ex-US filing

ABS-201 for the Treatment of AGA

ABS-201 is being evaluated in the HEADLINE™ Phase 1/2a clinical trial (NCT07317544) for AGA, a condition affecting approximately 80 million people
in the United States. Our own patient and clinician suneys, as well as those of other parties, show broad dissatisfaction with current standard of care,
which is limited by variable efficacy, poor compliance, and a lack of durable approaches. No approved therapy provides durable hair regrowth. This trial is
designed to evaluate the safety, tolerability and preliminary efficacy of ABS-201 in healthy volunteers with and without AGA. The trial is a randomized,
double-blind, placebo-controlled study expected to enroll up to 227 male and female healthy volunteers at multiple sites in Australia.

As of May 7, 2026, we have dosed all four planned healthy volunteer single ascending dose (SAD) cohorts with a favorable safety profile to date, and we
hawe initiated dosing of the first multiple ascending dose (MAD) cohort of AGA participants. We currently expect to initiate two additional MAD cohorts in
the second quarter of 2026, each planned to enroll approximately 49 healthy volunteers with AGA. Interim proof-of-
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concept data, including data on exploratory efficacy endpoints, are expected in the second half of 2026 and full proof-of-concept data in early 2027.

ABS-201 for the Treatment of Endometriosis

Published literature suggests that PRL and PRLR may play a role in the development of endometrial lesions and associated pain in patients with
endometriosis. As such, inhibition of PRLR signaling may influence pathways associated with lesion development and pain perception. As a resullt,
ABS-201 may hawe the potential to affect both lesion growth and pain-related pathways. We intend to evaluate, and if possible, rely on the data
generated from the HEADLINE trial, together with other available information, as part of our assessment of potential next steps for the ABS-201 program.
We beliewe that this study will provide supporting first-in-human safety, tolerability, and PK data to support a Phase 2 clinical trial evaluating ABS-201 in
patients with endometriosis. Based on these and other considerations, we anticipate initiating a Phase 2 clinical trial evaluating ABS-201 in
endometriosis in the fourth quarter of 2026, subject to review of available data, regulatory considerations and other factors, with potential proof-of-concept
data in the second half of 2027.

ABS-202

ABS-202 is a second nowel anti-PRLR antibody program, designed using our generative Al platform, currently in preclinical development as a potential
treatment for an undisclosed immunology and inflammation indication.

Preclinical Stage Programs

We are advancing early-stage oncology and immunology and inflammation programs. We continue to use our platform to dewelop additional early-stage
programs addressing challenging targets in various indications with areas of significant unmet medical need. We plan to provide more information about
these additional programs selectively and to seek partnerships or out-licenses for select programs as they advance.

Financial results

Revenue was $0.2 million for the three months ended March 31, 2026 compared to $1.2 million for the three months ended March 31, 2025. The
decrease in revenue is due to the number of ongoing partnered programs and respective timing of project-based milestones achieved. We incurred a net
loss of $29.6 million for the three months ended March 31, 2026 compared to a net loss of $26.3 million for the three months ended March 31, 2025.
Research and development expenses increased by $2.9 million, or 18%, for the three months ended March 31, 2026 compared to the three months
ended March 31, 2025.

As of March 31, 2026, we had an accumulated deficit of $654.4 million and cash equivalents and marketable securities totaling $125.7 million.
We expect to continue to incur significant expenses in connection with our ongoing activities, including as we:

+ dewelop ABS-201 and other intemally developed programs across diverse indications, including the advancement of these product candidates
through preclinical and clinical development;

+ continue to engage in discowery, research and development efforts and scale our activities through our existing and potential new partnerships;
» dewlop, acquire, in-license or otherwise obtain technologies that enable us to expand our Integrated Drug Creation platform capabilities; and
+ attract, retain and motivate highly qualified personnel to join Absci in our mission.

Qur corporate headquarters and primary research and development facilities are located in Vancouver, Washington in a 77,974 square foot facility that
includes general administrative office space and laboratory space. Our Al Research Lab is located in New York, New York and our Innovation Center is
located in Zug, Switzerland. Additionally, we have a research and development presence in Belgrade, Serbia.

AMD strategic collaboration
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In January 2025, we entered into a strategic collaboration with Advanced Micro Devices, Inc. (AMD) with a goal to optimize the performance of AMD
Instinct ™ accelerators and ROCmr software to support our Al drug creation, including our de novo antibody design models. Additionally, AMD invested
$20.0 million through the purchase of 5,714,285 shares of our common stock a private investment in public equity (PIPE) at a premium over the market
price.

Components of Results of Operations
Revenue

Our revenue currently consists primarily of fees eamed from our partners in conjunction with drug creation agreements utilizing our Integrated Drug
Creation platform, which are presented as partner program revenue in our results of operations. These fees are eamed and paid at various points
throughout the terms of these agreements including upfront, upon the achievement of specified project-based milestones, and throughout the program.
Future revenue may also be eamed from our partners’ achievements of certain clinical, regulatory, and commercial milestones and through royalties as a
percentage of net product sales.

We expect that our revenue will fluctuate from period to period due to the timing of executing additional partnerships, the contractual structure of existing
and future partnerships, the measurement of progress towards completion of each program, the uncertainty of achieving technical milestones, and
dependence on our partners’ program-related decisions.

Operating Expenses
Research and development

Research and development expenses include personnel-related costs (comprised of salaries, benefits and share-based compensation), contract
research senices, contract manufacturing, consulting fees, laboratory supplies and facilities, and certain technology costs. These expenses are
exclusive of depreciation and amortization. Research and development activities consist of continued development of our Integrated Drug Creation
platform, intemally developed programs, and partnered programs. We derive improvements to our Integrated Drug Creation platform from each type of
activity. Research and development efforts apply to our Integrated Drug Creation platform broadly, as well as across programs.

We expect research and development expenses to increase in absolute dollars over the long term as we develop and advance our intemally developed
programs through pre-clinical and clinical activities, enter into additional partnerships, and continue to invest in technology enhancements.

Selling, general, and administrative

Selling, general, and administrative expenses include personnel-related costs (comprised of salaries, benefits and share-based compensation) for
executive, business development, legal, finance, human resources, information technology and other administrative functions. General and administrative
expenses include certain professional senice expenses, such as extemal legal, accounting, and other consultants, as well as insurance, certain
technology costs, and allocated facility costs. These expenses are exclusive of depreciation and amortization.

As we expand our clinical development and regulatory operations and require further administrative support, and also prepare for a potential future
commercial launch of a product candidate, we expect personnel-related costs may increase in absolute dollars and we expect to continue to actively
manage other general and administrative expenses.

We hawve a comprehensive intellectual property portfolio directed towards the many aspects of our Integrated Drug Creation platform, including those
related to our intemally developed programs, product candidates proprietary cell lines and protein expression technologies, proprietary screening assays,
antibody discovery methods, and generative Al models. We regularly file patent applications to protect innovations arising from our research and
dewvelopment. We also hold trademarks and trademark applications in the United States and foreign jurisdictions. Costs to secure and defend our
intellectual property are expensed as incurred and are classified as selling, general and administrative expenses.
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Depreciation and amortization

Depreciation and amortization expense consists of the depreciation expense of our property and equipment and amortization of our intangibles. Our
equipment is used most actively as part of our lab operations.

Other income (expense)

Interest expense

Interest expense, net, consists primarily of interest related to borrowings under our term debt and financed laboratory equipment.
Other income, net

Other income, net consists primarily of interest income from our cash, cash equivalents and marketable securities and realized and unrealized gains and
losses on foreign currency transactions.

Results of Operations

The results of operations presented below should be reviewed in conjunction with our condensed consolidated financial statements and notes included
elsewhere in this Quarterly Report. The following tables set forth our results of operations for the periods presented (In thousands):

For the Three Months Ended March 31,

2026 2025

Partner program revenue $ 215 $ 1,179
Operating expenses

Research and development 19,275 16,364

Selling, general and administrative 9,058 9,472

Depreciation and amortization 2,728 3,072
Total operating expenses 31,061 28,908
Operating loss (30,846) (27,729)
Other income (expense)

Interest expense (18) (79)

Other income, net 1,283 1,458
Total other income, net 1,265 1,379
Loss before income taxes (29,581) (26,350)
Income tax expense (benefit) (18) 4
Net loss $ (29,599) $ (26,346)

Comparison of the Three Months Ended March 31, 2026 and 2025
Revenue

Partner program revenue decreased by $1.0 million, or 82%, for the three months ended March 31, 2026 compared to the three months ended March 31,
2025, driven by a combination of the timing of achieving project-based milestones and the mix of ongoing program activity under our drug creation
agreements. During the three months ended March 31, 2026, two partners represented 100% of total partner program revenue. During the three months
ended March 31, 2025, two partners represented approximately 95% of total partner program revenue.
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Operating expenses

The following tables summarize our operating expenses for the three months ended March 31, 2026 and 2025 (In thousands, except for percentages):

For the Three Months Ended March 31,

2026 2025 $ Change % Change

Operating expenses
Research and development $ 19,275 $ 16,364 $ 2,911 18 %
Selling, general and administrative 9,058 9472 414) “4) %
Depreciation and amortization 2,728 3,072 (344) (11) %
Total operating expenses $ 31,061 $ 28908 $ 2,153 7 %

Research and development

Research and dewvelopment expenses increased by $2.9 million, or 18%, for the three months ended March 31, 2026 compared to the three months

ended March 31, 2025. The increase was primarily attributable to an increase of $1.6 million in direct costs associated with extemal preclinical and

clinical development of ABS-201, an increase of $2.1 million of other drug creation and platform costs, and a $0.2 million increase in other lab costs.
This increase was offset by a decrease of $0.9 million of personnel costs and stock-based compensation.

Selling, general and administrative expenses

Selling, general, and administrative expenses decreased by $0.4 million, or 4%, for the three months ended March 31, 2026 compared to the three
months ended March 31, 2025. The decrease was primarily attributable to a decrease of $0.3 million in personnel and stock-based compensation costs.

Depreciation and amortization

Depreciation and amortization expense decreased by $0.3 million, or 11%, for the three months ended March 31, 2026 compared to the three months
ended March 31, 2025, primarily due to disposals of lab equipment.

Other income (expense)
Other income, net

Other income, net, was $1.3 million for the three months ended March 31, 2026, compared to $1.5 million for the three months ended March 31, 2025,
representing a decrease of $0.2 million, or 12%, primarily attributable to realized and unrealized gains and losses on foreign currency transactions and a
decrease in investment income from cash, cash equivalents and marketable securities.

Liquidity and Capital Resources
Overview
As of March 31, 2026, we had $125.7 million of cash, cash equivalents and marketable securities.

We hawe incurred net operating losses since inception. As of March 31, 2026, our accumulated deficit was $654.4 miillion. To date, we have funded
operations through issuances and sales of equity securities and debt, in addition to revenue generated from our drug creation agreements. We believe
that our cash, cash equivalents and marketable securities will be sufficient to meet our operating expenses, working capital and capital expenditure
needs ower at least the next 12 months following the date of this filing.

Qur future capital requirements will depend on many factors, including, but not limited to our ability to raise additional capital through equity or debt
financing, the development of our intemally developed programs including the progress and strategy of our preclinical and clinical activities, our ability to
successfully enter into additional partnerships with new and existing partners, the advancement of technology development activities with existing and
future partners, the successful preclinical and clinical development by us and our partners of product candidates generated using our Integrated Drug
Creation platform, and the successful commercialization by us and our partners of any such product candidates that are approved. If we are unable



to execute on our business plan and adequately fund operations, or if our business plan requires a level of spending in excess of cash resources, we
may be required to change our strategies related to preclinical and clinical development and our approach to negotiating partnerships. Altematively, we
may need to seek additional equity or debt financing, which may not be available on terms acceptable to us or at all. To the extent that we raise
additional capital through the sale of equity or conwertible debt securities, the ownership interest of our stockholders will be diluted, and the terms of
these securities may include liquidation or other preferences that adversely affect the rights of our common stockholders. Debt financing and preferred
equity financing, if available, may involve agreements that include covenants restricting our ability to take specific actions, such as incuring additional
debt, selling or licensing our programs, making product acquisitions, making capital expenditures, or declaring dividends. If we are unable to generate
sufficient revenue or raise additional capital when desired, our business, financial condition, results of operations and prospects would be adversely
affected.

Sources of liquidity

Since our inception, we have financed our operations primarily from the issuance and sale of our redeemable conwertible preferred stock, issuances of
equity securities, borrowings under long-term debt agreements, and to a lesser extent, cash flow from operations.

At-the-market offering

In August 2025, we entered into a Sales Agreement with TD Securities (USA) LLC, as Sales Agent (the “Sales Agreement”), with respect to an “at the
market offering” program under which we may offer and sell, from time to time, shares of our common stock having an aggregate offering price of up to
$100.0 million through the Sales Agent. We have agreed to pay the Sales Agent a commission of up to 3.0% of the gross proceeds of any shares sold
under the Sales Agreement. Upon execution, the Sales Agreement terminated and superseded the prior sales agreement entered into in June 2023 in its
entirety. During the three months ended March 31, 2026, we issued 2,871,218 shares and received $8.0 million in net proceeds from the sale of
securities pursuant to the Sales Agreement.

Public offerings of common stock

On July 28, 2025, we sold an aggregate of 16,670,000 shares of our common stock pursuant to an underwriting agreement with Morgan Stanley & Co.
LLC, J.P. Morgan Securities LLC, Jefferies LLC and TD Securities (US) LLC at a public offering price of $3.00 per share, before underwriting discounts
and commissions. We received total net proceeds from the offering of $46.7 million after deducting underwriting discounts and commissions and offering
expenses payable by us.

Private investment in public equity

In January 2025, we entered into a strategic collaboration with AMD and sold an aggregate of 5,714,285 shares of our common stock to AMD for net
proceeds of $20.0 million through a private investment in public equity (PIPE). The issuance of stock to AMD was at a premium of approximately $2.5
million over the market price on the issuance date.

Cash Flows
The following summarizes our cash flows (In thousands):

For the Three Months Ended March 31,

2026 2025
Net cash provided by (used in)
Operating activties (26,307) (21,839)
Investing activities 7,362 (15,044)
Financing activities 7,556 42,794
Netincrease (decrease) in cash, cash equivalents, and restricted cash $ (11,389) $ 5911
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Cash flows from operating activities

In the three months ended March 31, 2026, net cash used in operating activities was $26.3 million and consisted primarily of a net loss of $29.6 million
adjusted for non-cash items, including depreciation and amortization expense of $2.7 million, stock-based compensation expense of $4.4 million, and a
net increase in operating assets and liabilities in the amount of $3.1 million.

In the three months ended March 31, 2025, net cash used in operating activities was $21.8 million and consisted primarily of a net loss of $26.3 million
adjusted for non-cash items, including depreciation and amortization expense of $3.1 million, stock-based compensation expense of $4.9 million, and a
net increase in operating assets and liabilities in the amount of $2.8 million.

Cash flows from investing activities

In the three months ended March 31, 2026, net cash provided by (used in) investing activities was $7.4 million primarily from purchases of marketable
securities of $18.6 million, partially offset by cash provided by maturities of marketable securities of $26.0 million.

In the three months ended March 31, 2025, net cash provided by (used in) investing activities was $15.0 million primarily from purchases of marketable
securities of $40.1 million, partially offset by maturities of marketable securities of $25.0 million.

Cash flows from financing activities

In the three months ended March 31, 2026, net cash provided by financing activities was $7.6 million. The net cash provided resulted primarily from
aggregate proceeds of $8.0 million from the issuance of common stock pursuant to the Sales Agreement, and proceeds of $0.1 million from the
issuance of common stock through employee equity plans.

In the three months ended March 31, 2025, net cash provided by financing activities was $42.8 million. The net cash provided resulted primarily from

aggregate proceeds of $41.7 million from the issuance of common stock pursuant to the PIPE with AMD and pursuant to the Prior Sales Agreement,
and proceeds of $1.9 million from the issuance of common stock through employee equity plans, partially offset by principal payments of $0.8 million
made for financed equipment.

Critical Accounting Estimates

Our management’s discussion and analysis of our financial condition and results of operations is based on our financial statements, which have been
prepared in accordance with accounting principles generally accepted in the United States (US GAAP). The preparation of these financial statements
requires us to make estimates and assumptions that affect the reported amounts of assets and liabilities and the disclosure of contingent assets and
liabilities at the date of the financial statements, as well as the reported expenses incurred during the reporting periods. Our estimates are based on our
historical experience and on various other factors that we believe are reasonable under the circumstances, the results of which form the basis for making
judgments about the carrying value of assets and liabilities that are not readily apparent from other sources. Actual results may differ from these
estimates under different assumptions or conditions.

This report should be read in conjunction with the consolidated financial statements in our 2025 Annual Report on Form 10-K where we include additional
information on our business, risk factors, critical accounting estimates, policies, and the methods and assumptions used in our estimates, among other
important information.

There were no material changes in our critical accounting policies and estimates during the three months ended March 31, 2026.
Emerging Growth Company Status

We are an emerging growth company, as defined in the JOBS Act. Under the JOBS Act, emerging growth companies can delay adopting new or revised
accounting standards issued subsequent to the enactment of the JOBS Act until such time as those standards apply to private companies. Section 107
of the JOBS Act provides that an emerging growth company may take advantage of the extended transition period provided
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in Section 7(a)(2)(B) of the Securities Act of 1933 for complying with new or revised accounting standards issued subsequent to the enactment of the
JOBS Act until such time as those standards apply to private companies. Section 107 of the JOBS Act provides that we can elect to opt out of the
extended transition period at any time, which election is irrevocable. We have elected to use this extended transition period for complying with new or
revised accounting standards that have different effective dates for public and private companies until the earlier of the date we (i) are no longer an
emerging growth company or (i) affirmatively and imevocably opt out of the extended transition period provided in the JOBS Act. As a result, our financial
statements may not be comparable to companies that comply with new or revised accounting pronouncements as of public company effective dates.

Subject to certain conditions, as an emerging growth company, we may rely on certain other exemptions and reduced reporting requirements, including
without limitation (i) providing an auditor’s attestation report on our system of intemal controls over financial reporting pursuant to Section 404(b) of the
Sarbanes-Oxley Act and (ii) complying with any requirement by the Public Company Accounting Oversight Board (PCAOB) regarding mandatory audit
firm rotation or a supplement to the auditor’'s report providing additional information about the audit and the consolidated financial statements, known as
the auditor discussion and analysis.

In addition, we are also a “smaller reporting company” as defined in Rule 12b-2 of the Exchange Act and hawe elected to take advantage of certain of the
scaled back disclosure requirements available to smaller reporting companies such as awiding the extensive narrative disclosure required of other
reporting companies, particularly in the description of executive compensation. We will remain a smaller reporting company until (a) the last day of the
fiscal year in which we hawve total annual gross revenue of less than $100 million and the market value of our common stock held by non-affiliates
exceeds $700.0 million as of the prior June 30th, or (b) the last day of the fiscal year in which we hawe total annual gross revenue exceeding $100 million
and the market value of our common stock held by non-affiliates exceeds $250.0 million. In August 2025, the SEC released a Compliance and
Disclosure Interpretation clarifying the filer status transition for registrants that lose their smaller reporting company status based on the revenue tests.
Due to this interpretation, we will remain a non-accelerated filer for filings due in the fiscal year immediately following the loss of smaller reporting
company status, allowing us to retain the exception from the auditor attestation requirement on intemal control over financial reporting. However, the
interpretation specifies that we will lose eligibility for all other smaller reporting company accommodations beginning with the Form 10-Q for the first
fiscal quarter of the year after losing smaller reporting company status.

In addition, the loss of emerging growth status will not impact our “non-accelerated filer” status, which also provides an exemption from the auditor
attestation requirement with respect to intermal control over financial reporting.

Item 3. Quantitative and Qualitative Disclosure About Market Risk
Not applicable.

Item 4. Controls and Procedures

Evaluation of disclosure controls and procedures

Qur “disclosure controls and procedures,” as defined in Rules 13a-15(e) and 15d-15(e) under the Securities Exchange Act of 1934, as amended (the
Exchange Act), are designed to ensure that information required to be disclosed by an issuer in the reports that it files or submits under the Exchange
Act is recorded, processed, summarized and reported, within the time periods specified in the SEC'’s rules and forms. Disclosure controls and
procedures are designed to provide reasonable assurance that information required to be disclosed is accumulated and communicated to the issuer's
management, including its principal executive and principal financial officers, to allow timely decisions regarding required disclosure.

Management recognizes that any controls and procedures, no matter how well designed and operated, can provide only reasonable assurance of
achieving their objectives and management necessarily applies its judgment in evaluating the cost-benefit relationship of possible controls and
procedures.

Under the supenision and with the participation of our management, including our Chief Executive Officer and Chief Financial Officer, we conducted an
evaluation of the effectiveness of our disclosure controls and procedures as of the end of the period covered by this Quarterly Report on Form 10-Q.
Based on its
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evaluation, management concluded that our disclosure controls and procedures as of the end of the period covered by this report were effective at the
reasonable assurance lewel.

Changes in intemal control over financial reporting

There was no change in our intemal control over financial reporting that occurred during the three months ended March 31, 2026 that has materially
affected, or is reasonably likely to materially affect, our intemal control over financial reporting.

Part Il. Other Information

Item 1. Legal Proceedings

We are not currently a party to any material litigation or other legal proceedings. From time to time, we may, however, in the ordinary course of business
face various claims brought by third parties, and we may, from time to time, make claims or take legal actions to assert our rights. Any such claims and
associated legal proceedings could, in the opinion of our management, have a material adverse effect on our business, financial condition, results of
operations or prospects. Regardless of outcome, litigation can have an adverse impact on us because of defense and settlement costs, diversion of
management resources and other factors.

Item 1A. Risk Factors

Factors that could cause or contribute to differences in our future financial and operating results include those discussed in the risk factors set forth in
our Annual Report on Form 10-K for the year ended December 31, 2025 filed with the SEC on March 24, 2026. The risks described in our Annual Report
and this Quarterly Report on Form 10-Q are not the only risks that we face. Additional risks not presently known to us or that we do not currently
consider significant may also have an adwerse effect on the Company. If any of the risks actually occur, our business, results of operations, cash flows
or financial condition could suffer.

Risks Related to Our Financial Condition and Need for Additional Capital

Our short operating history may make it difficult for you to evaluate the success of our business to date and to assess our future viability.

We are a clinical-stage company. Our operations to date have been limited to organizing and staffing our company, business planning, raising capital,
acquiring and developing our technology, identifying potential product candidates and undertaking preclinical and early clinical studies related to our
intemally developed programs. All of our product candidates are still in preclinical and early clinical development. We have not yet demonstrated our
ability to successfully complete any clinical trials, including large-scale, pivotal clinical trials, obtain marketing approvals, manufacture a commercial
scale medicine, or arrange for a third party to do so on our behalf, or conduct sales and marketing activities necessary for successful commercialization.
Typically, it takes about 10 to 15 years to dewelop one new medicine from the time it is discovered to when it is available for treating patients.
Consequently, any predictions you make about our future success or viability may not be as accurate as they could be if we had a longer operating
history. In addition, as a new business, we may encounter unforeseen expenses, difficulties, complications, delays and other known and unknown
factors. We will need to transition from a company with a research focus to a company capable of supporting commercial activities. We may not be
successful in such a transition.

We do not anticipate generating any revenue from commercial product sales, if ever, until we successfully complete the clinical development of, and
achiewve regulatory approval for, any of our internally developed programs, all of which are still in clinical and preclinical development.

In addition to the development of our interally developed programs, we began entering into drug creation collaborations for drug creation programs and
co-development partnerships with third parties in 2018. We are still early in the adoption phase of our drug creation collaboration business model, and,
as of May 7, 2026, no partner has entered into a license for clinical or commercial use of any intellectual property rights related to a product candidate or
cell lines.

Our revenue to date has been generated primarily from drug creation activities conducted through these partnered programs. In addition, we expect our
expenses to increase as we advance our intemally developed
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programs into and through clinical development. Accordingly, if we do not generate revenue as and when anticipated, our losses may be greater than
expected and our operating results will suffer.

We have incurred significant losses since inception, we expect to incur losses in the future and we may not be able to generate sufficient
revenue to achieve and maintain profitability.

We hawe incurred significant losses since our inception. For the three months ended March 31, 2026 and 2025, we incurred net losses of $29.6 million
and $26.3 million, respectively. As of March 31, 2026, we had an accumulated deficit of $654.4 million. We expect that our operating expenses will
continue to increase as we grow our business and advance our intemally developed programs.

Since our inception, we have financed our operations primarily from private placements of our equity securities, convertible promissory notes, the sale of
common stock in our initial public offering (IPO), subsequent follow-on offerings, the incurrence of other indebtedness and other financing activities, and
to a lesser extent, revenue derived from our drug creation activities leveraging our Integrated Drug Creation platform. We have dewvoted substantially all of
our resources to the development of our Integrated Drug Creation platform and commercialization of resulting drug creation capabilities, and the research
and development of our intemally developed programs. We will need to generate significant additional revenue to achieve and sustain profitability, and
ewen if we achieve profitability, we cannot be sure that we will remain profitable for any substantial period of time. We may never be able to generate
sufficient revenue to achieve or sustain profitability and our recent and historical financial and operating results should not be considered indicative of our
future performance.

We will need to raise additional capital to fund our operations, pre-clinical and clinical development of our internally developed programs,
and to improve our Integrated Drug Creation platform. If we are unable to raise additional capital on terms acceptable to us or at all, we may
not be able to continue to develop our internally developed programs and/or compete successfully with our Integrated Drug Creation platform,
which would harm our business, operations, and financial condition.

As of March 31, 2026, we had $125.7 miillion in cash, cash equivalents and marketable securities. We expect our current cash, cash equivalents and
marketable securities and anticipated cash flows from operations will be sufficient to meet our working capital and capital expenditure needs over at least
the next 12 months. If our available resources and anticipated cash flow from operations are insufficient to satisfy our liquidity requirements, including
because of higher expenses than we anticipate related to intemally developed programs or our investments in our Integrated Drug Creation platform or
any other technology, lower demand from existing and potential partners for our Integrated Drug Creation platform, or the realization of other risks
described in this "Risk Factors” section, we will be required to raise additional capital through issuances of equity or convertible debt securities, entrance
into a credit facility or another form of third party funding, or seek other sources of financing. Such additional financing may not be available on terms
acceptable to us or at all.

In any event, we may consider raising additional capital in the future to expand our business, to pursue strategic investments, to take advantage of
financing opportunities or for other reasons. For example, this may include reasons such as to:

+ advance our existing intemally developed programs through preclinical and clinical development;
» advance new or additional internally developed programs through preclinical and clinical development;
+ further advance our Al capabilities, including Al capabilities related to our Integrated Drug Creation platform;

» further expand the capabilities of our Integrated Drug Creation platform into additional areas of biopharmaceutical research and development,
such as target discovery or translational medicine;

» increase our business dewelopment efforts to drive market recognition of our Integrated Drug Creation platform, our intemally developed programs
and address competitive developments;

» fund business development efforts for our current or future intemally developed programs and partnered programs;
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* acquire, license or invest in additional technologies or complementary businesses or assets; and
» finance capital expenditures and general and administrative expenses.
Our present and future funding requirements will depend on many factors, including:

» the cost of expanding our operations, including our ongoing and planned preclinical and clinical development activities for our intemally developed
programs;

» preclinical and clinical development, including costs associated with building our internal clinical and regulatory capabilities and contracting with
third-party clinical investigators, contract research organizations (CROs), manufacturers and suppliers, or clinical data management
organizations;

+ our ability to achieve and sustain sufficient revenues from partnerships and other business development activities;

+ our rate of progress in working with partners to leverage our Integrated Drug Creation platform and business development activities associated
therewith;

+ our rate of progress in, and cost of, developing new technologies;
+ the effect of competing technological and market developments; and
+ costs related to any domestic and intemational expansion.

The various ways we could raise additional capital carry potential risks. If we raise funds by issuing equity securities, dilution to our stockholders would
result. Any preferred equity securities issued also would likely provide for rights, preferences or privileges senior to those of holders of our common
stock. If we raise funds by issuing debt securities, those debt securities may have rights, preferences and privileges senior to those of holders of our
common stock. Debt financing and preferred equity financing, if available, may also involve agreements that include covenants restricting our ability to
take specific actions, such as incurring additional debt, selling or licensing our programs, making asset acquisitions, making capital expenditures, or
declaring dividends.

If we are unable to obtain adequate financing or financing on terms satisfactory to us, if we require it, our ability to continue to pursue our business
objectives and to respond to business opportunities, challenges, or unforeseen circumstances could be significantly limited, and could have a material
adwerse effect on our business, financial condition, results of operations and prospects.

Substantially all of our historical revenue is related to partnered drug creation activities, and we have not demonstrated the ability to enter into
a sufficient number of partnerships providing for long-term license arrangements under which we are entitled to receive milestone payments
or royalties on net product sales. We have not received any such milestone or royalty revenues to date, and it may be years before we realize
any such revenues, if at all.

For the three months ended March 31, 2026, all of our revenue was generated by performing drug creation activities for our partnered programs. To date,
such fees have generally been payable upon both the inception of, and the demonstration of technical achievement of program milestones, under drug
creation agreements with our partners. Our business model depends, in part, on the successful completion of the drug creation phase under these
arrangements and on our subsequent entry into long-term license arrangements with our partners that entitle us to development, regulatory and
commercial milestones and/or royalties with respect to product candidates generated through our Integrated Drug Creation platform, as well as product
candidates discovered and/or manufactured in cell lines developed by us. We are still in the very early stages of implementing our drug creation model
and, to date, no partner has entered into a license for clinical or commercial use of any intellectual property rights related to product candidates
discowvered thereunder or cell lines developed by us. If we are unable to maintain these partnerships (including if such partnerships are terminated prior to
or upon completion of the drug creation phase) or we are otherwise unable to enter into commercial license agreements for our partnered programs, we
will not receive any downstream payments, which may have a material and adverse effect on our business prospects. Additionally, any such license
agreements that we may enter into may not be on terms that are favorable to us and may not result in meaningful revenues to us, or at all, or such
license agreements may be terminated.
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Fees generated by drug creation activities that we perform for our partners, the timing and nature of which are dictated by the timing of program
commencement, which depends on various permissions, information and supplies provided by our partners and/or third party vendors as well as the pace
of program progression and receipt of ongoing input from our partners. Our eligibility to receive milestone payments from our partnerships is generally
subject to the negotiation of future arrangements, as described abowve. As a result, we currently do not generate significant recurring revenue and, until
we are able to establish significant recurring revenue, if at all, we will be prone to regular and significant fluctuations in our revenue dependent on the
timing of our entry into partnership agreements, our partners advancing such programs, and our partners achieving development milestones or
commercial sales with respect to product candidates discovered and/or manufactured in cell lines developed by us.

Risks Related to Biologic Drug Development

Biologic drug development is inherently uncertain, and it is possible that our technology may not succeed in discovering appropriate product
candidates. Even if we do succeed, it is possible that none of the product candidates created using our Integrated Drug Creation platform will
achieve development or regulatory milestones, including marketing approval, or become viable commercial technologies, on a timely basis
or at all, which would harm our ability to generate revenue.

We use our Integrated Drug Creation platform both to advance our intemally developed programs and to create product candidates for partners that are
engaged in biologic drug discovery and development. In addition, we may enter into partnerships for the further development and commercialization of our
intemally developed programs during later stages of clinical development. While we currently receive payments for performing drug creation activities and
successfully completing technical program deliverables and milestones for our partners with respect to our partnered programs, we anticipate that the
vast majority of the economic value of the agreements that we enter into with our partners will be in the downstream payments that would be payable if
certain milestones are met by our partners with respect to product candidates generated utilizing our Integrated Drug Creation platform and royalties on
net sales if such product candidates are approved for marketing and successfully commercialized. As a result, our future growth is dependent on our
ability to successfully advance our intemally developed programs through clinical development and eventual marketing approval and commercialization,
and the ability of our partners to successfully develop and commercialize therapies based on product candidates generated using our Integrated Drug
Creation platform. Risks relating to clinical development, including risks related to manufacturing and clinical supply, regulatory clearance, authorization
or approval and commercialization apply to us both directly with respect to our intemally developed programs and indirectly through the activities of our
partners with respect to their programs that are generated pursuant to a drug creation agreement. Even if our Integrated Drug Creation platform is
capable of identifying high quality product candidates, there can be no assurance that we or our partners will successfully develop, secure marketing
approvals for and commercialize any product candidates discovered and developed under a partnered program. As a result, we may not realize the
intended benefits of our intemal research and development efforts or our partnerships.

Due to the uncertain, time-consuming and costly clinical development and regulatory approval process, we or our partners may not successfully develop
any product candidates generated using our Integrated Drug Creation platform, or we or our partners may choose to discontinue the development of
these product candidates for a variety of reasons, including due to safety, risk versus benefit profile, exclusivity, competitive landscape,
commercialization potential, production limitations or prioritization of their resources. It is possible that none of these product candidates will ever receive
regulatory approval and, even if approved, such product candidates may never be successfully commercialized. Most product candidates that commence
clinical trials are never approved, and there can be no assurance that any of our partnered programs or any intemally developed programs will ultimately
be successful.

In addition, even if these product candidates receive regulatory approval in the United States, our partners may never obtain approval or commercialize
outside of the United States, which would limit their full market potential and therefore our ability to realize their potential downstream value. In addition,
regulatory authorities may approve any of the product candidates that we may dewelop for fewer or more limited indications than requested. Furthermore,
approved drugs may not achieve broad market acceptance among physicians, patients, the medical community and third-party payors, in which case
revenue generated from their sales would be limited. Likewise, we or our partners have to make decisions about which clinical stage
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and preclinical product candidates to develop and advance, and we or our partners may not have the resources to invest in all of the product candidates
generated using our Integrated Drug Creation platform, or clinical data and other development considerations may not support the advancement of one or
more product candidates. Decision-making about which product candidates to prioritize inwolves inherent uncertainty, and we or our partners’ decision-
making and resource prioritization decisions, which in the case of our partners are outside of our control, may adwersely affect the potential value of
those partnerships. Additionally, subject to its contractual obligations to us, if one more of our partners is involved in a business combination, the partner
might de-emphasize or terminate the development or commercialization of any product candidate generated using our Integrated Drug Creation platform.
If one of our partners terminates its agreement with us, we may find it more difficult to attract new partners.

We are also subject to industry-wide FDA and other regulatory risk. For example, the number of BLAs approved by the FDA varies significantly over time
and if changes in applicable laws, regulations, or policy or other events, such as staffing changes or shortages at the FDA, lead to an extended
reduction in the number of BLAs approved by the FDA or otherwise reduce the number of biologics in development, our industry would contract and our
business would be materially harmed.

We or our partners’ failure to effectively develop or commercialize any product candidates generated using our platform could have a material adverse
effect on our business, financial condition, results of operations and prospects, and cause the market price of our common stock to decline. In addition
to the inherent uncertainty in drug development addresses abowe, our ability to forecast our future financial performance and revenues may be limited.

Positive results from early preclinical studies or preliminary results from clinical trials of our product candidates are not necessarily predictive
of the results of later preclinical studies and any future clinical trials of our product candidates. If we cannot replicate the positive results from
our earlier preclinical studies of our product candidates in our later preclinical studies, clinical trials and future clinical trials, we may be
unable to successfully develop, obtain regulatory approval for and commercialize our product candidates.

Positive results from early preclinical studies, exploratory analyses or preliminary results from clinical trials of our product candidates may not be
predictive of the results of later preclinical studies or future clinical trials. Many companies in the biopharmaceutical industry have experienced significant
setbacks in later-stage clinical trials after achieving positive results in early-stage development, and we cannot be certain that we will not face similar
setbacks. The results of preclinical studies and early-stage clinical trials may not be replicated in later preclinical studies or in larger or more advanced
clinical trials conducted under different protocols or conditions.

Preclinical studies are conducted in laboratory models and animals and may not accurately predict the safety, tolerability, pharmacokinetics,
pharmacodynamics or efficacy of a product candidate in humans. Similarly, early clinical trials are typically conducted in small patient populations and
over relatively short durations, and therefore may not be indicative of results obtained in larger or longer-term trials. Differences in trial design, patient
populations, endpoints, dosing regimens, statistical analyses, or other factors may also lead to results in later trials that differ materially from earlier
findings.

In addition, preliminary or interim data from our clinical trials are subject to the risk that one or more of the clinical outcomes may materially change as
additional patient data become available and are subject to further verification and analysis. Preliminary or interim results that we report from time to time
may not reflect the final results of the trial, and final results may differ materially from the preliminary data we previously reported. We may also report
results based on exploratory endpoints, biomarker data or other early indicators of activity that may not ultimately translate into clinically meaningful
outcomes or regulatory approval. Regulatory authorities may also interpret the data differently than we do and may require additional studies before
approving any of our product candidates.

If we are unable to replicate positive results from our earlier preclinical studies or preliminary clinical trials in subsequent studies or trials, if biomarker or
exploratory signals do not translate into clinically meaningful outcomes, or if our product candidates demonstrate unacceptable safety profiles or
insufficient efficacy, the development of our product candidates could be delayed, limited or terminated. Any such setbacks could materially harm our
business, financial condition, results of operations and prospects and may prevent us from successfully developing, obtaining regulatory approval for, and
commercializing our product candidates.
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In addition, our discowery efforts rely in part on proprietary technologies, computational approaches and Al-enabled platforms to identify and design
potential product candidates. While we believe these technologies may help accelerate aspects of the drug discovery process, the application of Al and
computational methods to drug discowery is still evolving and has not yet consistently resulted in the successful development and regulatory approval of
new therapeutic products. Product candidates identified or optimized using these technologies may not demonstrate the expected safety, tolerability,
pharmacokinetic properties or therapeutic activity in preclinical studies or clinical trials. Even if our platform generates promising product candidates, we
may not be able to successfully advance those candidates through clinical development, obtain regulatory approval or achieve commercial success. As
a result, our platform technologies may not result in the discovery or development of commercially viable product candidates, which could materially
adwersely affect our business, financial condition, results of operations and prospects.

Preclinical and clinical development is uncertain. Our or our partners' preclinical and clinical product candidates may experience delays or
may never advance to and/or through clinical trials, which would adversely affect our or our partners’ ability to obtain regulatory approvals or
commercialize these product candidates on a timely basis or at all, which would have an adverse effect on our business.

We are very early in our development of product candidates and have focused our efforts to date on platform development, discowery, research, preclinical
and early clinical dewvelopment. We hawe only recently dosed the first participants in our Phase 1 clinical trials of ABS-101 and ABS-201, and all of our
other programs are still in the research or preclinical stage of development. Thus, we have limited experience as a company in conducting clinical trials.

We cannot guarantee that any clinical trials will be initiated or conducted as planned or completed on schedule, if at all. For example, following a
favorable early safety profile and notwithstanding positive interim Phase 1 results as announced in November 2025, we made the strategic decision to
seek a partner for ABS-101 rather than advance it through later-stage development ourselves.

We also cannot be sure that submission of an IND (or foreign equivalent) will result in the FDA or other regulatory authority, as applicable, allowing
clinical trials to begin in a timely manner, if at all. Moreower, even if these trials begin, issues may arise that could cause us or a regulatory authority to
suspend or terminate such clinical trials. A failure of one or more clinical trials can occur at any stage of testing, and our current and future clinical trials
may not be successful. If our preclinical product candidates experience delays or never advance to clinical trials, it would have an adverse effect on our
business.

In order to obtain FDA approval to market a new biological product, we or our partners must demonstrate proof of safety, purity and potency or efficacy in
humans. To meet these requirements we or our partners will have to conduct adequate and well-controlled clinical trials. Before we or our partners can
commence clinical trials for a product candidate, we or our partners must complete extensive preclinical testing and studies that support our planned
INDs in the United States. All of our interally developed programs are in early clinical or preclinical development. We cannot be certain of the timely
completion or outcome of our or our partners' preclinical testing and studies and cannot predict if the FDA will accept our or our partners' proposed
clinical programs or if the outcome of our or our partners' preclinical testing and studies will ultimately support the further development of our product
candidates. As a result, we cannot be sure that we or our partners will be able to submit INDs or similar applications for our product candidates on the
timelines we expect, if at all, and we cannot be sure that submission of INDs or similar applications will result in the FDA or other regulatory authorities
allowing clinical trials to begin. Further, changes and cuts in FDA staffing have been reported as resulting in delays in the FDA’s responsiveness or in its
ability to review IND submissions, or applications, issue regulations or guidance, or implement or enforce regulatory requirements in a timely fashion.

Conducting preclinical testing is a lengthy, time-consuming and expensive process. The length of time may vary substantially according to the type,
complexity and nowelty of the program, and often can be several years or more per program. Delays associated with programs for which we are directly
conducting preclinical testing and studies may cause us or our partners to incur additional operating expenses. The commencement and rate of
completion of preclinical studies and clinical trials for a product candidate may be delayed by many factors, including, for example:

» inability to generate sufficient preclinical or other in vivo or in \itro data to support the initiation of clinical studies;
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» delays in reaching a consensus with regulatory agencies on study design;

» the FDA not allowing us to rely on previous findings of safety and efficacy for other similar but approved products and published scientific
literature; and

» use of our product candidates could be associated with adverse side effects, adverse events or other properties or safety risks, which could
delay or preclude approval, cause us or our partners to suspend or discontinue preclinical or clinical trials, abandon a product candidate, limit
the commercial profile of an approved product or result in other significant negative consequences.

Moreower, even if clinical trials do begin for our product candidates, our or our partners' development efforts may not be successful, and clinical trials that
we or our partners conduct or that third parties conduct on our or our partners' behalf may not demonstrate sufficient safety, purity and potency or
efficacy to obtain the requisite regulatory approvals for any of product candidates we dewelop. Even if we or our partners obtain positive results from
preclinical studies or initial clinical trials, we or our partners may not achieve the same success in future trials.

If we or our partners experience any of a number of possible unforeseen or negative events in connection with preclinical or clinical
development, regulatory approval or commercialization of product candidates generated through our platform, this could negatively affect our
revenue opportunity for that program, and/or have broader deleterious effects on our reputation and future partnership prospects.

We or our partners may experience numerous unforeseen events during, or as a result of, preclinical studies or any clinical trials that could delay or
prevent the ability to conduct further development or obtain regulatory approval or licensure of, or commercialize, product candidates, including:

+ preclinical studies designed to enable the submission of IND applications, or other preclinical development activities, by our partners may not
result in data sufficient to support the advancement of the applicable product candidates into clinical development, or our partners may abandon
dewelopment activities for such product candidates prior to any IND submission for a variety of reasons;

+ regulatory authorities or ethical review boards, including IRBs, may not authorize commencement of a clinical trial or conduct a clinical trial at a
prospective trial site;

+ there may be delays in reaching or failure to reach agreement on acceptable clinical trial contracts or clinical trial protocols with prospective trial
sites;

+ the FDA or other regulatory authorities may disagree with a clinical trial design or a sponsor’s interpretation of data even after such regulatory
authorities have reviewed and commented on the clinical trial design;

+ differences in trial design between early stage clinical trials and later-stage clinical trials may make it difficult to extrapolate the results of earlier
clinical trials to later-stage clinical trials;

» the FDA or other regulatory authorities may disagree about whether study endpoints are clinically meaningful or recommend study endpoints
that require lengthy periods of observation;

» the number of participants, or amount of data, required to complete clinical trials may be larger than anticipated, participant enrollment in these
clinical trials may be slower than anticipated or patients may drop out of clinical trials at a higher rate than anticipated;

» CROs and other contracted third parties may fail to perform their duties in accordance with the study protocol or applicable laws and regulations;

» changes may be made to product candidates after commencing clinical trials, which may require that previously completed stages of clinical
testing be repeated or delay later stages of testing;

+ clinical trials may fail to satisfy the applicable regulatory requirements of the FDA or other regulatory authorities responsible for owersight of the
conduct of clinical trials in other countries;

+ regulators may elect to impose a clinical hold, or we or our partners, governing IRBs, data safety monitoring boards or ethics committees may
elect to suspend or terminate our or our partners’

32



clinical research or trials for various reasons, including non-compliance with regulatory requirements or a finding that the participants are being
exposed to undesirable side effects that could lead to serious adverse events or other unacceptable risks to their health or the privacy of their
health information being disclosed;

» the cost of clinical trials of the applicable product candidates, or improvements to such product candidates, may be greater than we or our
partners anticipate, causing us or our partners to delay or terminate applicable clinical development efforts;

» CROs and other contracted third parties may fail to perform their duties in accordance with the relevant manufacturing and/or clinical supply
agreements;

 the supply or quality of materials necessary to conduct clinical trials of the applicable product candidates may be insufficient or inadequate;

+ the outcome of our or our partners’ preclinical studies and early clinical trials may not be predictive of the success of later clinical trials, and
interim results of a clinical trial do not necessarily predict final results;

» product candidates may be associated with negative or inconclusive results in clinical trials, and we or our partners may decide to deprioritize or
abandon these partnered product candidates, or regulatory authorities may require our partners to abandon them or may impose onerous
changes or requirements, which could lead to de-prioritization or abandonment;

+ the data collected from clinical trials of product candidates that we or our partners may identify and pursue may not be sufficient to support the
submission of a BLA or other submission for regulatory approval in the United States or elsewhere; and

+ we may be unable to demonstrate to the FDA or comparable foreign regulatory authorities that a product candidate’s risk-benefit ratio for its
proposed indication is acceptable, or clinical trials may suggest or demonstrate that products are not safe and effective, or as safe and effective
as competing therapies on the market or in development.

In addition, disruptions caused by a continued and prolonged public health emergency, such as the COVID-19 pandemic may increase the likelihood
that we or our partners encounter such difficulties or delays in initiating, enrolling, conducting or completing planned and ongoing clinical trials. Delays of
this nature could also allow competitors to bring products to market before we or our partners do, potentially impairing our or our partners’ abilities to
successfully commercialize products generated using our platform technology and harming our business and results of operations. Any delays in, or
suspension of, the development of the product candidates developed by us or by our partners using our technology may significantly harm our business,
financial condition and prospects. Many of the factors that cause, or lead to, a delay in the commencement or completion of clinical trials may also
ultimately lead to the denial of regulatory clearance, authorization or approval of partnered product candidates in development.

Preliminary data and interim results we disclose from our clinical trials may change as more data becomes available or as we make changes to
our clinical protocols or processes, and such interim results or results from earlier studies may not be predictive of the final results, or of later
studies or future clinical trials.

We may from time to time disclose results from preclinical testing or preliminary data or interim results from clinical trials of our product candidates.
Such results from preclinical testing, process development and manufacturing activities, and clinical studies, including interim clinical trial results as of
specified data cutoff dates and results of earlier preclinical or clinical studies with similar product candidates, are not necessarily predictive of future
results, including later clinical trial results. In addition, results in one indication may not be predictive of results to be expected for the same or a similar
product candidate in another indication. A number of companies in the biopharmaceutical industry have suffered significant setbacks in clinical trials due
to lack of efficacy or unfavorable safety profiles, notwithstanding promising results in preclinical development or earlier trials.

The results of our current and future clinical trials may differ from results achieved in earlier preclinical and clinical studies for a variety of reasons,
including:
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+ we may not demonstrate the potency and efficacy benefits obsened in previous studies;

» our efforts to improwe, standardize and automate the manufacture and supply of our product candidates and any resulting deviations in the
manufacture of our product candidates, may adwersely affect the safety, purity, potency, stability, or efficacy of such product candidates;

» differences in study design, including differences in eligibility criteria and patient populations;
+ advancements in the standard of care may affect our ability to demonstrate efficacy or achieve study endpoints in our future clinical trials; and
» safety issues or adwerse ewvents in patients who enrall in our clinical trials.

From time to time, we may publish interim, “top-line,” or preliminary data from our clinical studies based on a preliminary analysis of then-available data.
Preliminary or interim data from clinical trials are subject to the risk that one or more of the clinical outcomes may materially change as participant
enroliment continues, the duration of treatment increases and more patient data become available. For example, we may encounter unacceptable side
effects for our product candidates as patient dosing progresses in our clinical trials and additional data become available. Our preliminary or interim
results and related conclusions also are subject to change following a more comprehensive review of the data related to the particular study or trial.
Preliminary or “top-line” data also remain subject to audit and verification procedures that may result in the final data being materially different from the
preliminary data we prevously published. As a result, interim and preliminary data should be viewed with caution until the final data are available.
Material adverse changes between preliminary, “top-line,” or interim data and final data could significantly harm our business prospects, financial
condition and results of operations.

The clinical development of our product candidates could be substantially delayed if we are required to conduct unanticipated studies,
including preclinical studies or clinical trials, or if the FDA imposes other requirements or restrictions including on the manufacture, of our
product candidates.

The FDA may require us to generate additional preclinical, product, manufacturing, or clinical data as a condition to initiating and conducting any future
clinical trials of our or our partners’ product candidates generated using our platform technology. Additionally, the FDA may in the future have comments,
or impose requirements, on the initiation and conduct of our clinical trials or those of our partners, including trial endpoints and the protocols, processes,
materials and facilities we or our partners use to manufacture our product candidates in support of clinical trials. Any requirements to generate additional
data, or redesign or modify applicable endpoints, protocols, processes, materials or facilities, or other additional comments, requirements or impositions
by the FDA, may cause delays in the initiation or conduct of future clinical trials for our or our partners’ product candidates and subsequent development
activities, and could require us to incur additional development or manufacturing costs and resources, seek funding for these increased costs or
resources or delay our timeline for, or cease, our preclinical or clinical development activities for our product candidates, or could create uncertainty and
additional complexity in our ability to obtain regulatory approval for our product candidates and to achieve revenue-generating milestones under our
agreements with our partners.

Further, if the results of our clinical trials are inconclusive, or if there are safety concems or adverse events associated with our or our partners’ product
candidates, we or our partners may:

* be delayed in obtaining, or unable to obtain, regulatory approval for such product candidates;

* be required to amend the protocols for the applicable clinical trials, perform additional nonclinical studies or clinical trials to support approval or
be subject to additional post-marketing testing requirements;

» obtain approval for indications or patient populations that are not as broad as intended or desired;
» obtain approval with labeling that includes significant use or distribution restrictions or safety wamings or contraindications; or

» inthe event a product candidate is approved, have regulatory authorities withdraw their approval of the product or impose restrictions on its use.



Even if our planned clinical trials are successful, we will need to conduct additional clinical trials, which may include registrational trials, trials in
additional patient populations or under different treatment conditions, and trials using different manufacturing protocols, processes, materials or facilities
or under different manufacturing conditions, before we are able to seek approvals for our product candidates from the FDA and regulatory authorities
outside the United States to market and sell these product candidates. In addition, changes in regulatory policies, priorities or interpretations by
regulatory authorities may result in delays in regulatory review and approval processes or create uncertainty regarding approval pathways. If we fail to
meet regulatory requirements necessary to support continued clinical development, if our clinical development activities are delayed or suspended, or if
we are unable to obtain or maintain regulatory approvals with an acceptable scope, our business, prospects, financial condition and results of operations
could be adwersely affected.

We are currently conducting and may in the future conduct clinical trials for our product candidates outside the United States, and the FDA
may not accept data from such trials.

We are currently evaluating ABS-201 in a clinical trial in Australia, and we expect to continue to conduct trials for our current and future product
candidates intemationally in the future. Conducting clinical trials in foreign jurisdictions may expose us to additional risks and uncertainties, including
differences in regulatory requirements, clinical trial standards and regulatory interpretation by foreign authorities. For example, clinical trials in Australia
are subject to owersight by the Therapeutic Goods Administration (TGA), as well as local human research ethics committees. Compliance with these
requirements may result in delays or additional costs, and regulatory authorities may impose requirements that differ from those of the FDA. If we
experience delays in initiating or conducting our clinical trials in Australia, our development timelines may be adversely affected.

Moreower, the acceptance of data from clinical trials conducted outside the United States by the FDA may be subject to certain conditions, or the FDA
may not accept such data at all. In cases where data from foreign clinical trials are intended to senve as the basis for marketing approval in the United
States, regardless of whether such trials were conducted under an IND, the FDA will generally not approve the application on the basis of foreign data
alone unless the data are applicable to the U.S. population and U.S. medical practice, the trials were performed by clinical investigators of recognized
competence and pursuant to GCP regulations, and the FDA can validate the data through on-site inspections or other appropriate means. Many foreign
regulatory authorities have similar approval requirements, including in relation to the use of data from clinical trials conducted in foreign jurisdictions. In
addition, such foreign trials are subject to the applicable local laws of the foreign jurisdictions where the trials are conducted. There can be no assurance
that the FDA will accept data from trials conducted outside of the United States. If the FDA does not accept such data, it would result in the need for
additional trials, which could be costly and time-consuming, and which may result in any product candidates that we dewelop being delayed or not
receiving approval for commercialization. Additionally, recent policy proposals in the United States may make acceptance by the FDA or inclusion in a
marketing application of foreign data more difficult or costly.

Conducting clinical trials in Australia may expose us to operational and logistical challenges that could delay our development programs.

Clinical trials conducted in Australia may involve additional operational and logistical challenges, including coordinating activities across intemational
sites, managing clinical trial supply chains, and complying with foreign regulatory requirements. In addition, geopolitical events, public health
emergencies, travel restrictions, or other factors could disrupt trial operations, participant enroliment or monitoring activities. Any such delays or
disruptions could increase the cost of our clinical trials and delay the development of our product candidates.

Changes in Australian regulatory requirements or ethics committee processes could delay our clinical trials.

Clinical trials in Australia are subject to approval by local human research ethics committees and may also involve notification or review by the TGA.
Changes in regulatory requirements, review procedures or timelines could delay the initiation or continuation of our clinical trials. If regulatory authorities
or ethics committees impose additional requirements or determine that our trials do not comply with applicable regulations or guidelines, we may be
required to modify or suspend our trials, which could adversely affect our development timelines.
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If we or our partners encounter difficulties enrolling patients in clinical trials of product candidates developed using our Integrated Drug
Creation platform, our and our partners’ clinical development activities could be delayed or otherwise adversely affected.

We are required to identify and enroll a sufficient number of patients with the disease under investigation for each of our planned clinical trials of intemally
deweloped product candidates, and our partners are subject to the same requirements with respect to product candidates they are developing. We or our
partners may not be able to identify and enroll a sufficient number of patients, or those with required or desired characteristics and who meet specified
enrollment criteria, in a timely manner. In addition, we and our partners may face competition from other clinical trials of product candidates being
deweloped by our competitors in the same therapeutic areas, and potential patients who might be eligible for enroliment in one of our or our partners’
clinical trials may instead choose to enroll in a trial being conducted by a competitor. We and our partners may also face an unwillingness of
investigative sites to participate in our clinical trials.

Qur ability, and the ability of our partners, to enrall patients in clinical trials of product candidates developed using our platform technology is affected by
factors including:

+ the ability to identify clinical trial sites and recruit clinical trial investigators with the appropriate capabilities, competencies and experience;
» the ability to open clinical trial sites;

+ the ability to identify, solicit and recruit a sufficient number of patients;

+ the sewerity of the disease under investigation;

+ the design of the clinical trial and whether the FDA agrees to the design and implementation of the trial;

+ the size and nature of the patient populations to be investigated in the applicable clinical trials;

+ eligibility criteria for the clinical trials in question;

+ clinicians’ and patients’ perceptions as to the potential risks and benefits of the product candidate under study, including any perceived risks
associated with product candidates;

» changing medical practices or guidelines related to the indications we or our partners are investigating;
+ the availability of competing therapies and clinical trials;
» efforts to facilitate timely enrollment in clinical trials;

+ the availability of time and resources at the institutions at which our or our partners’ clinical trials will be conducted, including any constraints on
resources, or policies and procedures implemented, at hospitals and clinical trial sites as a result of any public health crisis;

+ the ability to monitor patients adequately during and after treatment; and
» the proximity and availability of clinical trial sites for prospective patients.

In addition, clinical trial sites may need to delay or pause participant enroliment or treatment in clinical trials as a result of public health crises, supply
chain shortages or a variety of factors beyond our control. The extent and duration of such delays and disruptions, and the overall impact on the timing
and conduct of our or our partners’ clinical trials, are uncertain. If we or our partners hawe difficulties enrolling a sufficient number of patients to conduct
clinical trials as planned, we or our partners may need to delay or terminate ongoing or planned clinical trials, which would have an adverse effect on our
business, prospects, financial condition, results of operations, and the market price of our common stock.



The markets in which we operate, including those for Integrated Drug Creation platform technology and our Internally Developed Programs,
are highly competitive, and if we are unable to compete effectively, our business and prospects could be adversely affected..

Intemally developed programs

We may face competition from pharmaceutical and biotechnology companies that are developing therapeutics that address the same disease targets
and/or indications addressed by our intemally developed programs. Competitors may obtain FDA or other regulatory approval for their products more
rapidly or earlier than us, which could result in our competitors establishing a strong market position before we are able to enter the market. Competition
for our active intemally developed programs may include:

* ABS-201 in AGA: Existing FDA-approved treatments for AGA include oral minoxidil, oral finasteride, oral dutasteride, and topical minoxidil,
which are currently established as standard of care despite their limitations. We are aware of several drug candidates that are in clinical
dewvelopment for AGA including Hope Medicine’s HMI-115, Veradermics’ VDPHLO1, Pelage Pharmaceuticals’ PP405, and Cosmo
Pharmaceuticals’ Clascoterone.

* ABS-201 in Endometriosis: Newer development candidates for non-hormonal antibody-based therapies for endometriosis currently include Hope
Medicine’s HMI-115, Chugai Pharmaceuticals’ AMY-109, and GenSci’'s Genakumab as well as other non-antibody-based clinical trials focused
on non-hormonal pain treatments.

Integrated Drug Creation platform

Our Integrated Drug Creation platform comprises, in part, cutting edge generative Al models aimed at designing differentiated antibody-based
therapeutics, including against hard-to-drug targets. There are multiple potential competitors developing technologies that seek to improwve target
identification and drug design or discovery.

More specifically, in the field of Al-based drug design and discovery we may face competition from companies attempting to use Al to design
therapeutics. Representative examples include Generate Biomedicines, Inc. and Xaira Therapeutics, Inc., among others. In the future we may face
competition from companies currently offering adjacent technology (e.g. Al-enabled small molecule design) that may seek to develop antibody design
capabilities. Representative examples include Recursion Pharmaceuticals, Inc., and Isomorphic Labs Limited, among others. Moreover, other
pharmaceutical and biotechnology companies seeking to develop Al capabilities for biologic drug design may also pose competition.

We also face competition from entities that have made substantial investments in developing treatments for the therapeutic indications which our intermnal
programs and partnered programs target. These competitors may include large and specialty pharmaceutical and biotechnology companies.

Our partners may also elect to develop their processes on in-house systems, or using other methods, rather than implementing our technologies and
may decide to stop using our technologies. These companies are likely to exhaust all intemal altematives to our technology before adopting our
technologies. In addition, there are many large established companies in the life science technology market that we do not currently compete with but
that could dewelop systems, technologies, tools or other products that will compete with us in the future. These large established companies have
substantially greater financial and other resources than us, including larger research and development organizations or more established marketing and
sales forces.

Our competitors and potential competitors may enjoy a number of competitive advantages over us. For example, these may include:
» longer operating histories;
* larger partner bases;
» greater brand recognition and market penetration;
+ greater financial resources;
» greater technological and research and development resources;

* better system reliability and robustness;
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» greater business dewvelopment capabilities; and
» better established, larger scale and lower cost manufacturing capabilities.

As a result, our platform-based competitors and potential competitors may be able to respond more quickly to changes in partner requirements, devote
greater resources to the dewvelopment, promotion and sale of their platforms or solutions than we can, or sell their platforms or solutions, or offer solutions
competitive with our Integrated Drug Creation platform and solutions at prices designed to win significant lewvels of market share. In addition, we may
encounter challenges in marketing our solutions with our pricing model, which is structured to capture the potential downstream revenues associated
with product candidates that were discovered using our platform. Our partners and potential partners may prefer one or more pricing models employed by
our competitors that involve upfront payments rather than downstream revenues. We may not be able to compete effectively against these organizations.

In addition, competitors may be acquired by, receive investments from or enter into other commercial relationships with larger, well-established and well-
financed companies. Certain of our competitors may be able to secure key inputs from vendors on more favorable terms, dewote greater resources to
marketing and promotional campaigns, adopt more aggressive pricing policies and dewvote substantially more resources to technology and platform
dewelopment than we can. If we are unable to compete successfully against current and future competitors, we may be unable to increase market
adoption of our platform technologies for the biologic drug discovery and cell line development, which could prevent us from increasing our revenue or
achieving and sustaining profitability.

We face competition from entities that have made substantial investments into the rapid development of novel treatments for the therapeutic
indications in which we are engaged in internally developed programs and partnered programs, including large and specialty pharmaceutical
and biotechnology companies.

The discowery and development of therapies is highly competitive. Many of our competitors hawe significantly greater resources and experience than we
do and we or our partners may not be able to successfully compete in therapeutic development. We will likely face substantial competition from multiple
sources, including large and specialty pharmaceutical and biotechnology companies, hospitals and clinics, academic research institutions and
governmental agencies and public and private research institutions, some of which have more advanced product candidates. We anticipate that we will
continue to face increasing competition as new therapies and combinations thereof, and related data, emerge.

To compete successfully, we and our partners must demonstrate that the relative cost, method of administration, safety, tolerability or efficacy of the
related product candidates provides a better altemative to existing and future therapies and, we must do the same with respect to any future intemally
deweloped product candidates. Our commercial opportunity and likelihood of success will be reduced or eliminated if these product candidates are not
ultimately demonstrated to be safer, more effective, more conveniently administered, or less expensive than the then current standard of care.
Furthermore, even if these product candidates demonstrate meaningful improvements in these attributes, acceptance of our products may be inhibited by
the reluctance of physicians to switch from existing therapies to our products, or if physicians choose to resene our products for use in limited
circumstances.

The market for our platform, including potential partners and potential investors, may be skeptical of the viability and benefits of our
Integrated Drug Creation platform because it is based on novel and complex synthetic biology and Al technologies.

The market for our Integrated Drug Creation platform, including potential partners and potential investors, may be skeptical of the viability and benefits of
our technology platform because it is based on nowel and complex synthetic biology and Al technologies. There can be no assurance that our
technologies will be understood, approved, or accepted by potential partners and potential investors or that we will be able to enter into new partnerships
with new or existing partners. The synthetic biology and Al-powered drug discovery markets are relatively new, and potential partners may be hesitant to
allocate resources in relatively unproven fields. If we are unable to convince these potential partners of the utility and value of our technologies or that our
technologies are superior to the technologies they currently use, we will not be successful in entering these markets and our business and results of
operations will be adversely affected. If potential investors are skeptical of the success of our technologies, our ability to raise capital and the value of our
stock may be adwersely affected.



We rely and expect to continue to rely on third parties to conduct our preclinical studies and clinical trials. If those third parties do not
perform as contractually required, fail to satisfy legal or regulatory requirements, miss expected deadlines or the relationship terminates
prematurely, our internally developed programs could be delayed, more costly or unsuccessful, and such programs may never obtain
regulatory approval or commercialization.

We hawe relied and intend to rely in the future on third-party clinical investigators, contract development and manufacturing organizations (CDMOs),
CROs, and clinical data management organizations to conduct, supenise and monitor preclinical studies and any eventual clinical trials of our current or
future intemally developed programs. Because we currently rely and intend to continue to rely on these third parties, we will hawe less control over the
timing, quality and other aspects of preclinical studies and any eventual clinical trials than if we conducted them independently. These parties are not,
and will not be, our employees and we will have limited control over the amount of time and resources that they dedicate to our programs. Additionally,
such parties may have contractual relationships with other entities, some of which may be our competitors, which may draw time and resources from our
programs.

Qur reliance on these third parties for development activities will reduce our control over these activities. Nevertheless, we will remain responsible for
ensuring that each of our preclinical studies are conducted in accordance with good laboratory practices and that our clinical trials are conducted in
accordance with GCPs. Moreover, our business may be significantly impacted if our CROs, clinical investigators or other third parties violate federal or
state healthcare fraud and abuse or false claims laws and regulations or healthcare privacy and security laws.

In the event we are required to repeat, extend, delay or terminate our preclinical or clinical development activities due to one or more third parties not
successfully carrying out its contractual duties, meeting expected deadlines, or conducting development activities in accordance with regulatory
requirements or our stated protocols, we may not be able to achieve, or may be delayed in achieving, product development milestones, including our
intemal timelines or certain regulatory requirements. As a result, our results of operations and the commercial prospects for our intemally developed
programs would be harmed, our costs could increase, and our ability to generate revenue and platform validation could be delayed. To the extent we are
unable to successfully identify and manage the performance of third-party senice providers in the future, our business may be materially and adversely
affected.

In addition, from time to time we hawe relied upon, and may continue to rely upon, third parties that are based in jurisdictions outside the United States,
including China. In December 2025, as part of the Fiscal Year 2026 National Defense Authorization Act, the BIOSECURE Act was enacted and restricts
U.S. federal agencies from entering into certain contracts and providing certain grants or loans in connection with the procurement or use of
biotechnology equipment or senices provided by entities designated as “biotechnology companies of concemn,” and also restricts federal contracting,
grants, and loans to entities that use such biotechnology equipment or senices in performance of covered federal awards. Although earlier legislative
proposals commonly referred to as the “BIOSECURE Act” identified certain China-based biotechnology senice providers by name, the enacted law
contemplates an implementing process under which the Office of Management and Budget is expected to publish an initial list of biotechnology
companies of concem within one year of enactment, and implementing guidance and procurement rule updates are expected to follow. If any third parties
upon whom we rely, including for example, WuX entities, are designated in the future, or if our current or prospective partners, customers, or
counterparties change their policies or contractual requirements in response to the BIOSECURE Act or related U.S. national security measures, we
could face supply-chain disruptions, delays, increased costs, constraints on our ability (or our partners’ ability) to perform under certain government-
funded projects, or the need to transition to alterative suppliers or senice providers, any of which could adversely affect our business, results of
operations, and prospects.

If any of our relationships with these third parties terminate for any reason, including due to involuntary termination, regulatory or other compliance
requirements, or strategic reprioritization, we may not be able to enter into altemative arrangements or do so on commercially reasonable terms.
Switching or adding additional contractors requires additional resources and demands management time and focus. In addition, there is a natural
transition period when a new third party commences work. As a result, delays could occur, which could compromise our ability to meet our intemal
dewelopment timelines. In addition, if an agreement with any of our partners terminates, our access to technology and intellectual property licensed to us
by that partner may be restricted or terminate entirely, which may delay our continued development of our
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intemally developed programs utilizing the partner’s technology or intellectual property or require us to stop development of those intemally developed
programs completely.

In addition, principal investigators for our clinical trials may serve as scientific advisors or consultants to us from time to time and receive compensation
in connection with such senices. Under certain circumstances, we may be required to report some of these relationships to the FDA. The FDA may
conclude that a financial relationship between us and/or a principal investigator has created a conflict of interest or otherwise affected interpretation of the
study. The FDA may therefore question the integrity of the data generated at the applicable clinical trial site and the utility of the clinical trial itself may
be jeopardized. This could result in a delay in approval, or rejection, of our marketing applications by the FDA and may ultimately lead to the denial of
regulatory approval of one or more of our product candidates.

We could experience clinical supply and manufacturing problems that result in delays in the development, approval or commercialization of
our product candidates or otherwise harm our business.

The manufacturing process used to produce antibodies may be complex. Sewveral factors could cause production interruptions, including inability to
dewelop appropriate manufacturing processes, equipment malfunctions, facility contamination, raw material shortages or contamination, natural

disasters, including pandemics, disruption in utility senices, human error or disruptions in the operations of our suppliers, including acquisition of a
supplier by a third party or declaration of bankruptcy. The expertise required to manufacture our product candidates may be unique to a particular third-
party contract manufacturing organization, and as a result, it would be difficult and time consuming to find an altemative third-party contract
manufacturing organization. Failure or process defects in any of the interrelated systems at either our manufacturing facility or those of our third-party
manufacturers, could adversely impact our ability to manufacture and supply cell therapy product candidates and certain components thereof intended
for research, clinical and, if approved, commercial production. In addition, we may rely on third-party contract manufacturers outside the United States for
certain components of our product candidates, and may be subject to importation regulations that may affect our ability to manufacture or increase the
cost of our product candidates.

Our product candidates will require processing steps that are more complex than those required for most small molecule drugs. Moreower, unlike small
molecules, the physical and chemical properties of biologics such as antibody-based therapeutics generally cannot be fully characterized. As a resullt,
assays of the finished product may not be sufficient to ensure that the product will perform in the intended manner. Accordingly, we will employ multiple
steps to control the manufacturing process to assure that the process works and the product candidate is made strictly and consistently in compliance
with the process. Problems with the manufacturing process, even minor devations from the normal process, could result in product defects or
manufacturing failures that result in lot failures, product recalls, product liability claims or insufficient inventory, or other supply disruptions. If microbial,
viral or other contaminations are discovered in our product candidates or in the manufacturing facilities in which our product candidates are made,
production at such manufacturing facilities may be interrupted for an extended period of time to investigate and remedy the contamination. We may
encounter problems achieving adequate quantities and quality of clinical grade materials that meet FDA, the EMA or other applicable standards or
specifications with consistent and acceptable production yields and costs.

We also may encounter problems hiring and retaining directly or through third-party contract manufacturing organizations the experienced scientific,
quality assurance, quality control and manufacturing personnel needed to operate our manufacturing processes, which could result in delays in
production or difficulties in maintaining compliance with applicable regulatory requirements. Any problems in our supply chain, manufacturing process or
facilities could result in delays in ongoing or planned clinical trials and increased costs, and could make us a less attractive collaborator for potential
partners, including larger pharmaceutical companies and academic research institution.

If we do not achieve our projected development goals in the timeframes we announce and expect, the clinical development of our programs,
commercialization of our programs, and validation of our Integrated Drug Creation platform may be delayed and our expenses may increase
and, as a result, our stock price may decline.

From time to time, we estimate the timing of the anticipated accomplishment of various scientific, clinical, regulatory and other product development
goals, which we sometimes refer to as milestones. These
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milestones may include the commencement or completion of preclinical studies and clinical trials, as well as the submission of regulatory filings. From
time to time, we may publicly announce the expected timing of achieving certain of these milestones. All of these milestones are and will be based on
numerous assumptions. The actual timing of these milestones can vary dramatically compared to our estimates, in some cases for reasons beyond our
control. If we do not meet these milestones as publicly announced, or at all, the commercialization of our programs or the validation of our platform
technologies based on anticipated achievement of these milestones, may be delayed or never achieved and, as a result, our stock price may decline.
Additionally, delays relative to our projected timelines are likely to cause owerall expenses to increase, which may require us to raise additional capital
sooner than expected and prior to achieving targeted development milestones.

The medical insurance coverage and reimbursement status of newly approved therapeutics is uncertain. Failure to obtain or maintain
adequate coverage and reimbursement for current or future products and services could limit our partners’ ability to successfully
commercialize product candidates, which would decrease our ability to generate revenue.

The availability and extent of reimbursement by governmental and private payors is essential for most patients to be able to afford any antibody-based
therapeutics generated using our Integrated Drug Creation platform. In addition, because the product candidates we generate may represent new classes
of treatments for diseases, we and our partners cannot accurately estimate how such future antibody-based therapeutics would be priced, whether
reimbursement could be obtained or any potential revenue generated. Sales of such antibody-based therapeutics will depend substantially, both
domestically and intemationally, on the extent to which the costs of such antibody-based therapeutics are paid by health maintenance, managed care,
pharmacy benefit and similar healthcare management organizations, or reimbursed by govemment health administration authorities, private health
cowerage insurers and other third-party payors. If reimbursement is not available, or is available only to limited levels, our partners may not be able to
successfully commercialize some antibody-based therapeutics generated with our technology. Even if coverage is provided, the approved reimbursement
amount may not be high enough to allow our partners to establish or maintain pricing sufficient to realize an adequate retum on their investment in such
antibody-based therapeutics, and may lead to discontinuation or deprioritization of development, marketing and sales efforts for such products. Changes
in the reimbursement landscape may occur, which are outside of our control, and may impact the commercial viability of our drug creation senices
and/or product candidates.

There is significant uncertainty related to the insurance coverage and reimbursement of newly cleared, authorized or approved antibody-based
therapeutics in the United States and other jurisdictions. Due to the trend toward value-based pricing and coverage, the increasing influence of health
maintenance organizations and additional legislative changes, we expect our partners to experience pricing pressures on antibody-based therapeutics
generated using our Integrated Drug Creation platform that our partners may commercialize. The downward pressure on healthcare costs in general,
particularly nowel therapeutics, has become very intense. As a result, increasingly high barriers are being erected to the entry of new products, which
would negatively impact our ability to generate revenues.

For more information about third-party coverage and reimbursement for pharmaceutical products, see the section of our Annual Report on Form 10K for
the year ended December 31, 2025 titled, “Business—Government Regulation—Biopharmaceutical Coverage and Reimbursement.”

The pharmaceutical industry is intensely competitive. If we are unable to compete effectively with existing drugs, new treatment methods and
new technologies, we may be unable to commercialize successfully any drugs that we develop

The pharmaceutical industry is intensely competitive and rapidly changing. Many large pharmaceutical and biotechnology companies, academic
institutions, governmental agencies and other public and private research organizations are pursuing the development of novel drugs for the same
diseases that we are targeting or expect to target. Many of our competitors have:

* much greater financial, technical and human resources than we hawe at every stage of the discowvery, development, manufacture and commercialization
of products;

* more extensive experience in designing and conducting preclinical studies and clinical trials, obtaining regulatory approvals, and manufacturing,
marketing and selling pharmaceutical products;
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* product candidates that are based on previously tested or accepted technologies;
* products that have been approved or are in late stages of development; and
« collaborative arrangements in our target markets with leading companies and research institutions.

We will face intense competition from drugs that have already been approved and accepted by the medical community for the treatment of the conditions
for which we may dewvelop products. We also expect to face competition from new drugs that enter the market. We believe a significant number of drugs
are currently under development, and may become commercially available in the future, for the treatment of conditions that our current or future product
candidates are or may be designed to treat. These drugs may be more effective, safer, less expensive, or marketed and sold more effectively, than any
products we dewelop. Our competitors may dewvelop or commercialize products with significant advantages over any products we are able to dewvelop and
commercialize based on many different factors, including:

» the safety and effectiveness of our products relative to altemative products, if any;

« the ease with which our products can be administered and the extent to which patients accept relatively new routes of administration;
« the timing and scope of regulatory approvals for these products;

« the availability and cost of manufacturing, marketing and sales capabilities;

* price;

* more extensive coverage and higher lewels of reimbursement; and

* patent position.

Our competitors may therefore be more successful in developing and/or commercializing their products than we are, which could adversely affect our
competitive position and business. Competitive products may make any products we develop obsolete or noncompetitive before we can recover the
expenses of developing and commercializing our product candidates.

If we or third parties with whom we do business fail to comply with applicable healthcare laws and regulations, we could be subject to
enforcement actions and other consequences.

Our business is subject to extensive federal, state, local, and foreign healthcare laws and regulations that may constrain the financial arrangements and
relationships through which we conduct our operations, including our relationships with third-party payors, healthcare providers, and other third parties.
These laws and regulations include, among others, U.S. federal and state anti-kickback, fraud and abuse, and false claims laws; healthcare
transparency and reporting requirements (including reporting of payments and other transfers of value to certain healthcare professionals and
institutions); certain goverment price reporting and drug pricing transparency requirements; and, to the extent applicable, patient privacy and data
protection and anti-bribery laws. Many of these laws are broad, and their scope and enforcement are subject to ewolving interpretation and enforcement
priorities.

If our operations, or the operations of our collaborators, vendors, senice providers, or other third parties with whom we do business, are found to be in
violation of applicable healthcare laws or regulations, we could be subject to significant consequences, which may include administrative, civil, and
criminal penalties; damages, fines, and disgorgement; reputational harm; the curtailment or restructuring of operations; enhanced compliance obligations
(including integrity oversight and reporting); and exclusion from participation in federal and state healthcare programs, and responsible individuals may be
subject to imprisonment. Any investigation or enforcement action, even if ultimately resolved favorably, could be costly, could divert management
attention, and could materially adversely affect our business, financial condition, results of operations, and prospects.

For additional information, see the section of our Annual Report on Form 10-K for the year ended December 31, 2025 titled, “Business—Government
Regulation—Healthcare Laws and Regulations.”
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Healthcare reform efforts aimed at lowering the price of biopharmaceutical products may impact our ability to maintain sufficient profits.

Payors, whether domestic or foreign, or governmental or private, are developing increasingly sophisticated methods of controlling healthcare costs and
those methods are not always specifically adapted for new technologies. In both the United States and certain foreign jurisdictions, there have been a
number of legislative and regulatory changes to the health care system that could impact our ability to sell our products profitably, including through
increased pricing and reimbursement pressure, expanded manufacturer discount and rebate obligations, and other cost-containment measures affecting
access to and payment for biopharmaceutical products. In particular, in 2010, the Patient Protection and Affordable Care Act, as amended by the ACA,
was enacted, which, among other things, subjected biologic products to potential competition by lower-cost biosimilars; addressed a new methodology
by which rebates owed by manufacturers under the Medicaid Drug Rebate Program are calculated for drugs that are inhaled, infused, instilled, implanted
or injected; increased the minimum Medicaid rebates owed by most manufacturers under the Medicaid Drug Rebate Program; extended the Medicaid
Drug Rebate program to utilization of prescriptions of individuals enrolled in Medicaid managed care organizations; subjected manufacturers to new
annual fees and taxes for certain branded prescription drugs; and provided incentives to programs that increase the federal government’s comparative
effectiveness research. If efforts to contain the price of biopharmaceutical products are successful, the magnitude of milestone payments and royalties
we would expect to receive in connection with our partners’ future prioritization and investment in developing nowvel biologics may be impacted.

The growing legislative and enforcement interest in the United States with respect to drug pricing practices has resulted in several U.S. Congressional
inquiries and federal and state legislation designed to, among other things, bring more transparency to drug pricing, reduce the cost of prescription
drugs, and review the relationship between pricing and manufacturer patient programs. These initiatives, and other future reforms, may increase pricing
and reimbursement pressure on manufacturers, expand discount and rebate obligations, constrain permissible pricing practices, increase reporting and
compliance burdens, and otherwise adversely affect the commercial Miability of biopharmaceutical products. We cannot predict the likelihood, nature,
timing, or extent of future healthcare reform initiatives, executive actions, or other policy changes; however, ongoing reforms and cost-containment
measures could materially and adwversely affect our business, financial condition, results of operations, and prospects. For additional information, see the
section of our Annual Report on Form 10-K for the year ended December 31, 2025 titled, “Business—Government Regulation—Healthcare Reform.”

Existing regulatory policies may change, and additional government regulations may be enacted that could prevent, limit or delay regulatory
approval of our product candidates.

In June 2024, the U.S. Supreme Court overruled the Chewron doctrine, which gave deference to regulatory agencies’ statutory interpretations in litigation
against federal govemment agencies, such as the FDA, where the law is ambiguous. This decision may result in more lawsuits against the FDA to
challenge longstanding decisions and poalicies of the FDA, which could undermine the FDA’s authority, lead to uncertainties in the industry, and disrupt
the FDA’s normal operations, any of which could delay the FDA'’s review of our regulatory submissions. We cannot predict the full impact of this
decision, future judicial challenges brought against the FDA, or the nature or extent of government regulation that may arise from future legislation or
administrative action. If we are slow or unable to adapt to changes in existing requirements or the adoption of new requirements or policies, or if we are
not able to maintain regulatory compliance, we may lose any marketing approval that we may have obtained, and we may not achieve or sustain
profitability.

Disruptions to the operations of the FDA, the SEC or other government agencies, including due to funding shortages, government shutdowns,
policy changes or staffing reductions, could delay regulatory reviews, approvals or other governmental actions on which our business
depends, which could adversely affect our business.

The ability of the FDA or comparable foreign regulatory authorities to review and approve new products can be affected by a variety of factors, including
government budget and funding lewels, ability to hire and retain key personnel and accept the payment of user fees, and statutory, regulatory and policy
changes that may otherwise affect the FDA'’s ability to perform routine functions. In addition, government funding of the SEC and other government
agencies or comparable foreign regulatory authorities on which our operations may rely, including those that fund research and development activities, is
subject to the political process, which is inherently fluid and unpredictable.
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Disruptions at the FDA and other federal agencies, including substantial leadership departures, personnel cuts, and policy changes, may also slow the
time necessary for new drugs to be reviewed and/or approved by necessary government agencies, which would harm our business. Changes and cuts in
FDA staffing have been reported as resulting in delays in the FDA’s responsiveness or in its ability to review IND submissions or applications, issue
regulations or guidance, or implement or enforce regulatory requirements in a timely fashion.

Similar consequences would also result in the event of another significant shutdown of the federal govemment. For example, over the last seweral years,
including from October 1, 2025 to November 12, 2025, the U.S. government has shut down seweral times and certain regulatory agencies, such as the
FDA and the SEC, hawe had to furlough critical FDA, SEC and other government employees and stop critical activities. If a prolonged government
shutdown occurs, or if geopolitical or global health concems prevent the FDA or other regulatory authorities from conducting their regular inspections,
reviews, or other regulatory activities, it could significantly impact the ability of the FDA to timely review and process our regulatory submissions, which
could have a material adverse effect on our business. Such changes could significantly impact the ability of the FDA to timely review and take action on
our regulatory submissions, which could have a material adverse effect on our business, including, for example, INDs placed on clinical holds or delayed
new drug approvals. If the FDA is constrained in its ability to engage in oversight and implementation activities in the normal course, our business may
be negatively impacted. Further, in our operations as a public company, future government shutdowns or substantial leadership, personnel, and policy
changes could impact our ability to access the public markets and obtain necessary capital in order to properly capitalize and continue our operations.

There is ongoing uncertainty regarding potential changes to the requirements, policies and priorities of the FDA and other regulatory authorities with
jurisdiction over our product candidates and any products for which we may seek approval. Changes in governmental policies, agency priorities, funding
levels or personnel at regulatory agencies could affect the agencies’ ability to provide timely guidance, review regulatory submissions or approve product
candidates. For example, reductions in staffing levels or other operational changes at regulatory agencies could result in delays in our ability to obtain
regulatory feedback or approvals for our product candidates.

In addition, federal, state or other govemmental authorities may adopt new laws, regulations, policies or guidance that affect the development, approval,
manufacturing or commercialization of therapeutic products. Such changes could create additional regulatory requirements, increase the cost or
complexity of development, or otherwise adversely affect our ability to develop and obtain approval for our product candidates. Any such changes could
have a material adverse effect on our business, financial condition and results of operations.

We expect to make significant investments in our continued research and development of new technology, which may not be successful.

We are seeking to expand the scope of our capabilities, which may or may not be successful. This includes, but is not limited to, drug discowery, and
application of Al across our Integrated Drug Creation platform. We expect to incur significant expenses to advance these research and development
efforts or to invest in, or acquire complementary technologies, but these efforts may not be successful. For instance, we have limited experience with the
discowery and dewvelopment of antibody-based therapeutics. Additional development will be required for the routine and robust use of these technologies
in both our intemally developed and partnered programs. Through the course of additional technology development, significant unanticipated challenges
may arise that adversely affect our future intemally developed programs and partnership prospects. We continue to invest in the development and
identification of new technologies to further broaden and deepen our capabilities and expertise in Al-powered drug creation and integrate generative Al
deep leaming technology and computational antibody and target discovery technology into our Integrated Drug Creation platform to shorten drug
discowery timelines. Our long-term goals for this technology, such as constructing deep leaming models capable of in silico target identification and drug
and cell line design, continue to require significant investment and long development timelines and may ultimately never fully materialize.

Deweloping new technologies is a speculative and risky endeavor. Technologies that initially show promise may fail to achieve the desired results or may
not achieve acceptable lewvels of analytical accuracy or clinical



utility. We may need to alter our technologies in development before we identify a potentially successful technology. Technology development is
expensive, may take years to complete and can have uncertain outcomes. Failure can occur at any stage of the development. Additionally, development
of any technology may be disrupted or made less viable by the development of competing technologies, and changes in the industry in which our
technologies are applied could obsolete our technologies. New potential technologies may fail any stage of development or commercialization and if we
determine that any of our current or future technologies are unlikely to succeed, we may abandon them without any retum on our investment. If we are
unsuccessful in developing or acquiring additional technologies, our potential for growth may be impaired.

The industries in which we operate are characterized by significant enhancements and evolving industry standards. As a result, our partners’ needs are
rapidly evolving. If we do not successfully innovate and invest in new technologies, including within the field of Al, our platform may become less
competitive, we may fail to advance our intemally developed programs, and our partners could move to new technologies or engage in drug creation
activities themselves. Without the timely introduction of technological advancements, our technologies will likely become less competitive over time, in
which case our competitive position and results of operations could suffer. To the extent we fail to timely introduce new and innovative technologies,
adequately predict our partners’ needs or fail to obtain desired levels of market acceptance, our business may suffer and our results of operations could
be adwersely affected.

Risks Related to Our Business Strategy

Our commercial success depends on the technological capabilities of our Integrated Drug Creation platform and the advancement of our
Internally Developed Programs.

We utilize our Integrated Drug Creation platform to identify promising opportunities for development and potential commercialization by us and our
partners. As a result, the quality and sophistication of our Integrated Drug Creation platform and technologies are critical to our ability to conduct our
drug creation activities and to generate more promising product candidates and cell lines and to shorten and lower the costs of therapeutic development
for us and our existing and potential partners, as compared to other methods.

We utilize our Integrated Drug Creation platform to identify and design product candidates for our Intemally Developed programs and, to a lesser extent,
our Partnered Programs (i.e. programs developed in collaboration with third parties). As a result, the performance and capabilities of our Integrated Drug
Creation platform and related technologies are important to our ability to identify and advance product candidates for our intemal programs. If our platform
does not perform as expected, or if we are unable to continue to develop and refine our platform technologies, our ability to identify, develop and advance
product candidates for our intemally developed programs could be adversely affected.”

In particular, our business depends, among other things, on:

» our ability to successfully identify and design product candidates for our intemally developed programs using our Integrated Drug Creation
platform;

» advance our intemally developed product candidates through preclinical and clinical development and, if approved, commercialization;

+ continue to dewelop, refine and validate our generative Al models and platform technologies to support product candidate discovery and
dewelopment;

+ maintain the reliability, scalability and performance of our Integrated Drug Creation platform and related technologies;
» generate and analyze sufficient biological data to support the continued training and improvement of our Al models;

» adapt our assays, screening technologies and biological systems to support the discovery and development of product candidates across
different targets and therapeutic modalities;

+ dewelop and scale manufacturing and other processes to support research, preclinical and clinical development activities;
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+ obtain and maintain regulatory approvals for any product candidates that we or our collaborators develop;

» compete effectively with other companies that are developing technologies, platforms or therapeutics that may compete with our platform or
product candidates; and

» continue to invest in and enhance our research and development capabilities to support the advancement of our intemally developed programs.

There can be no assurance that we will successfully address any of these or other factors that may affect the market acceptance of our Integrated Drug
Creation platform or our technology. If we are unsuccessful in achieving and maintaining market acceptance of our Integrated Drug Creation platform, our
business, financial condition, results of operations and prospects could be adversely affected.

We are substantially dependent on the successful application of our Integrated Drug Creation platform to identify, design and advance product
candidates for our internally developed programs. Our ability to generate and progress these programs, and in some cases enter into potential
collaboration or licensing arrangements for further development, depends in part on the performance and continued development of our
platform technologies.

The development of antibody-based therapeutics is capital intensive, and our success depends in significant part on our ability to apply our Integrated
Drug Creation platform to identify, design and advance product candidates for our intemally developed programs. We hawve only recently expanded the
application of our Integrated Drug Creation platform into antibody therapeutic discovery. In order to realize the potential benefits of our platform, we will
need to continue advancing its capabilities and successfully develop and progress our intemally developed programs through preclinical and clinical
dewelopment. In some cases, we may seek to enter into collaboration or licensing arrangements with third parties for the further development of certain
programs.

Our future growth prospects will depend in part on our ability to continue leveraging our Integrated Drug Creation platform, together with our proprietary
libraries, data sets and related technologies, to support the discovery and development of product candidates. However, we may not be able to
demonstrate that our platform will successfully identify or generate product candidates suitable for further development, or that it will provide advantages
over other drug discovery approaches.

If we are unable to continue developing and enhancing our platform technologies or successfully advance product candidates identified using our
platform, we may be unable to expand our pipeline of intemally developed programs or progress them through development. Any such failure could have
a material adverse effect on our business, financial condition and results of operations.

In addition, although we may enter into collaboration or licensing arrangements for certain programs, we may not be able to identify suitable partners or
enter into such arrangements on acceptable terms, if at all. Any payments under such arrangements, including upfront payments, milestone payments
or royalties, would depend on the successful development, regulatory approval and commercialization of product candidates, which may not occur. As a
result, our operating results may vary significantly from period to period and may be difficult to predict.

Our partnership strategy significantly depends on the eventual approval and commercialization of product candidates developed under our
partnerships for which we may have no control over the clinical development plan, regulatory strategy or commercialization efforts.

Qur partnership strategy depends on the eventual progression of biologic product candidates discovered or initially developed utilizing our Integrated Drug
Creation platform into clinical trials and commercialization. This requires us to attract partners and enter into agreements with them that contain
obligations for the partners to pay us milestone payments as well as royalties on sales of approved products for the product candidates that they develop
and were generated utilizing our Integrated Drug Creation platform. Given the nature of our relationships with our partners and future partners, we often do
not fully control the progression, clinical development, regulatory strategy or eventual commercialization, if approved, of these partnered product
candidates. As a result, our future success and the potential to receive milestones and royalties are significantly dependent on our partners’ efforts, over
which we hawe little control. If a partner determines not to proceed with the future development of a product candidate discovered or initially developed
utilizing our Integrated Drug Creation platform, if it implements a clinical or regulatory strategy



that ultimately does not enable the further development, approval or commercialization of the product candidate, or if we cannot find a partner to advance
an intemally developed program, we will not receive the benefits of our partnerships, which may have a material and adverse effect on our operations.

In addition, antibody therapeutic development is inherently uncertain and very few product candidates ultimately progress through clinical development
and receive approval for commercialization. See the risk factor section titled, “Risks Related to Biologic Drug Development” for additional information
related to the risks of biologic drug development. If our partners do not receive regulatory approval for a sufficient number of product candidates originating
from our Integrated Drug Creation platform, we may not be able sustain our business model.

While as a general matter we intend to periodically report on the status of our business development initiatives, including anticipated next steps, we may
not provide forward-looking guidance on the timing of those next steps. In addition, we do not control the timing of disclosure by our partners of any
milestones or other information related to product candidates generated using our Integrated Drug Creation platform. Any disclosure by us or our partners
of data or other information regarding any such product candidates that is perceived as negative may have a material adverse impact on our stock price
or owerall valuation. Our stock price may also decline as a result of negative results from any eventual clinical trial, including adverse safety events,
involving any product candidate that is subject to one of our partnerships.

Our revenue under our partnered programs for any particular period, or on an absolute basis, can be difficult to forecast.

Because of the complexities and long development timelines inherent in the biologic drug development business, it is difficult to predict the timing of
payments under our drug creation and other partner agreements. In particular, payments under our drug creation agreements are subject to the
achievement of project milestones and our partners’ decisions to initiate or continue the drug creation work, and any future downstream payments with
respect to product candidates generated using our Integrated Drug Creation platform will be subject to our partners’ advancement of the product
candidates, over which we have no control. As a result, our revenue for any particular period can be difficult to forecast. Our revenue may grow at a
slower rate than in past periods or even decline on a year-over-year basis. Because of these factors, our operating results could vary materially from
quarter to quarter from our forecasts. Also, due to the limited probability of success for advancement of a product candidate by a partner at any given
stage of development and the unpredictability of when a partner may choose to continue development of a product candidate and whether any milestone
payments will be due to us, our revenue may be difficult to forecast on an absolute basis.

Additionally, we recognize revenue either as we perform our drug creation activities, upon completion of performing our drug creation activities or upon
achieving certain licensing, clinical, regulatory, and commercialization milestones. As a result, much of our revenue is generated from agreements
entered into during previous periods. Consequently, a decline in demand for our platform, a decline in new or renewed business in any one quarter or any
delays in the achievement, or any failure to achieve, development, regulatory and commercial milestones by our partners with respect to product
candidates generated using our platform, may not significantly reduce our revenue for that quarter but could negatively affect our revenue in future
quarters. Our revenue recognition model also makes it difficult for us to rapidly increase our revenue through increased operations in any period, as
revenue from partners is recognized over the course of their drug development and commercialization efforts.

The failure of our drug creation partners to meet their contractual obligations to us could adversely affect our business.

Qur reliance on our partners poses a number of additional risks, including the risk that they may not perform their contractual obligations to us to our
standards, in compliance with applicable legal or contractual requirements, in a timely manner or at all; they may not maintain the confidentiality of our
proprietary information; and disagreements or disputes could arise that could cause delays in, or termination of, the research, development or
commercialization of products generated using our platform or result in litigation or arbitration.

In addition, certain of our partners are large, multinational organizations that run many programs concurrently, and we are dependent on their ability to
accurately track and make milestone payments to us
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pursuant to the terms of our agreements with them. Any failure by them to inform us when milestones are reached and make related payments to us
could adwersely affect our results of operations.

Moreover, some of our future partners may be located in markets subject to political and social risk, armed conflict, corruption and infrastructure
problems, and could be subject to country-specific privacy and data security risk as well as burdensome legal and regulatory requirements. Any of these
factors could adwersely impact their financial condition and results of operations, which could impair their ability to meet their contractual obligations to
us and have a material adverse effect on our business, financial condition and results of operations.

Our partners may not achieve projected discovery and development milestones and other anticipated key events in the expected timelines or
at all, which could have an adverse impact on our business and our anticipated revenue.

From time to time, we may make public statements regarding the expected timing of certain milestones and key events, as well as regarding
dewvelopments and milestones under our partnerships, to the extent that our partners have publicly disclosed such information or permit us to make such
disclosures. Certain of our partners may in the future make statements about their goals and expectations for partnerships with us. The actual timing of
these events can vary dramatically due to a number of factors such as delays or failures in our or our current and future partners’ drug discovery and
dewelopment programs, the amount of time, effort, and resources committed by us and our current and future partners, and the numerous uncertainties
inherent in the development of drugs. Additionally, to date, none of our partners has successfully completed a regulatory submission, such as an IND
application or BLA, for a product candidate generated using our Integrated Drug Creation platform. There can be no assurance that our partners’ current
and future programs will advance or be completed in the time frames we or they expect. If our partners fail to achieve one or more of these milestones or
other key ewvents as planned, our business could be materially adversely affected and we may never receive the anticipated revenues from these
partnerships.

Our partners have significant discretion in determining when and whether to make announcements, if any, about the status of our
partnerships, including about clinical developments and timelines for advancing partnered programs, and the price of our common stock may
decline as a result of announcements of unexpected or negative results or developments.

Our partners have significant discretion in determining when and whether to make announcements about the status of our partnerships, including about
preclinical and clinical developments and timelines for advancing product candidates generated using our Integrated Drug Creation platform. We do not
plan to disclose the development status and progress of individual product candidates of our partners, unless and until those partners do so first. Our
partners may wish to report such information more or less frequently than we expect, or they may not report such information at all, in which case we
would not report that information either, unless material to our financial statements. In addition, if a partner chooses to announce a partnership with us,
there is no guarantee that we will receive payments related to partner program revenue in that quarter or even the following quarter, as such payments
are only payable to us in accordance with the terms of the agreements governing such partnerships. The price of our common stock may decline as a
result of the public announcement of unexpected results or developments in our partnerships, or as a result of our partners withholding such information.

Risks Related to Our Operations

We rely on a limited number of suppliers for laboratory equipment and materials and may not be able to find replacements or transition to
alternative suppliers on a timely basis, or at all.

We rely on a limited number of suppliers to provide certain consumables and equipment that we use in our laboratory operations, as well as reagents
and other laboratory materials involved in the development of our technology. Fluctuations in the availability and price of laboratory materials and
equipment could have an adverse effect on our ability to meet our drug creation activity timelines and requirements for our intemally developed programs
or our drug creation goals with our partners and thus our results from operations as well as future partnership opportunities. An interruption in our
laboratory operations or technology transfer activities could occur if we encounter delays, quality issues or other difficulties in securing these
consumables, equipment, reagents or other materials, and if we cannot then obtain an acceptable substitute. In addition, we would likely be required to
incur significant costs and devote significant efforts to find new suppliers,



acquire and qualify new equipment, validate new reagents and revalidate aspects of our existing assays, which may cause delays in our processing of
samples or development and commercialization of our technology. Any such interruption could significantly affect our business, financial condition,
results of operations and reputation.

Our Integrated Drug Creation platform may not meet the expectations of our partners, which means our business, financial condition, results of
operations and prospects could suffer.

QOur success depends on, among other things, the market’s confidence that our Integrated Drug Creation platform is capable of substantially shortening
the amount of time necessary to perform certain activities as compared to the use of legacy and other altemative technologies, and will enable more
efficient or improved preclinical and clinical development and/or biomanufacturing. There is no assurance that we will be able to fully accomplish this in
the future, or at all. To date, we have only advanced two product candidates, ABS-101 and ABS-201, from our Integrated Drug Creation platform into
clinical testing, and any inability to advance additional product candidates into clinical development may reduce our existing and prospective partners'
confidence in our platform. We also believe that pharmaceutical and biotechnology companies are likely to be particularly sensitive to defects in, or
suboptimal performance of, our Integrated Drug Creation platform, including if it fails to deliver meaningful reduction of certain research timelines
accompanied by results at least as good as the results generated using legacy or other alterative technologies. There can be no guarantee that our
Integrated Drug Creation platform will meet the expectations of pharmaceutical and biotechnology companies.

We may need to develop and expand our workforce, commercial infrastructure and laboratory operations to support anticipated growth in
demand for our drug creation programs, and we may encounter difficulties in managing this development and expansion.

We may need to expand our workforce, commercial infrastructure and laboratory operations to support anticipated growth in demand for our drug
creation programs. If we are unable to support fluctuations in the demand for our drug creation programs, including ensuring that we have adequate
capacity to meet increased demand, our business could suffer. We expect to continue to develop our employees and the scope of our operations as we
continue to enhance our technologies and expand our number of programs. As we seek to pursue and advance intemally developed programs, increase
the number of our partnerships, expand the scope of our existing partnerships, and further develop our technological capabilities, we may need to
incorporate new equipment, implement new technology systems and laboratory processes and hire new personnel with different qualifications. Failure to
manage this growth or transition could result in tumaround time delays, higher research and development costs, declining drug creation program quality,
deteriorating alliance management success, and slower responses to competitive challenges. Moreover the successful execution of our programs
requires ongoing integration amongst our employees who come from a variety of technical backgrounds. As we increase the number of partnered and
intemally developed programs, we must ensure alignment and effective collaboration between our wet-lab biologists and Al scientists which we may not
achieve due to the challenge of integrating these disparate domains. A failure in any one of these areas could make it difficult for us to meet market
expectations for our technologies, and could damage our reputation and the prospects for our business.

To manage future growth, we must continue to implement and improve our managerial, operational and financial systems, expand our facilities and
continue to recruit and train additional qualified personnel. Also, our management team may need to divert a disproportionate amount of its attention
away from its day-to-day activities and dewote a substantial amount of time to managing growth activities. Due to our limited resources and early stage of
growth, we may not be able to effectively manage this simultaneous execution and the expansion of our operations. This may result in weaknesses in
our infrastructure, operational mistakes, slower development of our drug creation partnered programs and intemally developed programs, loss of business
opportunities, loss of employees and reduced productivity among our employees.

If our management is unable to effectively manage our expected development and growth, our expenses may increase more than expected, our ability to
generate or increase our revenue could be reduced and we may not be able to implement our business strategy. Our future financial performance, and
our ability to develop and commercialize our technologies and compete effectively, will depend, in part, on our ability to effectively manage our future
development and growth.

We have in the past and may in the future need to reduce our workforce, which may not achieve our intended outcomes and could result in
unintended consequences.
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In order to optimize our cost structure and improve operational efficiency, we hawe in the past, and may in the future need to undertake workforce
reductions or other restructuring activities. These types of cost-reduction activities can be complex and may result in unintended consequences and
costs, including the loss of institutional knowledge and expertise, attrition beyond any intended reduction in headcount, and decreased morale among
our remaining employees. Furthermore, any such workforce reductions may make it difficult to retain competent personnel and to attract qualified
candidates in the future, which could adversely impact our ability to execute on our business strategy. There can be no assurance that any future
workforce reduction would result in the anticipated efficiency gains or cost savings, and the costs associated with such actions could exceed the
benefits realized. If we are unable to realize the anticipated benefits of any future restructuring, our business, financial condition, and results of
operations could be materially and adversely affected.

The loss of any member of our senior leadership team or our inability to attract and retain highly skilled scientists and business development
professionals could adversely affect our business.

Our success depends on the skills, experience and performance of key members of our senior leadership team, as well as highly skilled employees in
certain technical fields. The individual and collective efforts of these employees will be important as we continue to develop our Integrated Drug Creation
platform and our technology, and as we expand our commercial and development activities. The loss or incapacity of existing members of our executive
management team could adversely affect our operations if we experience difficulties in hiring qualified successors. While our executive officers are party
to employment contracts with us, their employment with us is at-will, which means that either we or the executive may terminate their employment at
any time, and we therefore cannot guarantee their retention for any period of time.

Our research and development activities depend on our ability to attract and retain highly skilled personnel. We may not be able to attract or retain
qualified personnel due to the intense competition for highly skilled scientists, including those focused on Al-powered biologic drug discovery and cell
line development, as well as qualified business development and sales professionals, among life sciences companies. Competition for personnel with
expertise in Al-powered drug discowery is particularly intense. Additionally, our headquarters located in Vancouver, Washington, which does not hawe as
high a concentration of innovative biotechnology or Al companies as other geographic locations, may negatively impact our ability to attract and retain
top talent. Further, some of the qualified personnel that we hire and recruit may not be U.S. citizens. Changes to U.S. immigration policies, particularly
to H-1B and other visa programs, could restrain the flow of technical and professional talent into the United States and may inhibit our ability to hire
qualified personnel, as well as increase related hiring costs.

We also face competition from universities and public and private research institutions in recruiting and retaining highly qualified scientific personnel. We
may hawe difficulties locating, recruiting or retaining qualified salespeople. Recruiting and retention difficulties can limit our ability to support our research
and business development programs. A key risk in the area of retention is that all of our employees are at-will.

We in the past have, and in the future may, make technology acquisitions, acquire businesses or assets, or make investments in other
companies or technologies that could negatively affect our operating results, dilute our stockholders’ ownership, increase our debt or cause
us to incur significant expense.

We have made technology acquisitions in the past and may, in the future, pursue acquisitions of businesses and assets in the future. We also may
pursue strategic alliances, joint ventures or other commercial deal structures that leverage our technologies and industry experience to expand our
offerings. Additionally, we intend to invest in certain wholly-owned preclinical and/or clinical development programs with the goal of licensing or selling
them to partners for clinical development. Although we have acquired other businesses or assets in the past, we may not be able to find suitable
partners or acquisition or asset purchase candidates in the future, and we may not be able to complete such transactions on favorable terms, if at all.
The competition for partners or acquisition candidates may be intense, and the negotiation process will be time-consuming and complex. If we make any
acquisitions, we may not be able to integrate these acquisitions successfully into our existing business, these acquisitions may not strengthen our
competitive position, the transactions may be viewed negatively by partners or investors, we may be unable to retain key employees of any acquired
business, relationships with key suppliers, manufacturers or partners of any acquired business may be impaired due to changes in management and
ownership, and we could assume unknown or contingent liabilities. Any future acquisitions also could result in the incurrence of debt, contingent
liabilities
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or future write-offs of intangible assets or goodwill, any of which could have a material adverse effect on our business, financial condition, results of
operations and prospects. We cannot guarantee that we will be able to fully recover the costs of any acquisition. Integration of an acquired company also
may disrupt ongoing operations and require management resources that we would otherwise focus on developing our existing business. We may not
realize the anticipated benefits of any acquisition, technology license, strategic alliance, joint venture, or other commercial deal structure. We also may
experience losses related to investments in other companies, which could have a material adverse effect on our business, financial condition, results of
operations and prospects. Acquisitions may also expose us to a variety of intemational and business related risks, including intellectual property,
regulatory laws, local laws, tax and accounting.

To finance any acquisitions or asset purchase, we may choose to issue securities as consideration, which would dilute the ownership of our
stockholders. Additional funds may not be available on terms that are favorable to us, or at all. If the price of our common stock is low or wolatile, we may
not be able to acquire companies or assets using our securities as consideration.

Our equipment financing agreements may contain covenants that restrict our operating activities, and we may be required to repay the
outstanding indebtedness in an event of default, which could have a material adverse effect on our business, financial condition, results of

operations and prospects.

We hawe entered into a Master Financing Agreement (MFA) pursuant to which the lender agreed to provide us equipment financing. Until we have repaid
such indebtedness, the MFA subjects us to various customary covenants, including requirements as to financial reporting, liquidity ratios and
maintaining insurance. Our business may be adversely affected by these restrictions on our ability to operate our business.

We may be required to repay the outstanding indebtedness under the MFA if an event of default occurs under the MFA. An event of default will occur if,
among other things, we fail to make required payments under the MFA; we breach any of our covenants under the MFA, subject to specified cure
periods with respect to certain breaches; the lender determines that a material adverse change (as defined in the MFA) has occurred; we or our assets
become subject to certain legal proceedings, such as bankruptcy proceedings; we are unable to pay our debts as they become due; or we default on
contracts with third parties which would permit the third party to accelerate the maturity of such indebtedness or that could have a material adverse
change on us. We may not have enough available cash, cash equivalents and marketable securities or be able to raise additional funds through equity or
debt financings to repay such indebtedness at the time any such event of default occurs. In such a case, we may be required to delay, limit, reduce or
terminate our operations or grant to other parties the rights to develop and market our Integrated Drug Creation platform that we would otherwise prefer to
dewelop and market ourselves. The lender could also exercise its rights as secured lender to take possession of and to dispose of the collateral securing
the MFA, which collateral includes substantially all of our property. Our business, financial condition, results of operations and prospects could be
materially adversely affected as a result of any of these events.

Our inability to collect on our accounts receivable by a significant number of partners may have an adverse effect on our business, financial
condition and results of operations.

Inwoices issued to our partners are generally made on open credit terms. While we have not experienced any significant challenges in collecting on
accounts receivable from our partners historically, they may occur in the future. Management assesses the need to maintain an allowance for potential
credit losses each reporting period. If our partners’ cash flow, working capital, financial conditions or results of operations deteriorate, they may be
unable or even unwilling to pay trade receivables owed to us promptly or at all. As a result, we could be exposed to a certain lewvel of credit risk. If a major
partner experiences, or a significant number of partners experience, financial difficulties, the effect on us could be material and have an adwerse effect on
our business, financial condition and results of operations.

If our operating facility becomes damaged or inoperable or we are required to vacate our facility, our ability to conduct and pursue our drug
creation and internal research and development efforts may be jeopardized.

We currently operate primarily through a single facility located in Vancouver, Washington. Our facility and equipment could be harmed or rendered
inoperable or inaccessible by natural or man-made disasters or other circumstances beyond our control, including fire, earthquake, power loss,
communications failure, war or terrorism, or another catastrophic event, such as a pandemic or similar outbreak or public health crisis,
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which may render it difficult or impossible for us to support our partners, advance interal research and development activities, and develop updates,
upgrades and other improvements to our technology and platform, advanced automation systems, and advanced application for some period of time. We
may be unable to execute on our drug creation and additional research and development activities if our facility is inoperable or suffers a loss of
utilization for even a short period of time. This may result in the loss of partners or harm to our reputation, which we may be unable to regain or repair in
the future. This may interrupt the development of our intemally developed programs, which may delay our ability to monetize such programs.
Furthermore, our facility and the equipment we use to perform our drug creation activities could be unavailable or costly and time-consuming to repair or
replace. It would be difficult, time-consuming and expensive to rebuild our facility, to locate and qualify a new facility or license or transfer our proprietary
technology to a third party. Even in the event we are able to find a third party to assist in drug creation efforts, we may be unable to negotiate
commercially reasonable terms to engage with the third party.

Our current and future use of evolving technologies, such as Al, may present risks and challenges that can impact our business, including by
posing cybersecurity and other risks to our confidential and/or proprietary information, including personal information, and as a result we
may be exposed to operational challenges, reputational harm and potential liability.

Our technology development activities depend on sophisticated Al algorithms and computational systems to conduct drug creation activities. These
activities require substantial computational resources, including high-performance computing systems and cloud computing senices. The availability of
these resources is critical to our ability to efficiently process large datasets, perform complex simulations, and analyze vast amounts of genetic and
molecular information. Limited access to, or the inability to expand, these computational resources could pose significant risks to our business and
operations in the following ways:

+ Insufficient computational power could slow down our R&D activities, leading to delays in drug creation partnerships, intemally developed
programs and technology development activities. This slowdown could adversely affect our ability to meet project milestones and delay program
dewelopment;

* Relying on extemal providers for additional computational resources can significantly increase our operational costs. Unexpected increases in
these costs could impact our financial condition, especially if we are unable to pass these costs onto our customers or adequately budget for
them;

+ Our ability to remain competitive depends on our capacity to leverage cutting-edge Al technologies and computational methods. Limited access
to computational resources could hinder our ability to innovate and maintain our technological advantage;

+ Limited computational resources may lead to operational bottlenecks, affecting our ability to process data and execute tasks efficiently. This
inefficiency could impair our productivity and operational effectiveness, impacting our owverall business performance; and

+ Expanding our computational infrastructure or resorting to third-party cloud senices to meet our computational needs could expose us to
increased compliance and security risks. Ensuring data protection and meeting regulatory requirements may become more challenging as we
scale our computational resources, potentially leading to financial penalties and reputational damage.

We continually assess our computational need s and strategically invest in our infrastructure, including access to compute via cloud computing
arangements, to mitigate these risks. However, there is no assurance that these measures will be sufficient to prevent the adverse effects associated
with limited access to computational resources. Our failure to effectively manage and scale our computational resources could have a material adverse
effect on our business, financial condition, and operational results.

The use of ewolving technologies, such as Al, in our operations, and the operations of third parties upon which we rely, presents risks and challenges
that could negatively impact our business, including cybersecurity, data privacy, [T, intellectual property, regulatory, legal, operational, competitive,
reputational, and other risks and challenges. Specifically, risks related to bias, Al hallucinations, discrimination, harmful content, misinformation, fraud,
scams, targeted attacks such as model poisoning or data poisoning, suneillance, data leakage, loss of consensus reality, inequality, environmental
harmms, and other harms may flow from our development, use, or deployment of Al technologies.
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If we enable or use Al solutions that draw controversy due to perceived or actual negative societal impact, we may experience brand or reputational
harm, competitive harm or legal liability. A growing number of legislators and regulators are adopting laws and regulations and have focused enforcement
efforts on the adoption of Al, and use of such technologies in compliance with ethical standards and societal expectations. These developments may
increase our compliance burden and costs in connection with use of Al and lead to legal liability if we fail to meet evolving legal standards or if use of
such technologies results in harms or other causes of action we did not predict. For example, the EU's Atrtificial Intelligence Act (Al Act”) entered into
force on August 1, 2024, with significant provisions expected to become effective in August 2026. As currently enacted, the Al Act, which may be
amended as part of the EU's Digital Omnibus, imposes significant obligations on providers and deployers of artificial intelligence systems, and
encourages providers and deployers of artificial intelligence systems to account for EU ethical principles in their development and use of these systems.
The scope of requirements depends on legal and risk determinations that rely on nowvel legal provisions that have not yet been interpreted by courts or
regulators, and non-compliance can lead to significant fines. In the U.S., the Al regulatory environment is complex and uncertain. Dozens of states have
advanced, and in some cases passed, laws focusing on Al govemance and regulation, including on deployment of Al in healthcare settings. At the
federal level, the Trump administration has endorsed a federal moratorium on the enforcement of state Al laws, including through a December 11, 2025
executive order on “Ensuring a National Policy Framework for Artificial Intelligence.” So far, these efforts have not been successful at curtailing state
action on Al regulation, contributing to a complicated legislative patchwork, which may be litigated in state and federal courts. In addition, various federal
regulators have issued guidance and focused enforcement efforts on the use of Al in regulated sectors. The FDA, for example, issued draft guidance on
the use of Al in regulatory decision-making for drug and biological products that centers on the context of use while establishing a credibility assessment
framework for establishing and evaluating Al model outputs intended to support regulatory decision-making. If we develop or use Al systems govemed by
these laws or regulations, including as informed by regulatory guidance, we will need to meet higher standards of data quality, transparency, monitoring
and human owersight, and we would need to adhere to specific and potentially burdensome and costly ethical, accountability, and administrative
requirements, with the potential for significant enforcement or litigation in the event of any perceived non-compliance.

The rapid evolution of Al will require the application of significant resources to design, develop, test and maintain such systems to help ensure that Al is
implemented in accordance with applicable law and regulation and in a socially responsible manner and to minimize any real or perceived unintended
harmful impacts. The use of certain Al technologies can also give rise to intellectual property risks, including by disclosing or otherwise compromising
our confidential or proprietary intellectual property, or by undermining our ability to assert or defend ownership rights in intellectual property created with
the assistance of Al tools. Our vendors may in tum incorporate Al tools into their offerings, and the providers of these Al tools may not meet existing or
rapidly evolving regulatory or industry standards, including with respect to privacy and data security. Further, bad actors around the world use
increasingly sophisticated methods, including the use of Al, to engage in illegal activities involving the theft and misuse of personal information,
confidential information and intellectual property, including advanced cyber attacks, cyber espionage campaigns, exploitation of expanded attack
surfaces, and other activities. In addition, the use of generative Al models in our intemal or third-party systems may create new attack surfaces or
methods for adversaries, which could impact us and our vendors. Any of these effects could damage our reputation, result in the loss of valuable property
and information, cause us to be in violation of applicable laws and regulations, and adversely impact our business. Any of these effects could damage
our reputation, result in the loss of valuable property and information, cause us to breach applicable laws and regulations, and adversely impact our
business.

We depend on our information technology systems, and any significant disruptions to or failure of these systems could result in significant
financial, legal, regulatory, business and reputational harm to our business.

Significant disruptions to our and our senice providers’ information technology systems or data security incidents could result in significant financial,
legal, regulatory, business and reputational harm to us. We are increasingly dependent on information technology systems and infrastructure, including
senices licensed, leased or purchased from third parties such as cloud computing infrastructure and operating systems, for significant elements of our
business operations, including the operation of our Integrated Drug Creation platform (which includes our proprietary Al models, antibody discovery
software platform and computational biology system), our knowledge management system, our partner reporting, our advanced automation
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systems, and advanced application software. These systems involve computational resources and data storage distributed between onsite seners, cloud
computing infrastructure hosted by third-party providers, and a private graphics processing unit cluster owned by us but located and maintained at a
facility in Texas.

In the ordinary course of business, we collect, store, process and transmit large amounts of sensitive information, including intellectual property,
proprietary business information, personal information and other confidential information. It is critical that we do so in a secure manner to maintain the
confidentiality, integrity and availability of such sensitive information. We hawe installed, and expect to expand, a number of enterprise software systems
that affect a broad range of business processes and functional areas, including for example, systems handling human resources, procurement, financial
controls and reporting, contract management, regulatory compliance and other infrastructure operations. These implementations were expensive and
required significant time and effort.

We hawe also outsourced elements of our operations (including elements of our information technology infrastructure) to third parties, and as a result, we
manage a number of third-party vendors who may have access to our networks or our confidential information. While we take measures to safeguard and
protect this information, threats to network and data security are constantly evolving and growing in frequency and sophistication and, like other
companies in our industry, we and our third-party vendors have experienced threats and cybersecurity incidents relating to information technology
systems and infrastructure.

We hawe taken steps to enhance our cybersecurity posture, but remain subject to cybersecurity risks that could adversely affect our business. For
example, we face increased cybersecurity risks due to our reliance on intemet technology and the number of our employees working remotely, which
may create additional opportunities for cybercriminals to exploit winerabilities. In response, we have extended the capabilities of both our preventative
and detective security controls by augmenting the monitoring and alerting functions, the network design and the automatic countermeasure operations of
our technical systems. Our information technology and telecommunications systems support a variety of functions, including manufacturing operations,
laboratory operations, data analysis, quality control, partner senice and support, billing, research and development activities, scientific and general
administrative activities.

Despite these measures, we cannot guarantee that our security controls will be sufficient to prevent all cyber threats or unauthorized access to our
systems. A significant risk in implementing and maintaining these systems includes the integration and communication between separate IT systems,
and any failure to integrate these systems effectively could adversely affect various aspects of our operations. Any cybersecurity breach or systems
failure could result in disruptions to our operations, loss of sensitive data, regulatory penalties, reputational harm, and materially adverse effects on our
business, financial condition, and results of operations.

International expansion of our business exposes us to business, regulatory, political, operational, financial and economic risks associated with
doing business outside of the United States.

Because we currently market our technologies and our partners may market products derived from our technologies outside of the United States and we
or our partners may market future technologies, products and senices outside of the United States, if cleared, authorized or approved, our business is
subject to risks associated with doing business outside of the United States, including an increase in our expenses, disruptions to our supply chain,
security threats and diversion of our management’s attention from the development of future products and senices. In addition, we currently maintain
offices and have employees located in Zug, Switzerland and Belgrade, Serbia. Our current and planned intemational operations could expose us to
additional risks that may adversely affect our business and financial results, including:

» multiple, conflicting and changing laws and regulations such as privacy security and data use regulations, tax laws, export and import controls
and restrictions, tariffs, economic sanctions and embargoes, employment laws, anticorruption laws, regulatory requirements, reporting and
disclosure obligations, reimbursement or payor regimes and other governmental approvals, permits and licenses;

+ failure by us, our partners or our distributors to obtain regulatory clearance, authorization or approval for the use of our technologies in various
countries;

» additional potentially relevant third-party patent rights;



+ complexities and difficulties in obtaining intellectual property protection and enforcing our intellectual property;

+ difficulties in staffing and managing foreign operations;

+ complexities associated with managing multiple payor reimbursement regimes, government payors or patient self-pay systems;
+ difficulties in negotiating favorable reimbursement arrangements with govermmental authorities;

» complexities in technology transfer regulations and logistics related to delivery of our bioengineered E. coli to partners;

» logistics and regulations associated with shipping samples, including infrastructure conditions and transportation delays;

+ limits in our ability to penetrate intemational markets if we are not able to conduct our operations locally;

» financial risks, such as longer payment cycles, difficulty collecting accounts receivable, the impact of local and regional financial crises on
demand and payment for our technologies, exposure to foreign currency exchange rate fluctuations and different tax jurisdictions;

+ natural disasters, political and economic instability, including wars, terrorism, political unrest and global conflicts such as Russia’s invasion of
Ukraine, ongoing conflicts in the Middle East and heightened tensions in the Pacific region, outbreak of disease or other public health crises,
such as the COVID-19 pandemic, boycotts, curtailment of trade, including as a result of tariffs, export controls and sanctions implemented by or
against the United States in relation to other countries or jurisdictions, and other business restrictions;

+ certain expenses, including expenses for travel, translation senices, labor and employment costs and insurance;

+ regulatory and compliance risks that relate to maintaining accurate information and control over sales and distributors’ activities that may fall
within the puniew of the U.S. Foreign Corrupt Practices Act (FCPA), its books and records provsions, or its anti-bribery provisions; and

+ onerous anti-bribery requirements under laws similar to the FCPA in other jurisdictions in which we may now or in the future operate, including
those of several member states in the European Union (EU), such as the United Kingdom’s Bribery Act of 2010, and other countries that are
constantly changing and require disclosure of information to which U.S. legal privilege may not extend.

Any of these factors could significantly harm our future intemational expansion and operations and, consequently, our revenue and results of operations.

Our business activities are subject to the FCPA and other anti-bribery and anti-corruption laws of the United States and other countries in
which we operate, as well as U.S. and certain foreign export controls and trade sanctions. Violations of such legal requirements could subject
us to liability.

We are subject to the FCPA, which among other things prohibits companies and their third-party intermediaries from offering, promising, giving or
authorizing others to give anything of value, either directly or indirectly, to non-U.S. government officials for the purpose of obtaining or retaining business
or securing any other improper advantage. The FCPA also requires public companies to make and keep books and records that accurately and fairly
reflect the transactions of the corporation and to devise and maintain an adequate system of intemal accounting controls. Companies in the
biotechnology and biopharmaceutical field are highly regulated and therefore involve interactions with public officials, including officials of non-U.S.
governments. Additionally, in many other countries, hospitals are owned and operated by the government, and doctors and other hospital employees
would be considered foreign officials under the FCPA. These laws are complex and far-reaching in nature, and, as a result, there is no certainty that all of
our employees, agents or contractors will comply with such laws and regulations. Any violations of these laws, or allegations of such violations, could
disrupt our operations, involve significant management distraction, involve significant costs and expenses, including legal fees, and could result in a
material adverse effect on
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our business, financial condition, results of operations and prospects. We could also suffer severe penalties, including criminal and civil penalties,
disgorgement and other remedial measures.

We use biological and hazardous materials that require considerable expertise and expense for handling, storage and disposal and may result
in claims against us.

We work with materials, including chemicals, biological agents and compounds that could be hazardous to human health and safety or the environment.
Qur operations also produce hazardous and biological waste products. Our SoluPro system is based on bioengineered E. coli, which could pose a
health risk if improperly handled. Additionally, we employ various synthetic biology processes, which could involve the use or emission of harmful
materials. Federal, state and local laws and regulations govern the use, generation, manufacture, storage, handling and disposal of these materials and
wastes. We may be subject to periodic inspections by relevant authorities to ensure compliance with applicable laws. Compliance with applicable
environmental laws and regulations is expensive, and current or future environmental laws and regulations may restrict our operations. If we do not
comply with applicable regulations, we may be subject to fines and penalties.

In addition, we cannot eliminate the risk of accidental injury or contamination from these materials or wastes, which could cause an interruption of our
commercialization efforts, drug creation partnered programs and intemally developed programs and business operations, as well as environmental
damage resulting in costly clean-up and liabilities under applicable laws and regulations. In the event of contamination or injury, we could be liable for
damages or penalized with fines in an amount exceeding our resources and our operations could be suspended or otherwise adwversely affected.
Furthermore, environmental laws and regulations are complex, change frequently and have tended to become more stringent. We cannot predict the
impact of such changes and cannot be certain of our future compliance.

Public health crises such as pandemics or similar outbreaks could cause a disruption of the development of our platform technologies, and
adversely impact our business.

As a result of public health crises, such as the COVID-19 pandemic, we have previously experienced and may in the future experience severe delays
and disruptions, including, for example:

+ interruption of or delays in receiving products and supplies from third parties;

+ limitations on our business operations by local, state and/or federal governments that could impact our ability to conduct our technology
dewvelopment and other activities;

» delays in negotiations with partners and potential partners;
» increases in facilities costs to comply with physical distancing guidance;

» business disruptions caused by workplace, laboratory and office closures and an increased reliance on employees working from home, travel
limitations, cyber security and data accessibility, or communication or mass transit disruptions; and

+ limitations on employee resources that would otherwise be focused on the conduct of our activities, including because of sickness of employees
or their families or the desire of employees to avoid contact with large groups of people.

Any of these factors could severely impact drug creation, intemal program, manufacturing, other research and development activities, business
operations and business development, or delay necessary interactions with local regulators, and other important contractors and partners. These and
other factors may adversely impact our ability to conduct our business generally and have a material adverse impact on our operations and financial
condition and results.



We rely and expect in the future to rely on a limited number of outside parties to perform the cGMP manufacturing for preclinical
development, clinical development and commercialization of any biologic product candidates produced using our technology. Limitations in
this global cGMP manufacturing capacity could delay or prevent preclinical development, clinical development and/or commercialization
efforts.

We dewvelop manufacturing processes that are required to use our cell lines, but we do not currently have capabilities to manufacture products in
accordance with cGMPs. We rely on the in-house manufacturing capabilities of our partners or capabilities of established third-party CDMOs to
manufacture our and our partners product candidates. Manufacturing capacity maintained by our partners or third-party CDMOs is a finite resource that
is in demand. Shortages in cGMP manufacturing capacity are difficult to predict and could hamper our operations and harm our business.

In addition, from time to time we hawe relied upon, and may continue to rely upon, third party CDMOs that are based in jurisdictions outside the United
States. Legislative proposals are pending that, if enacted, could negatively impact U.S. funding for certain biotechnology providers having relationships
with foreign adversaries or which potentially pose a threat to national security. If any of our third party CDMOs are impacted by these legislative
proposals, the potential downstream adverse impacts on us are unknown but may include supply chain disruptions or delays.

While we have no active plans to operate a manufacturing facility designed to comply with cGMPs, future market pressures or the lack of available
capacity at third-party cGMP manufacturing facilities may necessitate our entry into this market, which could result in our incurring additional time and
expenses to establish our own cGMP manufacturing capabilities and have an adverse effect on our business, financial condition and results of
operations.

Risks Related to Our Intellectual Property

If we are unable to obtain and maintain sufficient intellectual property protection for our technologies and product candidates, or if the scope
of the intellectual property protection obtained is not sufficiently broad, our competitors could develop and commercialize technologies or
product candidates similar or identical to ours, and our ability to successfully leverage our technologies or product candidates may be
impaired.

We rely on patent protection as well as trademark, copyright, trade secret and other intellectual property rights protection and contractual restrictions to
protect our proprietary technologies, all of which provide limited protection and may not adequately protect our rights or permit us to gain or keep a
competitive advantage. If we fail to protect our intellectual property, third parties may be able to compete more effectively against us. In addition, we may
incur substantial litigation costs in our attempts to recover or restrict the use of our intellectual property.

To the extent our intellectual property offers inadequate protection, or is found to be invalid or unenforceable, we would be exposed to a greater risk of
direct competition. If our intellectual property does not provide adequate coverage of our competitors’ products and senices, our competitive position
could be adwersely affected, as could our business. Both the patent application process and the process of managing patent disputes can be time-
consuming and expensive.

Our success depends in large part on our ability to obtain and maintain adequate protection of the intellectual property we may own solely and jointly
with others or otherwise hawe rights to, particularly patents, in the United States and in other countries with respect to our platform, our software and our
technologies, without infringing the intellectual property rights of others.

We strive to protect and enhance the proprietary technologies that we believe are important to our business, including seeking patents intended to cover
our Integrated Drug Creation platform and related technologies and uses thereof, as we deem appropriate. Our patents and patent applications in the
United States and certain foreign jurisdictions relate to our technology. However, obtaining and enforcing patents in our industry is costly, time-
consuming, and complex, and we may fail to apply for patents on important products and technologies in a timely fashion or at all, or we may fail to
apply for patents in potentially relevant jurisdictions. There can be no assurance that the claims of our patents (or any patent application that is issued to
us as a patent), will exclude others from making, using, or selling our technology or technology that is substantially similar to ours. We also rely on
trade secrets to protect aspects of our business that are not
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amenable to, or that we do not consider appropriate for, patent protection. In countries where we have not sought and do not seek patent protection, third
parties may be able to manufacture and sell our technology without our permission, and we may not be able to stop them from doing so. We may not be
able to file and prosecute all necessary or desirable patent applications, or maintain, enforce, and license any patents that may issue from such patent
applications, at a reasonable cost or in a timely manner. It is also possible that we will fail to identify patentable aspects of our technology development
output before it is too late to obtain patent protection. We may not have the right to control the preparation, filing and prosecution of patent applications,
or to maintain the rights to patents licensed to third parties. Therefore, these patents and applications may not be prosecuted and enforced in a manner
consistent with the best interests of our business.

We own issued, or granted, patents and have pending patent applications worldwide, which include issued U.S. patents and pending U.S. patent
applications. It is possible that none of our pending patent applications will result in issued patents in a timely fashion or at all, and even if patents are
granted, they may not provide a basis for intellectual property protection of commercially viable products or senices, may not provide us with any
competitive advantages, or may be challenged and invalidated by third parties. It is possible that others will design around our current or future patented
technologies. As a result, our owned and licensed patents and patent applications comprising our patent portfolio may not provide us with sufficient
rights to exclude others from commercializing technology and products similar to any of our technology.

It is possible that in the future some of our patents, licensed patents and patent applications may be challenged at the USPTO or in proceedings before
the patent offices of other jurisdictions. We may not be successful in defending any such challenges made against our patents or patent applications.
Any successful third party challenge to our patents could result in loss of exclusivity or freedom to operate, patent claims being narrowed, the
unenforceability or invalidity of such patents, in whole or in part, which could limit our ability to stop others from using or commercializing similar or
identical technology and products, limit the duration of the patent protection of our technology, and increased competition to our business. We may hawe
to challenge the patents or patent applications of third parties. The outcome of patent litigation or other proceeding can be uncertain, and any attempt by
us to enforce our patent rights against others or to challenge the patent rights of others may not be successful, or, if successful, may take substantial
time and result in substantial cost, and may divert our efforts and attention from other aspects of our business.

As another example, the European Unified Patent Court (UPC) came into force in June 2023. The UPC is a common patent court to hear patent
infringement and revocation proceedings effective for member states of the European Union. Should we file under the UPC and have one or more issued
patents through this new system we could be adwersely affected. A single forum could enable third parties to seek revocation of any of our European
patents in a single proceeding at the UPC rather than through multiple proceedings in each of the jurisdictions in which the European patents have
prevously been issued. Any such revocation and loss of patent protection could have a material adverse impact on our business and our ability to
commercialize or license our technology and products. Moreower, the controlling laws and regulations of the UPC will develop over time and may
adwersely affect the breadth of patents filed thereunder, or our ability to defend any such patent and/or our ability to enforce our European patents or
defend the validity thereof. We may decide to opt out our European patents and patent applications from the UPC. If certain formalities and requirements
are not met, however, our European patents and patent applications could be challenged for non-compliance and brought under the jurisdiction of the
UPC. Likewise, at this point we cannot be certain that our European patents and patent applications will avoid falling under the jurisdiction of the UPC,
even if we decide to opt out of the UPC.

Any changes we make to our technology, including changes that may be required for commercialization or that cause them to have what we view as
more advantageous properties may not be covered by our existing patent portfolio, and we may be required to file new applications and/or seek other
forms of protection for any such alterations to our technology. There can be no assurance that we would be able to secure patent protection that would
adequately cover an altemative to our technology.

The patent positions of life sciences companies can be highly uncertain and involve complex legal and factual questions for which important legal
principles remain unresolved. No consistent policy regarding the breadth of claims allowed in such companies’ patents has emerged to date in the
United States or elsewhere. Courts frequently render opinions in the biotechnology field that may affect the patentability of certain inventions or
discoweries.



Changes in patent law in the United States and other jurisdictions could diminish the value of patents in general, thereby impairing our ability
to protect our technologies.

Changes in either the patent laws or in interpretations of patent laws in the United States or other countries or regions may diminish the value of our
intellectual property. We cannot predict the breadth of claims that may be allowed or enforced in our patents or in third party patents. We may not
dewelop additional proprietary platforms, methods and technologies that are patentable.

Assuming that other requirements for patentability are met, prior to March 16, 2013, in the United States, the first to invent the claimed invention was
entitled to the patent, while outside the United States, the first to file a patent application was entitled to the patent. On or after March 16, 2013, under
the Leahy-Smith America Invents Act (America Invents Act) enacted on September 16, 2011, the United States transitioned to a first inventor to file
system in which, assuming that other requirements for patentability are met, the first inventor to file a patent application will be entitled to the patent on
an invention regardless of whether a third party was the first to invent the claimed invention. A third party that files a patent application in the USPTO on
or after March 16, 2013, but before us could therefore be awarded a patent covering an invention of ours even if we had made the invention before it was
made by such third party. This will require us to be cognizant of the time from invention to filing of a patent application. Because patent applications in
the United States and most other countries are confidential for a period of time after filing or until issuance, we cannot be certain that we or our licensors
were the first to either (i) file any patent application related to our technology or (i) invent any of the inventions claimed in our or our licensor’s patents or
patent applications.

The America Invents Act also includes a number of significant changes that affect the way patent applications will be prosecuted and also may affect
patent litigation. These include allowing third party submission of prior art to the USPTO during patent prosecution and additional procedures to attack
the validity of a patent by USPTO administered post-grant proceedings, including post-grant review, inter partes review and derivation proceedings.
Because of a lower evidentiary standard in USPTO proceedings compared to the evidentiary standard in United States federal courts necessary to
invalidate a patent claim, a third party could potentially provide evidence in a USPTO proceeding sufficient for the USPTO to hold a claim invalid even
though the same evidence would be insufficient to invalidate the claim if first presented in a district court action. Accordingly, a third party may attempt
to use the USPTO procedures to invalidate our patent claims that would not have been invalidated if first challenged by the third party as a defendant in a
district court action. Therefore, the America Invents Act and its implementation could increase the uncertainties and costs surrounding the prosecution of
our owned or any future in-licensed patent applications and the enforcement or defense of our owned or any future in-licensed issued patents, all of which
could have a material adverse effect on our business, financial condition, results of operations and prospects.

In addition, the patent position of companies in the biotechnology field is particularly uncertain. Various courts, including the United States Supreme
Court have rendered decisions that affect the scope of patentability of certain inventions or discoweries relating to biotechnology. These decisions state,
among other things, that a patent claim that recites an abstract idea, natural phenomenon, or law of nature (for example, the relationship between
particular genetic variants and cancer) are not themselves patentable. Precisely what constitutes a law of nature or abstract idea is uncertain, and it is
possible that certain aspects of our technology could be considered natural laws.

In another example, in Amgen Inc. v. Sanofi, or Amgen, the U.S. Supreme Court held that certain of Amgen’s patent claims defined a class of antibodies
by their function of binding to a particular antigen and not by structure and that a skilled artisan would have to use significant trial and error to identify and
make all of the molecules in that class. The U.S. Supreme Court ultimately held that Amgen failed to properly enable its patent claims. While we do not
believe that any of our patents will be found invalid based on this or other decisions, we cannot predict how future decisions by the courts, the U.S.
Congress or the USPTO may impact the value of our patents. In 2023, the Federal Circuit issued a decision in In re Cellect, LLC involving the interaction
of patent term adjustment, or PTA, terminal disclaimers, and obviousness-type double patenting which may affect the patent term of any issued patents
that rely on any PTA. In 2022, Congress passed the IRA, which authorizes the Secretary of the Department of Health and Human Senices, or HHS, to
negotiate prices directly with participating manufacturers for selected medicines covered by Medicare even if these medicines are protected by an
existing patent. While we do not believe that the IRA or its effects will impact our ability to obtain patents in the near future, we cannot be certain that it
will not affect our patent strategy in the long run. Additionally, there have been recent proposals for additional changes to the patent laws of the United
States and other countries that, if adopted, could impact our ability to obtain patent
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protection for our proprietary technology or our ability to enforce our proprietary technology. Depending on future actions by the U.S. Congress, the U.S.
courts, the USPTO and the relevant law-making bodies in other countries, the laws and regulations goveming patents could change in unpredictable
ways that would weaken our ability to obtain new patents or to enforce our existing patents and patents that we might obtain in the future.

Issued patents covering our Integrated Drug Creation platform and other technologies could be found invalid or unenforceable if challenged.

The issuance of a patent is not conclusive as to its inventorship, scope, validity, or enforceability. Some of our patents or patent applications (including
licensed patents) may be challenged at a future point in time in opposition, derivation, reexamination, inter partes review, post-grant review or
interference. Any successful third party challenge to our patents in this or any other proceeding could result in the unenforceability or invalidity of such
patents or amendment to our patents in such a way that they no longer cover our Integrated Drug Creation platform and our technology, which may lead
to increased competition to our business, which could harm our business. In addition, in patent litigation in the United States, defendant counterclaims
alleging invalidity or unenforceability are commonplace. The outcome following legal assertions of invalidity and unenforceability during patent litigation is
unpredictable. If a defendant were to prevail on a legal assertion of invalidity or unenforceability, we would lose at least part, and perhaps all, of the patent
protection on certain aspects of our platform technologies. In addition, if the breadth or strength of protection provided by our patents and patent
applications is threatened, regardless of the outcome, it could dissuade companies from collaborating with us to license, develop or commercialize
current or future products.

We may not be aware of all third party intellectual property rights potentially relating to our Integrated Drug Creation platform or technology. Publications
of discoweries in the scientific literature often lag behind the actual discoweries, and patent applications in the United States and other jurisdictions are
typically not published until approximately 18 months after filing or, in some cases, not until such patent applications issue as patents. We or our
licensors might not have been the first to make the inventions covered by each of our pending patent applications and we or our licensors might not have
been the first to file patent applications for these inventions. There is also no assurance that all of the potentially relevant prior art relating to our patents
and patent applications, or licensed patents and patent applications has been found, which could be used by a third party to challenge their validity or
prevent a patent from issuing from a pending patent application.

To determine the priority of these inventions, we may hawe to participate in interference proceedings, derivation proceedings or other post-grant
proceedings declared by the USPTO that could result in substantial cost to us. The outcome of such proceedings is uncertain. No assurance can be
given that other patent applications will not have priority over our patent applications. In addition, changes to the patent laws of the United States allow
for various post-grant opposition proceedings that have not been extensively tested, and their outcome is therefore uncertain. Furthermore, if third parties
bring these proceedings against our patents, we could experience significant costs and management distraction.

We may come to rely on in-licenses from third parties. If we were to lose these rights, our business could be materially adversely affected, our
ability to develop improvements to our Integrated Drug Creation platform or technologies could be negatively and substantially impacted, and
if disputes arise, we could be subjected to future litigation as well as the potential loss of or limitations on our ability to incorporate the
technology covered by these license agreements.

We may need to obtain licenses from third parties to advance our research, development, and commercialization activities. We expect that any future
exclusive inicense agreements will impose various development, diligence, commercialization, and other obligations on us. We may enter into
engagements in the future with other licensors under which we obtain certain intellectual property rights relating to our Integrated Drug Creation platform
and technologies. These engagements may take the form of an exclusive license or of actual ownership of intellectual property rights or technologies
from third parties. Our rights to use the technologies we license may be subject to the continuation of and compliance with the terms of those
agreements. In some cases, we may not control the prosecution, maintenance or filing of the patents to which we hold licenses, or the enforcement of
those patents against third parties.
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Moreovwer, disputes may arise with respect to our licensing or other upstream agreements, including:
» the scope of rights granted under the agreements and other interpretation-related issues;

+ the extent to which our technology development processes infringe on intellectual property of the licensor that is not subject to the licensing
agreement;

+ the sublicensing of patent and other rights under our partnership agreements;
» our diligence obligations under the license agreements and what activities satisfy those diligence obligations;

+ the inventorship and ownership of inventions and know-how resulting from the joint creation or use of intellectual property by our licensors and us
and our partners; and

+ the priority of invention of patented technology.

In spite of our efforts to comply with our obligations under any future in-license agreements, our licensors might conclude that we have materially
breached our obligations under our license agreements and might therefore, including in connection with any aforementioned disputes, terminate the
relevant license agreement, thereby removing or limiting our ability to develop and commercialize technology covered by these license agreements. If any
such in-license is terminated, or if the licensed patents fail to provide the intended exclusivity, competitors or other third parties might have the freedom
to market or dewelop technologies similar to ours. In addition, absent the rights granted to us under such license agreements, we may infringe the
intellectual property rights that are the subject of those agreements, we may be subject to litigation by the licensor, and if such litigation by the licensor
is successful we may be required to pay damages to our licensor, or we may be required to cease our technology development and commercialization
activities which are deemed infringing, and in such event we may ultimately need to modify our activities or technologies to design around such
infringement, which may be time- and resource-consuming, and which may not be ultimately successful. Any of the foregoing could have a material
adwerse effect on our business, financial condition, results of operations and prospects.

In addition, our rights to future components of our Integrated Drug Creation platform may be licensed to us on a non-exclusive basis. The owners of these
non-exclusively licensed technologies would therefore be free to license them to third parties, including our competitors, on terms that may be superior
to those offered to us, which could place us at a competitive disadvantage. Moreover, our licensors may own or control intellectual property that has not
been licensed to us and, as a result, we may be subject to claims, regardless of their merit, that we are infringing or otherwise violating the licensor's
rights. In addition, certain of our agreements with third parties may provide that intellectual property arising under these agreements, such as data that
could be valuable to our business, will be owned by the counterparty, in which case, we may not have adequate rights to use such data or have
exclusivity with respect to the use of such data, which could result in third parties, including our competitors, being able to use such data to compete
with us.

If we cannot acquire or license rights to use technologies on reasonable terms or if we fail to comply with our obligations under such
agreements, we may not be able to commercialize new technologies or services in the future and our business could be harmed.

In the future, we may identify third party intellectual property and technologies we may need to acquire or license in order to engage in our business,
including to dewvelop or commercialize new technologies or senices, and the growth of our business may depend in part on our ability to acquire, in-
license or use these technologies. However, we may not be able to acquire or inHicense rights to these technologies on acceptable terms or at all. The
licensing or acquisition of third party intellectual property rights is a competitive area, and several more established companies may pursue strategies to
license or acquire third party intellectual property rights that we may consider attractive or necessary. These established companies may have a
competitive advantage over us due to their size, capital resources and greater technological development or commercialization capabilities. In addition,
companies that perceive us to be a competitor may be unwilling to assign or license rights to us. Even if such licenses are available, we may be required
to pay the licensor in retum for the use of such licensor's technology, upfront or technology access fees, payments based on certain development,
regulatory or commercial milestones such as sales volumes, or royalties based royalties received or milestones achieved by our partners. In addition,
such licenses may be non-exclusive, which could give our competitors access to the same intellectual property licensed to us.
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In spite of our best efforts, our licensors might conclude that we have materially breached our license agreements and might therefore terminate the
license agreements, thereby removing our ability to develop and commercialize technologies covered by these license agreements. If these licenses are
terminated, or if the underlying intellectual property fails to provide the intended exclusivity, competitors would have the freedom to seek regulatory
approval of, and to market, technologies identical to ours. This could have a material adverse effect on our competitive position, business, financial
condition, results of operations and prospects. Additionally, termination of these agreements or reduction or elimination of our rights under these
agreements, or restrictions on our ability to freely assign or sublicense our rights under such agreements when it is in the interest of our business to do
s0, may result in our having to negotiate new or reinstated agreements with less favorable terms, or cause us to lose our rights under these agreements,
including our rights to important intellectual property or technologies or impede, or delay or prohibit the further development or commercialization of one
or more technologies that rely on such agreements.

While we still face all of the risks described herein with respect to those agreements, we cannot prevent third parties from also accessing those
technologies. In addition, our licenses may place restrictions on our future business opportunities.

In addition to the abowe risks, intellectual property rights that we license in the future may include sublicenses under intellectual property owned by third
parties, in some cases through multiple tiers. The actions of our licensors may therefore affect our rights to use our sublicensed intellectual property,
ewen if we are in compliance with all of the obligations under our license agreements. Should our licensors or any of the upstream licensors fail to comply
with their obligations under the agreements pursuant to which they obtain the rights that are sublicensed to us, or should such agreements be
terminated or amended, our or our partners’ ability to further commercialize our technologies or products generated using our technologies may be
materially harmed.

Further, we may not have the right to control the prosecution, maintenance, and enforcement of all of our licensed and sublicensed intellectual property,
and even when we do hawe such rights, we may require the cooperation of our licensors and upstream licensors, which may not be forthcoming. Our
business could be adversely affected if we or our licensors are unable to prosecute, maintain and enforce our licensed and sublicensed intellectual
property effectively.

Our licensors may hawe relied on third-party consultants or partners or on funds from third parties such that our licensors are not the sole and exclusive
owners of the patents and patent applications we indicense. If other third parties have ownership rights to patents or patent applications we in-license,
they may be able to license such patents to our competitors, and our competitors could market competing technologies and senices. This could hawe a
material adverse effect on our competitive position, business, financial conditions, results of operations and prospects.

Our business, financial condition, results of operations and prospects could be materially and adversely affected if we are unable to enter into necessary
agreements on acceptable terms or at all, if any necessary licenses are subsequently terminated, if the licensors fail to abide by the terms of the
licenses or fail to prevent infringement by third parties, or if the acquired or licensed patents or other rights are found to be invalid or unenforceable.
Moreower, we could encounter delays in advancing ongoing or initiating new technology development programs while we attempt to dewelop altematives.
Defense of any lawsuit or failure to obtain any of these licenses on favorable terms could prevent us from developing technologies or advancing
partnerships, which could harm our business, financial condition, results of operations and prospects.

We may not be able to protect our intellectual property rights throughout the world.

Filing, prosecuting, and defending patents on our Integrated Drug Creation platform, technologies, software, systems, and processes in all countries
throughout the world would be prohibitively expensive, and our intellectual property rights in some countries outside the United States can be less
extensive than those in the United States. In addition, the laws of some foreign countries do not protect intellectual property rights to the same extent as
the laws of the United States, and even where such protection is nominally available, judicial, and governmental enforcement of such intellectual property
rights may be lacking. Whether filed in the United States or abroad, our patent applications may be challenged or may fail to result in issued patents.
Further, we may encounter difficulties in protecting and defending such rights in foreign jurisdictions. Consequently, we may not be able to prevent third
parties from practicing our inventions in some or all countries outside the United States, or from selling or importing products made using our inventions
in and
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into the United States or other jurisdictions. Competitors may use our technologies in jurisdictions where we have not obtained patent protection to
dewelop their own platform or technologies and may also sell their products or senices to territories where we have patent protection, but enforcement is
not as strong as that in the United States. These platforms and technologies may compete with ours. Our patents or other intellectual property rights
may not be effective or sufficient to prevent them from competing. In addition, certain countries have compulsory licensing laws under which a patent
owner may be compelled to grant licenses to other parties. Furthermore, many countries limit the enforceability of patents against other parties,
including government agencies or government contractors. In these countries, the patent owner may have limited remedies, which could materially
diminish the value of any patents. In many foreign countries, patent applications and/or issued patents, or parts thereof, must be translated into the
native language. If our patent applications or issued patents are translated incorrectly, they may not adequately cover our technologies; in some
countries, it may not be possible to rectify an incorrect translation, which may result in patent protection that does not adequately cover our technologies
in those countries.

Many companies have encountered significant problems in protecting and defending intellectual property rights in foreign jurisdictions. The legal systems
of many other countries do not favor the enforcement of patents and other intellectual property protection, particularly those relating to biotechnology,
which could make it difficult for us to stop the misappropriation or other violations of our intellectual property rights including infringement of our patents in
such countries. Proceedings to enforce our patent rights in foreign jurisdictions could result in substantial cost and divert our efforts and attention from
other aspects of our business, could put our patents at risk of being invalidated or interpreted narrowly and our patent applications at risk of not issuing,
and could provoke third parties to assert claims against us. We may not prevail in any lawsuits that we initiate, or that are initiated against us, and the
damages or other remedies awarded, if any, may not be commercially meaningful. In addition, changes in the law and legal decisions by courts in the
United States and foreign countries may affect our ability to obtain adequate protection for our technologies and the enforcement of intellectual property.
Accordingly, our efforts to enforce our intellectual property rights around the world may be inadequate to obtain a significant commercial advantage from
the intellectual property that we develop or license.

Intellectual property rights do not necessarily address all potential threats to our competitive advantage.

The degree of future protection afforded by our intellectual property rights is uncertain because intellectual property rights have limitations and may not
adequately protect our business or permit us to maintain our competitive advantage. For example:

+ others may be able to make products that are similar to any product candidates generated by our Integrated Drug Creation platform that our
partners may dewelop but that are not covered by the claims of the patents that we own or may license or own in the future;

* we, or our current or future partners, might not have been the first to make the inventions cowered by the issued patents and pending patent
applications that we own or may license or own in the future;

* we, or our current or future partners, might not have been the first to file patent applications covering certain of our or their inventions;

» others may independently dewelop similar or altemative technologies or duplicate any of our technologies without infringing our owned or any
future licensed intellectual property rights;

» it is possible that our pending patent applications or those that we may own in the future will not lead to issued patents;
+ issued patents that we hold rights to may be held invalid or unenforceable, including as a result of legal challenges by our competitors;

» our competitors might conduct research and development activities in countries where we do not have patent rights and then use the information
learned from such activities to develop competitive products for sale in our major commercial markets;

» we cannot ensure that any patents issued to us, or our licensors will provide a basis for an exclusive market for our commercially viable
technologies or will provide us with any competitive advantages;
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» we cannot ensure that our commercial activities or technologies will not infringe upon the patents of others;

» we cannot ensure that we or our partners or future licensees will be able to further commercialize our technologies on a substantial scale, if
approved, before the relevant patents that we own or may license expire;

» we cannot ensure that any of our patents, or any of our pending patent applications, if issued, or those of our licensors, will include claims having
a scope sufficient to protect our technology;

* we may not dewelop additional proprietary technologies that are patentable;
+ the patents or intellectual property rights of others may harm our business; and

* we may choose not to file a patent application in order to maintain certain trade secrets or know-how, and a third party may subsequently file a
patent covering such intellectual property.

Should any of these events occur, they could have a material adverse effect on our business, financial condition, results of operations and prospects.

If we are unable to protect the confidentiality of our information and our trade secrets, the value of our technologies could be materially
adversely affected, and our business could be harmed.

We rely heavily on trade secrets and confidentiality agreements to protect our unpatented know-how, technologies, and other proprietary information,
including parts of our Integrated Drug Creation platform, and to maintain our competitive position. However, trade secrets and know-how can be difficult to
protect. In addition to pursuing patents on our technologies, we take steps to protect our intellectual property and proprietary technologies by entering
into agreements, including confidentiality agreements, non-disclosure agreements and intellectual property assignment agreements, with our employees,
consultants, academic institutions, corporate and/or strategic partners, potential or existing investors and, when needed, our advisers. However, we
cannot be certain that such agreements have been entered into with all relevant parties, and we cannot be certain that our trade secrets and other
confidential proprietary information will not be disclosed or that competitors will not otherwise gain access to our trade secrets or independently develop
substantially equivalent information and techniques. For example, any of these parties may breach the agreements and disclose our proprietary
information, including our trade secrets, and we may not be able to obtain adequate remedies for such breaches. Such agreements may not be
enforceable or may not provide meaningful protection for our trade secrets or other proprietary information in the event of unauthorized use or disclosure
or other breaches of the agreements, and we may not be able to prevent such unauthorized disclosure, which could adversely impact our ability to
establish or maintain a competitive advantage in the market. If we are required to assert our rights against such party, it could result in significant cost
and distraction.

Monitoring unauthorized disclosure and detection of unauthorized disclosure is difficult, and we do not know whether the steps we have taken to prevent
such disclosure are, or will be, adequate. If we were to enforce a claim that a third party had illegally obtained and was using our trade secrets, it would
be expensive and time-consuming, and the outcome would be unpredictable. In addition, some courts both within and outside the United States may be
less willing, or unwilling, to protect trade secrets. Further, we may need to share our trade secrets and confidential know-how with current or future
business partners, collaborators, contractors, and others located in countries at heightened risk of theft of trade secrets, including through direct
intrusion by private parties or foreign actors, and those affiliated with or controlled by state actors.

We also seek to presene the integrity and confidentiality of our confidential proprietary information by maintaining physical security of our premises and
physical and electronic security of our information technology systems, but it is possible that these security measures could be breached. If any of our
confidential proprietary information were to be lawfully obtained or independently developed by a competitor or other third party, absent patent protection,
we would have no right to prevent such competitor from using that technology or information to compete with us, which could harm our competitive
position. If any of our trade secrets were to be disclosed to or independently discovered by a competitor or other third party, it could harm our business,
financial condition, results of operations and prospects.



We may be subject to claims that our employees, consultants, or independent contractors have wrongfully used or disclosed confidential
information of third parties or that our employees have wrongfully used or disclosed alleged trade secrets of their former employers.

We have employed and expect to employ individuals who were previously employed at universities or other companies. Although we try to ensure that
our employees, consultants, advisors and independent contractors do not use the proprietary information or know-how of others in their work for us, we
may be subject to claims that our employees, advisors, consultants or independent contractors have inadvertently or otherwise used or disclosed
intellectual property, including trade secrets or other proprietary information of their former employers or other third parties, or to claims that we have
improperly used or obtained such trade secrets. Litigation may be necessary to defend against these claims. If we fail in defending such claims, in
addition to paying monetary damages, we may lose valuable intellectual property rights and face increased competition to our business. A loss of key
research personnel work product could hamper or prevent our ability to commercialize potential technologies and solutions, which could harm our
business. Even if we are successful in defending against these claims, litigation could result in substantial costs and be a distraction to management.

In addition, while it is our policy to require our employees and contractors who may be involved in the conception or development of intellectual property
to execute agreements assigning such intellectual property to us, we may be unsuccessful in executing such an agreement with each party who, in fact,
conceives or develops intellectual property that we regard as our own. The assignment of intellectual property rights may not be self-executing, or the
assignment agreements may be breached, and we may be forced to bring claims against third parties, or defend claims that they may bring against us,
to determine the ownership of what we regard as our intellectual property. Any of the foregoing could harm our business, financial condition, results of
operations and prospects.

We are or may become subject to U.S. and foreign laws regarding privacy, data protection, and data security that could require substantial
compliance costs, and any failure or perceived failure to comply with them could subject us to significant liability.

The global landscape of privacy, data protection and data security laws has been rapidly evolving and is expected to become increasingly complex in the
years to come. Numerous complex federal and state laws and regulations govemn the collection, use, disclosure, storage and transmission of personally
identifiable information, including protected health information. State laws in the United States may be even more restrictive and may be subject to
varying interpretations by the courts and government agencies. These laws and regulations, including their interpretation by govermmental agencies, are
subject to frequent change and could have a negative impact on our business. Further, these varying interpretations could create complex compliance
issues for us and our partners and potentially expose us to additional expense, liability, penalties, negatively impact our client relationships, and lead to
adwerse publicity, and all of these risks could adwversely affect our business in the short and long term.

Numerous states now have enacted comprehensive privacy laws, adding complexity, variation in requirements, restrictions and potential legal risk
requiring additional investment of resources in compliance programs. Certain states have passed laws regulating specific aspects of privacy. For
example, the State of Washington recently passed a law that regulated health and medical information that is not subject to the Health Insurance
Portability and Accountability Act and a small number of states, such as lllinois and Texas, have enacted laws that specifically target the collection and
use of biometric information.

Regulators and legislators in the U.S. are also increasingly scrutinizing and restricting certain personal data transfers and transactions involving foreign
countries. For example, the Department of Justice’s January 8, 2025, rule on “Preventing Access to U.S. Sensitive Personal Data and Government-
Related Data by Countries of Concem or Cowvered Persons,” prohibits data brokerage transactions involving certain sensitive personal data categories,
including health data, genetic data, and biospecimens, to countries of concem, including China. The regulations also restrict certain investment
agreements, employment agreements and vendor agreements involving such data and countries of concem, absent specified cybersecurity controls.
Actual or alleged violations of these regulations may be punishable by criminal and/or civil sanctions and may result in exclusion from participation in
federal and state programs.

Intemationally, virtually every jurisdiction in which we operate has established its own data security and privacy legal framework with which we or our
customers must comply. Cross-border data transfers and other future developments regarding local data residency and access could increase the cost
and complexity of
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delivering our senices in some markets and may lead to governmental enforcement actions, litigation, fines and penalties or adverse publicity, which
could adwersely affect our business and financial position could greatly increase our cost of providing our products and senices, require significant
changes to our operations or even prevent us from offering certain senices in specific jurisdictions. In addition, any limitation on our ability to use or
transmit health information outside of the U.S. could impose restrictions on our ability to recruit and maintain employees residing outside of the U.S.,
which could, in tum, adwersely affect our business.

We may not be able to protect and enforce our trademarks and trade names, or build name recognition in our markets of interest thereby
harming our competitive position.

The registered or unregistered trademarks or trade names that we own may be challenged, infringed, circumvented, declared generic, lapsed, or
determined to be infringing on or dilutive of other marks. We may not be able to protect our rights in these trademarks and trade names, which we need
in order to build name recognition. In addition, third parties may in the future file for registration of trademarks similar or identical to our trademarks,
thereby impeding our ability to build brand identity and possibly leading to market confusion. If they succeed in registering or developing common law
rights in such trademarks, and if we are not successful in challenging such rights, we may not be able to use these trademarks to develop brand
recognition of our technologies or platform. In addition, there could be potential trade name or trademark infringement claims brought by owners of other
registered trademarks or trademarks that incorporate variations of our registered or unregistered trademarks or trade names. Further, we have and may in
the future enter into agreements with owners of such third party trade names or trademarks to awoid potential trademark litigation which may limit our
ability to use our trade names or trademarks in certain fields of business.

Although we hawe registered some of our trademarks with the USPTO and certain other jurisdictions, we have not yet registered certain of our
trademarks in all of our potential markets, and failure to secure those registrations could adversely affect our business. If we apply to register these
trademarks in other countries, and/or other trademarks in the United States and other countries, our applications may not be allowed for registration in a
timely fashion or at all; and further, our registered trademarks may not be maintained or enforced. In addition, opposition or cancellation proceedings
may in the future be filed against our trademark applications and registrations, and our trademarks may not sunive such proceedings. In addition, third
parties may file first for our trademarks in certain countries. If they succeed in registering such trademarks, and if we are not successful in challenging
such third party rights, we may not be able to use these trademarks to market our technologies in those countries. If we do not secure registrations for
our trademarks, we may encounter more difficulty in enforcing them against third parties than we otherwise would. If we are unable to establish name
recognition based on our trademarks and trade names, we may not be able to compete effectively, which could harm our business, financial condition,
results of operations and prospects. And, over the long-term, if we are unable to establish name recognition based on our trademarks, then our business
dewvelopment abilities may be materially adversely impacted.

We may pursue litigation, quasi-litigation, quasi-arbitral, or adversarial proceedings before trademark offices, courts, or other administrative tribunals or
courts in order to enforce our trademark rights or to determine the scope, coverage and validity of our rights. The outcome of any such action might not
be favorable to us, and even if we were to prevail, such litigation or administrative ruling could result in substantial costs and diversion of resources and
could have a material adverse effect on our business, operating results or financial condition.

We may be subject to claims challenging the inventorship of our patents and other intellectual property.

We or any future licensors may be subject to claims that former employees, partners or other third parties have an interest in our patents or any future
in-licensed patents, trade secrets or other intellectual property as an inventor or co-inventor. Litigation may be necessary to defend against these and
other claims challenging inventorship of our or such licensors’ ownership of our owned or any future in-licensed patents, trade secrets or other intellectual
property. If we or our future licensors fail in defending any such claims, in addition to paying monetary damages, we may lose valuable intellectual
property rights, such as exclusive ownership of, or right to use, intellectual property that is important to our systems. Even if we are successful in
defending against such claims, litigation could result in substantial costs and be a distraction to management and other employees, and certain partners
may defer engaging with us until the particular



dispute is resolved. Any of the foregoing could have a material adverse effect on our business, financial condition, results of operations and prospects.

If we become involved in patent litigation or other proceedings related to a determination of rights, we could incur substantial costs and
expenses, substantial liability for damages or be required to stop our development and commercialization efforts of our technologies.

There is a substantial amount of litigation, both within and outside the United States, involving patent and other intellectual property rights in the life
sciences, clinical diagnostics and drug discowery industries, including patent infringement lawsuits, declaratory judgment litigation and adversarial
proceedings before the USPTO, including interferences, derivation proceedings, ex parte reexaminations, post-grant review and inter partes review, as
well as corresponding proceedings in foreign courts and foreign patent offices.

We may, in the future, become involved with litigation or actions at the USPTO or foreign patent offices with various third parties. We expect that the
number of such claims may increase as our business, visibility and partnership base expand and the number of our technology development programs
and resultant licensed technologies increases, and as the level of competition in our industry increases. Any infringement claim, regardless of its validity,
could harm our business by, among other things, resulting in time-consuming and costly litigation, diverting management’s time and attention from the
development of our business, requiring the payment of monetary damages (including treble damages, attomeys’ fees, costs, and expenses) or royalty
payments.

It may be necessary for us to pursue litigation or adversarial proceedings before the patent office in order to enforce our patent and proprietary rights or to
determine the scope, cowerage, and validity of the proprietary rights of others. The outcome of any such litigation might not be favorable to us, and even if
we were to prevail, such litigation could result in substantial costs and diversion of resources and could have a material adverse effect on our business,
operating results, or financial condition.

As we mowe into new markets and expand our technology offerings, incumbent participants in such markets may assert their patents and other
proprietary rights against us as a means of slowing our entry into such markets or as a means to extract substantial license and royalty payments from
us. In addition, future litigation may involve patent holding companies or other adverse patent owners who have no relevant product or senice revenue and
against whom our own patents may provide little or no deterrence or protection.

Third parties may assert that we are employing their proprietary technology without authorization. Given that biologic drug discovery and cell line
dewelopment platform technology fields are highly competitive areas, there may be third-party intellectual property rights that others believe could relate
to our technologies.

Because patent applications can take many years to issue, there may be currently pending patent applications which may later result in issued patents
that our current or future products, technologies and senices may infringe. We cannot be certain that we hawe identified or addressed all potentially
significant third-party patents in advance of an infringement claim being made against us. In addition, similar to what other companies in our industry
have experienced, we expect our competitors and others may have patents or may in the future obtain patents and claim that making, having made,
using, selling, offering to sell, or importing our technologies infringes these patents. Defense of infringement and other claims, regardless of their merit,
would involve substantial litigation expense and would be a substantial diversion of management and employee resources from our business. Parties
making claims against us may be able to sustain the costs of complex patent litigation more effectively than we can because they have substantially
greater resources. Parties making claims against us may be able to obtain injunctive or other relief, which could block our ability to develop,
commercialize and sell products or senices and could result in the award of substantial damages against us, including treble damages, attomey’s fees,
costs, and expenses if we are found to hawe willfully infringed. In the event of a successful claim of infringement against us, we may be required to pay
damages and ongoing royalties and obtain one or more licenses from third parties or be prohibited from selling certain products or senices. We may not
be able to obtain these licenses on acceptable or commercially reasonable terms, if at all, or these licenses may be non-exclusive, which could result in
our competitors gaining access to the same intellectual property. In addition, we could encounter delays in product or senice introductions while we
attempt to dewelop alternative products or senices to awid infringing third-party patents or proprietary rights. Defense of any lawsuit or failure to obtain
any of these licenses could prevent us from
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commercializing products or senices, and the prohibition of sale of any of our technologies could materially affect our business and our ability to gain
market acceptance for our technologies.

Furthermore, because of the substantial amount of discovery required in connection with intellectual property litigation, there is a risk that some of our
confidential information could be compromised by disclosure during this type of litigation. In addition, during the course of this kind of litigation, there
could be public announcements of the results of hearings, motions or other interim proceedings or developments. If securities analysts or investors
perceive these results to be negative, it could have a substantial adverse effect on the price of our common stock.

In addition, our agreements with some of our partners, suppliers, or other entities with whom we do business require us to defend or indemnify these
parties to the extent they become involved in infringement claims, including the types of claims described above. We could also voluntarily agree to
defend or indemnify third parties in instances where we are not obligated to do so if we determine it would be important to our business relationships. If
we are required or agree to defend or indemnify third parties in connection with any infringement claims, we could incur significant costs and expenses
that could adwersely affect our business, operating results, or financial condition.

Obtaining and maintaining our patent protection depends on compliance with various required procedures, document submissions, fee
payments and other requirements imposed by governmental patent agencies, and our patent protection could be reduced or eliminated for
non-compliance with these requirements.

Periodic maintenance fees, renewal fees, annuity fees and various other governmental fees on issued United States and most foreign patents and/or
applications will be due to be paid to the USPTO and various govermmental patent agencies outside of the United States at several stages over the
lifetime of the patents and/or applications in order to maintain such patents and patent applications. We hawe systems in place to remind us to pay
these fees, and we engage an outside senice to pay such fees due to patent agencies. The USPTO and various non-U.S. governmental patent agencies
require compliance with a number of procedural, documentary, fee payment and other similar provisions during the patent application process. We
employ reputable law firms and other professionals to help us comply, and in many cases, an inadvertent lapse can be cured by payment of a late fee or
by other means in accordance with the applicable rules. However, there are situations in which non-compliance can result in abandonment or lapse of
the patent or patent application, resulting in partial or complete loss of patent rights in the relevant jurisdiction. Non-compliance events that could result
in abandonment or lapse of a patent or patent application include failure to respond to official actions within prescribed time limits, non-payment of fees
and failure to properly legalize and submit formal documents. In such an event, if we or any future licensors fail to maintain the patents and patent
applications cowering technologies our competitors may be able to enter the market with similar or identical products or technology without infringing our
patents and this circumstance would have a material adverse effect on our business.

Patent terms may be inadequate to protect our competitive position with our technology for an adequate amount of time.

Patents hawe a limited lifespan. In the United States, if all maintenance fees are timely paid, the natural expiration of a patent is generally 20 years from
its earliest U.S. non-provisional filing date. Various extensions may be available, but the life of a patent, and the protection it affords, is limited. Even if
patents cowvering our platform or technologies are obtained, once the patent life has expired, we may be open to competition from others. If our platform
or technologies require extended development and/or regulatory review, patents protecting our platform or technologies might expire before or shortly
after we are able to successfully commercialize them. As a result, our owned and licensed patent portfolio may not provide us with sufficient rights to
exclude others from commercializing processes or technologies similar or identical to ours.

Some of our jointly owned intellectual property has been discovered through government funded programs and thus may be subject to federal regulations
such as “march-in” rights, certain reporting requirements and a preference for U.S.-based companies, and compliance with such regulations may limit
our exclusive rights and our ability to contract with non-U.S. manufacturers.

The United States federal govermment retains certain rights in inventions produced with its financial assistance under the Bayh-Dole Act. The federal
government retains a “nonexclusive, nontransferable,



irevocable, paid-up license” for its own benefit. The Bayh-Dole Act also provides federal agencies with “march-in rights”. March-in rights allow the
govemnment, in specified circumstances, to require the contractor or successors in title to the patent to grant a “nonexclusive, partially exclusive, or
exclusive license” to a “responsible applicant or applicants” if it determines that (1) adequate steps have not been taken to commercialize the invention
and achieve practical application of the government-funded technology, (2) government action is necessary to meet public health or safety needs, (3)
government action is necessary to meet requirements for public use under federal regulations or (4) we fail to meet requirements of federal regulations. If
the patent owner refuses to do so, the government may grant the license itself. Some of our jointly owned or licensed patents are subject to the
provsions of the Bayh-Dole Act. If our licensors fail to comply with the regulations of the Bayh-Dole Act, they could lose title to any patents subject to
such regulations, which could affect our license rights under the patents and our ability to stop others from using or commercializing similar or identical
technology and products, or limit patent protection for our technology and products.

Risks Related to Our Common Stock
Our share price may be volatile, and you could lose all or part of your investment.

The market price of our common stock is wolatile and subject to wide fluctuations in response to many risk factors listed in this section, and others
beyond our control, including:

+ adwerse results or delays in our preclinical studies or clinical trials;

+ any delay infiling an IND (or foreign equivalent) or BLA (or foreign equivalent) for our product candidates and any adverse development or
perceived adverse development with respect to the FDA’s review of that IND or BLA;

 our failure to successfully develop and commercialize, or otherwise generate revenues from partnered and/or intemally developed programs;
+ our inability to obtain sufficient funding to advance our internally developed programs and invest in our Integrated Drug Creation platform;
+ actual or anticipated fluctuations in our financial condition and operating results, including fluctuations in our quarterly and annual resullts;

+ the termination of partnership agreements by our partners or announcements that our partners will cease developing a product candidate from
our Integrated Drug Creation platform;

+ the introduction of new technologies or enhancements to existing technology by us or others in our industry;

» our inability to establish additional partnerships or expand the scope of existing partnerships;

+ the recruitment or departures of key personnel;

» announcements of clinical data, significant acquisitions, strategic partnerships, joint ventures or capital commitments by us or our competitors;
+ our failure to meet the estimates and projections of the investment community or that we may otherwise provide to the public;

» changes in the regulatory landscape that subject us to additional regulatory and legal requirements;

» publication of research reports about us, our industry or our competitors, or biologic drug discowery in particular, or positive or negative
recommendations or withdrawal of research coverage by securities analysts;

+ release of unfavorable publicity about us, our partners, our competitors, or the biopharmaceutical industry, including through press cowerage or
social media;

+ changes in the market valuations of similar companies;

» owrall performance of the equity markets;
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» sales of our common stock by us or our stockholders in the future;
 trading volume of our common stock;

+ disputes or other developments relating to proprietary rights, including patents, litigation matters and our ability to obtain patent protection for our
technologies;

+ significant lawsuits, including patent or stockholder litigation;

» the impact of public health crises, including the COVID-19 pandemic, on our business;
* general political and economic conditions; and

» other events or factors, many of which are beyond our control.

In addition, the stock market in general, and the Nasdaq Global Select Market and technology and life sciences companies in particular, have
experienced extreme price and wolume fluctuations that have often been unrelated and/or disproportionate to the operating performance of these
companies. Broad market and industry factors may negatively affect the market price of our common stock, regardless of our actual operating
performance. In the past, securities class action litigation has often been instituted against companies following periods of volatility in the market price of
a company’s securities. This type of litigation, if instituted, could result in substantial costs and a diversion of management’s attention and resources,
which would harm our business, financial condition and results of operations.

We in the past have had, and in the future may have, a material weakness in our internal control over our financial reporting process. If we are
unable to remediate an identified material weakness, we may not be able to accurately or timely report our financial condition or results of
operations.

In the past, we and our independent registered public accounting firm identified control deficiencies in the design and operation of our intemal control over
financial reporting that constituted a material weakness. A material weakness is a deficiency, or a combination of deficiencies, in intemal control over
financial reporting, such that there is a reasonable possibility that a material misstatement of a company’s annual or interim financial statements will not
be prevented or detected on a timely basis. Although we were able to remediate this past material weakness, there is no guarantee that we will not
identify material weaknesses or significant deficiencies in our intemal control over financial reporting in the future or that we will be able to remediate any
such material weakness or significant deficiency in a timely manner or at all.

If we identify future material weaknesses or significant deficiencies in our intemnal control over financial reporting, we may be unable to accurately report
our financial results or report them within the timeframes required by law or stock exchange regulations. Failure to comply with Section 404 of the
Sarbanes-Oxley Act could also potentially subject us to sanctions or investigations by the SEC or other regulatory authorities. If additional material
weaknesses exist or are discovered in the future, and we are unable to remediate any such material weakness, our reputation, results of operations and
financial condition could suffer and our stock price may decline.

We are obligated to develop and maintain proper and effective internal control over financial reporting. These internal controls may not be
determined to be effective, which may adversely affect investor confidence in our company and, as a result, the value of our common stock.

We are required, pursuant to Section 404 of the Sarbanes—Oxley Act, to fumish a report by management on the effectiveness of our intemal control over
financial reporting on an annual basis. This assessment includes disclosure of any material weaknesses identified by our management in our internal
control over financial reporting. During the evaluation and testing process, if we identify one or more material weaknesses in our internal control over
financial reporting, we will be unable to assert that our intermnal control over financial reporting is effective. Any failure to remediate new significant
deficiencies or material weaknesses identified by us or to implement required new or improved controls, or difficulties encountered in their
implementation, could cause us to fail to meet our reporting obligations or result in material misstatements in our financial statements. If we identify one
or more material weaknesses in the future, it could result in an adverse reaction in the financial markets due to a loss of confidence in the reliability of
our financial statements, which may harm the market price of our common stock, and we may be subject to investigation or sanctions by the SEC.
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We have historically identified, and may continue to identify, key business metrics to evaluate our business and technology, measure our
performance, identify trends affecting our business, formulate financial projections and make strategic decisions, and any such metrics may
not accurately reflect all aspects of our business needed to make such evaluations and decisions, in particular as our business continues to
grow.

In addition to our financial results, we hawe historically reviewed a number of operating and financial metrics, including number of programs under
contract, the trend of potential downstream revenue terms (milestone payments and royalties) of the portfolio, the performance of the portfolio in
probability of success in achieving clinical milestones as compared to historical averages and the performance of the portfolio in the time taken to
achiewe clinical milestones on a Net Present Value (NPV) basis, to evaluate our business, measure our performance, identify trends affecting our
business, formulate financial projections and make strategic decisions. To date, we have only entered into a limited number of programs with respect to
which we hawe or are positioned to negotiate royalty- and milestone-bearing licenses. Accordingly, we do not presently have sufficient information to
make accurate predictions regarding our potential revenue and future financial performance.

Any metrics that we may identify may not accurately reflect all aspects of our business and we anticipate that these metrics may change or may be
substituted for additional or different metrics as our business grows and as we introduce new solutions. We continue to evaluate our key business
metrics in light of our current strategy and determine how to accurately measure the initiation, advancement, and overall progress of our internally
deweloped programs. We cannot guarantee that the business metrics we choose to disclose related to our intemally developed programs will be effective
in measuring the potential of our pipeline or accurately predict the future development progress of any of our current or future programs. If we fail to review
other relevant information or change or substitute the key business metrics we review as our business grows, our ability to accurately formulate financial
projections and make strategic decisions may be compromised and our business, financial results and future growth prospects may be adversely
impacted.

Future sales and issuances of our common stock or rights to purchase common stock could result in additional dilution of the percentage
ownership of our stockholders and could cause our share price to fall.

We expect that significant additional capital will be needed in the future to continue our planned operations, including for expanded drug creation and
technology development activities. To raise capital, we may sell common stock, conwertible securities or other equity securities in one or more
transactions at prices and in a manner we determine from time to time. If we sell common stock, conwertible securities or other equity securities,
investors may be materially diluted by subsequent sales. Such sales may also result in material dilution to our existing stockholders, and new investors
could gain rights, preferences, and privileges senior to the holders of our common stock.

Pursuant to our 2021 Stock Option and Incentive Plan (2021 Plan) we are authorized to grant stock options, restricted stock units, stock appreciation
rights and other stock-based awards to our employees, directors and consultants. Pursuant to our 2021 Employee Stock Purchase Plan (2021 ESPP),
we may sell shares of our common stock to eligible employees at a discount to the market price of our common stock.

As of March 31, 2026 the aggregate number of shares of our common stock that may be issued pursuant to our 2021 Plan, 2021 ESPP, and 2023
Inducement Plan are 7,681,193 shares, 4,511,265 shares, and 1,074,200 shares, respectively. The number of shares of common stock that may be
issued pursuant to the 2021 Plan does not include outstanding equity awards. The number of shares of common stock resened for issuance under the
2021 Plan and 2021 ESPP are automatically increased on each January 1 by 5% and 1%, respectively, of the total number of shares of common stock
outstanding on December 31 of the preceding calendar year or a lesser number of shares determined by our board of directors. Unless our board of
directors elects not to increase the number of shares available for future issuance each year, our stockholders will experience additional dilution, which
could cause our share price to fall.

In addition, we hawe filed a universal shelf registration statement on Form S-3 (which allows us to offer and sell securities from time to time pursuant to
one or more offerings at prices and terms to be determined at the time of sale) subject to an aggregate offering amount stated therein, as well as
registration statements on Form S-8 registering all shares of common stock that we may issue under our equity compensation and equity inducement
plans or pursuant to equity awards made to newly hired employees outside of equity
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compensation plans. Such registered shares can be freely sold in the public market upon issuance, subject to volume limitations applicable to affiliates.
We do not intend to pay dividends on our common stock, so any returns will be limited to the value of our common stock.

We currently anticipate that we will retain future eamings for the development, operation, expansion and continued investment into our business and do
not anticipate declaring or paying any cash dividends for the foreseeable future. In addition, we may enter into agreements that prohibit us from paying
cash dividends without prior written consent from our contracting parties, or which other terms prohibiting or limiting the amount of dividends that may be
declared or paid on our common stock. Any retum to stockholders will therefore be limited to the appreciation of their common stock, which may never
ocCur.

Our principal stockholders and management own a significant percentage of our shares and will be able to exert significant influence over
matters subject to stockholder approval.

As of April 30, 2026, our executive officers, directors, and 5% stockholders beneficially owned over 41% of our common stock. Therefore, these
stockholders hawe the ability to influence us through this ownership position. These stockholders may be able to determine all matters requiring
stockholder approval. For example, these stockholders may be able to control elections of directors, amendments of our organizational documents or
approval of any merger, sale of assets or other major corporate transaction. This may prevent or discourage unsolicited acquisition proposals or offers for
our common stock that you may feel are in your best interest as one of our stockholders.

Future sales of our common stock in the public market could cause our share price to fall.

Sales of a substantial number of shares of our common stock in the public market, including any time following the expiration of legal restrictions on
resale or the perception in the market that the holders of a large number of shares of our common stock intend to sell shares, could reduce the market
price of our common stock and impair our ability to raise capital through the sale of additional equity securities. In August 2025, we filed a registration
statement on Form S-3 with respect to potential future sales of our securities, which was declared effective in August 2025. We hawe also filed
registration statements on Form S-8 to register our common stock issuable pursuant to our equity incentive plans. Shares registered under the
registration statements on Form S-8 will be available for sale in the public market subject to vesting arrangements and exercise of options. Additionally,
certain holders of our common stock are entitled to rights with respect to registration of such shares under the Securities Act pursuant to a registration
rights agreement between such holders and us. If such holders, by exercising their registration rights, sell a large number of shares, they could
adwersely affect the market price for our common stock.

Additionally, in August 2025, we entered into the Sales Agreement with TD Securities (USA) LLC (the Sales Agent) with respect to an “at the market
offering” program under which we may offer and sell, from time to time, shares of our common stock having an aggregate offering price of up to

$100.0 million through the Sales Agent. We will pay the Sales Agent a commission up to 3.0% of the gross sales proceeds of any shares sold under the
Sales Agreement. Sales of a substantial number of shares of our common stock in the public market could occur at any time. These sales, or the
perception in the market that the holders of a large number of shares of our common stock intend to sell shares, could reduce the market price of our
common stock.

An active trading market for our common stock may not continue to be maintained.

Our common stock began trading on the Nasdaq Global Select Market in July 2021, and we can provide no assurance that we will be able to continue
maintaining an active trading market on the Nasdaq Global Select Market or any other exchange in the future. If an active trading market for our common
stock is not maintained, or if we fail to satisfy the continued listing standards of the Nasdaq Global Select Market for any reason and our common stock
is delisted, it may be difficult for our stockholders to sell shares without depressing the market price for the shares or at all. An inactive market may also
impair our ability to raise additional capital by selling shares and may impair our ability to acquire other companies or technologies by using our shares
as consideration.
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Provisions in our corporate charter documents and under Delaware law could make an acquisition of us more difficult and may prevent
attempts by our stockholders to replace or remove our current management.

Provisions in our amended and restated certificate of incorporation (the “Restated Certificate”) and our amended and restated bylaws may discourage,
delay or prevent a merger, acquisition or other change in control of us that stockholders may consider favorable, including transactions in which
stockholders might otherwise receive a premium for their shares. These provisions could also limit the price that investors might be willing to pay in the
future for shares of our common stock, thereby depressing the market price of our common stock. In addition, these provisions may frustrate or prevent
any attempts by our stockholders to replace or remove our current management by making it more difficult for stockholders to replace members of our
board of directors. Because our board of directors is responsible for appointing the members of our management team, these prowvisions could in tum
affect any attempt by our stockholders to replace current members of our management team. Among others, these provsions include that:

» our board of directors has the right to expand the size of our board of directors and to elect directors to fill a vacancy created by the expansion of
the board of directors or the resignation, death or removal of a director, which prevents stockholders from being able to fill vacancies on our board
of directors;

» our board of directors is divided into three classes, Class I, Class Il and Class lll, with each class sening staggered three-year terms, which may
delay the ability of stockholders to change the membership of a majority of our board of directors;

+ our stockholders may not act by written consent, which forces stockholder action to be taken at an annual or special meeting of our
stockholders;

» aspecial meeting of stockholders may be called only by the chairperson of the board of directors, the chief executive officer, or a majority of the
board of directors, which may delay the ability of our stockholders to force consideration of a proposal or to take action, including the removal of
directors;

+ our amended and restated certificate of incorporation prohibits cumulative voting in the election of directors, which limits the ability of minority
stockholders to elect director candidates;

+ our board of directors may alter our bylaws without obtaining stockholder approval;

+ the required approval of the holders of at least 75% of the voting power of all of the then outstanding shares of woting stock to adopt, amend or
repeal our bylaws or repeal the provisions of our amended and restated certificate of incorporation regarding the election and removal of directors;

» stockholders must provide advance notice and additional disclosures in order to nominate individuals for election to the board of directors or to
propose matters that can be acted upon at a stockholders’ meeting, which may discourage or deter a potential acquiror from conducting a
salicitation of proxies to elect the acquiror's own slate of directors or otherwise attempting to obtain control of our company;

» stockholders must include management’s nominees on its proxy card in contested director elections, which may decrease the likelihood that a
potential acquiror can replace a majority of the Board; and

+ our board of directors is authorized to issue shares of preferred stock and to determine the terms of those shares, including preferences and
woting rights, without stockholder approval, which could be used to significantly dilute the ownership of a hostile acquiror.

Moreover, because we are incorporated in Delaware, we are governed by the provisions of Section 203 of the Delaware General Corporation Law, which
prohibits a person who owns in excess of 15% of our outstanding voting stock from merging or combining with us for a period of three years after the
date of the transaction in which the person acquired in excess of 15% of our outstanding voting stock, unless the merger or combination is approved in a
prescribed manner.

Our amended and restated certificate of incorporation provides that the Court of Chancery of the State of Delaware is the exclusive forum for
certain disputes between us and our stockholders and that the federal district courts of the United States will be the exclusive forum for certain
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actions under federal securities laws, which could limit our stockholders’ ability to obtain a favorable judicial forum for disputes with us or
our directors, officers or employees.

Our amended and restated certificate of incorporation specifies that, unless we consent in writing to the selection of an altemative forum, the Court of
Chancery of the State of Delaware will be the sole and exclusive forum for most legal actions involving actions brought against us by stockholders;
provided that, if and only if the Court of Chancery of the State of Delaware dismisses any such action for lack of subject matter jurisdiction, such action
may be brought in another state or federal court sitting in the State of Delaware. Our amended and restated bylaws also provide that the federal district
courts of the United States of America are the exclusive forum for the resolution of any complaint asserting a cause of action against us or any of our
directors, officers, employees or agents and arising under the Securities Act. The choice of forum provisions do not apply to suits brought to enforce any
liability or duty created by the Exchange Act or any other claim for which the federal courts have exclusive jurisdiction.

We believe these provisions may benefit us by providing increased consistency in the application of Delaware law and federal securities laws by
chancellors and judges, as applicable, particularly experienced in resolving corporate disputes, efficient administration of cases on a more expedited
schedule relative to other forums and protection against the burdens of multi-forum litigation. These choice of forum provisions may limit a stockholder's
ability to bring a claim in a judicial forum that it finds favorable for disputes with us or any of our directors, officers, other employees or stockholders,
which may discourage lawsuits with respect to such claims or make such lawsuits more costly for stockholders, although our stockholders will not be
deemed to have waived our compliance with federal securities laws and the rules and regulations thereunder. There is uncertainty as to whether a court
would enforce such provisions, and the enforceability of similar choice of forum provisions in other companies’ charter documents has been challenged in
legal proceedings. While the Delaware courts have determined that such choice of forum provisions are facially valid, a stockholder may newertheless
seek to bring a claim in a venue other than those designated in the exclusive forum provsions, and there can be no assurance that such provisions will
be enforced by a court in those other jurisdictions. If a court were to find these types of provisions to be inapplicable or unenforceable, and if a court were
to find the exclusive forum provision in our amended and restated certificate of incorporation to be inapplicable or unenforceable in an action, we may
incur additional costs associated with resolving the dispute in other jurisdictions, which could materially adversely affect our business.

Our ability to use our net operating losses and certain other tax attributes may be limited.

Our ability to use our U.S. federal and state net operating losses (“NOLs”) to offset potential future taxable income and related income taxes that would
otherwise be due is dependent upon our generation of future taxable income. We cannot predict with certainty when, or whether, we will generate
sufficient taxable income to use all of our NOLs.

Under Sections 382 and 383 of the Internal Revenue Code of 1986, as amended if a corporation undergoes an “ownership change,” generally defined as a
cumulative change of more than 50 percentage points (by value) in its equity ownership by certain stockholders over a rolling three-year period, the
corporation’s ability to use its pre-change NOL carryforwards and other pre-change tax attributes (such as research tax credits) to offset its post-change
taxable income or taxes may be limited. We have experienced at least one ownership change in the past, and we may experience ownership changes in
the future as a result of shifts in our stock ownership (some of which shifts are outside our control). As a result, even if we generate sufficient taxable
income, our ability to use our pre-change NOL carmryforwards to offset such taxable income may be subject to limitations. Similar provisions of state tax
law may also apply to limit our use of accumulated state tax attributes. As a result, even if we attain profitability, we may be unable to use a material
portion of our NOL carryforwards and other tax attributes, which could adversely affect our future cash flows.

Changes in tax law may adversely affect us or our investors.

The rules dealing with U.S. federal, state and local income taxation are constantly under review by persons involved in the legislative process and by the
Internal Revenue Senice and the U.S. Treasury Department. Changes to tax laws (which changes may hawe retroactive application) could adversely
affect us or holders of our common stock. For example, on July 4, 2025, the OBBBA was signed into law, which enacts significant changes to U.S. tax
and related laws. Some of the provisions of the OBBBA affecting corporations include but are not limited to (i) allowing one hundred percent expensing of
domestic research and development expenses for tax years beginning after December 31, 2024, (i) increasing the limit of the deduction of business
interest expense deduction to thirty percent of eamings before interest, depreciation and
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amortization and (jii) allowing one hundred percent bonus depreciation on eligible property acquired after January 19, 2025. We hawe analyzed the
impacts of the OBBBA and reflected them in the current period. These impacts do not have a material effect on the tax rate for the year ended December
31, 2025. Certain provisions under OBBBA, primarily related to the intemational taxation provisions, will take effect in future years. We do not anticipate
a material impact to our effective income tax rate in the future as these intemational provisions become effective. In recent years, many such changes
have been made, and changes are likely to continue to occur in the future. It cannot be predicted whether, when, in what form or with what effective dates
tax laws, regulations and rulings may be enacted, promulgated or issued, which could result in an increase in our or our stockholders’ tax liability or
require changes in the manner in which we operate in order to minimize or mitigate any adverse effects of changes in tax law.

General Risk Factors

If securities or industry analysts do not publish research or publish inaccurate or unfavorable research about our business, our share price and
trading volume could decline.

The trading market for our common stock will depend in part on the research and reports that securities or industry analysts publish about us or our
business. If an insufficient number of securities or industry analysts commence and continue coverage of our company, the trading price for our common
stock would likely be negatively impacted. After securities or industry analysts initiate coverage, if one or more of the analysts who cover us downgrades
our common stock or publishes inaccurate or unfavorable research about our business, our share price may decline. If one or more of these analysts
ceases cowerage of our company or fails to publish reports on us regularly, demand for our stock could decrease, which might cause our share price and
trading volume to decline.

Unfavorable U.S. or global economic conditions could adversely affect our business, financial condition or results of operations.

Our results of operations could be adversely affected by general conditions in the global economy and financial markets. A severe or prolonged economic
downturn could result in a variety of risks to our business, including weakened demand for our technologies and our ability to raise additional capital
when needed on favorable terms, if at all. Recently, the rate of inflation has increased throughout the U.S. economy. Inflation may adversely affect us by
increasing the costs associated with performing research and development on internal research initiatives and partnered programs. We may experience
significant increases in the prices of labor, consumables, and other costs of doing business. In an inflationary environment, such cost increases may
outpace our expectations, causing us to use cash faster than forecasted. A weak or declining economy may also strain our partners, possibly resulting
in supply disruption, or cause delays in their payments to us. In addition, the U.S. has recently imposed blanket tariffs of at least 10% on virtually all
imports to the U.S. and significantly higher tariffs applicable to imports from many countries, which have resulted in other countries imposing additional
tariffs on imports from the U.S. In addition, the current U.S. presidential administration has published special tariffs on certain imported pharmaceutical
products, which the administration has scheduled to take effect in mid-2026 and could lead to corresponding punitive actions by the countries with which
the U.S. trades. Any of the foregoing could harm our business and we cannot anticipate all of the ways in which the current economic climate and
financial market conditions could adversely impact our business.

Adverse developments affecting the financial services industry, such as actual events or concerns involving liquidity, defaults, or non-
performance by financial institutions or transactional counterparties, could adversely affect our current and projected business operations and
our financial condition and results of operations.

Actual events involving limited liquidity, defaults, non-performance or other adverse developments that affect financial institutions, transactional
counterparties or other companies in the financial senices industry or the financial senices industry generally, or concemns or rumors about any events
of these kinds or other similar risks, hawe in the past, such as in the case of the closure and subsequent placement into receivership with the Federal
Deposit Insurance Corporation (FDIC) of Silicon Valley Bank in March 2023, and may in the future lead to market-wide liquidity problems. In those
cases, borrowers under credit agreements, letters of credit and certain other financial instruments with any financial institution that is placed into
receivership by the FDIC may be unable to access undrawn amounts thereunder. If any of our customers, suppliers or other parties with whom we
conduct business are unable to access funds pursuant to such instruments or lending arrangements with such a financial institution, such parties’ ability
to pay their obligations to us or to enter into new commercial arrangements requiring additional payments to us could be adversely affected.
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Additionally, there is no guarantee that the U.S. Department of Treasury, FDIC and Federal Reserve Board will provide access to uninsured funds in the
future in the event of the closure of other banks or financial institutions, or that they would do so in a timely fashion. Although we assess our banking and
other business relationships as we believe necessary or appropriate, our access to funding sources and other credit arangements in amounts adequate
to finance or capitalize our current and projected future business operations could be significantly impaired by factors that affect us, the financial
institutions with which we have credit agreements or arrangements directly, or the financial senices industry or economy in general. These factors could
include, among others, events such as liquidity constraints or failures, the ability to perform obligations under various types of financial, credit or liquidity
agreements or arrangements, disruptions or instability in the financial senices industry or financial markets, or concems or negative expectations about
the prospects for companies in the financial senices industry or the supenision thereof.

In addition, investor concems regarding the U.S. or intemnational financial systems could result in less favorable commercial financing terms, including
higher interest rates or costs and tighter financial and operating covenants, or systemic limitations on access to credit and liquidity sources, thereby
making it more difficult for us to acquire financing on acceptable terms or at all. Any decline in available funding or access to our cash and liquidity
resources could, among other risks, adversely impact our ability to meet our operating expenses, financial obligations or fulfill our other obligations,
result in breaches of our financial and/or contractual obligations or result in violations of federal or state wage and hour laws. Any of these impacts could
have material adverse impacts on our liquidity and our current and/or projected business operations and financial condition and results of operations.

Any further deterioration in the macroeconomic economy or financial senices industry could also lead to losses or defaults by our partners or vendors,
which in tum, could have a material adverse effect on our current and/or projected business operations and results of operations and financial condition.
For example, a partner may fail to make payments when due, default under their agreements with us, become insolvent or declare bankruptcy, or a
vendor may determine that it will no longer deal with us as a customer. In addition, a partner or vendor could be adversely affected by any of the liquidity
or other risks that are described abowe as factors that could result in material adverse impacts on us, including but not limited to delayed access or loss
of access to uninsured deposits or loss of the ability to draw on existing credit facilities involving a troubled or failed financial institution. Any partner or
vendor bankruptcy or insolvency, or the failure of any partner to make payments when due, or any breach or default by a partner or vendor, or the loss of
any significant vendor relationships, could result in material losses to us and may have a material adverse impact on our business.

Raising additional capital may cause dilution to our existing stockholders, restrict our operations or require us to relinquish rights to our
technologies.

We may seek additional capital through a combination of public and private equity offerings, debt financings, strategic partnerships and alliances and
licensing arrangements. To the extent that we raise additional capital through the sale of equity or convertible debt securities, your ownership interest will
be diluted, and the terms may include liquidation or other preferences that adversely affect your rights as a stockholder. Any incurrence of indebtedness
would result in increased fixed payment obligations and could involve certain restrictive covenants, such as limitations on our ability to incur additional
debt, limitations on our ability to acquire or license intellectual property rights and other operating restrictions that could adversely impact our ability to
conduct our business. If we raise additional funds through strategic partnerships and alliances and licensing arrangements with third parties, we may
hawe to relinquish valuable rights to our technologies or grant licenses on terms unfavorable to us.

Additionally, pursuant to the ATM, the number of shares that are sold by the Sales Agent, if any, after we request that sales be made will fluctuate
based on the market price of our common stock during the sales period and limits we set with Sales Agent. Therefore, it is not possible to predict the
number of shares that will be ultimately issued and sold by us pursuant to the Sales Agreement, but any additional sales will cause immediate dilution
to our then existing stockholders.

Our employees, consultants and commercial partners may engage in misconduct or other improper activities, including non-compliance with
regulatory standards and requirements, and insider trading.

We are exposed to the risk of fraud or other misconduct by our employees, consultants, advisors, and partners. Misconduct by these parties could
include intentional failures to comply with the applicable laws
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and regulations in the United States and abroad, report financial information or data accurately or disclose unauthorized activities to us. These laws and
regulations may restrict or prohibit a wide range of pricing, discounting and other business arrangements. Such misconduct could result in legal or
regulatory sanctions and cause serious harm to our reputation. It is not always possible to identify and deter employee misconduct, and any other
precautions we take to detect and prevent this activity may not be effective in controlling unknown or unmanaged risks or losses, or in protecting us from
governmental investigations or other actions or lawsuits stemming from a failure to comply with these laws or regulations. If any such actions are
instituted against us, and we are not successful in defending ourselves or asserting our rights, those actions could result in the imposition of significant
civil, criminal and administrative penalties, which could have a significant impact on our business. Whether or not we are successful in defending against
such actions or investigations, we could incur substantial costs, including legal fees and divert the attention of management in defending ourselves
against any of these claims or investigations.

Our insurance policies are expensive and protect us only from some business risks, which leaves us exposed to significant uninsured
liabilities.

We do not carry insurance for all categories of risk that our business may encounter and our policies have limits and significant deductibles. Some of the
policies we currently maintain include general liability, property, umbrella and directors’ and officers’ insurance.

Any additional insurance coverage we acquire in the future, may not be sufficient to reimburse us for any expenses or losses we may suffer. Moreover,
insurance cowverage is becoming increasingly expensive and in the future we may not be able to maintain insurance coverage at a reasonable cost or in
sufficient amounts to protect us against losses. A successful liability claim or series of claims in which judgments exceed our insurance coverage could
adwersely affect our business, financial condition, results of operations and prospects, including preventing or limiting the use of our platform to generate
products.

Operating as a public company makes it difficult and more expensive for us to maintain director and officer liability insurance, and we may be required to
accept reduced policy limits and coverage or incur substantially higher costs to obtain the same or similar coverage than as a private company. As a
result, it may be more difficult for us to attract and retain qualified people to serve on our board of directors, our board committees or as executive
officers. We do not know if we will be able to maintain existing insurance with adequate levels of coverage. Any significant uninsured liability may require
us to pay substantial amounts, which would adversely affect our business, financial condition, results of operations and prospects.

Cybersecurity incidents, data breaches, loss of data and other disruptions could compromise sensitive information related to our business or
prevent us from accessing critical information and expose us to liability, which could adversely affect our business and our reputation.

In the ordinary course of our business, we generate and store confidential and sensitive data, including research data, intellectual property and
proprietary business information owned or controlled by ourselves or our employees, partners and other third parties upon which we rely. We manage
and maintain our applications and data utilizing a combination of on-site systems and cloud-based data centers. We utilize extemal security and
infrastructure vendors to manage parts of our data centers. These applications and data encompass a wide variety of business-critical information,
including research and development information, commercial information and business and financial information. We face a number of risks relative to
protecting this critical information, including loss of access risk, inappropriate use or disclosure, accidental exposure, unauthorized access,
inappropriate modification, wrongful conduct by employees or vendors, remediation costs, lost revenues, damages to our competitiveness, stock price
and long-term stockholder value, and the risk of our being unable to adequately monitor and audit and modify our controls over our critical information.
This risk extends to the third party vendors, subcontractors and partners we use to manage this sensitive data or otherwise process it on our behalf.
Further, to the extent our employees may work remotely, additional risks may arise depending on the networking and security put into place by the
employees and where they choose to work, including at home, while in transit or in other public locations. The secure processing, storage, maintenance
and transmission of this critical information are vital to our operations and business strategy, and we devote significant resources to protecting such
information.

Like other companies in our industry, we, and our third-party vendors, have experienced threats and cybersecurity incidents relating to our information
technology systems and infrastructure. Although we seek to take reasonable measures to protect confidential and sensitive data from unauthorized
access, use or disclosure, our information technology systems and infrastructure, and those of our vendors, subcontractors,
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and partners upon which we rely, are winerable to cyberattacks, computer viruses, bugs, worms, or other malicious codes, malware (including as a
result of advanced persistent threat intrusions), and other attacks by computer hackers, cracking, application security attacks, ransomware, extortion
events, social engineering fraud (including through phishing attacks), supply chain attacks and winerabilities through our third-party senice providers,
denial-of-senice attacks (such as credential stuffing), credential harvesting, personnel misconduct or error, supply-chain attacks, software bugs, sener
malfunctions, software or hardware failures, loss of data or other information technology assets, adware, and other similar threats by hackers or
breaches or compromises caused by erroneous actions or inactions by our employees, consultants, third parties or their contracted senice providers,
malfeasance or other malicious or inadvertent disruptions. Any such cybersecurity incident, data breach or interruption could compromise our networks
and the information stored there could be accessed by unauthorized parties, publicly disclosed, lost, misused, or stolen. Any such access, breach, or
other loss of information could require us to notify impacted stakeholders (including affected individuals, regulators and investors) and result in legal
claims or proceedings and related legal exposure and liabilities, including fines and penalties. Unauthorized access, loss, misuse, or dissemination
could also disrupt our operations and damage our reputation, any of which could adwersely affect our business.

The activities of cyber threat actors and other third parties, including nation-state actors directly and indirectly associated with military and geopolitical
conflicts and defense activities have been increasing in number and sophistication. During times of war and other major conflicts, we, the third parties
upon which we rely, and our partners may be winerable to a heightened risk of such cyberattacks, including retaliatory cyberattacks, that could
materially disrupt our systems and operations, supply chain, and ability to develop our programs. In the event we experience a cyber-attack, data
breach, cybersecurity incident, or other security event, third parties may gather, collect, or infer sensitive information about us from public sources, data
brokers, or other means that reveals competitively sensitive details about our organization, which could be used to undermine our competitive advantage
or market position.

The costs related to cybersecurity incidents, data breaches, disruptions or other security events could be significant and cause reputational damage and
loss of existing and future business and could cause us to incur substantial fines and related expenses and legal exposure. If the information technology
systems of our partners, contractors or consultants become subject to disruptions or cybersecurity incidents or data breaches, we may hawe insufficient
recourse against such third parties and we may have to expend significant resources in connection with our efforts to mitigate the impact of such events,
and to dewvelop and implement processes and other remedial measures to address future impacts to our business. Our contracts may not contain
limitations of liability, and even where they do, there can be no assurance that limitations of liability in our contracts are sufficient to protect us from
liabilities, damages, or claims related to our privacy and data security obligations.

Although we maintain cybersecurity insurance coverage, we cannot be certain that such coverage will be adequate to completely cover all data security
liabilities actually incurred, or any indemnification claims against us relating to any incident, nor that it will continue to be available to us on economically
reasonable terms, or at all, or that any insurer will not deny cowverage as to any future claim. The successful assertion of one or more large claims
against us that exceed available insurance coverage, or the occurrence of changes in our insurance policies, including premium increases or the
imposition of large deductible or co-insurance requirements, could adversely affect our reputation, business, financial condition or results of operations.
Additionally, our cybersecurity insurance coverage is unlikely to cover indirect or consequential damages, such as reputational harm or loss of current or
future business relationships as a result of a security incidents or cyberattack.

Natural and man-made disasters, including cyberattacks and other events beyond our control could sewerely disrupt our operations, or those of our
partners, and have a material adverse impact on our business, results of operations, financial condition and prospects. If a natural disaster, power
outage, cybersecurity attack or other event occurred that prevented us from using all or a significant portion of our headquarters, damaged critical
infrastructure, such as our laboratory facilities or those of our partners, limited our or our partners’ ability to access or use our respective digital
information systems or that otherwise disrupted our respective operations, it may be difficult or, in certain cases, impossible for us or our partners to
continue our respective businesses for a substantial period of time. The disaster recovery and business continuity plans we and our partners currently
have in place may not prove adequate in the event of a serious disaster or similar event, which could have a material adverse impact on our business.
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Social media platforms present new risks and challenges to our business.

As social media continues to expand, it also presents us with new risks and challenges. Social media is increasingly being used to communicate
information about us, our technology and our programs. Social media practices in the pharmaceutical and biotechnology industries are evolving, which
creates uncertainty and risk of noncompliance with regulations applicable to our business. In addition, there is risk of inaccurate disclosure of information
about us, our technology, or our programs on any social media platform. Although we have adopted policies and procedures around the use of social
media by our employees, we may be unable to control the disclosure of non-public information by our workforce. Any of these events or our failure to
comply with applicable regulations could expose us to liability, restrictive regulatory actions, irreversible damage to our reputation, brand image and
goodwill, or have a material adverse effect on our business, prospects, operating results, and financial condition and could adversely affect the price of
our common stock.

We are an emerging growth company, and the reduced reporting requirements applicable to emerging growth companies could make our
common stock less attractive to investors.

We are an emerging growth company, as defined in the JOBS Act, and will remain an emerging growth company until the earlier of (a) the last day of the
fiscal year in which we have total annual gross revenue of $1.235 billion or more; (b) December 31, 2026, the last day of the fiscal year following the fifth
anniversary of the date of the completion of our initial public offering; (c) the date on which we have issued more than $1.0 billion in nonconvertible debt
during the previous three years; or (d) the date we qualify as a “large accelerated filer,” which requires the market value of our common stock that are
held by non-&ffiliates to exceed $700.0 million as of the prior June 30th. Under the JOBS Act, emerging growth companies can delay adopting new or
revised accounting standards issued subsequent to the enactment of the JOBS Act until such time as those standards apply to private companies.
Section 107 of the JOBS Act provides that an emerging growth company may take advantage of the extended transition period provided in Section 7(a)
(2)(B) of the Securities Act of 1933 for complying with new or revised accounting standards issued subsequent to the enactment of the JOBS Act until
such time as those standards apply to private companies. Section 107 of the JOBS Act provides that we can elect to opt out of the extended transition
period at any time, which election is irrevocable. We hawe elected to use this extended transition period for complying with new or revised accounting
standards that have different effective dates for public and private companies until the earlier of the date we (i) are no longer an emerging growth company
or (i) affirmatively and irrevocably opt out of the extended transition period provided in the JOBS Act. As a result, our financial statements may not be
comparable to companies that comply with new or revised accounting pronouncements as of public company effective dates.

Subject to certain conditions, as an emerging growth company, we may rely on certain other exemptions and reduced reporting requirements, including
without limitation (i) providing an auditor’s attestation report on our system of intemal controls over financial reporting pursuant to Section 404(b) of the
Sarbanes-Oxley Act and (ii) complying with any requirement by the Public Company Accounting Oversight Board (PCAOB) regarding mandatory audit
firm rotation or a supplement to the auditor’s report providing additional information about the audit and the consolidated financial statements, known as
the auditor discussion and analysis.

In addition, we are also a “smaller reporting company” as defined in Rule 12b-2 of the Exchange Act and have elected to take advantage of certain of the
scaled back disclosure requirements available to smaller reporting companies such as awiding the extensive narrative disclosure required of other
reporting companies, particularly in the description of executive compensation. We will remain a smaller reporting company until (a) the last day of the
fiscal year in which we hawe total annual gross revenue of less than $100 million and the market value of our common stock held by non-affiliates
exceeds $700.0 million as of the prior June 30th, or (b) the last day of the fiscal year in which we hawe total annual gross revenue exceeding $100 million
and the market value of our common stock held by non-affiliates exceeds $250.0 million. In August 2025, the SEC released a Compliance and
Disclosure Interpretation clarifying the filer status transition for registrants that lose their smaller reporting company status based on the revenue tests.
Due to this interpretation, we will remain a non-accelerated filer for filings due in the fiscal year immediately following the loss of smaller reporting
company status, allowing us to retain the exception from the auditor attestation requirement on intemal control over financial reporting. However, the
interpretation specifies that we will lose eligibility for all other smaller reporting company accommodations beginning with the Form 10-Q for the first
fiscal quarter of the year after losing smaller reporting company status.

79



In addition, the loss of emerging growth company status will not impact our “non-accelerated filer” status, which also provides an exemption from the
auditor attestation requirement with respect to intemal control over financial reporting.

We have incurred and will continue to incur significant increased costs as a result of operating as a public company, and our management
will be required to devote substantial time to new compliance initiatives.

As a public company, we hawve incurred and will continue to incur significant legal, accounting, insurance and other expenses. We are subject to the
reporting requirements of the Exchange Act, which require, among other things, that we file with the SEC annual, quarterly and current reports with
respect to our business and financial condition. In addition, the Sarbanes-Oxley Act, as well as rules subsequently adopted by the SEC, and the
Nasdaqg Global Select Market to implement provisions of the Sarbanes-Oxley Act, impose significant requirements on public companies, including
requiring establishment and maintenance of effective disclosure and financial controls and changes in corporate governance practices. Further, in July
2010, the Dodd-Frank Wall Street Reform and Consumer Protection Act (Dodd-Frank Act) was enacted. There are significant corporate govemance and
executive compensation related provisions in the Dodd-Frank Act that require the SEC to adopt additional rules and regulations in these areas, such as
“say-on-pay” and proxy access. The JOBS Act permits emerging growth companies to implement many of these requirements over a longer period and
up to December 31, 2026, the last day of the fiscal year following the fith anniversary of the pricing of our IPO. As an emerging growth company, we are
currently taking advantage of the reduced reporting requirements available to emerging growth companies under the JOBS Act, but we will be required to
implement the more stringent requirements once we no longer qualify as an emerging growth company, and may incur significant additional expenses as
a result.

Stockholder activism, the current political environment and the current high level of govermment intervention and regulatory reform may lead to substantial
new regulations and disclosure obligations, which may lead to additional compliance costs and impact the manner in which we operate our business in
ways we cannot currently anticipate. In the ordinary course as a public company, the SEC and other U.S. and foreign regulatory and governmental
agencies hawe initiated and may in the future initiate requests, comments and/or investigations regarding legal, regulatory and compliance matters of the
Company, which could require us to dewote significant time, attention and resources to respond to these, and, if unfavorably resolved, could result in our
being subject to sanctions or civil penalties or fines, all of which could have a material adverse impact on our business, results of operation and financial
condition. We cooperate with any requests from any regulatory and governmental agencies.

These rules and regulations applicable to public companies have increased and will continue to substantially increase our legal and financial compliance
costs and to make some activities more time-consuming and costly. If these requirements divert the attention of our management and personnel from
other business concems, they could have a material adverse effect on our business, financial condition, and results of operations. The increased costs
will decrease our net income or increase our net loss and may require us to reduce costs in other areas of our business, limit our investments in
business expansion, or increase the technology development fees and other payment terms we negotiate with partners. For example, these rules and
regulations have made it more difficult and more expensive for us to obtain director and officer liability insurance and we may be required to incur
substantial costs to maintain the same or similar coverage. We cannot predict or estimate the amount or timing of additional costs we may incur to
respond to these requirements. The impact of these requirements could also make it more difficult for us to attract and retain qualified persons to sene
on our board of directors, our board committees, or as executive officers.

Pursuant to Section 404, we are required to fumish a report by our management on our intemal control over financial reporting. To achieve compliance
with Section 404 annually, we will engage in a process to document and evaluate our intemal control over financial reporting, which is both costly and
challenging. In this regard, we will need to continue to dedicate internal resources, engage outside consultants, execute our detailed work plan to
assess and document the adequacy of interal control over financial reporting, continue steps to improve control processes as appropriate, validate
through testing whether such controls are functioning as documented, and implement a continuous reporting and improvement process for intemnal
control over financial reporting. Despite our efforts, there is a risk that we will not be able to conclude, within the prescribed timeframe or at all, that our
internal control over financial reporting is effective as required by Section 404. In addition, investors’ perceptions that our intemal controls are inadequate
or that
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we are unable to produce accurate financial statements on a timely basis may harm the market price of our stock.
Our results of operations and financial condition could be materially adversely affected by changes in accounting principles.

The accounting for our business is subject to change based on the ewlution of our business model, interpretations of relevant accounting principles,
enforcement of existing or new regulations and changes in policies, rules, regulations and interpretations, of accounting and financial reporting
requirements of the SEC or other regulatory agencies. Adoption of a change in accounting principles or interpretations could have a significant effect on
our reported results of operations and could affect the reporting of transactions completed before the adoption of such change. It is difficult to predict the
impact of future changes to accounting principles and accounting policies over financial reporting, any of which could adversely affect our results of
operations and financial condition and could require significant investment in systems and personnel.

If our estimates or judgments relating to our critical accounting policies prove to be incorrect or financial reporting standards or
interpretations change, our results of operations could be adversely affected.

The preparation of financial statements in conformity with U.S. GAAP requires management to make estimates and assumptions that affect the amounts
reported in the condensed consolidated financial statements and accompanying notes. We base our estimates on historical experience, known trends
and events, and various other factors that we believe to be reasonable under the circumstances, as provided in “Management’s Discussion and Analysis
of Financial Condition and Results of Operations—Critical Accounting Estimates.” The results of these estimates form the basis for making judgments
about the carrying values of assets and liabilities that are not readily apparent from other sources. Significant assumptions and estimates used in
preparing our condensed consolidated financial statements include the estimated variable consideration included in the transaction price in our contracts
with partners, contingent consideration, goodwill impairment, and long-ived asset impairment evaluations. Our results of operations may be adversely
affected if our assumptions change or if actual circumstances differ from those in our assumptions, which could cause our results of operations to fall
below the expectations of securities analysts and investors, resulting in a decline in the trading price of our common stock.

Additionally, we regularly monitor our compliance with applicable financial reporting standards and review new pronouncements and drafts thereof that
are relevant to us. As a result of new standards, changes to existing standards and changes in their interpretation, we might be required to change our
accounting policies, alter our operational policies, and implement new or enhance existing systems so that they reflect new or amended financial
reporting standards, or we may be required to restate our published financial statements. Such changes to existing standards or changes in their
interpretation may have an adverse effect on our reputation, business, financial position, and profit.

Our disclosure controls and procedures may not prevent or detect all errors or acts of fraud.

We are subject to certain reporting requirements of the Exchange Act. Our disclosure controls and procedures are designed to reasonably assure that
information required to be disclosed by us in reports we file or submit under the Exchange Act is accumulated and communicated to management,
recorded, processed, summarized, and reported within the time periods specified in the rules and forms of the SEC. We believe that any disclosure
controls and procedures or intemal controls and procedures, no matter how well conceived and operated, can provide only reasonable, not absolute,
assurance that the objectives of the control system are met. These inherent limitations include the realities that judgments in decision-making can be
faulty, and that breakdowns can occur because of simple error or mistake. Additionally, controls can be circumvented by the individual acts of some
persons, by collusion of two or more people or by an unauthorized override of the controls. Accordingly, because of the inherent limitations in our control
system, misstatements or insufficient disclosures due to error or fraud may occur and not be detected.

Item 2. Unregistered Sales of Equity Securities and Use of Proceeds
Not applicable.
Item 3. Defaults Upon Senior Securities
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Not applicable.

Item 4. Mine Safety Disclosures
Not applicable.

Item 5. Other Information

(c) Insider Trading Arrangements

During the quarter ended March 31, 2026, none of the Company’s directors or officers (as defined in Rule 16a-1(f) under the Exchange Act) adopted,
modified or terminated a plan or other arrangement intended to satisfy the affirmative defense conditions of Rule 10b5-1(c) or any non-Rule 10b5-1 trading
arrangements under the Exchange Act.
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Item 6. Exhibits

Exhibit No.

Description

11

21

3.1

3.2

41

42

44

10.1#
31.1%

31.2*

321+

322+

101.INS*
101.SCH*
101.CAL*
101.DEF*
101.LAB*
101.PRE*
104*

Sales Agreement, dated August 12, 2025, by and between Absci Corporation and TD Securities (USA) LLC (filed as

Exhibit 1.2 to the Form S-3, File No. 333-289541, filed by Absci Corporation on August 12, 2025 and incorporated
herein by reference).

Agreement and Plan of Merger by and among Absci Corporation, Target Discovery Merger Sub |, Inc., Target Discovery
Merger Sub Il, LLC and Totient, Inc., dated June 4, 2021 (filed as Exhibit 2.1 to the Form S-1, File No. 333-257553,

filed by Absci Corporation on July 8, 2021 and incorporated herein by reference).

Amended and Restated Certificate of Incorporation of Absci Corporation (filed as Exhibit 3.1 to the Form 8-K, File No.
001-406486., filed by Absci Corporation on June 16, 2023 and incorporated herein by reference).

Amended and Restated Bylaws of the Absci Corporation (filed as Exhibit 3.1 to the Form 8-K, File No. 001-40646. filed
by Absci Corporation on December 15, 2022 and incorporated herein by reference).

Specimen Common Stock Cettificate (filed as Exhibit 4.1 to the Form S-1, File No. 333-257553, filed by Absci
Corporation on July 19, 2021).

Investors’ Rights Agreement by and among the Registrant and certain of its stockholders dated October 19, 2020
(filed as Exhibit 4.2 to the Form S-1, File No. 333-257553, filed by Absci Corporation on June 30, 2021 and
incorporated herein by reference).

Registration Rights Agreement by and between the Registrant and Advanced Mcro Devices, Inc., dated as of January
7.2025 (filed as Exhibit 4.4 to the Form 10-K, File No. 002-40646, filed by Absci Corporation on March 18, 2025).

Amended and Restated Non-Employee Director Compensation Policy, effective January 1, 2026.

Certification of Chief Executive Officer pursuant to Rules 13a-14(a) and 15d-14(a) under the Securities Exchange Act
of 1934, as adopted pursuant to Section 302 of the Sarbanes-Oxey Act of 2002.

Certification of Chief Financial Officer pursuant to Rules 13a-14(a) and 15d-14(a) under the Securities Exchange Act
of 1934, as adopted pursuant to Section 302 of the Sarbanes-Oxey Act of 2002.

Certification of Chief Executive Officer pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the
Sarbanes-Oxey Act of 2002.

Certification of Chief Financial Officer pursuantto 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the
Sarbanes-Oxey Act of 2002.

Inline XBRL Instance Document

Inline XBRL Taxonomy Extension Schema Document

Inline XBRL Taxonomy Extension Calculation Linkbase Document

Inline XBRL Taxonomy Extension Definition Linkbase Document

Inline XBRL Taxonomy Extension Label Linkbase Document

Inline XBRL Taxonomy Extension Presentation Linkbase Document

Cover Page Interactive Data File (formatted as inline XBRL and contained in Exhibit 101)

# Represents management compensation plan, contract or amangement.

*  Filed herewith.

+ The certifications attached as Exhibit 32.1 and Exhibit 32.2 that accompany this Quarterly Report on Form 10-Q are not deemed filed with the SEC and are not to be incorporated by
reference into any filing of the Registrant under the Securities Act of 1933, asamended, or the Securities Exchange Act of 1934, asamended, whether made before or after the date
of thisForm 10-Q, imespective of any general incorporation language contained in such filing.
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https://www.sec.gov/Archives/edgar/data/1672688/000119312525179074/d945863dex12.htm
https://www.sec.gov/Archives/edgar/data/1672688/000162828021013661/exhibit21-sx1a1.htm
https://www.sec.gov/Archives/edgar/data/1672688/000162828023022479/a31-23x06x14abscixamendeda.htm
https://www.sec.gov/Archives/edgar/data/1672688/000162828022032103/exhibit31-8xkbylaws.htm
https://www.sec.gov/Archives/edgar/data/1672688/000162828021014027/exhibit41s-1a3.htm
https://www.sec.gov/Archives/edgar/data/1672688/000162828021013214/exhibit42-sx1.htm
https://www.sec.gov/Archives/edgar/data/1672688/000162828025013464/exhibit44-202410xk.htm
https://www.sec.gov/Archives/edgar/data/1672688/000162828025013464/exhibit44-202410xk.htm
https://www.sec.gov/Archives/edgar/data/1672688/000167268826000088/absci-arnonxemployeedirect.htm
https://www.sec.gov/Archives/edgar/data/1672688/000167268826000088/absci-arnonxemployeedirect.htm
https://www.sec.gov/Archives/edgar/data/1672688/000167268826000088/absci-arnonxemployeedirect.htm
https://www.sec.gov/Archives/edgar/data/1672688/000167268826000088/exhibit311-2026q110xq.htm
https://www.sec.gov/Archives/edgar/data/1672688/000167268826000088/exhibit312-2026q110xq.htm
https://www.sec.gov/Archives/edgar/data/1672688/000167268826000088/exhibit321-2026q110xq.htm
https://www.sec.gov/Archives/edgar/data/1672688/000167268826000088/exhibit322-2026q110xq.htm

Signatures

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the
undersigned thereunto duly authorized.

ABSCI CORPORATION

Date: May 7, 2026 By: /sl Zachariah Jonasson
Zachariah Jonasson, Ph.D.
Chief Financial Officer (Principal Financial Officer) and Chief
Business Officer
Date: May 7, 2026 By: /s/ Todd Bedrick
Todd Bedrick
Chief Accounting Officer (Principal Accounting Officer)




