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FORWARD LOOKING STATEMENTS

This annual report on Form 10-K contains forw ard-looking statements within the meaning of the federal securities law's, including the Rrivate Securities Litigation ReformAct of 1995,
w hich statements involve substantial risks and uncertainties. Forw ard-looking statemments generally relate to future events or our future financial or operating performance. In sone cases,
you can identify forw ard-looking statements because they contain words such as “may”, “will", “should”, “expects”, “plans”, “anticipates”, “could”, “intends”, “target”, “projects”,
“contenrplates”, “believes”, “estimates”, “predicts”, “potential” or “continue” or the negative of these words or other sinrilar terms or expressions that concern our expectations, strategy, plans
or intentions. Forw ard-looking statements involve know n and unknow n risks, uncertainties and other inrportant factors that mey cause our actual results, performance or achieverrents to be
materially different fromany future results, performance or achieverents expressed or inplied by the forw ard-looking staterrents. We believe that these factors include, but are not linited to,
the following:

*  Risks related to our business, including: reliance on primerily one mein product; limitations regarding the supply of fruit, either through purchasing or growing; fluctuations in the
market price of fruit; increasing conpetition; risks associated with doing business internationally, including Mexican and Peruvian econorric, political and/or societal conditions;
inflationary pressures; establishment of sales channels and geographic markets; loss of one or more of our largest custoners; general econorric conditions or dow nturns; supply
chain failures or disruptions; disruption to the supply of reliable and cost-effective transportation; failure to recruit or retain emrployees, poor enployee relations, and/or ineffective
organizational structure; inherent farming risks, including climate change; seasonality in operating results; failures associated with information technology infrastructure, system
security and cyber risks; new and changing privacy laws and our conpliance with such laws; food safety events and recalls; failure to conply with law s and regulations; changes
to trade policy and/or export/inport law's and regulations; risks frombusiness acquisitions, if any; lack of or failure of infrastructure; material litigation or governmental
inquiries/actions; failure to maintain or protect our brand; changes in tax rates or international tax legislation; risks associated with global conflicts; and inability to accurately forecast
future performance.

*  Risks related to our cormon stock, including: the viability of an active, liquid, and orderly market for our conmon stock; volatility in the trading price of our conmron stock;
concentration of control in our executive officers, and directors over matters submitted to stockholders for approval; limited sources of capital appreciation; significant costs
associated with being a public company and the allocation of significant management resources thereto; reliance on analyst reports; failure to maintain proper and effective internal
control over financial reporting; restrictions on takeover attenpts in our charter docunments and under Delaw are law ; and the selection of Delaw are as the exclusive forumfor
substantially all disputes betw een us and our stockholders.

*  Risks related to restrictive covenants under our credit facility, w hich could affect our flexibility to fund ongoing operations, uses of capital and strategic initiatives, and, if we are
unable to maintain corrpliance with such covenants, lead to significant challenges in meeting our liquidity requirements and acceleration of our debt.

We have based the forw ard-looking statemments contained in this report primerily on our current expectations and projections about future events and trends that we believe may
affect our business, financial condition, results of operations, prospects, business strategy and financial needs. The outcome of the events described in these forw ard-looking statements is
subject to risks, uncertainties, assunptions and other factors described in “tem 1A. Risk Factors” and elsew here in this report. These risks are not exhaustive. Other sections of this report
include additional factors that could adversely impact our business and financial performance. Furthernmore, new risks and uncertainties emerge fromtime to time and it is not possible for us to
predict all risks and uncertainties that could have an impact on the forw ard-looking statermments contained in this report. Ve cannot assure you that the results, events and circurrstances
reflected in the forw ard-looking statements will be achieved or occur, and actual results, events or circumstances could differ meterially fromthose described in the forw ard-looking
staterrents.

In addition, statements that “w e believe” and similar statemments reflect our beliefs and opinions on the relevant subject. These staterents are based upon information available to us
as of the date of this report, and w hile w e believe such information forms a reasonable basis for such statements, such information may be limited or incorrplete, and our statements should
not be read to indicate that we have conducted an exhaustive inquiry into, or review of, all potentially available relevant information. These statements are inherently uncertain and investors
are cautioned not to unduly rely upon these statements.

You should read this report, including documents that we reference and exhibits that have been filed, in this report and have filed as exhibits to this report, with the understanding
that our actual future results, levels of activity, performance and achievemments may be materially different fromwhat w e expect. We qualify all of our forward-looking statemments by these
cautionary statemrents.

The forward-looking staterments made in this report relate only to events as of the date on which such statements are made. We undertake no obligation to update any forward-
looking statements after the date of this report or to conformsuch statemments to actual results or revised expectations, except as required by law.

This annual report may also include trademerks, tradenames and service merks that are the property of the Conpany and also certain trademerks, tradenames and service marks
that are the property of other organizations. Solely for convenience, trademarks and tradenames referred to in this annual report appear without the ® and ™ syrrbols, but those references
are not



intended to indicate, in any way, that we will not assert, to the fullest extent under applicable law, our rights, or that the applicable ow ner will not assert its rights, to these traderarks and
tradenames.

We meintain a website at www .nmissionproduce.com to w hich we regularly post copies of our press releases as well as additional information about us. Our filings with the
Securities and Exchange Conmrission (“SEC’), are available free of charge through our website as soon as reasonably practicable after being electronically filed with or furnished to the SEC.
Information contained in our w ebsite does not constitute a part of this report or our other filings with the SEC.



PART |
Item1. Business

Overview

Mssion Produce, Inc. together with its consolidated subsidiaries (“Mssion Produce” or the “Corrpany,” “Registrant,” or “Issuer,” and generally referred to as “we” or “us”), is a global
leader in the avocado industry. The Corrpany’s expertise lies in the farming, packaging, marketing and distribution of avocados to food retailers, distributors and produce w holesalers
worldwide. The Conpany procures avocados principally fromCalifornia, Mexico and Peru. Through our various operating facilities, we grow, sort, pack, bag and ripen avocados and a snrell
anount of other fruits for distribution to domestic and international markets. We report our results of operations in three operating segments w hich are also reportable segments:

*  Marketing & Distribution sources fruit fromgrow ers and then distributes fruit through our global distribution netw ork;

* International Farming owns and operates orchards fromw hich the vast mgjority of fruit produced is sold to our Marketing & Distribution segrment. The segment's farning
activities range fromcultivating early-stage plantings to harvesting frommature trees. It also earns service revenues for packing and processing fruit for both our Blueberries
segment, as well as for third-party producers of other crops. Operations are principally located in Peru, with smaller operations emerging in other areas of Latin America.

*  Blueberriesis afarming operation that cultivates blueberry plants in Peru. The entity farms high-quality varieties of blueberries, and has plants in various stages of developrent,
fromseedling to meture.

Products and services

We primerily source, produce, pack and distribute avocados. The avocados we sell are primerily of the Hass variety. We sort and pack avocados and match their specifications to
respective custorrer requiremrents. We sell both pre-ripe and ripened avocados, and with our netw ork of ripening facilities, we can adjust the level of ripeness to the needs of our custorrers.
Qur customripening programs provide customers with the option of ordering avocados at five different stages of ripeness — hard, preconditioned, breaking, firm-ripe and ripe —w hich are
delivered on specifically tailored schedules according to stage of ripeness. In 2021, we also began marketing mangos on a limited scale. Mangos are conplermentary to avocados as they
typically have opposite seasons, allowing us to leverage and maintain absorption of our distribution netw ork.

We also provide value-added services including ripening, bagging, custom packaging, logistical management, and quality assurance. In addition, we provide our custorrers with
merchandising and promotional support, insights on market trends and hands-on training to assist with their retail sales of our avocados. For exanple, we operate category management,
merchandising and packaging prograns, such as our “Avo Intel,” “Mnis—small but mighty,” “Ereralds in the Rough,” “Ready,” “Size Minded,” “Junbos—rore to eat, more to love” and shelf-life
extension programs, to pronote the sale of avocados that might otherwise be underutilized, to identify ready-to-eat and various size avocados for consumers and to increase sheff life.

In our Blueberries segment, we act as growers. Our exclusive supply agreement with an exclusive distributor allow's us to utilize our existing infrastructure and workforce in Peru
during conplementary periods betw een avocado harvest and processing seasons.

Customers

We primerily market avocados to retail, w holesale and foodservice customers. We focus on delivering quality avocados on time and within customer specifications. We forecast
avocado sourcing costs for the season for our ow n production, w hich enables us to enter into fixed price contracts with custorrers for a season without bearing pricing risk fromspot
market purchases. We do not have long-termsupply contracts with our custormers and focus instead on building strong, long-termrelationships based on product quality and specifications,
on-time delivery and custormer support and service.

Supply chain and distribution network

Qur global distribution netw ork includes strategically located forw ard distribution centers across North Arrerica, China, Europe, and the UK. equipped to offer value-added services
such as ripening, bagging, custom packaging and logistical management. Our netw ork of distribution facilities puts us in close proxinity to our customers, allowing us to provide fruit based on
custorrer tining, specification, and volume needs. Within the United States, we can deliver avocados within approximately eight hours or less.

Before being forw arded to distribution centers, avocados are sorted and packed at one of our four state-of-the-art packing facilities in Mexico, Peru, and California, or by co-
packers in various locations. Our packing facilities are located in close proxinity to



growers, allowing us to control the logistics of the supply chain fromtree to packing, to distribution. Transportation logistics are managed across truck, ocean, air and rail platfornms, depending
on origin and end markets.

Competition
We corrpete based on a variety of factors, including the appearance, taste, size, sheff life and overall quality of our fruit, price and distribution terns, the timeliness of our deliveries
to customers and the availability of our products. The avocado and fresh produce business is highly conpetitive, and the effect of conpetition is intensified because our products are

perishable. Marketing conrpetitors include other distributors, producers, and other smaller packers and marketers. Farning conpetitors include other farning businesses of all sizes, from
large-scale businesses and cooperatives, to individual farms.

Resources

We source avocados primarily fromMexico, Peru, and California, as well as Colorrbia, Guatemala, South Africa, Chile, and other locations. Our diverse sourcing netw ork nitigates
the inpact of potential geographical or grow er-specific supply disruptions and optimizes our ability to fulfill year-round global demand.

Third-party growers

We have relationships with thousands of third-party growers. Qur large scale and long track record of working with grow ers contributes to strong existing relationships and
facilitates new relationships with third-party growers. We do not have exclusive sourcing contracts with growers.

Farming

In addition to purchasing avocados fromthird-party growers, we have vertically integrated farning operations where we grow avocados on owned or leased land. In Feru, we
own farmand with developed orchards that are in various stages of maturity. Since fiscal 2020, we have progressively planted new orchards in Guatermala on land under long-termleases, to
diversify our vertical integration sourcing strategy. We also invest in a joint venture in Colormbia that owns land that is under development. After planting, avocado trees begin to produce
avocados in approximetely three years and typically reach full production in approximately five to seven years, depending on location. Ve continue to innovate our farming practices to control
the quality of our fruit, through various test plots, seed research, and soil analysis.

As of COctober 31, 2024, our approximate international avocado planted acreage, by age and rounded to the nearest hundred, was as follows:

Avocado Acreage by Age

Country 0-3years 4-6 years >7 years Total
Peru 500 2,700 6,400 9,600
Guatenela 1,600 200 — 1,800
Colombia 900 1,100 — 2,000
Total 3,000 4,000 6,400 13,400

 Acreage in Colombia is farmed through a joint venture.
We are also involved in the farning of other fruits on a limited scale. Ve have planted mango orchards in Peru to enable us to realize synergies fromlabor and facility management

during the avocado off-season. We have also invested in a blueberry farming joint venture, Moruga. While we do not market blueberries, our investrent in Moruga further allow's us to
leverage labor and facility investrrents in Peru.

Intellectual property
We have registered or submitted registrations for certain trademarks with the United Stated Patent and Trademark Office and with the appropriate bodies in international jurisdictions,
including The MSSION & TOWER DESIGN® and MSSION PRODUCE™. In addition, we have several issued patents and copyrights that are not material to our business at this time.

Seasonality

The total sales and sales price of avocados fluctuates throughout the year due to variations in supply of avocados based on geographic location. For exanple, in California and
Peru, the harvest of avocados typically peaks between April and Septerrber. In Mexico, avocados are harvested year-round, but the harvest typically peaks betw een December through
March. Although these



geographical differences may lead to fluctuations in the purchase price of avocados, our diverse geographical avocado grow th and production capabilities help us mitigate volatility in our
access to supply of avocados. As a result of the volumes sourced fromour farming operations in Peru, we realize a greater portion of our gross profit during the third and fourth quarters of
our fiscal year. Sales in our Blueberries segment are concentrated in the first and fourth quarters of our fiscal year in alignment with the Reruvian blueberry harvest season, w hich typically
runs fromJuly through January.

People

As of October 31, 2024, we had approximetely 3,100 enployees located worldwide, of which, 1,500 were located in Peru, 700 were located in Mexico, 500 were located in the
U.S., and 400 were located in other regions such as Guatenrela, the UK., Europe and Canada. Our headcount in Peru is inclusive of our Moruga blueberry operation. Due to the cyclical nature
of avocado production, we also hire termporary and seasonal workers on our farms in Peru and packing houses in the U.S. and Mexico to meet our needs.

We seek to provide an attractive w orkplace for our people by adhering to and denonstrating our values: FIRST — fun, innovative, reliable, successful, and trustworthy. We are
actively involved in supporting our surrounding communities, and we contribute to inportant causes, including those focused on children, fanilies, and agriculture education.

Regulation and Industry Associations

Qur business is inpacted by general and industry-specific government regulations and requirerrents. Below is a sunrary of some of the significant industry or commodity-related
regulations that inpact our business.
As an agricultural producer and merketer of consurmable products, our operations are subject to extensive regulation by various federal government agencies, including the FDA, the USDA
and the ral Trade Commission (“FTC’), as well as state and local agencies, with respect to product attributes, packing, labeling, storage and distribution. Under various statutes and
regulations, these agencies prescribe requirements and establish standards for safety, purity and labeling. In addition, advertising of our products is subject to regulation by the FTC, and our
operations are subject to health and safety regulations, including those issued under the Occupational Safety and Health Act (“OSHA”). Our packing facilities and products are subject to
periodic inspection by federal, state and local authorities, including FDA review of our conrpliance with the Food Safety Modernization Act ("FSMA") at all of our U.S. facilities. In addition, our
operations in Mexico are subject to Mexican regulations, our operations in Peru are subject to Peruvian regulations, our operations in Europe and the UK. are subject to applicable regulations
for those regions, and our Guatermalan operations are subject to applicable Guatermalan regulations.

We are subject to numerous federal, state, local and foreign environmental laws and regulations. These law's and regulations govern, among other matters, the treatment, handling,
storage, use and disposal of, and exposure to, hazardous meterials and waste, including herbicides, fertilizers, pesticides and other agricultural products, the remediation of contarrinated
properties and climate change.

In the U.S., the Hass Avocado Board was established by the USDA to pronote the sale of Hass variety avocados. This board provides a basis for unified funding of pronotional
activities based on an assessnent on all avocados sold in the U.S. marketplace. The California Avocado Contrission, w hich receives its funding from California avocado growers, has
historically shouldered the promotional and advertising costs supporting avocado sales. We believe that the incremental funding of promotional and advertising prograns in the U.S. will, in the
long term positively inpact average selling prices and will favorably inpact our avocado businesses. Similarly, Avocados fromMexico (“AFM’) was formed in 2013 as the marketing armof
the Mexican Hass Avocados Inporters Association (“MHAIA”) and the Association of Grow ers and Packers of Avocados FromMexico (“APEAM). In Peru, the organization Pro Hass
promotes the marketing of high-quality Hass avocados, providing support to the local industry with technical research, packaging, and production.

Available Information

Qur corporate headquarters are located at 2710 Camino Del Sol, Oxnard, California, and our telephone nunber is (805) 981-3650. Our internet address is
www .nissionproduce.com The information on or that can be accessed through our website is not incorporated by reference in this report.

We make available free of charge certain reports and amendments that w e file with the SEC, such as our annual reports on Form 10-K; quarterly reports on Form10-Q, current
reports on Form8-K; our directors’ and officers’ Section 16 reports, as soon as reasonably practicable after filing or furnishing such meterials to the SEC on the “Investor relations” section of
our website. They are also available free of charge on the SECs website at www .sec.gov.



Item1A Risk Factors

You should carefully consider the following risk factors, together with the other information contained in this annual report on Form 10-K; including our financial staterrents and the
related notes and “Managenent’s Discussion and Analysis of Financial Condition and Results of Operations,” before making a decision to purchase or sell shares of our conmon stock. We
cannot assure you that any of the events discussed in the risk factors below will not occur. These risks could have a material and adverse impact on our business, results of operations,
financial condition and grow th prospects. If that w ere to happen, the trading price of our cormmon stock could decline. Additional risks and uncertainties not presently known to us or that we
currently deemimmaterial also may impair our business operations or financial condition.

Risks Related to Our Business
Reliance on primarily one main product subjects us to a concentrated set of risks for which there is limited ability to mitigate.

The inpact of certain of the risks related to our business described herein may be exacerbated by the fact that we grow, market, and distribute, as applicable, one main product—
avocados. Risks relating to the supply of fruit, pricing of fruit, conpetition, sales channel development, customer concentration, regulatory and governmental policy decisions and/or changes,
including tariffs and other trade-related actions, and other of the risks related to our business may be further concentrated if it materially impacts our ability to farm market, and distribute our
main product effectively and could negatively inpact our business, operations, and financial condition.

Our ability to generate revenues is limited by the supply of fruit and our ability to purchase or grow additional fruit.

Qur ability to distribute fruit is limited by our ability to acquire supply fromthird-party growers and to produce fruit on our own farms. With a limited number of trees on our farms and
on the farms fromw hich we purchase, our ability to obtain supply fromthird parties and adapt to any changes in demand of our product is constrained. If we are unable to purchase
sufficient volumes fromthird-party growers at acceptable prices or demand for our products were to increase in the future, we would need access to additional fruit fromthird-party
suppliers or additional capacity and production fromour ow ned farms. This may expose us to increases in short-termcosts and additional production exposes us to additional long-term
operating costs. If supply decreases drametically, whether as a result of climate change, labor metters, regulatory or legal actions, or other problens, prices have and could dramatically
increase and we may not be able to purchase sufficient fruit at acceptable prices. The inpact of the limited supply and increased prices could decrease our revenues or increase our costs of
goods sold, w hich would harmour business and financial results.

Our profitability is sensitive to fluctuations in market prices of our products which we do not control.

The pricing of fruit we purchase for distribution depends on supply, and excess supply or constrained supply can lead to price fluctuations and corrpetitive pricing pressure.
Growing conditions, harvest and fruit size and quality, regulatory or legal actions inpacting available supply, and other factors enderric to farming and agriculture can significantly affect
market prices and inpact supply, size, and quality of product.

Rricing also depends on quality. Fresh produce is highly perishable and generally must be brought to market and sold soon after harvest. The selling price received depends on the
availability and quality offered by us to customers and what conparable offerings are available in the merket generally.

Rricing also depends on demand, including demand for particular products, sizes, and quality, and consurrer preferences for particular food products are subject to fluctuations
over time. Shifts in consumer preferences that inpact demand at any given time can result froma number of factors, including dietary trends, price, attention to particular nutritional aspects,
concerns regarding the health effects of particular products, attention given to product sourcing practices, econonic factors, sustainability and ethical issues associated with supply chain
practices, and general public perception of food safety risks. Consumer demand for our products also may be inpacted by any public conmentary that consumers may make regarding our
products, as well as by changes in the level of advertising or promotional support that we enploy or that are enployed by relevant industry groups or third parties. If consurer preferences
trend negatively with respect to our products, our sales volumes may decline as a resuit.

We are subject to increasing competition that may adversely affect our operating results.

The market for our products is highly corrpetitive. Conpetition for the purchase of our products fromsuppliers and the sale of our products to our customers primerily comes from
other marketers and distributors. If we are unable to consistently pay growers a conrpetitive price for their fruit, these growers may choose to have their fruit marketed by alternative
distributors. If we are unable to offer attractive prices or consistent supply of desired size and quality of fruit to retail, foodservice, wholesale, and other custonrers, they may choose to
purchase fromother conpanies. Such conpetition may adversely affect our volumes and prices, w hich would harmour business and results of operations.



We are subject to the risks of doing business internationally and our current international operations are subject to a number of inherent risks.

We conduct a substantial amount of business internationally, including: doing business with growers and custorrers who are located outside the United States; purchasing fruit from
growers and packers in Mexico and other countries; ow ning or leasing thousands of acres of farrs in other countries, operating sales, packing and/or distribution facilities in Peru, Mexico,
and other international regions, having foreign joint ventures such as in Colorrbia, China, and South Africa, and selling products to foreign custormers. We also continually explore sourcing,
distribution and sales opportunities in additional countries. Conducting business internationally has exposed, and continues to expose, us to a variety of risks, including:

+ Changes in legal or regulatory requirements affecting foreign investment, taxes, labor, inports and exports or changes in or interpretations of foreign regulations that mey adversely
affect our ability to sell our products, repatriate profits to the United States or operate our foreign-located facilities;

« adverse regulatory or governmental actions and interpretations that can be costly to challenge and even if/w hen challenged, may result in operational or business-related changes or
have a negative operational or financial impact;

« failure to conply with restrictions on the ability of conpanies to do business in foreign countries;

« restrictive U.S. and foreign governmental actions, such as restrictions on transfers of funds and trade protection measures, including inport/export duties and quotas and custonms
duties and tariffs, or unexpected changes in tariffs, trade barriers and regulatory requirements;

« conrpliance with a myriad of law's and legal regimes, including tax, enployment, immigration and labor law's;

* negotiation and inplemrentation of free trade agreements betw een the United States and other countries, particularly in Mexico w hich can reduce or increase barriers to international
trade and thus affect the cost of conducting business internationally, including the cost of purchasing avocados;

« multiple, conflicting and changing law's and regulations such as tariffs and tax law's, export and inport restrictions, employment law's, regulatory requirements and other governmental
approvals, pernits and licenses;

« potential failure by us or third parties we rely on to obtain and/or maintain regulatory approvals for the sale or use of our products in various countries;

« difficulties in managing global operations;

* logistics and regulations associated with shipping products, including infrastructure conditions and transportation delays;

« financial risks, such as longer payment cycles, difficulty enforcing contracts and collecting accounts receivable, and exposure to currency exchange rate fluctuations;
« reduced protection for intellectual property rights, or lack of themin certain jurisdictions;

« econorric weakness or instability, economric recessions, political and econoric instability, including corruption, wars and regional or global conflicts, terrorismand political unrest,
outbreak of disease, boycotts, curtailment of trade and other business restrictions;

« failure to conply with the Foreign Corrupt Practices Act, or other similar laws, including its books and records provisions and its anti-bribery provisions, by maintaining accurate
information and control over sales activities and distributors’ activities;

« taxes, including withholding of payroll taxes;

« currency fluctuations, w hich could result in increased operating expenses and reduced revenue, and other obligations incident to doing business in another country;
» workforce uncertainty in countries w here labor unrest is more conmon than in the United States;

« production shortages or disruptions in supply, labor, transportation and trading; and

* business and shipping interruptions resulting frompanderrics and natural or other disasters including earthquakes, volcanic activity, hurricanes, floods and fires.

We have encountered many of these risks, which have affected our international expansion and operations and, consequently, could have an adverse effect on our financial
condition, results of operations and cash flows.

Inflationary pressures and increases in costs of commodities or other products we use in our business, such as fuel, packing, and paper, could adversely affect our
operating results.

The price of various products that we use in packing, shipping, or distributing our products can significantly affect our costs. Fuel and transportation costs are a significant cost
conponent and make up a meaningful portion of the price of much of the fruit that we purchase fromgrowers. There can be no assurance that we will be able to, or to what extent we can,
pass on to our customers the increased costs we incur in these respects.



The cost of paper is also significant to us because nost of our products are packed in cardboard boxes. As the price of paper increases, our operating income will decrease if we
are not able to effectively pass these price increases to our customers.

We may not have sufficient and established sales channels and geographic markets for growing industry and owned supply or to meet our growth goals.

We may fail to develop an effective customer strategy for our existing custoners, or we may fail to establish and grow emerging markets and geographic channels, which may
result in reduced profitability and negatively inpact financial results.

We may not have sufficient and established sales channels and markets for growing industry and owned farmsupply. As a result, we may sell fruit in less favorable markets at
reduced profitability and/or dispose of the fruit at a loss. Lack of a holistic customer strategy and prioritization of custorrers for fulfillment during shortages or at sub optimal pricing may
negatively impact financial results and cause operational challenges.

The loss of one or more of our largest customers, or a reduction in the level of purchases made by these customers, could negatively impact our sales and profits.

Sales to our top 10 customers anmounted to approximately 69% of net sales for the year ended October 31, 2024, 65% for the year ended October 31, 2023, and 59% for the year
ended October 31, 2022. We expect that a significant portion of our revenues will continue to be derived froma relatively small nunber of custorrers. We believe these custorrers make
purchase decisions based on a conrbination of price, product quality, consumer demmend, custorrer service performance, desired inventory levels and other factors that may be inportant to
themat the time the purchase decisions are made. Changes in our customrers’ strategies or purchasing patterns, including a reduction or increase in the nunber of suppliers fromw hich they
purchase, may adversely affect our sales. Additionally, our customers may face financial or other difficulties w hich may inpact their operations and cause themto reduce their level of
purchases fromus, w hich could adversely affect the results of operations. Customers also may respond to any price increase that we may inmplement by reducing their purchases fromus,
resulting in reduced sales of our products. If sales of our products to one or nore of our largest custorrers are reduced, this reduction may have a meterial adverse effect on our business,
financial condition, and results of operations. Any bankruptcy or other business disruption involving one of our significant custormers also could adversely affect our results of operations.

We are also subject to an increasing nunber of custorrer requirerrents, including with respect to sustainability and corporate responsibility requirements applicable to our supply
chain, and other operational requests that can be challenging and costly to inplerment and may affect our ability to source fruit and increase costs. Failure to provide adequate resources or to
adopt a customrer satisfaction strategy may damage relationships with key custoners or subject us to loss of customers.

Mexican economic, political and societal conditions may have an adverse impact on our business.

Mexico is the largest source of our supply of avocados, and our business is affected by developments in that country. Shipments fromMexico to the United States are dependent on
the border rermeining open to iports, which has closed fromtine to time. In addition, security institutions in Mexico are under significant stress as a result of organized crime and gang and
drug-related violence, w hich also could affect avocado production and shipments. This situation creates potential risks that affect a large part of our sourcing in Mexico and would harmour
operations if it impacts our facilities or personnel. In addition, Mexican grow ers strike fromtime to time. We cannot provide any assurance that econonric conditions or political developrrents,
including any changes to econorric policies or the adoption of other reforms proposed by existing or future administrations, in or affecting Mexico will not have a meterial adverse effect on
market conditions, our ability to source fruit effectively, or on our business, results of operations or financial condition.

We are also subject to various legal and regulatory changes inpacting labor in Mexico, including related to reformbills on subcontracting matters and unionization and collective
bargaining. In Noverrber 2020, the President of Mexico signed a reformbill on subcontracting metters to add and repeal various articles of Mexico’s Federal Labor Law, Social Security Law,
Law of the National Workers’ Housing Fund Institute, Federal Fiscal Code, Income Tax Law, the Value Added Tax Law, and other law's and regulations. This Reformon Qutsourcing bill was
later approved and published in the Official Gazette of the Federation in April 2021. The bill, anongst other things, prohibits the subcontracting of personnel unless the subcontracted
personnel provides services or executes specialized works that are not part of the corporate purpose of econonic activity of the beneficiary of the services. In Noverrber 2022, the
Secretary of Labor and Social Welfare set forth the criteria for subcontracting inspections and noted that cutting, harvesting or picking would be considered the predoninant econoric activity
of commpanies who are engaged in the cultivation, packing, distribution, and export of fruit. Under this interpretation, we may be required to directly enploy the avocado harvesting and picking
crews in Mexico and may no longer be able to subcontract such personnel. We are analyzing the inpact of this on our business and contenplating all avenues available to us to challenge
and/or conply with both the bill and the criteria released in Noverrber 2022 for inspections. We have challenged the legality of the criteria before the Tax Court which has granted a favorable
suspension of enforcement. Such suspension was appealed by the defendant authorities, and the Tax Court has ruled in favor of the Conpany and confirmed the definitive suspension
granted to the Corrpany. The Tax Court has also ruled that the ban on subcontracting of cutters, pickers, and harvesters is illegal and does not apply to the Corrpany. An appeal has been
made by the defendant authorities challenging the favorable rulings and such appeal is pending before the applicable courts. VWe may not prevail on the appeal, and/or we have and may
challenge the applicability and interpretation or enforcement of such law's or positions against our subsidiary or operations in Mexico. If we are unsuccessful in our challenges, if any, or if we
fail to conrply with these regulations, we could be subject to fines, penalties, unfavorable tax and other positions, and/or we may have to make required



operational changes. We may not have the infrastructure in place to make such changes in the time period required. This and other inpacts fromthis bill could have a meterial inpact on our
operations, business, financial performance, and profitability.

Peruvian economic and political conditions may have an adverse impact on our business.

A significant part of our farning operations is conducted in Peru. Accordingly, our business, financial condition or results of operations are affected by changes in econonric or
other policies of the Peruvian government or other political, regulatory or econorric developrents in the country. During the past several decades, Peru has had a succession of regimes with
differing policies and programs. Past governments have frequently intervened in the nation’s econony and social structure, and they and businesses associated with themalso faced noney
laundering and corruption issues. Anong other actions, past governments have imposed controls on prices, exchange rates and local and foreign investrrents, as well as linitations on
imports, have restricted the ability of conmpanies to dismiss enrployees and have prohibited the remittance of profits to foreign investors.

Because we have significant operations in Peru, political developments and econorric conditions, including changes to econorric policies or the adoption of other reforns proposed
by existing or future administrations, in Peru and/or other factors could have a meterial adverse effect on market conditions, prices of our securities, our ability to obtain financing and our
results of operations and financial condition.

Our performance may be impacted by general economic conditions or an economic downturn.

An overall decline in econorric activity could adversely impact our business and financial results. Econonric uncertainty, recessions, or inflationary pressures may reduce consurrer
spending and/or demend for our products as consumers meke decisions on w hat to include in their food budgets. This could be caused by a nurrber of reasons, including political unrest,
wars or other conflicts, health panderrics or other matters beyond our control. This could also result in a shift in consurrer preference and demand away fromour products. Shifts in
consumrer spending could result in increased pressure fromconrpetitors or custorrers that may require us to increase pronotional spending or reduce the prices of some of our products
and/or limit our ability to increase or maintain prices, w hich could low er our revenue and profitability. Instability in financial markets may impact our ability, or increase the cost, to enter into
new credit agreements in the future. Additionally, it may w eaken the ability of our customers, suppliers, third-party distributors, banks, insurance corrpanies and other business partners to
performtheir obligations in the normal course of business, which could expose us to losses or disrupt the supply of inputs we rely upon to conduct our business. If one or nore of our key
business partners fail to performas expected or contracted for any reason, our business could be negatively inpacted.

Failure to optimize our supply chain or disruption of our supply chain could have an adverse effect on our business, financial condition and results of operations.

Qur ability to source, produce, distribute, and sell products in coordination with our suppliers is critical to our success. We depend on the effectiveness of our supply chain
management to ensure a reliable and sufficient supply of quality products. Qur business has been, and may continue to be, inpacted by supply chain constraints. These supply chain
constraints could put significant inflationary pressures or cause significant disruption in our business and operations. The Conpany’s business and results of operations may be adversely
affected by increased costs, disruption of supply or unavailability or shortages of meterials, fuel and other supplies. In addition, disruption of operations at third party service providers,
suppliers, or logistics providers may inpact the Conpany’s ability to distribute products. Actions taken to mitigate the inpact of any potential disruption, including increasing inventory in
anticipation of a potential production or supply interruption, may adversely affect the Conrpany’s financial results. Additionally, labor-related challenges have caused disruptions for many of
these providers and may continue to inpact the Corrpany's ability to receive inputs or distribute products. Additionally, fromtime to time, w e experience operational difficulties with third
parties, w hich may include increases in costs, reductions in the availability of materials or production capacity, delays in the addition of incremental capacity, failures to meet shipment or
production deadlines. The inability of a third-party supplier or provider to fulfill obligations in a timely manner or in desirable quantities or to meet our safety, quality and supplier standards or
regulatory requirements could have a material adverse inpact on our businesses, reputation, financial condition, results of operations and cash flows.

Additionally, damage or disruption to our collective production or distribution capabilities resulting fromw eather, any potential effects of climate change, natural disaster, disease,
crop spoilage, fire or explosion, terrorism wars or regional/global conflicts, panderics, strikes, repairs or enhancements at our facilities, or other reasons, could inpair our ability to produce
or sell our products. Failure to take adequate steps to mitigate the likelihood or potential inpact of such events, or to effectively manage such events if they occur, could adversely affect our
business, financial condition and results of operations, and may require additional resources to restore our supply chain.

Our ability to serve our customersis a function of reliable and cost-effective transportation. Disruption of the supply of these services and/or significant increasesin the
cost of these services could impact our operating income.

We use mrultiple forms of transportation to bring our products to market. They include sea, truck and air-cargo. Transportation costs include ship and truck operating expenses, using
chartered refrigerated ships and trucks and container equipment related costs. Disruption to the timely supply or availability of these services or drametic increases in the cost of these
services for any reason including availability of fuel or labor for such services, labor disputes, governmental regulation, or governmental restrictions liniting specific forms of transportation
could have an adverse effect on our ability to serve our customers and consumers and could have an adverse effect on our financial performance.



In the past, we have experienced increases in transportation costs, decreases in the availability of shipping, and other global supply chain conplexities, including labor shortages.
Such conrplexities have and could continue to result in delays in customer shipments w hich may negatively inpact our ability to recover costs, retain or attract custorrers, and/or sell our
product effectively. Significant disruptions could continue to occur and put pressure on transportation and shipping infrastructure. The fluctuation in transportation costs cannot always be
predicted and there can be no assurances that such costs and/or shipping disruptions will not increase in the future. To the extent that w e experience increased costs, we may increase our
prices, pass the increase along to customers, or otherwise take actions to offset the impacts. We may not be able to offset increased costs fully or at all, and there can be no assurances
that increasing prices will fully mitigate the impact of increases, w hich could adversely impact our resuits.

We depend on our key personnel and an effective organizational structure to run our business and if we fail to attract and retain key personnel, or fail to optimize our
organization structure, we may not be able to implement our business strategy or operate our business effectively.

Qur success largely depends on the contributions of our management team including Stephen Barnard, our CEO. We believe that these individuals’ expertise and know ledge about
our industry and their respective fields and their relationships with other individuals in our industry are critical factors to our continued growth and success. Failure or inability of key
management teammentbers to deliver on the Corrpany’s strategic goals, execute on action iterms and plans, and/or operate the business in an effective manner may have a meterial adverse
effect on our business and financial condition. We have had departures of menrbers of senior managenent and other menrbers of senior management could depart the Conpany. This could
have a material adverse effect on our business and prospects. Our success also depends upon our ability to adequately conpensate, attract and retain qualified personnel. The operation of
our facilities depends on adequate and affordable supply of labor and good labor relations with our enployees. Our enployees are essential to our operations and our ability to farm package
and/or deliver our products. We are subject to inflationary pressures in labor as well as a tight labor market for recruitment and retention of skilled, short- and long-termlabor. If we are unable
to attract and retain enough skilled personnel at a reasonable cost, our results may be negatively affected.

Growers from whom we source a significant portion of our supply from, and we ourselves as growers, are subject to the risks that are inherent in farming, including those
related to climate change.

Qur results of operations may be adversely affected by numerous factors over which we have little or no control and that are inherent in farming, including appropriate use of inputs
and resources necessary for farnming such as water, fertilizers, and pesticides, adverse weather including drought, floods, abnormally high or low tenperatures or weather patterns, high
winds, earthquakes and wildfires, and grow ing conditions, pest, and disease problers.

Government regulations regarding farming and the marketing of agricultural products or third-party advocacy groups and custorrers can inmpose additional requirements or
prohibitions on farming or growing practices that impose additional costs on, or make it more difficult to conduct, our business.

In addition, the tining of harvests fromglobal sourcing regions and the distribution, including transportation, of our products is dependent upon a number of factors, including
weather, natural events, and climate change. The potential inpact of climate change is uncertain and may vary by geographic region. The possible effects could include changes in rainfall
patterns, water shortages, changing stormpatterns and intensities, and changing tenrperature levels that could adversely inpact our costs and business operations and the supply of our
products. Our operations also rely on the availability of dependable and efficient transportation services and routes. A disruption in transportation services or routes as a result of climate
change may also significantly impact our results of operations.

Legal, regulatory or other market pressures aimed at addressing climate change or other sustainability or environmental concerns could negatively affect our business operations.
The increasing concern over climate change and related environmental or sustainability impacts may result in more regional, federal, foreign and/or global legal and regulatory requirements or

additional merket pressures aimed to reduce or nitigate the environmental inpact of growing our products, including as it relates to greenhouse gases, w ater usage, deforestation, and other
metters of concern.

Legislation and regulation requiring extensive disclosure and third-party audits of climate-related and other environmental data and the requirements that we and our suppliers must
undertake to nonitor our emissions and conply with reporting obligations will cause us to experience significant increases in costs and expenditure of resources. Additionally, efforts to
improve energy and resource efficiency, mitigate environmental inpacts fromgrowing practices may cause significant additional costs or restrictions on our business and operations. e may
not be able to pass any resulting cost increases to our customers. Furthernore, we may be required to make additional investments of capital to maeintain corrpliance with new laws and
regulations or in response to third party market pressures.

Due to the seasonality of the business, our revenue and operating results may vary from quarter to quarter and year to year.

Qur earnings may be affected by seasonal factors, including:
»  The availability, quality and price of fruit;
+ thetiming and effects of ripening and perishability;



« the ability to process perishable raw materials in a timely manner;
» fixed overhead costs during off-season months at our farns; and
» theinpacts on consumer dermand based on seasonal and holiday timing.

System security risks, data protection breaches, cyber-attacks and systems integration issues could disrupt our internal operations or services provided to customers,
and any such disruption could reduce our expected revenue, increase our expenses, damage our reputation and adversely affect our stock price.

Qur internal conputer systens and those of our current and any future custoners, partners, contractors, consultants, vendors and suppliers are vulnerable to damege fromcyber-
attacks, conrputer viruses, unauthorized access, natural disasters, terrorism war and teleconmunication, system and electrical failures. Such systemfailures, accidents or security
breaches can cause material disruption to our business operations and cause us to expend considerable resources to address such failures or breaches. Bxperienced cormputer
programmers and hackers may be able to penetrate our information technology security and nisappropriate or conpronise our confidential information or that of third parties, create system
disruptions or cause shutdow ns, or develop and deploy phishing attenpts, viruses, worrs, and other malicious softw are prograns that attack our programs or otherwise exploit any security
vulnerabilities of our products or our people. In addition, sophisticated hardw are and operating systemsoftw are and applications that w e produce or procure fromthird parties may contain
defects in design or manufacture, including “bugs” and other problers that could unexpectedly interfere with the operation of the system The costs to us to eliminate or alleviate cyber or
other security problens, bugs, viruses, worrs, malicious softw are programs and security vulnerabilities could be significant, and our efforts to address these problens may not be
successful and could result in interruptions, delays, cessation of service and loss of existing or potential custorrers that may impede our sales, production, distribution or other critical
functions.

Portions of our information technology infrastructure have and may in the future experience interruptions, delays or cessations of service or produce errors in connection with
systens integration or migration work that takes place fromtime to time. \We have experienced difficulties, and may not be successful in the future, with inplemmenting new systems and
transitioning data, w hich have and could cause business disruptions. These difficulties have resulted in and may result in increased costs, time consuring and resource-intensive remediation
efforts to address issues, and disruption to the business. Such disruptions have and could adversely impact our ability to fulfill orders and interrupt other key business processes. We have
experienced delays and lower profit fromthese disruptions and may experience such difficulties in the future. As a result, our financial results, stock price, or reputation have and may be
adversely affected.

We rely on third-party service providers, including softw are and cloud data service providers, for certain areas of our business, including sourcing/procurenent, supply chain,
manufacturing, distribution, information technology support services and administrative functions (such as payroll processing, health and benefit plan adnrinistration and certain finance and
accounting functions). Failure by these third parties to meet their contractual, regulatory and other obligations to us, or our failure to adequately monitor their performance, could result in our
inability to achieve the expected cost savings or efficiencies and result in additional costs to correct errors made by such service providers. Depending on the function involved, such errors
can also lead to business disruption, systens performance degradation, processing inefficiencies or other systens disruptions, the loss of or damege to intellectual property or sensitive data
through security breaches or otherwise, incorrect or adverse effects on financial reporting, litigation, clairrs, legal or regulatory proceedings, inquiries or investigations, fines or penalties,
remediation costs, damage to our reputation or have a negative impact on enployee norale, all of w hich can adversely affect our business.

We enploy both internal resources and external consuitants to conduct auditing and testing for weaknesses in our corrputer systers and netw ork infrastructure to reduce the
likelihood of any cybersecurity incident and have developed a muiti-discipline response plan to help ensure that our executives are fully and accurately informed and manage, with the help of
content experts, the discovery, investigation and auditing of, and recovery fromany cybersecurity incidents. Despite these efforts, we can provide no assurance that these measures will
successfully prevent all cybersecurity incidents or mitigate losses resulting froma cybersecurity incident.

Available cyber-risk insurance coverage and policy limits may not adequately cover or conpensate us in the event of a cybersecurity incident. Our financial performance could be
materially adversely affected if our operations are interrupted by a cybersecurity incident fromw hich we are not able to pronptly and fully recover, if any cyber-risk insurance is unable to
fully address our losses and/or if we become subjected to litigation or regulatory action because of such an incident.

We are subject to stringent privacy laws, information security laws, regulations, policies and contractual obligations related to data privacy and security and such laws,
regulations, policies and contractual obligations affect our business.

In the ordinary course of business, we collect, store, process and transmit confidential business information and certain personal information relating to custorrers, enrployees and
suppliers. We are subject to data privacy and protection law's and regulations that apply to the collection, transmission, storage and use of personally-identifying information, w hich anong
other things, inpose certain requirements relating to the privacy, security and transmission of personal information. The legislative and regulatory landscape for privacy and data protection
continues to evolve in jurisdictions w orldw ide, and there has been an increasing focus on privacy and data protection issues with the potential to affect our business. Failure to conply with
any of these law's and regulations could result in enforcement action against us, including fines, inprisonment of conpany officials and public censure, clains for damages by affected
individuals, damage to our reputation and loss of goodwill, any of which could have a meterial adverse effect on our business, financial condition, results of operations or prospects. Ongoing
efforts to conply with evolving law's



and regulations may be costly and require ongoing modifications to our policies, procedures and systens. If our or our partners’ or service providers’ privacy or data security measures fail to
conply with requirements, we may be subject to litigation, regulatory investigations, enforcement notices requiring us to change the way we use personal data and/or fines, as well as
conpensation clains by affected individuals, negative publicity, reputational harmand a potential loss of business and goodwill.

It is possible that these laws may be interpreted and applied in a manner that is inconsistent with our practices and our efforts to conply with the evolving data protection rules may
be unsuccessful. We nust devote significant resources to understanding and conrplying with this changing landscape. Failure to conply with federal, state and international law's regarding
privacy and security of personal information could expose us to penalties under such laws. Any such failure to corrply with data protection and privacy law's could result in government-
imposed fines or orders requiring that we change our practices, clainms for damages or other liabilities, regulatory investigations and enforcement action, litigation and significant costs for
remediation, any of which could adversely affect our business. Even if we are not deternined to have violated these law's, government investigations into these issues typically require the
expenditure of significant resources and generate negative publicity, w hich could harmour business, financial condition, results of operations or prospects.

Food safety events, including instances of food-borne illnesses, could create negative publicity for our customers and adversely affect sales and operating results.

Food safety is a top priority, and we dedicate substantial resources to ensure that our customers enjoy safe, quality products. How ever, food safety events, including instances of
food-borne iliness, have occurred with avocados in the past, and could occur in the future. Food safety events experienced by our custorrers, whether or not they involve our fruit, could
adversely affect sales to those customers. In addition, custormers who purchase our fruit for their food products could experience negative publicity, or experience a significant increase in
food costs if there are food safety events. If such customers experience a decline in sales as a result of such food safety event, our results of operations would be adversely affected.

A recall of our products could have a material adverse effect on our business. In addition, we may be subject to significant liability claims should the consumption of
any of our products cause injury, illness or death.

The sale of food products for human consunrption involves the risk of injury to consumers. Such injuries may result fromtanpering by unauthorized third parties, product
contanrination or spoilage, including the presence of foreign objects, pathogenic bacteria, substances, chemicals, or residues introduced during the growing, storage, handling or
transportation phases. While we are subject to governmental inspection and regulations and believe our facilities conply in all material respects with all applicable law's and regulations, we
cannot be sure that consunmption of our products will not cause a health-related iliness in the future or that we will not be subject to clains or law suits relating to such matters. Even if a
product liability claimis unsuccessful or is not fully pursued, the negative publicity surrounding any assertion that our products caused illness or injury could adversely affect our reputation
with existing and potential custorrers and our corporate and brand image.

We are subject to possible changing United States Department of Agriculture and Food and Drug Administration regulations that govern the importation of our
products into the United States.

The USDA has established, and continues to modify, regulations governing the inportation of our products into the United States, and also limits the countries fromw hich our
products may be inported. Our perits that allow us to inport foreign-sourced products into the United States generally are contingent on our conrpliance with these regulations. Our results
of operations may be adversely affected if we are unable to conrply with existing and nodified regulations and are unable to secure inport permits in the future.

The FDA establishes, and continues to modify, regulations governing the distribution of our products, such as the Food Safety Modernization Act, w hich implements mandatory
preventive controls for food facilities and grow ing operations to conply with mandatory produce safety standards. The FDA final rule on Requirements for Additional Traceability Records for
Certain Foods (Food Traceability Final Rule) establishes traceability recordkeeping requirenments, beyond those in existing regulations, for persons who manufacture, process, pack, or hold
foods included on the Food Traceability List (FTL). Conplying with these rules can be costly and resource intensive and may adversely affect our business, operations, and financial condition
if we are unable to inplement processes to conply with these existing and future regulations or if we fail to conply with these existing and future regulations.

Changes to U.S. trade policy, tariff and import/export regulations may adversely affect our operating results.

Changes in U.S. or international social, political, regulatory and econonric conditions or in law's and policies governing foreign trade, development and investrrent in the territories or
countries where we currently conduct our business, as well as any negative sentiment toward the U.S. as a result of such changes, could adversely affect our business. The U.S. has
instituted or proposed changes in trade policies that include the negotiation or termination of trade agreements, the inposition of higher tariffs on inports into the U.S., econonric sanctions on
individuals, corporations or countries, and other government regulations affecting trade betw een the U.S. and other countries where we conduct our business.

As aresult of policy changes and government proposals, there may be greater restrictions and econorric disincentives on international trade. The new tariffs and other changes in

U.S. trade policy could trigger retaliatory actions by affected countries, and foreign governments have instituted or are considering inposing trade sanctions on U.S. goods. Such changes
have the potential to
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adversely inpact the U.S. econony or sectors thereof, our industry and the global demmand for our products, and as a result, could have a negative inpact on our business, financial condition
and results of operations.

We are subject to health and safety laws, which restrict our operations and increase our operating costs.

We are required to conply with health and safety law's and regulations in the United States, and in other countries where we do business and/or conduct our operations, including
the UK, BU, Peru and Mexico, and are subject to periodic inspections by the relevant governnmental authorities. These laws and regulations govern, among others, health and safety workplace
conditions, including high risk labor and the handling, storage and disposal of cherrical and other hazardous substances. Conpliance with these law's and regulations and new or existing
regulations that may be applicable to us in the future, restrict our operations and increase our operating costs and could adversely affect our financial results of operations and cash flows.

Compliance with environmental laws and regulations, including laws pertaining to the use of herbicides, fertilizers and pesticides or climate change, or liabilities
thereunder, could result in significant costs that adversely impact our business, results of operations, financial position, cash flows and reputation.

We are subject to a variety of federal, state, local and foreign laws and regulations relating to environmental matters. In particular, our business depends on the use of herbicides,
fertilizers, pesticides and other agricultural products and the use and disposal of these products in some jurisdictions are subject to regulation by various agencies. These laws and
regulations may require that only certified or professional users apply the product or that certain products only be used in certain types of locations. These law's and regulations may also
require users to post notices on properties at w hich products have been or will be applied, notification to individuals in the vicinity that products will be applied in the future, or labeling of
certain products or may restrict or ban the use of certain products. Ve can give no assurance that we can prevent violations of these or other law's and regulations fromoccurring. f we fail
to conply with these law's and regulations, w e could be subject to, anmong other things, substantial penalties or fines, partial or conrplete cessation of our operations or a ban on the sale of
part or all of our products in a jurisdiction. Even if we are able to conrply with all such law's and regulations and obtain all necessary registrations and licenses, we cannot guarantee that the
herbicides, fertilizers, pesticides or other products we apply, or the manner in which we apply them will not be alleged to cause injury to the environment, people or animels, or that such
products will not be restricted or banned in certain circunmstances. A decision by a regulatory agency to significantly restrict the use of or ban such products that have traditionally been used
in the cultivation of one of our principal products could have an adverse inpact on us. Under the Federal Insecticide, Fungicide and Rodenticide Act, the Federal Food, Drug and Cosnetic Act
and the Food Quality Protection Act of 1996, the U.S. Environmental Protection Agency, or EPA, undertakes a series of regulatory actions relating to the evaluation and use of pesticides in the
food industry. Similar regulations in the BJ and Asia govern the pesticide approval and use process. Actions regarding the availability and use of herbicides, fertilizers, pesticides and other
agricultural products, the costs of corrpliance, consequences of non-conpliance, remediation costs and liabilities, unfavorable public perceptions of such products or products liability
law suits could have a material adverse effect on our business, results of operations, financial position, cash flows and reputation.

There has been a broad range of proposed and promuigated state, national, local and international regulation aimed at reducing the effects of climate change. Such regulations apply
or could apply in countries w here we conduct operations or have interests or could conduct operations or have interests in the future. In the United States, there is a significant possibility that
some formof regulation will be enacted at the federal level to address the effects of climate change. Such regulation could take several forns that could result in additional costs in the formof
taxes, the restriction of output, investrments of capital to maintain conpliance with law's and regulations, or required acquisition or trading of emission allow ances. Climate change regulation
continues to evolve, and while it is not possible to accurately estimate either a timetable for inplemmentation or our future conrpliance costs relating to implementation, such regulation could have
a meterial effect on our business, results of operations, financial position or capital expenditures. To the extent that climate change affects our farms, including their water supply, our ability to
grow crops could be harmed.

The acquisition of other businesses could pose risks to our financial condition and results.

Fromtimre to time, we review acquisition and investrment prospects that could conplerment our business. Future acquisitions by us could result in accounting charges, potentially
dilutive issuances of equity securities, and increased debt and contingent liabilities, any of w hich could have a meterial adverse effect on our business and the market price of our conmon
stock. Acquisitions entail numerous risks, including the integration of the acquired operations, diversion of management's attention to other business concerns, risks of entering markets in
which we have linited prior experience, assunption of liabilities and the potential loss of key enployees of acquired organizations. We may be unable to successfully integrate businesses or
the personnel of any business that might be acquired in the future, and we ey fail to realize the anticipated benefits of any acquisition. Qur failure to do so could have a meterial adverse
effect on our business and on the market price of our conmon stock, and we may also not be able to achieve an attractive return on our investrrents.

We depend on our infrastructure to have sufficient capacity to handle our business needs.
We have an infrastructure that supports our production and distribution, but if we lose machinery or facilities due to natural disasters, mechanical failures, or other reasons, we may
not be able to operate at a sufficient capacity to meet our needs. We will also continue to meke investments in existing and new facilities to meet our needs. Any inability to have sufficient

facilities, or loss or failure of facilities, could have a material adverse effect on our business, which could inpact our results of operations and our financial condition. In addition, we have
invested heavily in our distribution centers and packing facilities. Failure to utilize, manage,
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and operate such facilities, including preservation and meintenance of machinery and management and resource allocation related to labor, in an effective and efficient menner could cause
operational and financial losses.

The efficient managenent of our operations depends upon our ability to protect our conputer systens and netw ork infrastructure against damage fromtheft, casualties such as fire,
power loss, telecommunications failure or other catastrophic events, as well as frominternal and external security breaches, denial of service attacks, viruses, worrns, malware,
ransomware, breaches of the algoriths they or their third-party service providers use to encrypt and protect data and other melicious or disruptive events.

Adverse resultsin material litigation or governmental inquiries and actions could have an adverse financial impact and an adverse impact on our business and
financial condition.

We are involved in various legal proceedings arising in the ordinary course of business including, anong other things, disputes related to enployee metters such as class action
law suits, disputes with respect to vendors or business partners and clients, as well as inquiries or investigations fromgovernmental agencies. In addition, we are and may be subject to
actions by or disputes with governmental bodies or third parties regarding our proper ow nership of land and other assets which may result in loss or disposition of assets without adequate
conpensation and/or at our expense and/or nonetary damages. Some proceedings against us involve clains that are substantial in amount and could divert management's attention from
operations. These proceedings also may result in substantial monetary dameges. Further, legal actions and government investigations could damege our reputation with investors and
adversely affect the trading prices of our securities.

We are subject to extensive government regulation in the jurisdictions in which we do business which can negatively impact our financial condition, results of operation,
and cash flows.

We are subject to government regulation in the United States and in the foreign jurisdictions where we conduct business. The application of law's and regulations to our business is
sometimes unclear. Conrpliance with law's and regulations may involve significant costs or require changes in business practices that could result in reduced profitability. If there is a
determination that we have failed to conply with applicable law's or regulations, we may be subject to penalties or sanctions that could adversely inpact our reputation and financial results.
Conrpliance with changes in law's or regulations can result in increased operating costs and require additional, unplanned capital expenditures. Export controls or other regulatory restrictions
could prevent us fromshipping our products to and fromsome merkets or increase the cost of doing so. Changes in tax law's and regulations and international tax treaties could affect the
financial results of our businesses. Increasingly aggressive enforcement of anti-bribery and anti-corruption requirements, including the U.S. Foreign Corrupt Practices Act, the United Kingdom
Bribery Act and the China Anti-Unfair Conrpetition Law, could subject us to crinrinal or civil sanctions if a violation is deemed to have occurred. In addition, we are subject to law's and
sanctions inposed by the U.S. and other jurisdictions w here we do business that may prohibit us, or certain of our affiliates, fromdoing business in certain countries, or restricting the kind of
business that we may conduct.

Further, we cannot guarantee that our internal controls and corrpliance systerrs will always protect us fromacts conmitted by enployees, agents, business partners or that
businesses that we acquire would not violate U.S. and/or non-U.S. law's, including the laws governing payments to government officials, bribery, fraud, kickbacks and false clains, pricing,
sales and merketing practices, conflicts of interest, conpetition, export and immport conpliance, money laundering, and data privacy. Any such inproper actions or allegations of such acts
could damage our reputation and subject us to civil or criminal investigations in the U.S. and in other jurisdictions and related shareholder law suits, could lead to substantial civil and crininal,
nonetary and non-nonetary penalties, and could cause us to incur significant legal and investigatory fees. In addition, the government may seek to hold us liable as a successor for violations
conritted by corrpanies in which we invest or that we acquire.

Our business depends on a strong and trusted brand, and any failure to maintain, protect, and enhance our brand would have an adverse impact on our business.

Consumer and institutional recognition of the Mssion Produce word and design marks and related brands and the association of these brands with our sourcing, production and
distribution of fresh avocados, and mangos, are an integral part of our business. The occurrence of any events or runors that cause consumers and/or institutions to no longer associate
these brands with our products and services may materially adversely affect the value of our brand names and demand for our products and services.

In addition, certain of our registered trademark applications have been opposed, and the registered or unregistered trademarks or trade names that we own or may own in the future
may be challenged, infringed, declared generic, or determined to be infringing on or dilutive of other marks. We may not be able to protect our rights in these trademarks and trade namres,
w hich we need in order to build name recognition with potential customers. Moreover, third parties have and others may file for registration of trademarks sinilar or identical to our trademarks;
if they succeed in registering or developing conmron law rights in such trademarks, and if we are not successful in challenging such third-party rights, we may not be able to use these
trademerks to develop brand recognition of our technologies and products. Furthernore, there could be potential trade name or trademark infringement claims brought by ow ners of other
registered trademarks or trademarks that incorporate variations of our registered or unregistered trademarks or trade names. If we are unable to establish name recognition based on our
trademerks and trade names, we may not be able to conpete effectively, which could have a material adverse effect on our business, financial condition, and results of operations.

12



We could be subject to changesin taxrates, the adoption of new U.S. or international taxlegislation or exposure to additional taxliabilities.

We are subject to taxes in the U.S., Mexico, Peru, the Netherlands, the United Kingdom, and other countries. Due to econorric and political conditions, tax rates in various jurisdictions
may be subject to significant change. Our effective tax rates could be affected by changes in the mix of earnings in countries with differing statutory tax rates, changes in the valuation of
deferred tax assets and liabilities, or changes in tax law's or their interpretation.

We are also subject to the exarrination of our tax returns and other tax metters by the U.S. Internal Revenue Service (“IRS"), the Servicio de Adnrinistracion Tributaria in Mexico
(“SAT"), the Superintendencia Nacional de Administracion Tributaria in Peru (“SUNAT’) and other tax authorities. Ve regularly assess the likelihood of an adverse outcone resulting fromthese
examinations to determine the adequacy of its provision for taxes. There can be no assurance as to the outcome of these examinations. If our effective tax rates were to increase, or if the
ultimate determination of our taxes owed is for an anount in excess of amounts previously accrued, our financial condition, operating results and cash flow s could be adversely affected.

In Decerrber 2021, the Organization for Econonric Cooperation and Developrrent (“OECD’), w hich is an international public policy setting organization conprised of menrber countries
including the U.S., published a proposal for the establishment of a global mininumtax rate of 15% (the “Flllar Two rule”). The OECD has recommended that the Fillar Tw o rule beconre effective
for fiscal years beginning after January 1, 2024, which is our fiscal 2025. To date, menber states are in various stages of inplementation and the OECD continues to refine technical
guidance.

On Decenber 30, 2020, Peru enacted tax law repealing current tax law which provided benefits to agribusiness entities. The new law subjects us to higher Peruvian corporate
income tax rates than the rate in effect on the date of repeal of 15%, as follow's: 20% for calendar years 2023 to 2024, 25% for calendar years 2025 to 2027, and 29.5% thereafter.

We are subject to value-added taxes (VAT) in various foreign jurisdictions, including Mexico. Where we are entitled to a refund of the VAT we have paid, we are required to make a
claimfor a refund fromthe government authorities. Government authorities in Mexico have and could continue to reject our VAT refund requests on certain of our outsourced picking services
related to harvesting fruit in Mexico. Although w e believe the amounts we have claimed are fully realizable, continued government actions in Mexico could further delay the receipt of our
refunds, cause us to settle for a lesser anount, or result in inability to capture the refunds both historically and in the future. This could adversely inpact our future cash flows and/or pretax
earnings.

Global conflicts, including those between Russia and Ukraine and the war in the Middle East may adversely affect our business and results of operations.

Given the nature of our business and our global operations, political, econorric, and other conditions in foreign countries and regions, including geopolitical risks such as the current
conflicts between Russia and Ukraine and the war in the Mddle East, nmay adversely affect our business and results of operations. The broader consequences of these conflicts, which may
include sanctions, embargoes, regional instability, and geopolitical shifts; transportation bans relating to certain routes, or strategic decisions to alter certain routes; potential retaliatory action
by governments against corrpanies, including us; increased tensions betw een the United States and countries in w hich we operate; and the extent of these conflicts’ effects on our business
and results of operations as well as the global econory, cannot be predicted.

Our business is heavily dependent on certain factors and risks such as those we have described in Item 1A that may limit our ability to accurately forecast our future
performance and increase the risk of an investment in our common stock.

Qur financial results may be significantly affected by variations in pricing on the purchase and sale of fruit and fluctuations in crop sizes and the volure of fruit available from

owned and third-party sources. \We may not be able to, or we may fail to, appropriately forecast, estimate and predict the significant inputs that inpact our financial performance. Any
guidance or forw ard-looking statement regarding future performance is subject to this uncertainty.

Risks Related to Our Common Stock
An active, liquid and orderly market for our common stock may not be maintained.
Qur conmon stock began trading on Nasdaq in October 2020, but we can provide no assurance that we will be able to meintain an active trading market for our common stock. The
lack of an active market may inpair your ability to sell your shares at the time you wish to sell themor at a price that you consider reasonable. An inactive merket may also inpair our ability to

raise capital by selling shares and may inpair our ability to acquire other businesses or technologies using our shares as consideration, w hich, in turn, could materially adversely affect our
growth.
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The trading price of the shares of our common stock has been, and is likely to continue to be, highly volatile, and purchasers of our common stock could incur
substantial losses.

Qur stock price has been and is likely to continue to be volatile. The stock market has experienced extreme volatility that has often been unrelated to the operating performance of
particular conpanies. As a result of this volatility, investors may not be able to sell their conmon stock at or above the price at w hich they paid. The market price for our conmon stock may be
influenced by those factors discussed in this “Risk Factors” section and many others.

Our executive officers and directors, if they choose to act together, have the ability to control or significantly influence all matters submitted to stockholders for
approval. Furthermore, many of our current directors were appointed by our principal stockholders.

Qur executive officers and directors, in the aggregate, ow n approximately 34% of our outstanding cormon stock as of October 31, 2024. Furthermore, many of our current
directors were appointed by our principal stockholders. As a result, such persons or their appointees to our Board of Directors, acting together, have the ability to control or significantly
influence all matters submitted to our Board of Directors or stockholders for approval, including the appointrrent of our managenent, the election and renmoval of directors and approval of any
significant transaction, as well as our management and business affairs. This concentration of ow nership may have the effect of delaying, deferring or preventing a change in control,
impeding a merger, consolidation, takeover or other business conrbination involving us, or discouraging a potential acquirer frommaking a tender offer or otherwise attenpting to obtain control
of our business, even if such a transaction would benefit other stockholders.

Because we may not pay any cash dividends on our capital stock in the foreseeable future, capital appreciation, if any, may be your sole source of gain.

We have paid cash dividends on our capital stock in the past but cannot guarantee that w e will continue to do so in the future. Any determination to pay dividends in the future will
be at the discretion of our Board of Directors and will depend upon results of operations, financial condition, any contractual restrictions, our indebtedness, restrictions imposed by applicable
law and other factors our Board of Directors deens relevant. Any return to stockholders will therefore be limited to the appreciation of their stock. Shares of our conmon stock may not
appreciate in value or even maintain the price at w hich stockholders have purchased their shares.

We incur significant costs as a result of operating as a public company, and our management will be required to devote substantial time to new compliance initiatives.

As a public company, we incur significant legal, accounting and other expenses that we did not incur as a private conpany. We are subject to the reporting requirements of the
Exchange Act, w hich require, among other things, that w e file with the SEC, annual, quarterly and current reports with respect to our business and financial condition. In addition, the
Sarbanes-Oxley Act, as well as rules subsequently adopted by the SEC and Nasdaq to inplenment provisions of the Sarbanes-Oxley Act, inpose significant requirements on public conpanies,
including requiring establishment and meintenance of effective disclosure and financial controls and changes in corporate governance practices. Further, pursuant to the Dodd-Frank Wall
Street Reformand Consuner Protection Act of 2010, the SEC has adopted additional rules and regulations in these areas, such as mandatory “say on pay” voting requirements. Stockholder
activism the current political environment and the current high level of government intervention and regulatory reformmay lead to substantial new regulations and disclosure obligations,
including with respect to environmental, social and governance (“ESG’) matters, w hich may lead to additional conpliance costs and inpact the manner in w hich w e operate our business in
ways we cannot currently anticipate.

The rules and regulations applicable to public conpanies has and will continue to substantially increase our legal and financial conpliance costs and to make sone activities nore
time consuming. If these requirements divert the attention of our management and personnel fromother business concerns, they could have a material adverse effect on our business,
financial condition and results of operations. The increased costs will decrease our net income or increase our net loss, and may require us to reduce costs in other areas of our business.
We cannot predict or estimate the amount or timing of additional costs we may incur to respond to these requirements. The inpact of these requirements could also make it nore difficult for us
to attract and retain qualified persons to serve on our Board of Directors, our board committees or as executive officers.

If securities or industry analysts do not publish research or reports or publish unfavorable research or reports about our business, our stock price and trading volume
could decline.

The trading market for our common stock depends in part on the research and reports that securities or industry analysts publish about us, our business, our market or our
conpetitors. If no securities or industry analysts commence or continue coverage of our corrpany, the trading price for our stock would be negatively impacted. In the event we obtain
securities or industry analyst coverage, if one or nore of the analysts who covers us dow ngrades our stock, our stock price would likely decline. If one or more of these analysts ceases to
cover us or fails to regularly publish reports on us, interest in our stock could decrease, w hich could cause our stock price or trading volune to decline.

If we fail to maintain proper and effective internal control over financial reporting, our ability to produce accurate and timely financial statements could be impaired,
investors may lose confidence in our financial reporting and the trading price of our common stock may decline.
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Rursuant to Section 404 of Sarbanes-Oxley, our management is required to report upon the effectiveness of our internal control over financial reporting beginning with the annual
report for our fiscal year ending October 31, 2021. Our independent registered public accounting firmis required to attest to the effectiveness of our internal control over financial reporting.
The rules governing the standards that nust be met for management to assess our internal control over financial reporting are conplex and require significant docurrentation, testing and
possible remediation. To conrply with the requirements of being a reporting conmpany under the Bxchange Act, we have inplemmented additional financial and management controls, reporting
systens and procedures; and hired additional accounting and finance staff. If we or, if required, our auditors are unable to conclude that our internal control over financial reporting is
effective, investors may lose confidence in our financial reporting and the trading price of our conmon stock may decline.

There could be material w eaknesses in our internal control over financial reporting in the future. Any failure to maintain internal control over financial reporting could severely inhibit
our ability to accurately report our financial condition, results of operations or cash flows. If we are unable to conclude that our internal control over financial reporting is effective, or if our
independent registered public accounting firmdetermines we have a material w eakness in our internal control over financial reporting, investors may lose confidence in the accuracy and
conpleteness of our financial reports, the market price of our common stock could decline, and w e could be subject to sanctions or investigations by Nasdaq, the SEC or other regulatory
authorities. Failure to remedy any meterial w eakness in our internal control over financial reporting, or to inplement or meintain other effective control systerrs required of public corrpanies,
could also restrict our future access to the capital merkets.

Provisions in our charter documents and under Delaware law could discourage a takeover that stockholders may consider favorable and may lead to entrenchment of
management.

Provisions in our amended and restated certificate of incorporation and our amended and restated bylaw's may discourage, delay or prevent a merger, acquisition or other change in
control of us that stockholders may consider favorable, including transactions in w hich stockholders mright otherwise receive a premumfor their shares. These provisions could also linit the
price that investors might be willing to pay in the future for shares of our cormon stock, thereby depressing the market price of our conmon stock. In addition, these provisions may frustrate
or prevent any attenpts by our stockholders to replace or remmove our current managerrent by meking it more difficult for stockholders to replace merbers of our Board of Directors. Because
our Board of Directors is responsible for appointing the merrbers of our managerrent team, these provisions could in turn affect any attenpt by our stockholders to replace current menbers
of our management team These provisions provide, anong other things, that:

»  our Board of Directors has the exclusive right to expand the size of our Board of Directors and to elect directors to fill a vacancy created by the expansion of the Board of Directors
or the resignation, death or renoval of a director, which prevents stockholders frombeing able to fill vacancies on our Board of Directors;

»  our Board of Directors is divided into three classes, Gass |, Qass lland Gass Ill, with each class serving staggered three-year terms, w hich may delay the ability of stockholders to
change the menbership of a majority of our Board of Directors;

»  our stockholders may not act by written consent, which forces stockholder action to be taken at an annual or special meeting of our stockholders;

*  aspecial meeting of stockholders may be called only by the chairperson of our Board of Directors, our chief executive officer, president or our Board of Directors, w hich may delay
the ability of our stockholders to force consideration of a proposal or to take action, including the renoval of directors;

»  our amended and restated certificate of incorporation prohibits currulative voting in the election of directors, which limits the ability of minority stockholders to elect director
candidates;
»  our Board of Directors may alter provisions of our bylaw s without obtaining stockholder approval,

» the approval of the holders of at least two-thirds of the shares entitled to vote at an election of directors is required to adopt, amend or repeal our bylaw's or repeal the provisions of
our amended and restated certificate of incorporation regarding the election and renoval of directors;

»  stockholders nust provide advance notice and additional disclosures in order to nominate individuals for election to the Board of Directors or to propose matters that can be acted
upon at a stockholders’ meeting, which may discourage or deter a potential acquirer fromconducting a solicitation of proxies to elect the acquirer’s own slate of directors or
otherwise atterrpting to obtain control of our conpany; and

»  our Board of Directors is authorized to issue shares of preferred stock and to deternine the termms of those shares, including preferences and voting rights, without stockholder
approval, w hich could be used to significantly dilute the ow nership of a hostile acquirer.

Moreover, because we are incorporated in Delaw are, we are governed by the provisions of Section 203 of the Delaw are General Corporation Law, w hich prohibits a person who
owns in excess of 15% of our outstanding voting stock frommerging or conrbining with us for a period of three years after the date of the transaction in which the person acquired in excess
of 15% of our outstanding voting stock, unless the merger or corrbination is approved in a prescribed manner.

Our amended and restated certificate of incorporation provides that the Chancery Court of the State of Delaware is the exclusive forum for substantially all disputes
between us and our stockholders, which could limit our stockholders’ ability to obtain a favorable judicial forum for disputes with us or our directors, officers or
employees.
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QOur amended and restated certificate of incorporation provides that, unless we consent in writing to the selection of an alternative forum the Chancery Court of the State of
Delaware (or, in the event that the Chancery Court does not have jurisdiction, the federal district court for the District of Delaw are or other state courts of the State of Delaware) shall, to the
fullest extent permitted by law, be the sole and exclusive forumfor: (i) any derivative action, suit or proceeding brought on our behalf; (i) any action, suit or proceeding asserting a claimof
breach of a fiduciary duty owed by any of our directors, officers or stockholders owed to us or our stockholders; (iii) any action, suit or proceeding asserting a claimagainst us arising
pursuant to any provision of the Delaw are General Corporation Law, our amended and restated certificate of incorporation or our bylaw's (as either may be amended fromtine to time); or (iv)
any action, suit or proceeding asserting a claimagainst us governed by the internal affairs doctrine. We believe this provision benefits us by providing increased consistency in the application
of Delaware law by chancellors particularly experienced in resolving corporate disputes, efficient administration of cases on a more expedited schedule relative to other forums and
protection against the burdens of muiti-forumlitigation.

Notw ithstanding the foregoing, the exclusive forumprovision does not apply to suits brought to enforce any liability or duty created by the Exchange Act, the Securities Act or any
claimfor which the federal courts have exclusive or concurrent jurisdiction. Our amended and restated certificate of incorporation provides that the federal district courts of the United States
of Amrerica will be the exclusive forumfor resolving any corrplaint asserting a cause of action arising under the Securities Act. If any such action is filed in a court other than a court located
within the State of Delaw are (a “foreign action”) in the name of any stockholder, such stockholder will be deemmed to have consented to (a) the personal jurisdiction of the state and federal
courts located within the State of Delaw are in connection with any action brought in any such court to enforce such actions and (b) having service of process made upon such stockholder in
any such action by service upon such stockholder’s counsel in the foreign action as agent for such stockholder. Section 27 of the Exchange Act creates exclusive federal jurisdiction over all
suits brought to enforce any duty or liability created by the Exchange Act of the rules and regulations thereunder, and Section 22 of the Securities Act creates concurrent jurisdiction for
federal and state courts over all suits brought to enforce any duty or liability created by the Securities Act or the rules and regulations thereunder, and notw ithstanding the provisions of our
certificate of incorporation and our bylaws, conpliance with the federal securities law's and the rules and regulations thereunder may not be waived by our investors. The enforceability of
similar choice of forumprovisions in other conpanies’ certificates of incorporation has been challenged in legal proceedings, and it is possible that a court could find these types of provisions
to be inapplicable or unenforceable.

This choice of forumprovision may linit a stockholder’s ability to bring a claimin a judicial forumthat it finds favorable for disputes with us or our directors, officers or other
enployees, w hich may discourage such law suits against us and our directors, officers and other enrployees. Alternatively, if a court were to find the choice of forum provision contained in
our amended and restated certificate of incorporation to be inapplicable or unenforceable in an action, we may incur additional costs associated with resolving such action in other
jurisdictions.

Risks Related to Our Indebtedness

We are subject to a number of restrictive covenants under our credit facility, which could affect our flexibility to fund ongoing operations, uses of capital and strategic
initiatives, and, if we are unable to maintain compliance with such covenants, it could lead to significant challenges in meeting our liquidity requirements and
acceleration of our debt.

The terms of our credit facility contain a nunber of restrictive covenants, including custormary operating restrictions that linit our ability to engage in such activities as borrowing and
making investrents, capital expenditures and distributions on our capital stock, and engaging in mergers, acquisitions and asset sales. We are also subject to customary financial covenants,
including a leverage ratio and a fixed coverage ratio. These covenants restrict the amount of our borrowings, reducing our flexibility to fund ongoing operations and strategic initiatives. These
borrowing arrangements are described in nmore detail in “Liquidity and Capital Resources” under Part ll, tem7 and in Note 9 to the consolidated financial staterments under Part Il, item8 of this
annual report. Conrpliance with some of these covenants is based on financial measures derived fromour operating results. If econonric conditions deteriorate, we may experience material
adverse inpacts to our business and operating results, such as through reduced customer demand and inflation. A decline in our business could make us unable to maintain conpliance with
these financial covenants, in w hich case we may be restricted in how we manage our business and deploy capital, including by limiting our ability to make acquisitions and dispositions and
pay dividends. In addition, if we are unable to maintain corrpliance with our financial covenants or otherwise breach the covenants that we are subject to under our credit facility, our lenders
could demand immediate payment of amounts outstanding and we would need to seek alternate financing sources to pay off such debts and to fund our ongoing operations. Such financing
may not be available on favorable terns, if at all. In addition, our termloans are secured by real property, personal property and the capital stock of our subsidiaries. ff we cannot repay all
amounts that we have borrow ed under our termloans, our lenders could proceed against our assets.

Item1B. Unresolved Staff Comments

None.

16



Item1C. Cybersecurity and Information Technology

Qur Board of Directors considers cybersecurity risk to be an inportant potential risk to our business. The Board of Directors has delegated to the Audit Committee oversight of
cybersecurity and other information technology risks affecting the Conpany. The Audit Committee periodically evaluates our cybersecurity strategy to ensure its effectiveness. Management
provides regular reports to the Audit Committee and the Board of Directors regarding cybersecurity and other information technology risks.

Qur Chief Information Officer oversees our information security program Hs tearrs are responsible for leading enterprise-wide cyber resilience strategy, policy, standards,
architecture, and processes. We devote significant resources to protecting and continuing to inprove the security of our conputer systens, softw are, networks, and other technology
assets. Our security efforts are designed to preserve the confidentiality, integrity, and continued availability of all information owned by, or in the care of, the Copany and protect against,
anong other things, cybersecurity attacks by unauthorized parties atterrpting to obtain access to confidential information, destroy data, disrupt, or degrade service, sabotage systens, or
cause other damege. Our information security programis integrated into our overall enterprise risk management programand shares conmon reporting channels and governance processes
that apply to other legal, corrpliance, strategic, operational, and financial risk areas.

We identify and address information security risks by enploying a defense-in-depth methodology that provides mutiple, redundant defensive measures and prescribes actions to
take in case a security control fails or a vulnerability is exploited. Ve leverage internal resources, along with strategic external partnerships, to mitigate cybersecurity threats to the Conpany.
We have partnerships for Security Operations Center (SOC) services and various third-party assessments. We deploy both commrercially available solutions and proprietary systens to
manage threats to our information technology environment actively.

Certain of our information technology applications are externally audited as part of our Sarbanes-Oxley audit programand our controls include information security standards. \We
design and assess our information security programbased on the National Institute of Standards and Technology Cyber Security Framew ork (NST CSF). This does not inply that we meet any
particular technical standards, specifications, or requirements, only that we use the NST CSF as a guide to help us identify, assess, and manage cybersecurity risks relevant to our business.
We regularly engage appropriate external resources regarding emerging threats to navigate the diverse cybersecurity landscape.

In addition to ensuring adequate safeguards are in place to minimize the chance of a successful cyber-attack, the Conpany has established w ell-defined response procedures to
effectively address cyber events that may occur despite these robust safeguards. These response procedures are designed to identify, analyze, contain, and remediate such cyber incidents
to ensure a timely, consistent, and conrpliant response to actual or attenpted data incidents inpacting the Corrpany. The Conpany devotes appropriate resources and enlists partners to adapt
to the evolving threat landscape.

The Conpany takes data protection seriously and ensures enployees understand their role in keeping the Conpany safe fromcyber-attacks. We enploy a robust informetion
security and training programfor our enployees, including mandatory conputer-based training, regular internal conmrunications, and ongoing end-user testing to measure the effectiveness of
our information security program As part of this commitrent, w e require our enployees to conplete a Cybersecurity Aw areness eCourse and acknow ledge our Information Security policies.
In addition, we have an established schedule and process for regular phishing aw areness canrpaigns that are designed to emulate real-world conterrporary threats and provide immediate
feedback (and, if necessary, additional training or remedial action) to enployees.

We have experienced no material information security breaches in the last three years. As such, we have not spent any material amount of capital on addressing information

security breaches in the last three years, nor have we incurred any material expenses frompenalties and settlements related to a material breach during this same time. We also carry third-
party cybersecurity insurance.
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Item2. Properties

Qur principal operating, distribution and packing facilities as of October 31, 2024 were as follows:

Location Type Reportable Segment Owned or Leased
North America:

Laredo, Texas Distribution Marketing & Distribution Owned
Oxnard, California Distribution, packing Marketing & Distribution Owned
Swedesboro, New Jersey Distribution Marketing & Distribution Leased
Portland, Oregon Distribution Merketing & Distribution Leased
Atlanta, Georgia Distribution Marketing & Distribution Leased
Denver, Colorado Distribution Marketing & Distribution Leased
Chicago, llinois Distribution Marketing & Distribution Leased
Calgary, Alberta, Canada Distribution Marketing & Distribution Leased
Dallas, Texas Distribution Marketing & Distribution Leased
Toronto, Ontario, Canada Distribution Marketing & Distribution Leased
Oxnard, California Corporate headquarters Marketing & Distribution Leased
Other:

Dartford, UK. Distribution, packing Marketing & Distribution Leased
Vird, Peru Packing International Farning Owned
Uruapan, Mexico Packing Marketing & Distribution Owned
Zanora, Mexico Packing Marketing & Distribution Owned
Truijillo, Peru Adnministrative International Farming Leased
Lima, Peru Adninistrative, sales International Farning Leased

We own and lease approximetely 16,200 of plantable acres of agricultural land under our farning operations. Qur principal farning properties as of October 31, 2024 were as
follows:

Location Type Reportable Segment Owned or Leased
QOinos, Peru Land International Farming Owned
Viry, Peru Land International Farming Owned
Santa Rosa, Guatemala Land International Farming Leased
QOinos, Peru Land Blueberries Leased

We believe that our facilities are adequate to meet our current needs, and that suitable additional alternative spaces will be available in the future on commrercially reasonable terns,
if required. For additional information on leased property, see Note 10 of this annual report on Form 10-K.

Item 3. Legal Proceedings

We are fromtime to time involved in legal proceedings and investigations arising in the ordinary course of business, including those relating to enployment metters, relationships with
clients and contractors, intellectual property disputes and other business matters.

On April 23, 2020, former Mssion Produce, Inc. enployees filed a class action law suit in the Superior Court of the State of California for the County of Los Angeles against us
alleging violation of certain wage and labor law's in California, including failure to pay all overtime wages, mnimumw age violations, and meal and rest period violations, anmong others.
Additionally, on June 10, 2020, former Mssion Produce, Inc. enrployees filed a class action law suit in the Superior Court of the State of California for the County of Ventura against us alleging
similar violations of certain wage and labor law's. The plaintiffs in both cases seek damages primarily consisting of class certification and payment of wages earned and owed, plus other
consequential and special damages. While the Conpany believes that it did not violate any wage or labor laws, in May 2021, the plaintiffs in both class action law suits and the Conpany
agreed to settle the class action cases. Per the terns of the settlement agreement betw een the parties, the total amount of the settlement is $1.5 nillion. The Court granted Final Approval of
the Class Action Settlement on June 10, 2024. Payment was sent to the Settlement Adnrinistrator on June 26, 2024, to be distributed directly to the class members. Once all seftlement checks
have been distributed and cashed or returned pursuant to the terms of the Settlement Agreemrent, the action will be dismissed with prejudice. The Court has set a deadline of June 2025 for
Haintiff to file a declaration fromthe settlemment administrator regarding disbursal of funds.
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On October 21, 2024, a former tenporary worker placed at the Conpany’s California packinghouse by a labor contractor utilized by the Conpany, filed a class action law suit in the
Superior Court of the State of California for the County of Ventura County against us alleging violations of certain wage and hour laws. The plaintiff seeks dameges primarily consisting of
class certification, payment of wages earned and ow ed, liquidated dameges, penalties and fees, and injunctive relief. The Corrpany is vigorously defending against the clains. At this time, it is
too soon to determine the outcome of the litigation. As a result, the Conpany has not accrued for any loss contingencies related to these claims because the amount and range of loss, if any,
cannot currently be reasonably estimated.

The outcones of our legal proceedings and other contingencies are inherently unpredictable, subject to significant uncertainties, and if one or more legal matters were resolved
against the Corrpany in a reporting period for amounts above management's expectations, the Conpany’s financial condition and operating results for that period could be materially adversely
affected.

Item4. Mine Safety Disclosures

None.

PART Il

Item5. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities

Market Information

Qur conmon stock has been publicly traded on the Nasdaq Global Select Market under the synmbol “AVO’ since our IPO on October 1, 2020, which was conpleted at a price to the
public of $12.00 per share. Frior to our IPO, there was no public market for our conmon stock.

Holders of Common Stock

We had 18 shareholders of record of our conmmon stock as of Decenber 2, 2024. This nunrber was derived fromour shareholder records and does not include holders of our
conmon stock whose shares are held in the name of various dealers, clearing agencies, banks, brokers and other fiduciaries.

Dividend Policy

We have paid cash dividends on our capital stock in the past but cannot guarantee that we will continue to do so in the future. Any determination to pay dividends in the future will
be at the discretion of our Board of Directors and will depend upon results of operations, financial condition, capital requirements, business prospects, restrictions inposed by applicable law
and other factors our Board of Directors deens relevant.

Securities Authorized for Issuance Under Equity Compensation Plans

See ltem 12 of Part lll of this annual report on Form10-K for information about our equity conpensation plans w hich is incorporated by reference herein.

Comparative Stock Performance Graph

The following performance graph show's a conparison from October 1, 2020 (the date our common stock commenced trading on the Nasdaq Global Select Market) through October
31, 2024, of the cunulative total return for our conmon stock, the Nasdaq Conrposite Index (the annual reports for fiscal years 2021 and 2022 incorrectly labeled the name of the index as
Nasdaq Conposite Total Return Index) and the Nasdaq US Smart Food & Beverage Total Return Index. The graph assumes $100 was invested on October 1, 2020 in Mssion Produce conmon
stock, or the respective indices, including reinvestrrent of dividends, with the associated plots indicating the relative performance as of the last day of trading prior to the fiscal year end date.
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5 Us Dollars

10/1/20 10/29/21 10/31/22 10/31/23 10/31/24

=g Pission Produce, Inc. == == Nasdag Composite Index =sspes Nasdag US Smart Food & Beverage Total Return Index

October 1, 2020 October 29, 2021 October 31, 2022 October 31, 2023 October 31, 2024

Mssion Produce, Inc. 100.0 137.6 120.6 68.2 855
Nasdaq Conrposite Index 100.0 136.8 97.0 1135 159.8
Nasdaq US Smart Food & Beverage Total Return Index 100.0 121.2 135.1 116.0 129.2

(1)The annual reports for fiscal years 2021 and 2022 incorrectly labeled the name of this index as Nasdaq Composite Total Return Index

Unregistered Sales of Equity Securities

None.

Issuer Repurchases of Equity Securities

On Septenber 6, 2023, the Board of Directors approved a stock repurchase program w hich permits the Commpany to repurchase up to $20 nillion of shares of the Conrpany’s
conmon stock within 36 nonths fromadoption. The shares may be repurchased fromtime to time in open market or privately negotiated transactions in such quantities and at such prices as
may be authorized by certain designated officers of the Company. Share repurchases may be mede in open market or privately negotiated transactions and/or pursuant to Rule 10b5-1 trading
plans, subject to market conditions, applicable legal requirements, trading restrictions under the Conrpany’s insider trading policy and other relevant factors.

No repurchases were made by us or our “affiliated purchasers” (as defined in Rule 10b-18(a)(3) of the Bxchange Act) of registered equity securities during the fourth quarter of
2024. As of October 31, 2024, the approximate dollar value of shares that may yet be purchased as part of our stock repurchase programwas $19.4 nillion.

Item 6. Reserved

Not applicable.
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Item?7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

You should read the follow ing discussion and analysis of our financial condition and results of operations together with our financial statements and related notes included
elsew here in this annual report. This discussion and analysis contains forw ard-looking staterments based upon our current beliefs, plans and expectations that involve risks, uncertainties and
assunrptions. Our actual results may differ materially fromthose anticipated in these forw ard-looking statements as a result of various factors. Fease refer to the section of this report under
the heading “Forward Looking Statemments.”

Overview

We are aworld leader in sourcing, producing and distributing Hass avocados, serving retail, w holesale and foodservice custorrers. We source, produce, pack and distribute
avocados and a small amount of other fruits to our customers and provide value-added services including ripening, bagging, custom packaging and logistical managerrent. In addition, we
provide our customers with merchandising and pronrotional support, insights on market trends and training designed to increase their retail avocado sales.

Reportable segments

We have three operating segments w hich are also reportable segments. Our reportable segments are presented based on how information is used by our CEO, who is the chief
operating decision maker, to measure performance and allocate resources. After the consolidation of Moruga on May 1, 2022, the information used by the CEO was expanded to include the
results of Moruga, and as such, we deterrmined our reportable segments to be:

*  Marketing & Distribution. Our Marketing & Distribution reportable segment sources fruit fromgrowers and then distributes the fruit through our global distribution netw ork.

*  International Farming. International Farming ow ns and operates orchards fromw hich the vast mejority of fruit produced is sold to our Marketing & Distribution segment. The
segment’s farning activities range fromcultivating early-stage plantings to harvesting frommature trees. It also earns service revenues for packing and processing fruit for both our
Blueberries segment, as well as for third-party producers of other crops. Operations are principally located in Peru, with smaller operations emrerging in other areas of Latin
Anmrerica.

*  Blueberries. The Blueberries segment represents the results of Moruga, subsequent to its consolidation on May 1, 2022. Moruga’s farning activities include cultivating early-stage
blueberry plantings and harvesting meture bushes. Substantially all blueberries produced are sold to a single distributor under an exclusive marketing agreement.

Consolidation of VIE

On May 1, 2022, a reconsideration event occurred related to Moruga S.A.C.,, a holding corrpany with one w holly ow ned subsidiary, Blueberries Peru, S.A.C. (collectively referred to
as “Moruga”), an entity for which we have a 60% equity ow nership interest. Moruga was previously accounted for under the equity method of accounting, w here investments are stated at
initial cost and adjusted for subsequent additional investments and our proportionate share of earnings or losses and distributions. As a result of the reconsideration event, we concluded that
Moruga is a variable interest entity (“VIE’), and that the Conpany is the primary beneficiary with a controlling financial interest. Based on this conclusion, Moruga was prospectively
consolidated on May 1, 2022. For more details on Moruga, refer to Note 3 to the financial statements in this annual report.

Supply chain optimization
In Noverrber 2024, the Conpany announced plans to close its Canadian distribution centers within its Marketing & Distribution segment. Operations at these distribution centers will
continue until their planned closure during the first quarter of fiscal 2025. Distribution volume fromthese facilities will be absorbed by our other distribution centers or third-party service

providers, which is expected to generate net cost savings on an ongoing basis. In connection with the closure, we expect to recognize approximetely $1.3 million of accelerated depreciation
of property, plant and equipment and $0.4 million of accelerated lease expense during the first quarter of 2025. Severance costs are expected to be imeterial.

Results of Operations

The operating results of our businesses are significantly impacted by the price and volurre of fruit we farm source and distribute. In addition, our results have been, and wil
continue to be, affected by quarterly and annual fluctuations due to a nunber of factors, including but not limited to: pests and disease; w eather patterns; changes in demand by consurrers;
food safety advisories; the timing of the receipt, reduction or cancellation of significant custorrer orders; the gain or loss of significant custorrers;
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the availability, quality and price of raw materials; the utilization of capacity at our various locations; and general econorric conditions.

Qur financial reporting currency is the U.S. dollar. The functional currency of our nost significant subsidiaries is the U.S. dollar and the majority of our sales are denoninated in U.S.
dollars. A significant portion of our purchases of avocados are denomrinated in the Mexican Peso and a significant portion of our growing and harvesting costs are denominated in Peruvian
Soles. Auctuations in the exchange rates between the U.S. dollar and these local currencies usually do not have a significant inpact on our gross margin because the inpact affects our
pricing by corrparable amounts. Our mergin exposure to exchange rate fluctuations is short-termin nature, as our sales price conritments are generally limited to less than one nonth and
orders can primerily be serviced with procured inventory. Over longer periods of time, we believe that the inpact exchange rate fluctuations will have on our cost of goods sold will largely be
passed on to our custorrers in the formof higher or low er prices.

Years ended October 31,
2024 2023 2022
(In millions, except percentages) Dollar % Dollar % Dollar %
Net sales $ 1,234.7 1000% $ 953.9 1000% $ 1,045.9 100.0 %
Cost of sales 1,082.2 87.6 % 870.6 91.3 % 956.1 914 %
Gross profit 1525 124 % 833 8.7% 89.8 86 %
Selling, general and administrative expenses 86.8 70% 76.4 8.0% 775 74%
Goodwill impairment — —% — —% 49.5 4.7 %
Operating income (loss) 65.7 53% 6.9 0.7% (37.2) (3.6)%
Interest expense (12.6) (1.00% (11.6) (1.2)% (5.5 (0.5)%
Equity method income 37 0.3% 4.0 04 % 5.1 0.5%
Remeasurement gain on acquisition of equity method investee — —% — —% 20 02 %
Other income (expense), net 36 0.3 % (0.2) —% 44 0.4 %
Income (loss) before income taxes 60.4 49% (0.9 (0.1)% (31.2) (3.00%
Provision for income taxes 18.6 15% 22 0.2 % 3.7 0.4 %
Net incone (loss) 41.8 34% (3.1) (0-3)% (34.9) (3.3)%
Net incone (loss) attributable to noncontrolling interest 51 04 % (0.3) —% (0.3) —%
Net incone (loss) attributable to Mssion Produce $ 36.7 30% $ (2.8) (03)% $ (34.6) (3.3)%

Net sales

Qur net sales are generated predominantly fromthe shiprment of fresh avocados to retail, w holesale and foodservice customers worldwide. Our net sales are affected by
nurrerous factors, including the balance betw een the supply of and demand for our produce and conrpetition fromother fresh produce conpanies. Our net sales are also dependent on our
ability to supply a consistent volume and quality of fresh produce to the markets we serve.

Years ended October 31,
(In millions) 2024 2023 2022
Net sales:
Merketing & Distribution $ 1,152.6 $ 889.9 $ 1,016.1
International Farrming 6.4 11.6 191
Blueberries 75.7 524 10.7
Total net sales $ 1,234.7 $ 953.9 $ 1,045.9

Net sales increased $280.8 million or 29% in fiscal year 2024 comrpared to the previous year, prinerily driven by our Marketing & Distribution segment, w here average per-unit
avocado sales prices increased 30% and avocado volume sold was relatively flat. Blueberry revenue increased $23.3 million or 44%, due primerily to a 37% increase in average per-unit
sales price, which was favorably impacted by industry supply constraints during the Peru harvest season.

Net sales decreased $92.0 million or 9% in fiscal year 2023 conrpared to the previous year, prinerily due to a 24.0% decrease in average per-unit avocado sales prices, partially
offset by increases in avocado volume sold of 12.0%. Price decreases and higher avocado volume sold were driven by higher industry supply out of Mexico in 2023 as conpared to limited
supply out of



Mexico in the previous year. Net sales were favorably affected by the full-year inpact of consolidating revenue fromour Blueberries segment.

Gross profit

Cost of sales is conposed primarily of avocado procurement costs fromindependent grow ers and packers, logistics costs, packaging costs, labor, costs associated with cultivation
(the cost of growing crops), harvesting and depreciation. Avocado procurement costs fromthird-party suppliers can vary significantly betw een and within fiscal years and correlate closely
with market prices for avocados. While we have long-standing relationships with our growers and packers, we predominantly purchase fruit on a daily basis at market rates. As such, the
cost to procure products fromindependent grow ers can have a significant inpact on our costs.

Logistics costs include land and sea transportation and expenses related to port facilities and distribution centers. Land transportation costs consist primarily of third-party trucking
services to support North Amrerican distribution, w hile sea transportation cost consists primarily of third-party shipping of refrigerated containers fromsupply markets in South and Central
Anrerica to demand markets in North Anrerica, Burope and Asia. Fuel prices as well as variations in containerboard prices, w hich affect the cost of boxes and other packaging meterials,
impact our product cost and our profit margins. Variations in production yields and other input costs also affect our cost of sales.

In general, changes in our volume of products sold can have a disproportionate effect on our gross profit. Within any particular year, a significant portion of our cost of products are
fixed. Accordingly, higher volumes produced on conpany-ow ned farns directly reduce the average cost per pound of fruit grow n on cormpany ow ned orchards, w hile low er volumes directly
increase the average cost per pound of fruit grown on company ow ned orchards. Likewise, higher volumes processed through packing and distribution facilities directly reduce the average
overhead cost per unit of fruit handled, while low er volunes directly increase the average overhead cost per unit of fruit handled.

Gross profit percentage will fluctuate based upon per-unit sales price levels in relation to per-unit costs. Margin is primarily managed on a per-unit basis in our Marketing &
Distribution segment, w hich can lead to novenrent in gross profit percentage w hen sales prices fluctuate.

Years ended October 31,
2024 2023 2022
Gross profit (in milions) $ 152.5 $ 83.3 $ 89.8
Gross profit as a percentage of net sales 124 % 87 % 86 %

Gross profit increased $69.2 million in fiscal year 2024 conpared to the previous year to $152.5 million, and gross profit percentage increased by 370 basis points to 12.4% of net
sales. The increases w ere attributed to our Marketing & Distribution segment, w here we achieved strong per-unit margins on avocados sold, and our Blueberries segment, where we
benefited fromhigher per-unit sales pricing.

Gross profit decreased $6.5 nillion in fiscal year 2023 conpared to the previous year to $83.3 million, and gross profit percentage increased by 10 basis points to 8.7% of net sales.
The decrease in gross profit was concentrated in our International Farnming segment and driven by low er pricing on avocados sold from Conpany-ow ned farms. Lower pricing conditions
were driven by higher w orldw ide supply of avocados, driven by a stronger Mexican crop, corbined with quality issues and a conpressed Peruvian harvest season brought about by H Nifio-
related weather events. Gross profit percentage remained flat as higher volume of avocados sold and inmproved per-unit margin at low er average sales prices in our Marketing & Distribution
segment and higher volurre of blueberries sold by Blueberries segment largely offset the negative inpact fromour International Farming segment.

Selling, general and administrative expenses

Selling, general and administrative (“SG8A”) expenses primarily include the costs associated with selling, professional fees, general corporate overhead and other related
administrative functions.

Years ended October 31,
(In millions) 2024 2023 2022
Selling, general and admrinistrative expenses $ 86.8 $ 764 $ 775

SG8A expenses increased $10.4 million or 14% in fiscal year 2024 comrpared to the previous year, prinerily due to higher enployee related costs, including performance-based
incentive conmpensation, stock-based conpensation expense and statutory profit-sharing expense. Hgher performance-based incentive corrpensation is largely explained by the Conpany’s
improved operating performance relative to the prior year. These increases were partially offset by lower professional fees and low er anortization of an intangible asset.
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SG8A expenses decreased $1.1 million or 1% in fiscal year 2023 conrpared to the previous year, primerily due to low er BRPand insurance costs. The reduction in ERPexpense
was concentrated in non-recurring process reengineering costs, w hile reduced insurance expense was attributed to lower rates on directors and officers liability coverage. These
reductions were partially offset by an increase of approximately $2.4 million of expenses fromthe Blueberries segment, a large portion of w hich was attributed to annortization of an intangible
asset recognized in the business conbination.

Goodwill impairment

No goodwill impairment was recognized in fiscal years 2024 or 2023. A noncash impairment loss of $49.5 million was recognized in the consolidated statements of incore (loss)
during the fourth quarter of fiscal 2022. For more information, refer to Note 4 to the consolidated financial statements.

Interest expense

Interest expense consists primerily of interest on borrowings under w orking capital facilities that w e maintain and interest on other long-termdebt used to make capital and equity
investments. We also incur interest expense on finance leases, conputed using each lease’s expilicit or inplicit borrowing rate.

Years ended October 31,
(In millions) 2024 2023 2022
Interest expense $ 12.6 $ 11.6 $ 55

Interest expense increased $1.0 million or 9% in fiscal year 2024 conpared to the previous year. The impact of higher interest rates was largely offset by low er average debt
balances. Interest expense at our Blueberries segnment increased $0.7 million or 32% to $2.9 million, primarily related to a significant financing lease, w here additional area was leased during
the year.

Interest expense increased $6.1 million or 111% in fiscal year 2023 conpared to the previous year, primarily due to the effect of rising interest rates on our credit facility, w hich is

subject to variable rates, as well as higher average outstanding debt balances. Additionally, the Blueberries segment incurred interest expense of $2.2 nillion related to a long-termfinance
lease of land as well as short-termbank borrowings and financed payables.

Equity method income

QOur material equity method investees include Henry Avocado (“HAC’), Mr. Avocado, Copaltas, and up until May 1, 2022, Moruga. On May 1, 2022, Moruga becanre a variable interest
entity and prospectively consolidated into our financial statements.

Years ended October 31,
(In millions) 2024 2023 2022
Equity method income $ 37 $ 40 $ 5.1
Remeasurement gain on acquisition of Moruga — — 20

Equity method income decreased $0.3 million or 8% in fiscal year 2024 compared to the previous year, as losses at M. Avocado were only partially offset by income growth from
HAC.

Equity method income decreased $1.1 million or 22% in fiscal year 2023 conpared to the previous year, primerily due to low er income fromHAC, driven by inflationary pressure on
SG8A expense.

Other income (expense), net

Other income (expense), net consists of interest income, currency exchange gains or losses, interest rate derivative gains or losses and other miscellaneous income and expense

itens.

Years ended October 31,
(In millions) 2024 2023 2022
Other income (expense), net $ 3.6 $ (0.2) $ 44

Other income was $3.6 million in fiscal year 2024, conpared to other expense of $0.2 million in the previous year. The change was primerily attributed to the strengthening of the
U.S. dollar relative to the Mexican peso, generating foreign currency gains in the current year conpared to losses in the prior year.
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Other expense was $0.2 nrillion in fiscal year 2023, conpared to other income of $4.4 million in the previous year. Expense in fiscal year 2023 is primarily attributed to foreign
currency transaction losses primarily due to the w eakening of the U.S. dollar relative to the Mexican peso. In 2022, gains w ere generated on interest rate swaps as a result of rising interest
rates during the period.

Provision for income taxes

The provision for income taxes consists of the consolidation of tax provisions, cormputed on a separate entity basis, in each country in which we have operations. \We recognize the
effects of tax legislation in the period in w hich the law is enacted. Our deferred tax assets and liabilities are measured using enacted tax rates expected to apply to taxable incorme in the
years we estimate the related tenporary differences to reverse. Realization of deferred tax assets is dependent upon future earnings, the tining and anmount of w hich are uncertain.

We recognize a tax benefit froman uncertain tax position only if it is nore likely than not the tax position will be sustained on examination by the taxing authorities, based on the
technical merits of the position. The tax benefits recognized fromsuch positions are then measured based on the largest benefit that has a greater than 50% likelihood of being realized upon
settlement. Interest and penalties related to unrecognized tax benefits are recognized within provision for income taxes.

Qur effective tax rate is impacted by income attributable to foreign jurisdictions w hich is taxed at different rates fromthe U.S. federal statutory tax rate of 21%, changes in foreign
exchange rates taxable in foreign jurisdictions and nondeductible tax iterrs.

Years ended October 31,
2024 2023 2022
Provision for income taxes (in millions) $ 18.6 $ 22 $ 3.7
Effective tax rate) 30.8% (256.6)% (12.0%

(1) May not recalculate due to rounding.

The provision for income tax increased $16.4 million or 745% in fiscal year 2024 compared to the previous year, primarily due to the effect of higher income before taxes in the
current year. Our effective tax rate was inpacted by book gains in jurisdictions with higher tax rates than the U.S. statutory rate corrbined with losses in jurisdictions w here either a full
valuation allow ance has been recorded or where loss carryforward is disallow ed in both years.

The provision for income tax decreased $1.5 nillion or 41% in fiscal year 2023 compared to the previous year. Fiscal 2023 was inmpacted by a $1.7 nillion charge related to a
statutory case in Mexico and $0.5 million in changes in unrecognized tax benefits. These charges were partially offset by a favorable change in ASC 740-30 (formerly APB 23) liability of $1.6
million.

Segment Results of Operations

QOur CEO evaluates and nonitors segment performance primerily through segment sales and segment adjusted earnings before interest expense, incorme taxes and depreciation and
anrtization (“adjusted BBITDA”). We believe that adjusted EBITDA by segment provides useful information for analyzing the underlying business results as well as allowing investors a
means to evaluate the financial results of each reportable segment in relation to the Conpany as a whole. These measures are not in accordance with, nor are they a substitute for or
superior to, the comparable GAAPfinancial measures.

Adjusted BBITDA refers to net income (loss), before interest expense, income taxes, depreciation and anortization expense, stock-based conmpensation expense, other income
(expense), and incomre (loss) fromequity method investees, further adjusted by asset inpairment and disposals, net of insurance recoveries, farming costs for nonproductive orchards
(which represents land lease costs), certain noncash and nonrecurring BRP costs, transaction costs, material legal settlements, anortization of inventory adjustments recognized from
business combinations, and any special, non-recurring, or one-time iters such as remeasurements or inpairments, and any portion of these itens attributable to the noncontrolling interest, all
of which are excluded fromthe resulits the CEO review's uses to assess segnment performance and results. Efective for the fourth quarter of 2024, the Conpany made a change in
presentation of its reconciliation of adjusted EBITDA to its corrparable GAAPfinancial measure to include a subtotal of the non-GAAP adjustents before the effect of the noncontrolling
interest adjustrent called “adjusted EBITDA before adjustrment for noncontrolling interest.” The presentation change has no inpact to total adjusted EBITDA. We believe the addition of the
subtotal within the reconciliation is useful because it better aligns with managenent's sequence of review of the information in the reconciliation.

25



Net sales

Marketing & International Marketing & International Marketing & Intemational
Distribution Farming Blueberries Total Distribution Farming Blueberries Total Distribution Farming Blueberries® Total
Years ended October 31,
(In millions) 2024 2023 2022
Third party sales $ 1,152.6 $ 6.4 $ 75.7 $ 1,234.7 $ 889.9 1.6 $ 52.4 $ 953.9 $ 1,016.1 S 19.1 $ 10.7 $ 1,045.9
Affiliated sales - 58.5 — 58.5 — 78.6 - 78.6 — 95.6 - 95.6
Total segment sales $ 1,152.6 $ 64.9 $ 75.7 $ 1,293.2 $ 889.9 90.2 $ 52.4 $ 1,032.5 $ 1,016.1 $ 114.7 $ 10.7 $ 1,1415
Intercompany eliminations — (58.5) — (58.5) — (78.6) — (78.6) — (95.6) — (95.6)
Total net sales $ 1,152.6 $ 6.4 $ 75.7 $ 1,234.7 $ 889.9 11.6 $ 52.4 $ 953.9 $ 1,016.1 $ 19.1 $ 10.7 $ 1,045.9
(1) The Blueberries segment was consolidated prospectively from May 1, 2022.
Adjusted EBITDA
Years Ended
October 31,
(In millions) 2024 2023 2022
Merketing & Distribution adjusted EBITDA $ 85.1 $ 40.1 $ 235
Intemational Farming adjusted EBITDA 4.6 31 233
Blueberries adjusted EBITDA 18.1 52 0.8
Total reportable segment adjusted EBITDA $ 107.8 $ 484 $ 47.6
Net income (loss) 1.8 (3.1) (34.9)
Interest expense 12.6 11.6 5.5
Provision for income taxes 18.6 22 3.7
Depreciation and amortization® 377 28 2.8
Equity method income 3.7) 4.0 (5.1)
Stock-based compensation 71 45 3.6
Severance 1.3 13 —
Legal settlement 0.2 — —
Asset impairment and disposals, net of insurance recoveries 3.9 1.3 0.4
Farming costs for nonproductive orchards 17 1.8 1.5
ERP costs® 22 22 46
Goodwill impairment — — 495
Remeasurement gain on business combination with Moruga — — (2.0)
Transaction costs — 0.3 0.6
Amortization of inventory adjustment recognized from business combination — 0.7 0.4
Other (income) expense, net (3.6) 02 4.4)
Adjusted EBITDA before adjustment for noncontrolling interest $ 119.8 $ 51.8 $ 48.2
Noncontrolling interest (12.0) (3.4) (0.6)
Total adjusted EBITDA $ 107.8 $ 484 $ 47.6

(1) Includes interest expense from finance leases, the most significant of which is for nonproductive land at our Blueberries segment of $1.8 million and $1.4 million for the years ended October 31, 2024 and 2023,

respectively.

(2) Includes depreciation and amortization of purchase accounting assets of $3.7 million, $2.4 million and $1.4 million for the years ended October 31, 2024, 2023 and 2022, respectively. Includes amortization of finance

leases, the most significant of which is for nonproductive land at our Blueberries segr

ment of

2024 included $4.1 million of accelerated depreciation expense recognized during the first quarter, for certain blueberry plants determined to have no remaining useful life.
(3) Includes recognition of deferred implementation costs in all years. The year ended October 31, 2022 also includes post-implementation process reengineering costs.
(4) Represents net income (loss) attributable to noncontrolling interest plus the impact of non-GAAP adjustments, allocable to the noncontrolling owner based on their percentage of ownership interest.

Marketing & Distribution

Net sales in our Marketing & Distribution segnent increased $262.7 mrillion or 30% in fiscal year 2024 conpared to the previous year, driven by avocado pricing increases as

described above.

Segment adjusted BBITDA increased $45.0 nillion or 112% in fiscal year 2024 conrpared to the previous year, due to inproved per-unit gross margin on avocados sold.
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Net sales in our Marketing & Distribution segment decreased $126.2 million or 12% in fiscal year 2023 conrpared to the previous year, driven by pricing and volume dynarrics
described above, which were driven by higher industry supply out of Mexico relative to last year.

Segment adjusted BBITDA increased $16.6 nillion or 71% in fiscal year 2023 conpared to the previous year, due to higher gross margin from higher avocado volune sold and
improved avocado per-unit mergins.

International Farming

The vast mejority of fruit sales fromour International Farning segment are mede to the Marketing & Distribution segment, with the remmainder of revenue largely derived fromservices
provided to third parties and our Blueberries segnment. Affiliated sales are concentrated in the second half of the fiscal year in alignment with the Peruvian avocado harvest season, w hich
typically runs from April through Septerrber of each year. As a result, adjusted BBITDA for the International Farming segment is generally concentrated in the third and fourth quarters of the
fiscal year in alignment with the timing of sales. In addition, the Conpany operates approximetely 700 acres of mangos in Peru. The tining of the mango harvest is generally concentrated in the
fiscal second quarter.

Total segment sales in our International Farning segment decreased $25.3 million or 28% in fiscal year 2024 conpared to the previous year, due to low er volumes of owned
avocados sold partially offset by higher average sales prices. The volume and pricing dynarrics were directly impacted by the reduced 2024 harvest yields in Peru resulting fromw armer
tenperatures correlated with B Nifio conditions during crop development.

Segment adjusted BBITDA increased $1.5 million or 48% in fiscal year 2024 conrpared to the previous year as higher sales prices and cost savings measures in our avocado and
mango farms, packing operations and SG&A in Peru offset the adverse inpact of lower harvest yields on fixed cost absorption.

Total segment sales in our International Farning segment decreased $24.5 million or 21% in fiscal year 2023 conrpared to the previous year, primerily due to lower pricing on
avocados sold fromconpany-ow ned farns. Lower pricing conditions were driven by higher w orldwide supply of avocados, driven by a stronger Mexican crop, conrbined with quality issues
and a conpressed Peruvian harvest season brought about by B Nifio-related w eather events.

Segment adjusted BBITDA decreased $20.2 nrillion or 87% in fiscal year 2023 conpared to the previous year, primarily due to lower gross profit resutting fromlower pricing.

Blueberries

Sales in the Blueberries segment have traditionally been concentrated in the first and fourth quarters of the fiscal year in alignment with the Peruvian blueberry harvest season,
which typically runs fromJuly through February.

Net sales in our Blueberries segnent increased $23.3 million or 44.5% in fiscal year 2024 conpared to the previous year, primerily due to a 37% increase in average per-unit sales
price and a 6% increase in volume sold. Pricing was favorably impacted by industry supply constraints during the Peru harvest season.

o Segment adjusted BBITDA increased $12.9 nrillion or 248% in fiscal year 2024 conrpared to the previous year, primerily due to gross mergin improverent driven by elevated sales
pricing.

In fiscal year 2023, net sales in our Blueberries segment were $52.4 nrillion and segnment adjusted EBITDA was $5.2 million. The segment performance benefited fromhigher volumes
associated with the consolidation of our Blueberries segrrent for the entirety of the fiscal year.
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Liquidity and Capital Resources

Operating activities
Years ended October 31,

(In millions) 2024 2023 2022
Net incorre (loss) $ 41.8 $ @31y $ (34.9)
Depreciation and anortization 377 32.8 24.8
Equity method income (37) (4.0 (5.1)
Noncash lease expense 6.1 59 53
Stock-based conpensation 71 45 3.6
Dividends received fromequity method investees 32 27 22
Deferred income taxes (8.0 (6.4) (0.6)
Goodwill impairment — — 495
Remeasurement gain on business corrbination with Moruga — — (2.0
Unrealized (gains) losses on foreign currency transactions 1.7) 14 —
Unrealized loss (gain) on derivative financial instruments 0.1 (0.1) (4.7)
Other 3.7 1.7 0.9
Change in working capital 71 (6.2) (3.8)
Net cash provided by operating activities $ 934 $ 29.2 $ 352

Net cash provided by operating activities increased $64.2 million for 2024 conpared to the previous year. The change was driven by improved operating performance and working
capital management. Within working capital, favorable changes in accounts payable and accrued expenses and grow er payables were partially offset by unfavorable changes in inventory,
accounts receivable and other receivables. Higher avocado pricing drove increases in inventory, accounts receivable and grow er payable balances, w hile higher incentive conpensation and
statutory profit-sharing accruals resulted in higher accrued expenses. At our International Farning segment, the earlier conpletion of the avocado season conpared to the prior year
correlated with higher accounts payable and accrued expenses. In our Blueberries segment, the inpact of higher volume and increased acreage drove higher accounts payable and accrued
expenses, correlated and offset by inventory balances at year end.

Net cash provided by operating activities decreased $6.0 million for 2023 compared to the previous year. The change was driven by weaker operating performance within our
International Farming segment and working capital grow th. Within w orking capital, unfavorable changes in accounts receivable and accounts payable and accrued expenses were largely
offset by favorable changes in inventory and other receivables. Trade accounts receivable were impacted by higher avocado sales prices as well as higher blueberry volumes and pricing,
the former of which includes balances outstanding at our new UK. entity w hich commenced operations this fiscal year. At our International Farning segment, the earlier conpletion of the
avocado season conpared to prior year correlated with unfavorable changes in accounts payable and accrued expenses and conversely, favorable changes in on-hand inventory of
conpany ow ned fruit and reductions in other assets fromaccelerated VAT refunds.

Investing activities

Years ended October 31,

(In millions) 2024 2023 2022

Purchases of property, plant and equipment $ (22 $ (498) $ (61.2)
Proceeds fromsale of property, plant and equipment 0.1 0.2 3.0
Cash acquired in consolidation of Moruga — — 43
Investrrent in equity method investees (1.6) (2.1) (0.4)
Rurchase of other investrment — (2.3) —
Loan repayments fromequity method investees — — 3.0
Other 0.2 (0.1) (0.1)
Net cash used in investing activities $ (335 $ (541) $ (51.4)

28



Property, plant and equipment

Years ended October 31,
(In millions) 2024 2023 2022
Rurchases of property, plant and equipment by segment:
Marketing & Distribution $ 71 $ 10.9 $ 9.1
International Farming 16.1 26.0 453
Blueberries 9.0 12.9 6.8
Total purchases of property, plant and equipment $ 322 $ 49.8 $ 61.2

(1) The Blueberries segment was consolidated prospectively from May 1, 2022

In fiscal year 2024, capital expenditures were conprised prinarily of avocado orchard development, pre-production orchard meintenance and land inproverrents in Guaterrela; pre-
production avocado orchard maintenance, blueberry land development and plant cultivation and blueberry cooling facility construction costs in Peru; and distribution facility construction costs

in the UK. Qur International Farming segment also began construction of a packhouse in Guaterrala during the year.

In fiscal year 2023, capital expenditures w ere concentrated in pre-production avocado orchard meintenance in Guaterrela and Peru and construction costs on our new UK

distribution facility. Capital expenditures in the Blueberries operation were primarily related to irrigation installation and early-stage plant culitivation.

Proceeds fromthe sale of property, plant and equipment w ere primerily fromland that had been originally intended for use as our corporate headquarters.

Other investing activities

In all fiscal years presented, we made contributions to Copaltas and M. Avocado. Funds were used by Copaltas for the purchase and development of farmand in Colombia.

were used by M. Avocado to support w orking capital needs and an investrrent in a new distribution facility in southern China.

During fiscal year 2023, we acquired a 5.1% equity interest in shares of conmon stock of a private entity that is developing avocado orchards in South Africa.

Fnancing activities

Funds

Years ended October 31,

(In millions) 2024 2023 2022
Borrowings on revolving credit facility $ 40.0 $ 145.0 $ 80.0
Payments on revolving credit facility (75.0) (130.0) (40.0)
Proceeds fromshort-termborrowings 3.0 28 25
Repayment of short-termborrowings (2.8) (2.5) —
Frincipal payments on long-termdebt obligations (34) (3.5) (63.3)
Frincipal payments on finance lease obligations (1.8) (2.6) (1.2)
Proceeds fromloan fromnoncontrolling interest holder — 20 —
Frincipal payments on loans due to noncontroliing interest holder (0.5) — —
Payments to noncontrolling interest holder for long-termsupply financing (2.0 — —
Payments for long-termsupplier financing (0.5) (0.1) —
Rurchase and retirement of conmon stock — (0.6) —
Taxes paid related to shares withheld fromthe settlement of equity awards (0.8) (0.5) —
Exercise of stock options — 0.1 0.1
Payment of debt issuance, restructuring or extinguishment fees — — (0.8)
Equity contributions fromnoncontrolling interest holders — 42 0.9
Net cash (used in) provided by financing activities $ (43.8) $ 14.3 $ (21.8)
Borrowings and repayments of debt

We utilize a revolving line of credit for short-termw orking capital purposes. Rrincipal payments on our credit facility are made in accordance with debt meturity schedules.
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Blueberries

Financing of our Blueberries segment consists of shareholder contributions and loans, as well as short-termbank borrowings, as needed. Frincipal payments on shareholder loans
are mede in accordance with loan agreements. Rrincipal payments on finance lease obligations primerily relate to a long-termland lease, w hich for accounting purposes has been classified
as a finance lease. Certain supply purchases are mede under long-termfinancing arrangements, a significant portion of w hich are with the noncontrolling interest holder of the entity.
Purchase and retirement of common stock

Shares of the conpany’s conmon stock may be repurchased fromtime to time in the open market or privately negotiated transactions under our share repurchase program Refer to
Note 13 to the consolidated financial statements for more infornation.

Capital resources

October 31,
(In millions) 2024 2023
Cash and cash equivalents $ 58.0 $ 429
Working capital® 129.9 122.6

(1) Includes cash and cash equivalents

Capital resources include cash flow s fromoperations, cash and cash equivalents, and debt financing. Our Blueberries segment may fromtime to time also receive capital
contributions or loans fromshareholders.

Qur syndicated credit facility with Bank of Anerica has a total borrowing capacity of $250 mrillion. The credit facility is comprised of two senior termloans totaling $100 million and a
revolving credit agreement of $150 nillion. The loans are secured by assets of the Conpany, including certain real property, personal property and capital stock of the Company’s subsidiaries.
Borrowings under the credit facility bear interest at a spread over SOFR ranging from 1.5% to 2.5% depending on the Conpany’s consolidated total net leverage ratio. We pay fees on unused
conmitments on the credit facility.

As of October 31, 2024, we were required to conply with the follow ing financial covenants: (a) a quarterly consolidated leverage ratio of not nore than 3.5 to 1.00 and (b) a
quarterly consolidated fixed charge coverage ratio of not less than 1.25 to 1.00. As of October 31, 2024, we were in conrpliance with all such covenants of the credit facility.

Material cash requirements
Capital expenditures

We have various capital projects in progress for farnming expansion and facility inproverrents w hich we intend to fund through our operating cash flow as well as cash and cash
equivalents on hand. Capital expenditures were low er than expected for fiscal 2024 by approximately $10 million due to the tiring of vendor payments associated with packhouse
construction in Guatermala and blueberry plant developrment in Peru, both of which will carryover into fiscal 2025. For fiscal 2025, w e expect total capital expenditures inclusive of the 2024
carryover to be between $50 to $55 million. The spend will be allocated primarily to our International Farrning and Blueberries segments. Within our International Farrring segment, spend will be
concentrated in Guatermala for pre-production avocado orchard maintenance and packhouse construction. Within our Blueberries segment, spend will be concentrated on land development
and plant cultivation in Peru.
Leases

We are party to various leases, the nost meterial of w hich are for facilities and land. Our undiscounted cash liabilities w ere approximetely $177.3 million as of October 31, 2024, of
which, approximetely $107.4 million was for long-termland leases in our International Farming and Blueberries segnments. Also included is an estimate of approximately $4.3 nillion for
undelivered equipment leases on order.
Long-term debt

As of October 31, 2024, remeining maturities on our termloans and notes were $113.7 million. See Note 9 to the consolidated financial statements for more information.
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Critical Accounting Estimates

Qur discussion and analysis of our financial condition and results of operations are based upon our consolidated financial statements, w hich have been prepared in accordance
with U.S. GAAP. U.S. GAAPrequires management to make estimates and assunrptions that affect the reported amounts of assets and liabilities and disclosure of contingent assets and
liabilities at the date of the consolidated financial statements and the reported anmounts of revenues and expenses during the reporting period. We base our estimates on historical experience
and on various other assunptions that are believed to be reasonable under the circumstances, the results of w hich formthe basis for making judgrments about the carrying values of assets
and liabilities that are not readily apparent fromother sources. Additionally, we frequently engage third party valuation experts to assist us with estimates described below. Actual results
could differ fromthose estimates.

Goodwill. Our goodwill represents the excess of the purchase price of business combinations over the fair value of the net assets acquired. Goodw ill inpairment testing requires
significant judgnment and managenrent estimeates, including, but not linited to, the determination of (i) the nunber of reporting units, (ii) the goodwill and other assets and liabilities to be allocated
to the reporting units and (iii) the fair values of the reporting units. The estimates and assunptions described above, along with other factors such as forecasts of future revenues; earnings
before interest, taxes, depreciation, and anortization (EBITDA); the discount rate; and marketplace EBITDA nultiples formw ithin a peer public conpany group, will significantly affect the
outcome of the inpairment tests and the amounts of any resulting inpairment losses. We may use either a qualitative or quantitative approach w hen testing a reporting unit’s goodwill for
impairment on an annual basis during the fourth quarter of each year, and betw een annual tests w henever events or changes in circumstances indicate that the carrying amount may not be
recoverable. If we use a qualitative approach and deternine that it is more likely than not that the fair value of a reporting unit is less than its carrying value, we would then performthe first
step of the goodwill inpairment test, w hich would consist primerily of a discounted cash flow (“DCF’) analysis and guideline publicly-traded cormpanies (“GPC’) analysis to determine the fair
value of the reporting unit.

During the fourth quarter of fiscal 2022, we performed our annual goodwill inpairment test on our Peruvian farming reporting unit within the International Farming segment and
determined that the qualitative factors indicated that it was nore-likely-than-not that the fair value of the reporting unit was less than its carrying value. As a result, with the assistance of a
third-party specialist, we performed a quantitative assessment of the fair value of the reporting unit using the DCF and GRC methods, resulting in an impairment charge of $49.5 million. The
significant assunrptions used in determrining the fair values of the reporting unit have been described in Note 4. To the extent that BEV to EBITDA multiples in the future decrease, the discount
rate used in deternining the present value of our cash flowss increases, or if the Conpany does not meet its cash flow projections for the reporting unit, additional impairment charges may be
recorded in the future.

Investments. e meintain investrments in other fruit growers, packers and distributors. These investrrents are accounted for under the equity method of accounting when we have
the ability to exercise significant influence, but not control, over the investee. Significant influence generally exists when we have an ow nership interest representing betw een 20% and 50%
of the voting stock of the investee. Under the equity method of accounting, investrments are stated at initial cost and are adjusted for subsequent additional investments and our proportionate
share of earnings or losses and distributions. We review our investrrents for other-than tenporary-impairment (“OTTI") on a quarterly basis, or earlier if indicators of inpairment arise. If an
impairment of an equity method investrrent is deternrined to be other than tenporary, we would record OTTl sufficient to reduce the investment's carrying value to its fair value, which results
inanew cost basis in the investrrent. The primary factors we consider in our determination of w hether declines in fair value are other-than-tenporary are the length of time that the fair value
of the investment is below our carrying value; the severity of the decline; and the financial condition, operating performance and near-termprospects of the investee. In addition, we consider
the reason for the decline in fair value, be it general market conditions, industry specific or investee specific; and our intent and ability to hold the investment for a period of time sufficient to
allow for a recovery in fair value. As our assessment of the fair value of our investrments and any resulting inpairment losses and the timing of when to recognize such charges requires
judgment and includes estimates and assunptions, actual results could differ materially fromour estimates and assunptions.

Income taxes. As a multinational corporation, w e are subject to taxation in many jurisdictions, and the calculation of our tax liabilities involves dealing with uncertainties in the
application of corrplex tax law's and regulations in various taxing jurisdictions. If we ultimately determine that the payment of these liabilities will be unnecessary, the liability will be reversed,
and we will recognize a tax benefit during the period in which it is deternined the liability no longer applies. Conversely, we record additional tax charges in a period in which it is deternined
that a recorded tax liability is less than the ultimate assessment is expected to be.

We recognize the tax benefit froman uncertain tax position only if it is more likely than not the tax position will be sustained on examrination by the taxing authorities, based on the
technical merits of the position. The tax benefits recognized fromsuch positions are then measured based on the largest benefit that has a greater than 50% likelihood of being realized upon
settlerent. Interest and penalties related to unrecognized tax benefits are recognized within provision for income taxes.

The application of tax law's and regulations is subject to legal and factual interpretation, judgment and uncertainty. Tax law's and regulations therrselves are subject to change as a

result of changes in fiscal policy, changes in legislation, the evolution of regulations and court rulings. Therefore, the actual liability for U.S. or foreign taxes may be materially different from
managenent’s estimates, which could result in the need to record additional tax liabilities or potentially reverse previously recorded tax liabilities.
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Recently Issued Accounting Standards
Refer to Note 2 to the consolidated financial statements included herein for information on recently issued accounting standards.
Off-Balance Sheet Arrangements

During the periods presented we did not have, nor do we currently have, any off-balance sheet arrangements as defined under SECrules, except as follows:

The Conpany may issue standby letters of credit through banking institutions. As of October 31, 2024, none w ere outstanding and as of October 31, 2023, $0.7 million were
outstanding.

Item7A Quantitative and Qualitative Disclosures About Market Risk

Interest Rate Risk

Borrowings under our credit facility bear variable interest rates, based on SOFR plus spreads that vary with the Conpany’s leverage ratio. A 10% increase or decrease in the
interest rate on our long-termdebt would not have a material effect on our financial position, results of operations, or cash flows.

Foreign Currency Risk

The majority of our sales are currently conducted in U.S. dollars, w hile a significant portion of our input costs are denominated in foreign currencies. Due to our short inventory turn-
time and short-termpricing, transactions that may be conducted in foreign currencies are not expected to have a material effect on our results of operations, financial position or cash flows
because of the short-termon-hand time of the fruit, and the sales price increases passed through.

Effects of Inflation

Inflation generally affects us by increasing our cost of labor, meterials, transportation, and general overhead costs. We cannot reasonably estimate our ability to successfully
recover any inpact of inflation through price increases in the future.

Item 8. Financial Statements and Supplementary Data

The financial statements required pursuant to this itemare incorporated by reference herein fromthe applicable information included in item 15 of this annual report and are
presented beginning on page F-1.
Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure

None.

Item9A Controls and Procedures

Disclosure Controls and Procedures

QOur managemrent, with the participation and supervision of our Chief Executive Officer and our Chief Financial Officer, have evaluated the effectiveness of our disclosure controls
and procedures (as defined in Rules 13a-15(e) and 15d-15(e) under the Securities Exchange Act of 1934, as amended (the “Exchange Act”) as of the end of the period covered by this
Annual Report on Form 10-K.

Disclosure controls and procedures are controls and other procedures that are designed to ensure that information required to be disclosed in our reports filed or submitted under

the Exchange Act is recorded, processed, summerized, and reported, within the time periods specified in the SEC's rules and forrrs. Disclosure controls and procedures include controls and
procedures designed to ensure that information required to be disclosed in our reports filed under the Exchange Act is accurmulated and
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cormmunicated to managenent, including our Chief Executive Officer and Chief Financial Cfficer, to allow timely decisions regarding required disclosure. Management recognizes that any
controls and procedures, no matter how well designed and operated, can provide only reasonable assurance of achieving their objectives, and management necessarily applies its judgment
in evaluating the cost-benefit relationship of possible controls and procedures. Based on the evaluation of our disclosure controls and procedures, our Chief Executive Officer and our Chief
Financial Officer have concluded that our disclosure controls and procedures were effective as of October 31, 2024.

Management’s Annual Report on Internal Control Over Financial Reporting

QOur management is responsible for establishing and maintaining adequate internal control over financial reporting (as defined in Rules 13a-15(f) and 15d-15(f) under the Exchange
Act). Qur internal control over financial reporting is designed to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statemrents for
external purposes in accordance with GAAP.

Under the supervision and with the participation of our management, including our Chief Executive Officer and Chief Financial Officer, we conducted an evaluation of the
effectiveness of our internal control over financial reporting based on the framew ork set forth in Internal Control - Integrated Framew ork (2013) issued by the Conrittee of Sponsoring
Organizations of the Treadw ay Conmrission. Based on that evaluation, our management concluded that our internal control over financial reporting was effective as of October 31, 2024.

The effectiveness of our internal control over financial reporting as of October 31, 2024 has been audited by Deloitte & Touche LLP, an independent registered public accounting
firm as stated in its report w hich is included below .

Attestation Report of the Registered Public Accounting Firm

The attestation report of the independent registered public accounting firm, Deloitte & Touche LLP, on the Conpany’s internal control over financial reporting is included below under
the heading “Report of Independent Registered Public Accounting Firm”

Changes in Internal Control Over Financial Reporting

There have been no changes in our internal control over financial reporting during the year ended October 31, 2024 that have meterially affected, or are reasonably likely to
materially affect, our internal control over financial reporting.

Limitations on Effectiveness of Controls and Procedures

QOur management does not expect that our disclosure controls and procedures or our internal control over financial reporting will prevent all errors and all fraud. A control system no
matter how well designed and operated, can provide only reasonable, not absolute, assurance that the objectives of the control systemare met. Further, the design of a control systemmust
reflect the fact that there are resource constraints, and the benefits of controls nmust be considered relative to their costs. Because of the inherent linitations in all control systens, no
evaluation of controls can provide absolute assurance that all control issues and instances of fraud, if any, within our Cormpany have been detected.

Item9B. Other Information

10b-5(1) Trading Plans

Luis A. Gonzalez, one of the Corrpany’s directors, has adopted a trading plan that is intended to satisfy the affirmative defense of Rule 10b5-1(c) (the “Gonzalez Sales Han”) to sell
an aggregate of 962,500 shares held indirectly through Beldar Enterprises S.A., and through Corp SA1, Corp SA 2, Corp SA3, and Corp SA4, w hich are abbreviations for four affiliate
corporations that are organized under the law's of Panama. The Gonzalez Sales Flan was adopted on Septenber 26, 2024, with sales commencing under the Gonzalez Sales Ran on
Decenber 27, 2024, or such other date as indicated pursuant to the terns of the Gonzalez Sales Fan. The Gonzalez Sales plan terminates on the earliest to occur of: Decenrber 24, 2025, the
conpletion of all sales contenplated under the Gonzalez Sales Han, or the date the Gonzales Sales Han is terminated in connection with certain events or transactions as specified in the
Gonzalez Sales Fan.



Item9C. Disclosure Regarding Foreign Jurisdictions that Prevent Inspections

None.

PART lll

Item10. Directors, Executive Officers and Corporate Governance

The information required by this itemwill be contained in our definitive proxy statement to be filed with the SECin connection with our 2025 Annual Meeting of Stockholders, or the
Definitive Proxy Staterent, which is expected to be filed not later than 120 days after the end of our fiscal year ended Cctober 31, 2024, under the headings “Hection of Directors,” “Executive
Officers,” and “Delinquent Section 16(a) Reports,” and is incorporated herein by reference.

Code of Conduct and Ethics

We have adopted a Code of Conduct and Bhics that applies to our officers, directors and enployees, which is available on our w ebsite at www .missionproduce.com The Code of
Conduct and Bhics contains general guidelines for conducting the business of our conpany consistent with the highest standards of business ethics and is intended to qualify as a “code of
ethics” within the meaning of Section 406 of the Sarbanes-Oxley Act of 2002 and item406 of Regulation S-K. In addition, we intend to pronptly disclose (1) the nature of any amendment to
our Code of Business Conduct and Bhics that applies to our principal executive officer, principal financial officer, principal accounting officer or controller or persons performing sinilar
functions and (2) the nature of any waiver, including an inplicit waiver, froma provision of our code of ethics that is granted to one of these specified officers, the name of such person who
is granted the waiver and the date of the waiver on our website in the future.

Insider Trading Policies

We have adopted an insider trading conpliance policy and programapplicable to our directors, officers and enployees, as well as the Conpany itself, that we believe is reasonably
designed to promote conpliance with insider trading law's, rules and regulations and the Nasdaq listing requirements. The foregoing summary of the insider trading conpliance policy and
programdoes not purport to be conplete and is qualified in its entirety by reference to the full text thereof attached hereto as Exhibit 19.1 to this Annual Report on Form 10-K.

Item11. Executive Compensation

The information required by this itemwill be set forth in the section headed “Executive Conpensation” in our Definitive Proxy Statement and is incorporated herein by reference.

Item12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters

The information required by this itemwill be set forth in the section headed “Security Ow nership of Certain Beneficial Ow ners and Managenent” in our Definitive Proxy Statement
and is incorporated herein by reference.

The information required by item201(d) of Regulation S-K will be set forth in the section headed “Executive Conpensation” in our Definitive Froxy Staterrent and is incorporated
herein by reference.

Item13. Certain Relationships and Related Transactions, and Director Independence

The information required by this itemwill be set forth in the section headed “Certain Relationships and Related Party Transactions,” “Director Independence” and “Board Conrittees
and Charters” in our Definitive Proxy Statermment and is incorporated herein by reference.

Item14. Principal Accountant Fees and Services

The information required by this itemwill be set forth in the section headed “Fees Billed by Deloitte for 2024 and 2023 in our Definitive Proxy Statement and is incorporated herein by
reference.



PART IV- OTHER INFORMATION
Item15. Exhibit and Financial Statement Schedules

A. All financial statements

The financial statements of Mssion Produce, Inc., together with the report thereon of Deloitte & Touche LLP, an independent registered public accounting firm are included in this
annual report on Form 10-K beginning on page F-1.

B. Financial statement schedules

All schedules have been onitted because the required information is not present or is not present in anmounts sufficient to require subnrission of the schedule, or because the
information required is included in the consolidated financial statements and notes thereto.

C. Exhibits

The docurrents set forth are filed herew ith or incorporated herein by reference.

INDEX
Incorporated by Reference
Exhibit No.
Exhibit Description Form Date Number
3.1 Amended and Restated Certificate of Incorporation 8K 10/7/2020 32
32 Amendment to Amended and Restated Certificate of Incorporation 10Q 6/8/2024 32
3.3 Amended and Restated Bylaws 8K 10/7/2020 32
4.1 Form of Common Stock Certificate S1/A 9/22/2020 4.1
4.2 Description of Capital Stock 10-K 12/22/2021 4.2
10.1+ o Mssion Produce, Inc. Amended and Restated 2003 Stock Incentive S1/A 9/22/2020 10.1
lan
10.2+ Form of Stock Option Agreement uant to the Mission Produce, S8 10/5/2020 10.2
Inc. and Restat ncentive Plan
10.3+ Mssion Produce, Inc. 2020 Incentive Award Plan S1 9/4/2020 10.3
10.5+ Form of Stock Option Agreement uant to the Mssion Produce S1 9/4/2020 10.5

Inc. 2020 Incentive Award Plan

10.6+ Form of RSU Agreement pursuant to the Mssion Produce, Inc. 2020 S1 9/4/2020 10.6
Incentive Award Plan

10.7+ Fom of Indemnification Agreement between Mssion Produce, Inc. S1 9/4/2020 10.7
and certain of its directors and officers

10.8 Credit Agreement, dated as of October 11, 2018, by and a S1 9/4/2020 10.8

Mssion uce, Tnc., as certain subsidiaries of f ﬁmﬁ
thereto as guarantors, Banl ca, N.A_as administrative age dline

as d Age it

10.9 First Amendment to Credit Agreement and Consent, dated ember S1/A 9/22/2020 10.9
18t2020 and a Ssion uce, nc.. as certain subsidiaries

10.10 Form of Amended and Restated Stockholder %reement by and S1/A 9/22/2020 10.10
among Mssion uce, Inc. and the stocl party thereto

10.11 Corporate Headquarters Lease Agreement 10K 1/19/2021 10.11

10.13+ Mssion Produce Deferred Compensation Plan 10K 12/22/2021 10.13
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Rursuant to the requirements of Section 13 or 15(d) of the Securities Bxchange Act of 1934, the registrant has duly caused this annual report to be signed on its behalf by the
undersigned, thereunto duly authorized, on Decerrber 19, 2024.

MISSION PRODUCE, INC.
/s/ Stephen J. Barnard

Stephen J. Barnard
Chief Executive Officer and Director

POWER OF ATTORNEY
KNOW ALL PERSONS BY THESE PRESENTS, that each person w hose signature appears below constitutes and appoints Stephen J. Barnard and Bryan E Gles, or either of them
his or her attorneys-in-fact, each with the power of substitution, for himor her in any and all capacities, to sign any amendments to this Annual Report on Form 10-K and to file the same, with
Exhibits thereto and other docunrents in connection therewith with the Securities and Bxchange Commission, hereby ratifying and confirming all that each of said attorneys-in-fact, or
substitute or substitutes may do or cause to be done by virtue hereof.

Rursuant to the requirements of the Securities Bxchange Act of 1934, this annual report has been signed below on Decerber 19, 2024, by the following persons on behalf of the
registrant and in the capacities and on the dates indicated.

Signature Title

/sl Stephen J. Barnard

Stephen J. Barnard Chief Executive Officer and Director (Principal Executive Officer)
/s/ Bryan E Gles
Bryan E Gles Chief Financial Officer (Principal Financial and Accounting Officer)

/s/ Stephen A. Beebe

Stephen A. Beebe Director
/s/ Luis A. Gonzalez
Luis A. Gonzalez Director
/s/ Bonnie C. Lind
Bonnie C. Lind Director
/s/ Jay A. Pack
Jay A. Pack Director
/s/ Bruce C. Taylor
Bruce C. Taylor Director
/s/ Linda B. Segre
Linda B. Segre Director
/sl Tony Bashir Sarsam
Tony Bashir Sarsam Director

37



MISSION PRODUCE, INC.
INDEX TO FINANCIAL STATEMENTS

Report of Independent Registered Public Accounting Firm (FCAOB Issued Audit Firm Identifier #34)
Consolidated Balance Sheets

Consolidated Statements of Income (Loss)

Consolidated Statements of Conprehensive Income (Loss)

Consolidated Statements of Changes in Equity

Consolidated Statenments of Cash Flows

Notes to Consolidated Financial Statements

F1

Page
F2
F5
F6
Fz
F8

F1



REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
To the shareholders and the Board of Directors of Mssion Produce, Inc.

Opinion on Internal Control over Financial Reporting

We have audited the internal control over financial reporting of Mssion Froduce, Inc and subsidiaries (the “Conpany”) as of October 31, 2024, based on criteria established in
Internal Control — Integrated Framew ork (2013) issued by the Committee of Sponsoring Organizations of the Treadway Conmission (COSO). In our opinion, the Corrpany meintained, in all
material respects, effective internal control over financial reporting as of October 31, 2024, based on criteria established in Internal Control — Integrated Framew ork (2013) issued by COSO.

We have also audited, in accordance with the standards of the Public Conpany Accounting Oversight Board (United States) (FCAOB), the consolidated financial statemments as of
and for the year ended October 31, 2024, of the Conpany and our report dated Decerrber 19, 2024, expressed an unqualified opinion on those financial statemrents.

Basis for Opinion

The Conpany’s management is responsible for maintaining effective internal control over financial reporting and for its assessment of the effectiveness of internal control over
financial reporting, included in the accompanying Management’s Annual Report on Internal Control Over Financial Reporting. Our responsibility is to express an opinion on the Conpany’s
internal control over financial reporting based on our audit. We are a public accounting firmregistered with the PCAOB and are required to be independent with respect to the Conpany in
accordance with the U.S. federal securities law's and the applicable rules and regulations of the Securities and Exchange Conmrission and the FCAOB.

We conducted our audit in accordance with the standards of the RCAOB. Those standards require that we plan and performthe audit to obtain reasonable assurance about
w hether effective internal control over financial reporting was maintained in all material respects. Our audit included obtaining an understanding of internal control over financial reporting,
assessing the risk that a material w eakness exists, testing and evaluating the design and operating effectiveness of internal control based on the assessed risk, and perforning such other
procedures as we considered necessary in the circumstances. We believe that our audit provides a reasonable basis for our opinion.

Definition and Limitations of Internal Control over Financial Reporting

A conpany’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of financial reporting and the preparation of
financial statements for external purposes in accordance with generally accepted accounting principles. A conmpany’s internal control over financial reporting includes those policies and
procedures that (1) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of the assets of the conpany; (2) provide
reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance with generally accepted accounting principles, and that
receipts and expenditures of the conpany are being made only in accordance with authorizations of managenent and directors of the corrpany; and (3) provide reasonable assurance
regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the conpany’s assets that could have a material effect on the financial statemrents.

Because of its inherent linitations, internal control over financial reporting may not prevent or detect misstaterments. Also, projections of any evaluation of effectiveness to future
periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the degree of conrpliance with the policies or procedures may deteriorate.

Is/ Deloitte & Touche LLP

Los Angeles, California
Decerber 19, 2024
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
To the shareholders and the Board of Directors of Mssion Produce, Inc.

Opinion on the Financial Statements

We have audited the acconpanying consolidated balance sheets of Mssion Produce, Inc. and subsidiaries (the "Conrpany") as of October 31, 2024 and 2023, the related
consolidated statemments of incomre (loss), conprehensive incorre (loss), changes in equity, and cash flowss, for each of the three years in the period ended October 31, 2024, and the related
notes (collectively referred to as the "financial statements"). In our opinion, the financial statements present fairly, in all material respects, the financial position of the Conpany as of October
31, 2024 and 2023, and the results of its operations and its cash flow's for each of the three years in the period ended October 31, 2024, in conformity with accounting principles generally
accepted in the United States of Anrerica.

We have also audited, in accordance with the standards of the Public Conpany Accounting Oversight Board (United States) (FCAOB), the Conpany's internal control over financial
reporting as of October 31, 2024, based on criteria established in Internal Control — Integrated Framew ork (2013) issued by the Committee of Sponsoring Organizations of the Treadw ay
Corission and our report dated Decerrber 19, 2024, expressed an unqualified opinion on the Corrpany's internal control over financial reporting.

Basis for Opinion

These financial staterents are the responsibility of the Conpany's managenent. Our responsibility is to express an opinion on the Conrpany's financial statements based on our
audits. We are a public accounting firmregistered with the FCAOB and are required to be independent with respect to the Corrpany in accordance with the U.S. federal securities laws and
the applicable rules and regulations of the Securities and Exchange Conmission and the PCAOB.

We conducted our audits in accordance with the standards of the FCAOB. Those standards require that w e plan and performthe audit to obtain reasonable assurance about
w hether the financial statemments are free of material nisstatenment, whether due to error or fraud. Our audits included performing procedures to assess the risks of meterial misstaterment of
the financial staterrents, whether due to error or fraud, and perforning procedures that respond to those risks. Such procedures included exanrining, on a test basis, evidence regarding the
amounts and disclosures in the financial statements. Our audits also included evaluating the accounting principles used and significant estimates mede by management, as well as evaluating
the overall presentation of the financial staterments. We believe that our audits provide a reasonable basis for our opinion.

Critical Audit Matter

The critical audit matter communicated below is a metter arising fromthe current-period audit of the financial statements that was communicated or required to be conmrunicated to
the audit committee and that (1) relates to accounts or disclosures that are meterial to the financial statements and (2) involved our especially challenging, subjective, or conplex judgments.
The commrunication of critical audit metters does not alter in any way our opinion on the financial statements, taken as a whole, and we are not, by conmrunicating the critical audit matter
below, providing a separate opinion on the critical audit matter or on the accounts or disclosures to which it relates.

Goodwill — Peruvian Farming Reporting Unit— Refer to Notes 2 and 4 to the financial statements
Critical Audit Matter Description

The Conpany’s goodwill for its Reruvian farming reporting unit within the International Farnming segment is tested annually for impairment during the fourth quarter of each year, and
nore frequently if events and circunstances indicate that the assets might be impaired. The Conmpany’s evaluation of its Peruvian farming goodwill for impairment involves the conparison of
the fair value of the reporting unit to its carrying value.

The Conpany elected to use a quantitative approach to determine the fair value of the Peruvian farning reporting unit based upon the discounted cash flow method and the guideline
publicly-traded corpanies method based on merketplace multiples to deternrine the fair value of its reporting unit. The fair value determination using the discounted cash flow method requires
management to meke significant estimates and assunrptions related to forecasts of future revenues; earnings before interest, taxes, depreciation, and anortization (EBITDA); and the discount
rate. The determination of the fair value using the public conpany guideline method requires management to make significant assunptions related to marketplace EBITDA mulltiples fromw ithin a
peer public company group. The goodwill balance was $39.4 million as of October 31, 2024, of which $26.9 rrillion was allocated to the Peruvian farming reporting unit within International
Farming segment. The fair value of the Peruvian farming reporting unit was greater than its carrying value as of the measurenent date, and as a result, managenrent did not record an
impairment charge related to the reporting unit goodwill.
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Given the significant judgments mede by managenent to estimate the fair value of Peruvian farming reporting unit, performing audit procedures to evaluate the reasonableness of

management’s estimates and assurrptions related to forecasts of future revenues and BBITDA, as well as the selection of the discount rate and the selection of multiples applied to
management's forecasted EBITDA estimates for the Peruvian farming reporting unit, required a high degree of auditor judgment and an increased extent of effort, including the need to involve
our fair value specialists.

Howthe Critical Audit Matter Was Addressed in the Audit

Qur audit procedures related to the forecasts of future revenues and EBITDA ("forecasts"), the selection of the discount rate and the selection of multiples applied to management's

forecasted BBITDA estimates ("market multiples") for the Peruvian farming reporting unit included the following, anong others:

We tested the effectiveness of controls over managerrent's goodw il impairment evaluation over the determination of the fair value of the Peruvian farming reporting unit, such as
controls related to management's forecasts and the selection of the discount rate and market muitiples used.

We evaluated management’s ability to accurately forecast by comrparing actual results to managenent’s historical forecasts.

We evaluated the reasonableness of management's forecasts by conparing the forecasts to (1) historical results, (2) information obtained frominquiry with non-management
personnel, and (3) forecasted information included in industry reports that the Peruvian farning reporting unit operates within.

With the assistance of our fair value specialists, we evaluated (1) the valuation methodologies used, (2) the marketplace nultiples selected by managerrent, and (3) the discount rate
used in determining the present value of the expected cash flows by developing a range of independent estimates and conrparing those to the rate selected by management.

We considered the inpact of (1) changes in the industry and (2) current macroeconomic factors on management's forecasts.

Is/ Deloitte & Touche LLP

Los Angeles, California
Decerber 19, 2024

We have served as the Conpany's auditor since 2019.



MISSION PRODUCE, INC.
CONSOLIDATED BALANCE SHEETS

October 31,
(In millions, except for shares) 2024 2023
Assets
Current Assets
Cash and cash equivalents 58.0 $ 429
Restricted cash 13 0.3
Accounts receivable
Trade, net of allowances of $0.8 and $0.9, respectively 954 741
Grower and fruit advances 1.7 0.9
Other 15.3 124
Inventory 9.2 70.8
Prepaid expenses and other current assets 94 9.1
Income taxes receivable 6.7 9.6
Total current assets 279.0 2201
Property, plant and equipment, net 523.4 523.2
Operating lease right-of-use assets 67.8 724
Equity method investees 33.0 31.0
Deferred incone tax assets, net 9.7 85
Goodwill 394 394
Intangible asset, net — 0.5
Other assets 19.2 19.7
Total assets 971.5 $ 914.8
Liabilities and Equity
Liabilities
Accounts payable 35.3 $ 272
Accrued expenses 39.9 264
Income taxes payable 7.7 16
Grower payables 50.3 264
Short-termborrowings 3.0 28
Notes payable 0.5 —
Loans fromnoncontrolling interest holders—current portion 0.1 0.5
Long-termdebt—current portion 3.0 34
Operating leases—current portion 6.4 6.6
Finance leases—current portion 29 26
Total current liabilities 149.1 97.5
Long-termdebt, net of current portion 110.7 148.6
Loans fromnoncontrolling interest holders, net of current portion 18 25
Operating leases, net of current portion 674 71.0
Finance leases, net of current portion 215 14.7
Income taxes payable 1.3 23
Deferred inconre tax liabilities, net 16.6 235
Other long-termliabilities 26.0 264
Total liabilities 3%4.4 386.5
Conmritrrents and contingencies (Note 11)
Shareholders’ Equity
Common stock ($0.001 par value, 1,000,000,000 shares authorized; 70,914,767 and 70,728,404 shares issued and outstanding as 0.1 0.1
of October 31, 2024 and 2023, respectively)
Additional paid-in capital 239.7 2334
Accurulated other conrprehensive loss (0.2) (0.9
Retained earnings 307.7 2711.0
Mssion Rroduce shareholders' equity 547.3 503.6
Noncontrolling interest 298 24.7
Total equity 5771 528.3
Total liabilities and equity 971.5 $ 914.8

See acconpanying notes to consolidated financial staterrents.
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MISSION PRODUCE, INC.

CONSOLIDATED STATEMENTS OF INCOME (LOSS)

Years Ended
October 31,

(In millions, except for per share amounts) 2024 2023 2022
Net sales $ 1,234.7 $ 953.9 $ 1,045.9
Cost of sales 1,082.2 870.6 956.1
Gross profit 1525 833 89.8
Selling, general and administrative expenses 86.8 76.4 775
Goodwill impairment — — 495
Operating income (loss) 65.7 6.9 (37.2)
Interest expense (12.6) (11.6) (5.5)
Equity method income 3.7 4.0 5.1
Remeasurement gain on acquisition of equity method investee — — 20
Other income (expense), net 3.6 (0.2) 44
Income (loss) before income taxes 60.4 (0.9) (31.2)
Provision for income taxes 18.6 22 3.7
Net income (loss) $ 41.8 $ 31 % (34.9)
Less:

Net income (loss) attributable to noncontrolling interest 51 (0.3) (0.3)
Net income (loss) attributable to Mssion Froduce $ 36.7 $ 28 % (34.6)
Net income (loss) per share attributable to Mssion Froduce:

Basic $ 0.52 $ (0.04) $ (0.49)
Diuted $ 0.52 $ 004) $ (0.49)

See accompanying notes to consolidated financial statements.
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MISSION PRODUCE, INC.
CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME (LOSS)

Years Ended
October 31,

(In millions) 2024 2023 2022
Net income (loss) 41.8 (3.1) (34.9)
Other conprehensive incomre (loss), net of tax

Foreign currency translation adjustrents 0.7 0.8 (1.2)
Conprehensive income (loss) 425 (2.3) (36.1)
Lgsaiprehensive income (loss) attributable to noncontrolling interest 5.1 (0.3) (0.3
Conprehensive incone (loss) attributable to Mssion Produce 374 (2.0) (35.8

See accompanying notes to consolidated financial statements.
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MISSION PRODUCE, INC.
CONSOLIDATED STATEMENTS OF CHANGES IN EQUITY

Common stock

Additional paid-in Accumulated other Noncontrolling

(In millions, except for shares) Shares Amount capital comprehensive loss Retained earnings interest Total equity
Balance at October 31, 2021 70,631,525 $ 01 $ 2256 $ 05) $ 309.0 $ — 9 534.2
Stock-based compensation — — 3.6 — — — 3.6
Issuance of common stock for equity awerds, net of 38,010 — 0.1 — — — 0.1

shares withheld for the settlement of taxes
Net loss — — — — (34.6) 0.3) (34.9)
Acquired noncontrolling interest — — — — — 20.2 20.2
Contributions from noncontrolling interest holders — — — — — 0.9 0.9
Other comprehensive loss — — — (1.2 — — (1.2
Balance at October 31, 2022 70,669,535 $ 01 $ 2293 $ (1.7) $ 2744 ' $ 208 $ 522.9
Stock-based compensation — — 45 — — — 45
Exercise of stock options 19,043 — 0.1 — — — 0.1
Issuance of common stock for equity awerds, net of 107,004 — (0.5) — — — (0.5)

shares withheld for the settlement of taxes
Purchase and retirement of common stock (67,178) — — — (0.6) — 0.6)
Net loss — — — — 2.9 0.3) 3.1)
Contributions from noncontrolling interest holders — — — — — 42 4.2
Other comprehensive income — — — 0.8 — — 0.8
Balance at October 31, 2023 70,728,404 $ 01 $ 2334 $ 09 $ 2710 $ 247 $ 528.3
Stock-based compensation — — 71 — — — 71
Exercise of stock options 4,157 — — — — — —
Issuance of common stock for equity awerds, net of 182,206 — (0.8) — — — 0.8)

shares withheld for the settlement of taxes
Net income — — — — 36.7 5.1 41.8
Other comprehensive income — — — 0.7 — — 0.7
Balance at October 31, 2024 70,914,767 $ 01 $ 2397 $ 02 $ 307.7 $ 28 § 577.1

See accompanying notes to consolidated financial statements.
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MISSION PRODUCE, INC.
CONSOLIDATED STATEMENTS OF CASH FLOWS

Years Ended
October 31,
(In millions) 2024 2023 2022
Operating Activities
Net inconre (loss) $ 418 (3.1) (34.9)
Adjustments to reconcile net income (loss) to net cash provided by operating activities
Provision for losses on accounts receivable — 0.1 0.1
Depreciation and anortization 37.7 328 248
Anrtization of debt issuance costs 0.2 0.2 0.3
Equity method income (3.7) (4.0) (5.1)
Noncash lease expense 6.1 59 53
Stock-based conpensation 71 45 3.6
Dividends received fromequity method investees 32 27 22
Losses on asset impairment, disposals and sales, net of insurance recoveries 39 13 04
Deferred income taxes (8.0) (6.4) (0.6)
Goodwill impairment — — 495
Remeasurement gain on business conrbination with Moruga — — (2.0)
Unrealized (gains) losses on foreign currency transactions 1.7) 14 —
Unrealized loss (gain) on derivative financial instruments 0.1 (0.1) (4.7)
Other (04) 0.1 0.1
Efect on cash of changes in operating assets and liabilities, net of acquisition:
Trade accounts receivable (20.9) (10.6) 10.6
Grower fruit advances (0.8) 0.9 (1.2)
Other receivables 3.2 5.0 (24)
Inventory (19.3) 3.0 (15.3)
Prepaid expenses and other current assets (0.2) 20 (0:4)
Incore taxes receivable 29 (1.6) (1.1)
Other assets 16 1.0 0.2
Accounts payable and accrued expenses 254 (8.9) 94
Income taxes payable 5.1 (0.2) (1.3)
Grower payables 235 22 22
Operating lease liabilities (5.3) (3.8) (4.0)
Other long-term liabilities (1.7) 48 (0.5)
Net cash provided by operating activities $ 934 292 35.2
Investing Activities
Rurchases of property, plant and equipment (32.2) (49.8) (61.2)
Proceeds fromsale of property, plant and equipment 0.1 0.2 3.0
Cash acquired in consolidation of Moruga — — 43
Investrrent in equity method investees (1.6) 21) (0.4)
Rurchase of other investment — (2.3) —
Loan repayments fromequity method investees — — 3.0
Other 0.2 (0.1) (0.1)
Net cash used in investing activities $ (33.5) (54.1) (51.4)
Financing Activities
Borrowings on revolving credit facility 40.0 145.0 80.0
Payments on revolving credit facility (75.0) (130.0) (40.0)
Proceeds fromshort-termborrowings 3.0 28 25
Repayment of short-termborrowings (2.8) (2.5) —
Frincipal payments on long-termdebt obligations (34) (3.5) (63.3)
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Years Ended

October 31,

(In millions) 2024 2023 2022
Rrincipal payments on finance lease obligations (1.8) (2.6) (1.2
Proceeds fromloan fromnoncontrolling interest holder — 20 —
Rrincipal payments on loans due to noncontrolling interest holder (0.5) — —
Payments to noncontrolling interest holder for long-termsupply financing (2.0) — —
Payments for long-termsupplier financing (0.5) (0.1) —
Purchase and retirement of conmon stock — (0.6) —
Taxes paid related to shares withheld fromthe settlement of equity awards (0.8) (0.5) —
Exercise of stock options — 0.1 0.1
Payment of debt issuance, restructuring or extinguishment fees — — (0.8)
Equity contributions fromnoncontrolling interest holders — 4.2 0.9
Net cash (used in) provided by financing activities (43.8) 14.3 (21.8)
Efect of exchange rate changes on cash — (0.1) (0.3)
Net increase (decrease) in cash, cash equivalents and restricted cash 16.1 (10.7) (38.3)
Cash, cash equivalents and restricted cash, beginning of period 432 53.9 922
Cash, cash equivalents and restricted cash, end of period 59.3 432 539
SuhmTary of cash, cash equivalents and restricted cash reported within the consolidated balance
sheets:
Cash and cash equivalents 58.0 429 52.8
Restricted cash 1.3 0.3 1.1
Total cash, cash equivalents, and restricted cash shown in the consolidated statements of cash flows 59.3 432 539
Cash paid during the year for:

Interest 122 11.5 5.7

Incore taxes 19.6 71 6.2
Non-cash investing and financing activities:

Property, plant and equipment included in liabilities 47 4.9 7.6

Advances for property, plant and equipment included in assets 1.9 0.7 21

Finance leases of property, plant and equipment 8.2 15.7 05

Rurchases fromnoncontrolling interest holder made with payment terns greater than 90 days 0.3 — —

Rurchases fromsuppliers with payment terms greater than 90 days — 14 —

Hinrination of loan receivable from Moruga upon consolidation (Note 3) — — 1.9

See accompanying notes to consolidated financial statements.
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MISSION PRODUCE, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

1. Nature of Business

Mssion Produce, Inc. together with its consolidated subsidiaries (“Mssion,” “the Conpany,” “we,” “us” or “our”), is a global leader in the avocado industry. The Conpany’s expertise
lies in the farming, packaging, marketing and distribution of avocados to food retailers, distributors and produce w holesalers worldwide. The Conpany procures avocados principally from
California, Mexico and Peru. Through our various operating facilities, we grow, sort, pack, bag and ripen avocados and a small anount of other fruits for distribution to domestic and
international markets. We report our results of operations in three reportable segments w hich are also equivalent to operating segments: Marketing & Distribution, International Farning and
Blueberries (see Note 17).

2. Summary of Significant Accounting Policies

Basis of presentation and consolidation
The accorrpanying consolidated financial statements include the accounts of the Conpany, its consolidated subsidiaries and variable interest entity (“VIE’) for which we are the

primary beneficiary and have a controlling interest. The consolidated financial statemments have been prepared in accordance with accounting principles generally accepted in the United
States (“U.S. GAAP’). All interconpany balances have been elimnated in consolidation.

Consolidation of VIE

On May 1, 2022, a reconsideration event (explained in Note 3) occurred related to Moruga S.A.C,, an entity for which we have a 60% equity ow nership interest. Moruga SA.C. is a
holding conpany with one wholly ow ned subsidiary Blueberries Peru, S.A.C. (collectively referred to as “Moruga”). Moruga was previously accounted for under the equity method of
accounting, w here investrrents are stated at initial cost and adjusted for subsequent additional investments and our proportionate share of earnings or losses and distributions. As a result of

the reconsideration event, we concluded that Moruga is a VIE and that the Conpany is the primary beneficiary with a contralling financial interest. Based on this conclusion, Moruga was
prospectively consolidated on May 1, 2022. Refer to Note 8 for more information related to our VIEin Moruga.

Use of estimates

The preparation of the consolidated financial statements in conformity with U.S. GAAP requires managenent to meke estimates and assunptions that affect the reported anounts of
assets and liabilities and disclosure of contingent assets and liabilities at the date of the consolidated financial staterments and the reported anounts of revenues and expenses during the
reporting period. Actual results could differ fromthose estimates.

Cash, cash equivalents and restricted cash

The Conpany considers all highly liquid instruments with an original maturity of three nonths or less and noney market mutual funds to be cash equivalents. The carrying amounts of
cash and cash equivalents approximate their fair values.

Restricted cash represents cash and cash equivalents that are restricted to withdraw al or use as of the reporting date under contractual terms or regulatory requiremments. As of
October 31, 2024 and 2023, the restricted cash balances related to statutory requirements to support various programs at the Conpany’s farms. Restricted cash is included with cash and
cash equivalents w hen reconciling the beginning-of-period and end-of-period total amounts shown on the statenments of cash flows.

Qur donrestic cash and cash equivalents may at times exceed federally insured limits. Our foreign cash and cash equivalents may not be locally insured.
Trade accounts receivable

Trade accounts receivable are reported at anmounts due fromcustonrers, net of allowances for doubtful accounts, returns and sales adjustrents. The Conpany maintains an

allow ance for doubtful accounts to reflect its estimate of the uncollectability of the trade accounts receivable based on past collection history, the identification of specific potential custormer
risks, and other factors. Returns and sales adjustrrent allow ances are maintained to account for billing or other adjustrents.

Grower and fruit advances

The Conpany mekes advances to growers and foreign suppliers who supply fruit to the Cormpany. Such advances reduce anounts otherwise due to the growers or suppliers for
fruit sales.

F-11



MISSION PRODUCE, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

Other accounts receivable

Other accounts receivable represents non-trade receivables and primerily consists of value-added taxes (“VAT’) we expect to recover. VAT included in other accounts receivable
was $13.3 nillion and $11.8 nillion as of October 31, 2024 and 2023, respectively.

Inventory

Inventories are recorded at the low er of cost or net realizable value using the first-in, first-out method for finished goods and raw materials. Net realizable value is the estimated
selling price in the ordinary course of business, less reasonably predictable costs of conpletion, disposal, and transportation.

QOrop growing costs are valued at the lower of cost or net realizable value and are deferred and charged to cost of goods sold w hen the related crop is harvested and sold. The
deferred crop growing costs included in inventory consist primarily of orchard maintenance costs such as cultivation, irrigation, fertilization, soil amendments, pest control and pruning.

We assess the recoverability of inventories through an ongoing review of inventory levels in relation to sales and forecasts and product marketing plans. When the inventory on
hand, at the time of review, exceeds the foreseeable demand, the value of inventory that is not expected to be sold is written down. The anmount of the write-down is the excess of historical
cost over estimated net realizable value. Once established, these write-downs are considered permanent adjustments to the cost basis of the excess inventory.

The assessment of the recoverability of inventories and the amounts of any write-dow ns are based on currently available information and assunptions about future demand and
market conditions. Demand for avocados and other fruit may fluctuate significantly over time, and actual demand and market conditions may be nmore or less favorable than our projections. In
the event that actual demand is lower than originally projected, additional inventory write-dow ns may be required.

Property, plant and equipment, net

Property, plant and equipment, net is stated at cost, net of accurulated depreciation. Depreciation is computed using the straight-line method using rates based upon the estimated
useful lives of the related assets. Orchards, trees and bushes refer to avocado, mangos and blueberry plants, w hich accunulate planting and development costs that are capitalized into their
basis until they become commrercially productive, at w hich point the asset begins depreciating, and future maintenance costs are expensed as incurred. If proceeds are obtained fromsales of
fruit before commercial production begins, the net proceeds are applied to the capitalized cost of the trees. Flanting costs consist primarily of the costs to purchase and plant nursery stock.
Development costs consist of cultivation, pruning, irrigation, labor, spraying and fertilization, and interest costs during the development period. Leased assets and leasehold inprovenents
meeting certain criteria are capitalized and anortized over the shorter of the expected lease termor the useful life of the asset using the straight-line method.

October 31,

(In millions) Useful lives 2024 2023
Land $ 160.7 $ 157.9
Orchards/trees/bushes

7to 25 years 116.6 1291
Buildings and inprovenents 20to 40 years 133.1 124.6
Equiprent 3to 20 years 2481 235.8
Construction-in-progress 47.8 29.0
Property, plant and equipment $ 706.3 $ 676.4
Accurrulated depreciation (182.9) (153.2)
Property, plant and equipment, net $ 5234 $ 5232

Depreciation expense of property, plant and equiprment, net was $37.2 nillion, $31.3 mrillion, and $24.0 million for the years ended October 31, 2024, 2023 and 2022, respectively.
Farming costs for nonproductive orchards

We lease land for the developrment of new orchards. During the developrment period, these costs are referred to as farming costs for nonproductive orchards and are expensed as
incurred, and included in cost of sales in the consolidated statemments of income (loss). Interest accretion on finance lease liabilities is expensed as incurred and included in interest expense in
the consolidated statements of income (loss).
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MISSION PRODUCE, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

Leases

We determine if an arrangement is or contains a lease at inception or nodification of the arrangement. An arrangement is or contains a lease if there are identified assets and the
right to control the use of an identified asset is conveyed for a period in exchange for consideration. Control over the use of the identified assets means the lessee has both the right to obtain
substantially all of the econorric benefits fromthe use of the asset and the right to direct the use of the asset.

For leases where we are the lessee, we recognize the right-of-use (“ROU’) assets and lease liabilities for all leases other than those with a termof 12 nonths or less, as we have
elected to apply the short-termlease recognition exerrption. ROU assets represent our right to use an underlying asset for the lease term Lease liabilities represent our obligation to meke
lease payments arising fromthe lease. ROU assets and lease liabilities are classified and recognized at the commencenent date of a lease. Lease liabilities are measured based on the
present value of fixed lease payments over the lease term ROU assets consist of: (i) initial measurerment of the lease liability; (ii) lease payments mede to the lessor at or before the
conmrencenent date less any lease incentives received; and (iii) initial direct costs incurred by us. Lease payments may vary because of changes in facts or circunstances occurring after
the commencerrent, including changes in inflation indices. Variable lease paynents are excluded fromthe measurement of ROU assets and lease liabilities and are recognized in the period in
w hich the obligation for those payments is incurred.

The discount rate used to deternrine the present value of the lease payments is the rate of interest that the lessee would have to pay to borrow on a collateralized basis over a
similar termfor an amount equal to the lease payments in a sinilar econorric environment.

For income statement purposes, w e recognize straight-line rent expense for operating leases. For finance leases, we recognize interest expense associated with the lease liability
and depreciation expense associated with the ROU asset. For ROU assets held under finance leases and leasehold inmprovenents, the estimated useful lives are linited to the shorter of the
useful life of the asset or the termof the lease.

Many of our lease arrangements include options to extend the lease, which we do not include in the lease termunless we are reasonably certain to exercise it. \We have lease
arrangements with lease and non-lease conponents. Froma lessee perspective, we have elected to apply the practical expedient to conmbine lease and related non-lease corponents, for all
classes of underlying assets, and account for the conbined contract as a lease corrponent.

Many of our leased facilities contain clauses obligating us to return leased assets to their original state at the end of the lease term When these obligations can be reasonably
estimated, they are recognized at fair value in property, plant and equipment, net and other long-termliabilities in the consolidated balance sheets. These costs are anortized in the same
manner of their related long-lived asset over the asset’s useful life. Some of these obligations cannot be reasonably estimated due to our expectation that we will continue to lease the asset
indefinitely.

Equity method investees

We maintain investrrents in other fruit grow ers, packers and distributors. These investments are accounted for under the equity method of accounting when we have the ability to
exercise significant influence, but not control, over the investee. Significant influence generally exists when we have an ow nership interest representing betw een 20% and 50% of the voting
stock of the investee. Under the equity method of accounting, investrments are stated at initial cost and are adjusted for subsequent additional investrments and our proportionate share of
earnings or losses and distributions.

We review our investments for other-than tenporary-inpairment (“OTTI") on a quarterly basis, or earlier if indicators of inmpairment arise. f an impairment of an equity method
investrment is determined to be other than temmporary, we would record OTTI sufficient to reduce the investrment’s carrying value to its fair value, w hich results in a new cost basis in the
investrment. There were no indicators of OTTl identified in the years ended October 31, 2024, 2023 and 2022 that would have required us to test for inmpairment.

Long-lived assets

The Conpany evaluates its long-lived assets for impairment w henever events or changes in circurrstances indicate that the carrying amount of any such asset may not be
recoverable. Long-lived assets are assessed for inpairment by conparing the carrying amount of an asset to future undiscounted net cash flow's expected to be generated fromthe use of
the asset and its eventual disposition. If the future undiscounted net cash flow's are less than the carrying amount of the asset being tested, an inpairment is recorded for the difference
betw een the carrying anmount of the asset and the estimated fair value of the asset. The estimate of undiscounted cash flow's is based upon, among other things, certain assunptions about
future operating performance, grow th rates and other factors. Estimates of undiscounted cash flows may differ fromactual cash flows due to, anong other things, technological changes,
econoric conditions, changes to the business model or changes in operating performance. For fiscal years 2024 and 2023, we did not identify any indicators of inmpairment that would have
required the Conpany to test its long-lived assets for impairment. In fiscal year 2022, the Conpany determined that there was an inpairment indicator associated with our Peruvian farming
operations asset group, how ever the undiscounted cash flow's of the asset group exceeded its carrying value.

F-13



MISSION PRODUCE, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

Goodwill

Qur goodw ill represents the excess of the purchase price of business comrbinations over the fair value of the net assets acquired. Goodwill impairment testing requires significant
judgment and managemnrent estimates, including, but not linited to, the deternrination of (i) the nunrber of reporting units, (i) the goodwill and other assets and liabilities to be allocated to the
reporting units and (iii) the fair values of the reporting units. The estimates and assunrptions described above, along with other factors such as forecasts of future revenues; earnings before
interest, taxes, depreciation, and anortization (EBITDA); the discount rate; and marketplace EBITDA multiples formw ithin a peer public conpany group, will significantly affect the outcorre of
the impairment tests and the amounts of any resulting impairment losses. We may use either a qualitative or quantitative approach w hen testing a reporting unit’s goodwill for impairment on an
annual basis during the fourth quarter of each year, and betw een annual tests whenever events or changes in circunstances indicate that the carrying amount may not be recoverable. f we
use a qualitative approach and determine that it is nore likely than not that the fair value of a reporting unit is less than its carrying value, we would then performthe first step of the goodwill
impairment test, w hich would consist primarily of a discounted cash flow (“DCF’) analysis and guideline publicly-traded conpanies (“GRC’) analysis to deternrine the fair value of the reporting
unit.

Fair value of financial instruments

The Conpany applies the provisions of Accounting Standards Codification (*ASC’) 820, Fair VValue Measurements, for fair value measurements of financial assets and financial
liabilities and for fair value measurements of nonfinancial ites that are recognized at fair value in the financial statemments. Fair value is defined as the price that would be received when
selling an asset or paid to transfer a liability in an orderly transaction betw een market participants at the measurement date. In determining the fair value for the assets and liabilities required or
permitted to be recorded, the Company considers the principal or most advantageous merket in w hich it would transact, and it considers assunptions that merket participants would use when
pricing the asset or liability.

ASC 820 establishes a fair value hierarchy that requires an entity to maximize the use of observable inputs and mininmize the use of unobservable inputs when measuring fair value.
The framew ork has three levels of inputs that may be used to measure fair value, giving the highest priority to unadjusted quoted prices in active markets for identical assets or liabilities (Level
1 measurements) and the low est priority to measurements involving significant unobservable inputs (Level 3 measurements). The three levels of the fair value hierarchy are as follows:

Level 1: Unadjusted quoted prices in active markets that are accessible at the measurement date for identical, unrestricted assets or liabilities;

Level 2: Quoted prices, other than those in Level 1, in merkets that are not active or for sinrilar assets and liabilities, or inputs that are observable, either directly or indirectly, for
substantially the full termof the asset or liability;

Level 3: Prices or valuation techniques that require inputs that are both significant to the fair value measurement and unobservable (supported by little or no market activity).
There were no transfers between level 1, level 2 or level 3 measurements during the years ended Cctober 31, 2024 and 2023.

We believe that the carrying amounts of cash and cash equivalents, accounts receivable, accounts payable, accrued expenses and short-termborrowings approximates fair value
based on either their short-termnature or on terrrs currently available to the Conpany in financial markets. Due to current market rates, we believe that our long-termobligations have fair
values that approximate carrying values. Refer to Note 14 for further information.

Interest rate swaps

Fromtime to time, the Corrpany may enter into interest rate swap contracts to hedge changes in variable interest rates on the principal value of the Conpany’s termloans. We
account for interest rate swaps in accordance with ASC 815, Derivatives and Hedging, as amended, w hich requires the recognition of all derivative instruments as either assets or liabilities in
the consolidated balance sheets and measurenent of those instruments at fair value. The Corpany did not designate its interest rate swaps as cash flow hedges, and as a result under the
accounting guidance, changes in the fair value of the interest rate swaps were recorded in other income (expense), net in the consolidated statemments of income (loss) and changes in the
assets or liabilities are presented in net cash provided by operating activities in the consolidated staterments of cash flow. As of October 31, 2024, a notional anmount of $10 nillion was
outstanding, carrying a fixed SOFRrate of 4.47%. As of October 31, 2023, a notional amount of $25 million was outstanding, carrying a fixed SOFRrate of 2.3%. Refer to Note 14 for nore
details.
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MISSION PRODUCE, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

Revenue recognition

We recognize revenue according to the nodel under ASC 606, w hich requires the recognition of revenue w hen performance obligations to customers have been satisfied in
amounts equal to the consideration to which we expect to be entitled.

For our customer contracts, we identify the performance obligations (products or services), determine the transaction price, allocate the contract transaction price to the
performance obligations, and recognize the revenue w hen the performance obligation is fulfilled, w hich is when the product is shipped to or received by the customer, depending on the
specific terms of the arrangenment. Our revenues are recorded at a point in time. Revenue recognized fromproduct sales is based primarily on purchase orders issued by custorrers which
specify shipping terns and details of the transaction. The performance obligations in a given transaction are determined by the individual purchase orders with revenue recognized at the time
that the performance obligations have been satisfied. Shipping and handling activities that occur prior to the transfer of control of goods to the custorrer are treated as fulfillment activities
related to the promise to transfer goods, rather than as performance obligations. Amounts collected fromcustomrers for sales and other sinilar taxes are excluded fromthe transaction price.

Most performance obligations are subject to customer acceptance. However, our custorrers have an inplicit and explicit right to return products following acceptance, if they are
found not to conformto the specifications generally agreed upon or detailed in the individual purchase orders. We evaluate the need for provisions related to product return allow ances based
on estimates and record such provisions as a reduction in revenue in the same period that revenue for the related transactions is recognized.

We routinely enter into consignment arrangements to purchase fruit fromforeign suppliers in w hich we do not take legal title of the good prior to selling those goods to custoners.
The Comrpany has evaluated its role in such transactions and has concluded that it has control of the products due to our ability to deternrine the sales price and our role as the primary obligor
in the transactions with the end customer. As a result, we are deemed to act as the principal rather than the agent, and therefore recognize and report revenue on a gross basis for its
consignment arrangenments.

Stock-based compensation

The Conpany uses the fair value recognition method for accounting for stock-based conmpensation. Under the fair value recognition method, cost is measured at the grant date
based on the fair value of the award and is recognized as expense on the straight-line basis over the requisite service period, which is generally the vesting period. VWhen vesting is based on
both a service and performance condition, expense relative to such awards is measured based on the grant date fair value of the award, adjusted for the probability of achievement at the
reporting date. Forfeitures are recognized in the period they occur.

Stock-based aw ards primarily consist of restricted stock units (“RSUs”) and performance stock units (“PSUs”), the fair value of which is deternined based on the market price of
our conmron stock on the date of grant. See Note 13 for more informetion.

Advertising costs

Advertising costs are expensed when incurred and are included as a component of selling, general and administrative expense. Such costs were $0.2 million for both years ended
Qctober 31, 2024 and 2023, and $0.3 million for the year ended October 31, 2022.

Employee benefits

We sponsor various defined contribution retirement plans for enployees, the largest of which is the 401(k)-retirement plan in the U.S. Bigible enployees can defer up to 60% of their
conpensation subject to fixed annual limits. Brployees eligible for catch-up contributions may contribute additional contributions of their conpensation subject to fixed annual limits. The
Conpany mekes a 100% matching contribution on deferrals up to 3%, and 50% on deferrals over 3% up to 5%. Contributions are included as a conponent of cost of sales and selling, general
and adinistrative expense. Total contributions made by the Conpany to the 401(k) plan were $1.0 million for both years ended October 31, 2024 and 2023, and $0.9 million for the year ended
October 31, 2022.

Income taxes

The Conpany uses the liability method to account for income taxes as prescribed by ASC 740. Deferred tax assets and liabilities are deternined based on the difference between
the financial staterrent and tax bases of assets and liabilities as measured by the enacted tax rates which will be in effect when these differences reverse. Deferred tax expense (benefit) is
the result of changes in deferred tax assets and liabilities. Deferred income tax assets and liabilities are adjusted to recognize the effects of changes in tax law's or enacted tax rates in the
period during w hich they are signed into law . The factors used to assess the Corrpany’s ability to realize its deferred tax assets are the Conpany’s forecast of future taxable income and
available tax planning strategies that could be inplemented. Under ASC 740 a valuation allow ance is required when it is more likely than not that all or some portion of the deferred tax assets
will not be realized due to the inability to generate sufficient future taxable income of the correct character. Failure to achieve previously forecasted taxable income could affect the ultimate
realization of deferred tax assets and could negatively inpact the Conpany’s effective tax rate on future earnings.
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We recognize the tax benefit froman uncertain tax position only if it is more likely than not that the tax position will be sustained on examination by the taxing authorities, based on
the technical merits of the position. The tax benefits recognized in the financial statements fromsuch a position should be measured based on the largest benefit that has a greater than 50%
likelihood of being realized upon ultimate settlerent.

Interest income or expense/penalties attributable to the overpayment or underpayment, respectively, of income taxes is recognized as an element of our provision for incorre taxes.

As a multinational corporation, we are subject to taxation in many jurisdictions, and the calculation of our tax liabilities involves dealing with uncertainties in the application of corrplex
tax law's and regulations in various taxing jurisdictions. If we ultimetely determine that the payment of these liabilities will be unnecessary, the liability will be reversed, and we will recognize a
tax benefit during the period in which it is deternined the liability no longer applies. Conversely, we record additional tax charges in a period in which it is deternined that a recorded tax liability
is less than the ultimate assessment is expected to be.

The application of tax law's and regulations is subject to legal and factual interpretation, judgment and uncertainty. Tax law's and regulations therrselves are subject to change as a
result of changes in fiscal policy, changes in legislation, the evolution of regulations and court rulings. Therefore, the actual liability for U.S. or foreign taxes may be materially different from
managenent’s estimates, which could result in the need to record additional tax liabilities or potentially reverse previously recorded tax liabilities.

Foreign currency translation and remeasurement

Qur foreign operations are subject to exchange rate fluctuations and foreign currency transaction costs. The functional currency for our most significant foreign subsidiaries is the
United States dollar. Wwhen remeasuring froma local currency to the functional currency, nonetary assets and liabilities are remeasured into U.S. dollars at exchange rates in effect at the
balance sheet dates and non-nonetary assets, liabilities and equity are remeasured at historical rates w hen remeasuring froma local currency to the functional currency. Sales and
expenses are remeasured using w eighted-average exchange rates for each period. Gains and losses resulting fromforeign currency transactions are recognized in other income (expense),
net in the consolidated statements of incorre (loss).

Earnings per share

We corrpute earnings per share (“BPS”) in accordance with ASC 260, w hich requires conpanies with conplex capital structures to present basic and diluted EPS. Basic BFS is
measured as net income attributable to us, divided by the weighted average shares outstanding during the period. Diluted BPS is similar to basic BPS but presents the dilutive effect on a per
share basis of contracts to issue shares (e.g., equity awards) as if they had been converted at the beginning of the periods presented, or issuance date (in the case of time-based vesting
awards) or performance achievement (in the case of our PSUs, w hich are contingently issuable shares based on corrpany performance), if later. Refer also to Note 13 for details on our
outstanding stock-based aw ards that could potentially be dilutive. The comrputation of diluted BPS includes the estimated inpact of the exercise of contracts to purchase conmon stock using
the treasury stock method. Potential shares that have an anti-dilutive effect (i.e., those that increase earnings per share or decrease loss per share) are excluded fromthe calculation of
diluted EPS.

Risk concentration
Accounts receivable froma single customer represented 26% of trade accounts receivable as of October 31, 2024 and 16% of trade accounts receivable as of October 31, 2023.

Sales to our top 10 customers amounted to approximately 69% of net sales for the year ended October 31, 2024, 65% for the year ended October 31, 2023 and 59% for the year
ended October 31, 2022. One single customer represented 22%, 18% and 13% of net sales for the years ended October 31, 2024, 2023 and 2022, respectively. Another single customer
represented 10%, 9% and 8% of net sales for the years ended October 31, 2024, 2023 and 2022, respectively. Net sales fromour top 10 customers are concentrated in our Marketing &
Distribution segment, with exception to sales generated by our Blueberries segment, for which substantially all sales are froma single custorrer with w hich we have an exclusive marketing
agreement.

Recently issued accounting standards

In Noverrber 2024, the Financial Accounting Standards Board (“FASB’) issued Accounting Standards Update (“ASU’) 2024-03, Income Statement—Reporting Conrprehensive
Income—Expense Disaggregation Disclosures. The ASU requires that an entity disclose additional information about specific expense categories in the notes to financial staterrents at interim
and annual reporting periods. This information is generally not presented in the financial statements today. The amendments in this ASU are required to be adopted for fiscal years beginning
after Decenber 15, 2026, and interimperiods beginning after Decerber 15, 2027. Early adoption is permitted. The amendments should be applied either (1) prospectively to financial
staterments issued for reporting periods after the effective date of this update or (2) retrospectively to any or all prior periods presented in the financial statements. We are currently evaluating
the impact of adoption on our financial disclosures.
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In Decerrber 2023, the FASB issued ASU 2023-09, Incorre Taxes (Topic 740)—Inproverrents to Income Tax Disclosures. The ASU requires that an entity disclose specific
categories in the effective tax rate reconciliation as well as provide additional information for reconciling iterrs that meet a quantitative threshold. Further, the ASU requires certain disclosures
of state versus federal income tax expense and taxes paid. The amendments in this ASU are required to be adopted for fiscal years beginning after Decenber 15, 2024. Early adoption is
permitted for annual financial statemments that have not yet been issued. The amendments should be applied on a prospective basis although retrospective application is permitted. We are
currently evaluating the impact of adoption on our financial disclosures.

In Noverrber 2023, the FASB issued ASU 2023-07, Segment Reporting (Topic 280)—Inproverrents to Reportable Segment Disclosures. The ASU requires that an entity disclose
significant segment expenses inpacting profit and loss that are regularly provided to the chief operating decision meker. The update is required to be applied retrospectively to prior periods
presented, based on the significant segment expense categories identified and disclosed in the period of adoption. The amendments in this ASU are required to be adopted for fiscal years
beginning after December 15, 2023, and interim periods within fiscal years beginning after Decenber 15, 2024. Early adoption is pernitted. We are currently evaluating the impact of adoption
on our financial disclosures.

3. Business Combination

The Conpany owns a 60% equity interest in Moruga, which was established in 2014 when it began snall-scale blueberry plantings in Peru. Since inception, Moruga has expanded
to approximately 900 productive acres. On May 1, 2022, the shareholders of Moruga amended and restated its shareholders agreement (“the Amendment”), w herein certain supermejority
requirements that previously prevented the Conpany fromdirecting the primary activities of Moruga were renoved. In connection with the Amendment, shareholders approved a new capital
project to farmapproximately 1,500 additional acres of blueberries in the Oinos region of Peru. Blueberries produced will be marketed through an agreement w hich gives exclusive marketing
rights to a mrinority shareholder. The new capital project was originally anticipated to require a total investrment of approximately $50 million, to be funded by cash flow generated by Moruga
and supplemmented by pro-rata shareholder contributions based on each shareholders’ respective ow nership interest.

The Amendrrent resulted in the consolidation of Moruga because the Conpany concluded that that Moruga was a VIE and the Conpany could control the primery activities of
Moruga and is the primary beneficiary of the entity. Upon consolidation, Moruga was accounted for using the acquisition method of accounting. In relation to our preexisting equity interest, we
recognized a remeasurement gain of $2.0 nillion, calculated as the difference betw een our 60% investrment carrying value of $28.2 rrillion and its acquisition date fair value of $30.2 mrillion.

Fair value allocation of Moruga

The fair value of Moruga is a Level 3 measurenent in the fair value hierarchy. Managenent estimated the fair value of Moruga with the assistance of a third-party valuation
specialist, using a combination of the GPC method under the market approach and the DCF method under the income approach. We applied an equal w eighting to the value conclusions
resulting fromthe tw o enployed approaches, because there was sufficient information available to estimate fair value under both methods.

Under the GPC method, valuation muitiples are calculated fromthe operating data and market metrics of the GRCs, and are then evaluated and adjusted based on the strengths and
weaknesses of the entity relative to the conparable GRCs. The significant inputs used to estimate the fair value of the investment under the GPC method are the selected business enterprise
value (“BEV”) to EBITDA mulltiple and BEV to revenue mulltiple. Of the derived muittiples, we selected 8.0x for BEV to BBITDA and 1.1x for BEV to revenue. The mean and median multiples of
the GPCs were 9.1x and 9.2x for BEV to BBITDA, respectively, and 1.1x and 0.7x for BEV to revenue, respectively.

Under the DCF method, the nost significant inputs used to estimate the fair value are the cash flow projections, w hich are sensitive to the revenue projections, and the w eighted
average cost of capital ("WWACC’) which is used to discount and present value the projected cash flows. For the revenue projections, we assumed a nearly flat annual grow th rate based on
the maturity of the existing blueberry plants for the discrete forecast period from2023 to 2032, prior to reaching the terminal period. The WACCwas estimated using a capital asset pricing
nodel and the discount rate used to present value the future cash flows was 9%.

Goodwi ill represents the excess of the sumof the fair value of our previously held equity interest and the fair value of the noncontrolling interest, over the net of the acquisition-date

values of the identifiable assets and liabilities assurmed. The goodwill is attributable to our expected ability to utilize our existing infrastructure and workforce in Reru during the conplenmentary
periods betw een avocado harvest and processing seasons. The goodwill recognized is not deductible for income tax purposes.
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Anounts of identifiable assets acquired and liabilities assurmed as of the acquisition date were as followss:

(In millions)
Fair value of 100% of Moruga $ 50.4
Recognized amounts of identifiable assets acquired and liabilities assumed:
Inventory 77
Other current assets 7.7
Property, plant and equipment 296
Intangible asset 28
Other assets 56
Goodwill 125
Current liabilties (4.5)
Deferred tax liability (3.0
Other liabilities (8.0)
$ 50.4
The fair value of the noncontrolling interest in Moruga on the acquisition date was $20.2 million.
4. Goodwill and Intangible Asset, net
Goodwill
Changes (if any) in the net carrying anount of goodwill by reportable segment were as follows:
(In millions) International Farming Blueberries Total
Goodwill as of October 31, 2024, 2023 and 2022 $ 269 $ 125 § 394

The carrying amounts of goodwill as of October 31, 2024 and 2023 were net of accunulated impairment losses of $49.5 million, attributable to the International Farring segment.

For the years ended October 31, 2024 and 2023, managenent performed its annual goodwill inpairment tests of its tw o reporting units, w hich indicated that is nore-likely-than-not
that the fair value of the reporting units exceed their carrying values as of October 31, 2024 and 2023. For the Peruvian farming reporting unit within the International Farming segment, we
elected to use a quantitative approach to deternrine its fair value based on the DCF and GPC methods. The fair value deternrination using the DCF method requires management to meke
significant estimates and assunptions related to forecasts of future revenues; earnings before interest, taxes, depreciation, and amortization (EBITDA); and the discount rate. The
determination of the fair value using the GPC method requires management to make significant assunmptions related to marketplace BBITDA multiples fromw ithin a peer public conpany group.
For the Blueberries reporting unit and segment, we performed a Step 0 qualitative analysis.

For the year ended October 31, 2022, managenent performed its annual goodw ill inpairment test on its Peruvian farming reporting unit. With the assistance of a third-party specialist,
management performed a quantitative assessment of the fair value of the reporting unit using the GRC and DCF methods as described above. We applied an equal w eighting to the value
conclusions resulting fromthe tw o enployed approaches, because there was sufficient information to estimate the fair value of the reporting unit under both methods. The selected BEV to
EBITDA multiple used in the GRC method was 12.0x for the first forecast year and 8.0x for the second forecast year. The mean and median BEV to BBITDA muittiples of GPCs were 10.0x and
8.8x, respectively. The discount rate used in the DCF model was 17.5%, w hich reflected a significant increase in the WACC due to rising interest rates at the time. In addition, forecasted cash
flows have been negatively impacted by tax law repealing tax benefits to agribusiness entities in Peru. Peruvian corporate tax rates will increase fromthe rate in effect on the date of repeal
of 15% to 29.5% by calendar year 2028. \WWhen forecasting cash flow's during the fourth quarter of 2022, production and sales information regarding the 2022 avocado harvest in Feru
became available, along with information on the inpact of inflationary pressures on the Peruvian farming cost structure, low ering managemrent’s profitability forecasts for the reporting unit. As
aresult of the valuations performed, management concluded that the fair value of the reporting unit was lower than its carrying value by $49.5 million, w hich was recorded as an inpairment
charge to goodwill in the consolidated statements of income (loss).
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October 31,
(In millions) 2024 2023
Intangible asset, gross $ 238 $ 238
Accunrulated anortization (2.8) (2.3)
Intangible asset, net $ — $ 05

The intangible asset, net consisted of a distributor relationship that is entirely attributed to the business combination with Moruga on May 1, 2022. The intangible asset had an

amortizable life of 2 years, and was recognized in selling, general and adninistrative expenses coinciding with the timing of the estimated revenues. Anrortization expense was $0.5 nillion,
$1.5 million and $0.8 million for the years ended October 31, 2024, 2023 and 2022, respectively.

5. Inventory

Mejor classes of inventory were as follows:

October 31,
(In millions) 2024 2023
Finished goods 451 $ 295
Crop growing costs 271 215
Packaging and supplies 19.0 19.8
Inventory 91.2 $ 70.8
6. Details of Certain Account Balances

Details of certain significant account balances in our consolidated financial statemrents are set forth below.

Accrued expenses

October 31,
(In millions) 2024 2023
Enployee-related 221 $ 128
Freight 58 4.5
Qutside fruit purchase 47 27
Other 7.3 6.4
Accrued expenses 39.9 $ 26.4
Other long-term liabilities

October 31,
(In millions) 2024 2023
Uncertain tax positions( 17.9 $ 194
Enployee-related 22 14
Trade payables to noncontrolling interest holders 35 4.5
Other 24 1.1
Other long-termliabilities 26.0 $ 264

(1) Includes uncertain tax positions related to both income taxes and other statutory tax reserves, plus related penalties and interest.
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Other income (expense), net

Years Ended
October 31,
(In millions) 2024 2023 2022
(Losses) gains on derivative financial instruments $ (0.1) $ 0.1 $ 47
Foreign currency transaction gain (loss) 1.6 (1.8) (2.0)
Interest income 21 15 1.7
Other income (expense), net $ 36 $ (0.2) $ 44

Other amounts attributable to noncontrolling interest holders
Amounts included in trade accounts receivable due fromnoncontrolling interest holders were $5.1 nillion and $5.7 nillion as of October 31, 2024 and 2023, respectively. Amounts
included in trade accounts payable due to noncontrolling interest holders were $2.6 million and $3.2 million as of October 31, 2024 and 2023, respectively.

7. Equity Method Investees

Henry Avocado

The Conpany owns a 49% interest in Henry Avocado Corporation (“Henry Avocado”), an avocado w holesale distributor with operating facilities in California, Arizona, North
Carolina, and Texas. The Conpany purchases, hauls, and packs avocados for growers in the southern California area and inmports packed Chilean, Peruvian and Mexican avocados, then
markets the fruit to various domestic retail and wholesale outlets. There is a basis difference betw een the Conpany’s historical investment in Henry Avocado and the armount recorded in
members’ capital by the investee of $4.0 million as of October 31, 2024 and 2023, conrprised solely of goodwill.

Mr. Avocado

The Conpany owns a 33% interest in Shanghai M. Avocado Linrited (“Mr. Avocado”), a Chinese joint venture enterprise, through its Mssion Froduce Asia Ltd. subsidiary. The
primary business operations include the marketing, ripening and distribution of fresh avocados within China.

Copaltas

The Conpany owns a 50% interest in Copaltas S.A.S. (“Copaltas”), a Colombian joint venture enterprise. The primary business operations include the development and operation of
avocado farnms within Colorrbia.
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Financial informetion for our equity method investees as of and for the years ended October 31 was as follows:

(In millions) Henry Avocado Mr. Avocado Copaltas Moruga®
2024

CQurrent assets $ 50.8 4.9 $ 24

Long-termassets 298 52 334

Current liabilities 232 58 27

Long-termliabilities 104 37 214

Sales 3204 239 —

Gross profit 337 0.2 (0.5

Net incone (loss) 10.3 3.2 (0.5)

2023

Current assets $ 495 5.6 $ 0.9

Long-termassets 31.9 5.0 294

Current liabilities 258 4.9 1.8

Long-termliabilities 124 3.6 18.6

Sales 2634 252 0.3

Gross profit 329 26 —

Net inconre (loss) 94 (0.5 0.7)

2022

Sales $ 371.6 20.5 $ 0.2 $ 39.6
Gross profit 334 1.7 0.2 71
Net incone (loss) 11.5 (1.8) (0.7) 5.9

(1) Selected financial information for Moruga is set forth for the period under which Moruga was accounted for under the equity method of accounting. As of October 31, 2024, 2023 and 2022, Moruga wes consolidated.

The Conpany’s investrents in its equity method investees have been inpacted by the following:

(In millions) Henry Avocado Mr. Avocado Copaltas Total
Investrent balance as of October 31, 2022 $ 233 $ 0.2 36 $ 271

Equity method incorre (losses) 4.6 (0.2) (04) 4.0
Translation — — 0.5 0.5
Dividends declared (2.7) — — (2.7)
Investrent contributions — 0.7 14 21

Investment balance as of October 31, 2023 $ 252 $ 0.7 5.1 $ 31.0
Equity method incore (losses) 50 1.1) (0.2) 3.7
Translation — — (0.1) (0.1)
Dividends declared (32 — — (32
Investrent contributions — 0.6 1.0 1.6
Investrrent balance as of October 31, 2024 $ 27.0 $ 0.2 58 $ 33.0

8.  Variable Interest Entity

Assets of our variable interest in Moruga may only be used to settle its own liabilities and creditors of Moruga only have recourse for the liabilities of Moruga. A suntrary of these
balances, w hich are w holly included in our consolidated balance sheets, is as follows:

October 31,
(In millions) 2024 2023
Current assets $ 40.7 $ 30.0
Long-termassets 74.2 69.9
Current liabilities 20 17.0
Long-termliabilities 279 254
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9. Debt

Credit facility

In Cctober 2022, the Conpany entered into a third amendment to its syndicated credit facility with Bank of Anrerica (the “BoA credit facility”) Merrill Lynch, originally dated October
2018, as amended in Septenrber 2020 and April 2022. The credit facility has a total borrowing capacity of $250 million, conrprised of tw o senior termloans totaling $100 rillion and a revolving
credit agreement of up to $150 mrillion. The loans are secured by real property, personal property and the capital stock of the Conpany’s subsidiaries. Borrowings under the credit facility bear
interest at a spread over the Secure Overnight Financing Rate (“SOFR’) ranging from 1.5% to 2.5% depending on the Conpany’s consolidated total net leverage ratio. The credit facility also
includes a swing line facility and an accordion feature which allow's the Corrpany to increase the borrowings by up to $125 million, with bank approval. We pay fees on unused conmitrments
on the credit facility that accrue at rates ranging from0.18% to 0.3% depending upon the Conpany’s consolidated total net leverage ratio.

The credit facility requires the Conpany to conply with financial and other covenants, including limitations on investrrents, capital expenditures, dividend payments, anounts and
types of liens and indebtedness, and material asset sales. The Company is also required to maintain certain leverage and fixed charge coverage ratios. As of October 31, 2024, the Corrpany
was in conpliance with all financial covenants of the credit facility.

Long-termdebt under the BoA credit facility consisted of the following:

October 31,
(In millions) 2024 2023
Revolving line of credit. The interest rate is variable, based on SOFR plus a spread that varies with the Conpany’s leverage ratio. As of $ 20.0 $ 55.0
October 31, 2024 and 2023 the interest rate was 6.38% and 7.42%, respectively. Interest is payable nonthly and principal is due in full in
October 2027.
Senior termloan (A-1). The interest rate is variable, based on SOFR plus a spread that varies with the Conpany’s leverage ratio. As of October 45.0 475
31, 2024 and 2023, the interest rate was 6.29% and 7.42%, respectively. Interest is payable monthly, principal is payable quarterly and due in
full in October 2027.
Senior termloan (A-2). The interest rate is variable, based on SOFR plus a spread that varies with the Conpany’s leverage ratio. As of October 49.0 495
31, 2024 and 2023, the interest rate was 6.54% and 7.67% respectively. Interest is payable monthly, principal is payable quarterly and due in
fullin October 2029.
Note payable to BoA. Payable in monthly installments including interest at a fixed rate of 3.96%. Principal was due and paid in full July 2024. — 04
Total long-termdebt 114.0 1524
Less debt issuance costs (0.3) (0.4)
Long-termdebt, net of debt issuance costs 113.7 152.0
Less current portion of long-termdebt (3.0) (34)
Long-termdebt, net of current portion $ 110.7 $ 148.6
Other

Certain of our consolidated subsidiaries may also enter into short-termbank borrowings fromtime to time. Short-termborrowings outstanding were $3.0 million and $2.8 nillion as of
QOctober 31, 2024 and 2023, respectively, with weighted average interest rates of 9.91% and 10.46%, respectively. Our Blueberries business also obtains loans fromshareholders fromtime
to time, which accrue interest at rates ranging from5.0% to 6.5%. Anounts outstanding as of October 31, 2024 are expected to be repaid by the end of fiscal 2026.

The Conpany may issue standby letters of credit through banking institutions. As of October 31, 2024, none were outstanding and as of October 31, 2023, total letters of credit
outstanding were $0.7 million.
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As of October 31, 2024, future principal payments for our total debt were as follows:

Year ending October 31, (In millions)
2025 $ 6.0
2026 3.0
2027 60.5
2028 8.8
2029 387
Thereafter —
$ 117.0

10. Leases

We lease facilities, land, fleet and other industrial equiprment under both operating and finance leases, expiring at various dates through 2048. Certain of these leases have clauses
such as extension options, stipulated escalation provisions, early termination, and payment obligations for property taxes, insurance, maintenance and other costs.

Lease-related assets and liabilities on our consolidated balance sheets were as follows:

October 31,
(In millions) Location on Consolidated Balance Sheets 2024 2023
Assets
Operating Operating lease right-of-use assets $ 678 $ 724
Finance Property, plant and equiprrent, net 232 18.1
Total lease assets $ 910 $ 90.5
Liabilities
Current
Operating Operating leases—current portion $ 64 $ 6.6
Finance Finance leases—current portion 29 26
Noncurrent
Operating Operating leases, net of current portion 67.4 71.0
Finance Finance leases, net of current portion 215 14.7
Total lease liabilities $ %2 % 94.9
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Most lease costs are recognized in the consolidated statements of income (loss), however, costs qualifying for capitalization, such as lease costs for land or equipment used in the
developrent of orchards, are recognized into property, plant and equipment or inventory. A summary of lease costs is set forth below :

Selling, general and

Property, plant and administrative
(In millions) Inventory i Cost of sales expel Interest Expense Total
Year ended October 31, 2024
Operating leases
Lease cost $ 0.1 $ —  § 84 § 1.7 $ — 3 10.2
Variable lease cost —_ —_ 25 — — 25
Short-term lease cost 38 24 14.2 1.0 — 214
Finance leases
Amortization of right-of-use assets — — 15 — — 15
Interest on lease liabilities — — — — 22 22
Total lease cost $ 39 § 24 % 266 $ 27 $ 22§ 37.8
Year ended October 31, 2023
Operating leases
Lease cost $ 0.1 $ — 3 84 § 1.8 $ — 3 10.3
Variable lease cost — — 24 — — 24
Short-term lease cost 1.6 4.1 15.6 1.5 — 2.8
Finance leases
Amortization of right-of -use assets — — 1.3 0.1 — 14
Interest on lease liabilities — — — — 15 15
Total lease cost $ 17 $ 4.1 $ 217 $ 34 $ 15  $ 384
Year ended October 31, 2022
Operating leases
Lease cost $ 02 $ —  $ 64 $ 1.6 $ — 3 82
Variable lease cost — — 19 — — 19
Short-term lease cost 1.9 3.6 11.5 1.0 — 17.9
Finance leases
Amortization of right-of-use assets — — 0.5 0.2 — 0.7
Interest on lease liabilities — — — — 0.2 0.2
Total lease cost $ 21 $ 35 § 203 § 28 $ 02 $ 28.9
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Supplerrental cash flow information related to leases is set forth below:

Years ended October 31,
(In millions) 2024 2023 2022
Cash paid for amounts included in the measurement of lease liabilities of cash flow's for:
Operating lease liabilities $ 92 $ 81 §$ 6.4
Finance lease liabilities 14 — —
Right-of -use assets obtained in exchange for new operating lease liabilities 0.7 122 231
As of October 31, 2024, future meturities of lease liabilities with original terms in excess of one year were as follows:
(In millions)
Year ending October 31, Operating Leases Finance Leases
2025 $ 89 $ 28
2026 83 2.7
2027 7.7 27
2028 7.2 27
2029 6.7 26
Thereafter 73.9 47.3
Total undiscounted future mininumlease payments $ 112.7 $ 60.8
Less inputed interest (38.9) (36.4)
Total discounted future minimumlease payments $ 738 $ 24.4
Weighted average remaining lease terns and w eighted average discount rates as of October 31, 2024 were as follows:
Operating Leases Finance Leases
Weighted average remaining lease term(in years) 15.3 21.0
Weighted average discount rate 55 % 10.0 %
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11. Commitments and Contingencies
Litigation

We are fromtine to time involved in legal proceedings and investigations arising in the ordinary course of business, including those relating to emrployment metters, relationships with
clients and contractors, intellectual property disputes and other business matters.

On April 23, 2020, former Mssion Produce, Inc. enployees filed a class action law suit in the Superior Court of the State of California for the County of Los Angeles against us
alleging violation of certain wage and labor law's in California, including failure to pay all overtime wages, mnimumw age violations, and meal and rest period violations, anmong others.
Additionally, on June 10, 2020, former Mssion Produce, Inc. enployees filed a class action law suit in the Superior Court of the State of California for the County of Ventura against us alleging
similar violations of certain wage and labor law's. The plaintiffs in both cases seek damages primarily consisting of class certification and payment of wages earned and owed, plus other
consequential and special damages. While the Conpany believes that it did not violate any wage or labor laws, in May 2021, the plaintiffs in both class action law suits and the Conpany
agreed to settle the class action cases. Per the terns of the settlement agreement betw een the parties, the total amount of the settlement is $1.5 nillion. The Court granted Final Approval of
the Class Action Settlement on June 10, 2024. Payment was sent to the Settlement Adnrinistrator on June 26, 2024, to be distributed directly to the class members. Once all seftlement checks
have been distributed and cashed or returned pursuant to the terms of the Settlement Agreerrent, the action will be dismissed with prejudice. The Court has set a deadline of June 2025 for
Haintiff to file a declaration fromthe settlement administrator regarding disbursal of funds.

On October 21, 2024, a former tenmporary worker placed at the Conpany’s California packinghouse by a labor contractor utilized by the Conpany, filed a class action law suit in the
Superior Court of the State of California for the County of Ventura County against us alleging violations of certain wage and hour laws. The plaintiff seeks dameges primarily consisting of
class certification, payment of wages earned and ow ed, liquidated dameges, penalties and fees, and injunctive relief. The Corrpany is vigorously defending against the clains. At this time, it is
too soon to determine the outcone of the litigation. As a result, the Conpany has not accrued for any loss contingencies related to these claims because the amount and range of loss, if any,
cannot currently be reasonably estimated.

The outcomes of our legal proceedings and other contingencies are inherently unpredictable, subject to significant uncertainties, and if one or more legal matters were resolved
against the Corrpany in a reporting period for amounts above management's expectations, the Conpany’s financial condition and operating results for that period could be materially adversely
affected.

12. Income Taxes

The conponents of the provision for incorme taxes were as follows:

Years Ended
October 31,
(In millions) 2024 2023 2022
Current
Federal $ 121 $ 32 $ 0.5
State 22 0.6 (0.1)
Foreign 12.3 438 39
Total current 26.6 8.6 43
Deferred
Federal (1.7) (2.9) 0.7
State (0.3) (0.1) 0.2
Foreign (6.0) (34) (1.5)
Total deferred (8.0) (6.4) (0.6)
Provision for income taxes $ 18.6 $ 22 $ 37
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U.S. and foreign conponents of (loss) income before incore taxes were as follows:

Years Ended

October 31,
(In millions) 2024 2023 2022
us. $ 48.7 $ 82 $ 19
Foreign 11.7 (9.1) (33.1)
Income (loss) before income taxes $ 60.4 $ (0.9 $ (31.2)

A reconciliation of the provision for incore taxes conrputed at the federal statutory tax rate to incorre taxes as reflected in the financial statements is as follow's. Certain reconciling
iterrs that were presented in other, net in previous periods have been reclassified to conformwith current period presentation.

Years Ended
October 31,

2024 2023 2022
Federal statutory rate 21.0% 21.0% 21.0%
State income taxes, net of federal tax benefit 24 % (37.4)% (0.7)%
GLT —% —% (1.9)%
Non-deductible executive conpensation 1.8% (38.7)% (0.9)%
Foreign rate differential 26 % (16.0)% 04 %
Excess tax benefits fromshare-based conpensation 0.3 % (14.6)% —%
Frior year adjustrrents 0.6 % (7.0)% 12%
Change in valuation allow ance 1.7% (142.5)% (0.8)%
Foreign tax credits (0.1)% —% 0.8 %
Peru income tax rate change (2.5)% —% 1.8 %
Change in unrecognized tax benefits 0.5 % (60.7)% (2.8)%
Mexican advance payment w rite-off —% (190.3)% —%
ASC 740-30 (formerly AFB 23) change —% 189.1 % —%
Goodw ill impairment —% —% (33.4)%
Moruga fair value remeasurement —% —% 1.4 %
Other, net 25% 40.5 % 1.9%
Hfective tax rate 30.8 % (256.6)% (12.0)%

(1) May not sum due to rounding.

Deferred taxes are recognized for tenporary differences betw een the basis of assets and liabilities for financial statement and income tax purposes. The significant components of

deferred tax assets and liabilities were as follow's:

October 31,
(In millions) 2024 2023
Accrued expenses $ 741 $ 49
Net operating loss and other carryforwards 122 7.0
Business interest limitation carryforward — 0.7
Inventory 1.0 0.6
Operating lease liabilities 14.9 16.0
Allowances, reserves, and other 2.0 1.3
Total deferred tax assets 372 305
Less: valuation allow ance (29) (1.9)
Total net deferred tax assets $ 34.3 $ 28.6
Equity interest in unconsolidated subsidiaries (3.8) (3.8)
Interest rate swaps — (0.1)
Property, plant and equiprment (23.8) (24.7)
Operating lease right-of-use assets (13.6) (15.0)
Total deferred tax liabilities (41.2) (43.6)
Total net deferred tax assets/(liabilities) $ (6.9) $ (15.0)
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As of October 31, 2024, the Corrpany had foreign net operating loss carryforwards of $46.3 million, all of which, carries forw ard indefinitely. The Conpany's remaining foreign net
operation loss carryforwards begin to expire in 2032.

The net change in the valuation allow ance for deferred tax assets was $(1.0) million and $(1.2) rillion for the years ended October 31, 2024 and 2023, respectively. Our valuation
allowances primerily relate to deferred tax assets in jurisdictions with current and historical losses as well as deferred tax assets w hich would generate capital losses and can only be
realizable upon generation of future capital gains.

As of October 31, 2023, the Conpany has released its previously recorded deferred tax liability of $1.5 million for withholding tax that it previously expected to be due upon future
distribution of approximately $28.1 rillion of foreign earnings fromits International Farning operations in Peru given that the accumulated earnings are now assumed to be indefinitely
reinvested. The Commpany has determined all other accunnulated foreign earnings of $156.1 million to be indefinitely reinvested, as it is our intent to permanently reinvest these funds outside of
the United States and our current plans do not demmonstrate a need to repatriate the cash to fund our U.S. operations.

The Conpany may recognize the tax benefit froman uncertain tax position claimed on a tax return only if it is more likely than not that the tax position will be sustained on
exanination by the taxing authorities, based on the technical merits of the position. The tax benefits recognized in the financial statements fromsuch a position should be measured based on
the largest benefit that has a greater than 50% likelihood of being realized upon ultimete settiement.

A reconciliation of the total anmounts of unrecognized tax benefits (exclusive of interest and penalties) is as follow's:

October 31,
(In millions) 2024 2023
Unrecognized tax benefits beginning of year $ 76 $ 6.7
Increases related to prior year positions 0.3 0.2
Lapse of statute of limitation (0.2) —
Foreign currency remeasurement (0.7) 0.7
Unrecognized tax benefits end of year $ 7.0 $ 76

If recognized, the total amount of unrecognized tax benefits as of October 31, 2024 and 2023 would inpact the effective tax rate. There is potential for significant changes to
unrecognized tax benefits by the end of fiscal year 2024 with regards to the 2013 tax assessment as discussed below .

The Conpany recognizes interest and penalties related to uncertain tax positions in income tax expense. The Cormpany recorded $(0.7) million, $1.1 million, and $0.6 million of interest
and penalties and the respective foreign currency gain or loss in the years ended October 31, 2024, 2023 and 2022, respectively, in the consolidated statements of net income (loss) and had
$8.7 mrillion and $9.4 million for interest and penalties accrued as of October 31, 2024 and 2023, respectively, w hich have been included in other long-termiabilities in the consolidated balance
sheets.

We conduct business both domestically and internationally and, as a result, one or nore of our subsidiaries files income tax returns in U.S. federal, U.S. state and certain foreign
jurisdictions. Accordingly, in the normal course of business, we are subject to examination by taxing authorities, primarily in the United States, Mexico and Peru. The Corrpany is no longer
subject to U.S. federal tax examinations for the fiscal years prior to and including October 31, 2020, nor is it subject to U.S. state income tax exarrinations for fiscal years prior to and including
QOctober 31, 2019. The Conrpany is no longer subject to income tax exanrinations in Mexico for calendar years prior to and including Decenrber 31, 2018, except for the 2013 calendar year,
which is under audit as discussed below. The Conpany is no longer subject to income tax examinations in Peru for calendar years prior to and including Decerrber 31, 2018.

The Conpany’s w holly ow ned subsidiary in Mexico is currently under audit for the fiscal year 2013 and received certain proposed adjustments during fiscal year 2018 fromthe
Mexican taxing authorities pertaining to disallow ed deductions. During June 2018, the Conpany filed an adnrinistrative appeal challenging the 2013 tax assessment, which in June 2019 the
authorities issued a resolution revoking the tax assessment and ordering the tax auditors to appraise some evidence and re-issue a new assessnent in connection with one of the
intermediaries. The Mexican subsidiary filed a tax law suit since the tax auditors did not appraise the evidence offered in connection with a significant portion of the disallow ed deductions,
which the Conpany is currently waiting for the resolution of the trial. The Corrpany believes that it has adequately provided taxes for this metter.

In March 2020, the Corrpany's w holly ow ned subsidiary in Mexico made an advance payment of income taxes related to disallow ed deductions for tax years 2014-2017, w hich the
Conrpany paid but then immediately challenged in Court. At the time of payment and during the litigation the Conpany did not record an unrecognized tax benefit related to the deduction
because we believed it was more likely than not that the tax position would be sustained. The case was lost in fiscal year 2023 and managerrent decided not to appeal; accordingly, a
$1.7 million charge was recognized in the provision for income taxes in fiscal year 2023.
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On Decenber 30, 2020, Peru enacted tax law repealing current tax law w hich provided benefits to agribusiness entities. The new law subjects us to higher Peruvian corporate
income tax rates than the rate in effect on the date of repeal of 15%, as follows: 20% for calendar years 2023 to 2024, 25% for calendar years 2025 to 2027, and 29.5% thereafter.

In Decerrber 2021, the Organization for Econonric Cooperation and Developrrent (“OECD’), w hich is an international public policy setting organization conprised of mernrber countries
including the U.S., published a proposal for the establishment of a global mininumtax rate of 15% (the “Hllar Two rule”). The OECD has recommended that the Fllar Tw o rule becorre effective
for fiscal years beginning after January 1, 2024, which is our fiscal 2025. To date, menber states are in various stages of inplementation and the OECD continues to refine technical
guidance. We are closely nonitoring developments of the Fllar Two rule and are currently evaluating the potential inpact in each of the countries we operate in.

13.  Shareholders’ Equity

2020 Incentive Award Plan

On October 1, 2020, our Board of Directors adopted the 2020 Incentive Aw ard Han (2020 Ran”), w hich provides for the grant of equity awards, including stock options, RSUs, and
PSUs to directors, enployees, consultants, and certain of our affiliates. The terms of awards may vary based on the grantee classification, or nature of the award, such as awards
contingent upon discrete events, or awards related to continuing emmployment. Upon adoption of the 2020 Ran, the Conpany’s former stock incentive plan was sinultaneously closed, and all
shares subject to awards outstanding and shares available for issuance were transferred to, or becanme available for issuance under the 2020 Ran. A meximumof 9,880,190 shares of
conmon stock may be issued under the 2020 Ran. As of October 31, 2024, 7,473,421 shares w ere available for issuance under the 2020 Fan.

Stock-based compensation

Stock-based conpensation expense is recorded in selling, general and administrative expenses in the consolidated statements of income (loss). Total stock-based conpensation
expense under these plans and the total related recognized tax benefit were as follows:

Years Ended
October 31,
(In millions) 2024 2023 2022
RSUs $ 4.3 $ 34 $ 20
PSUs 19 0.1 0.3
Stock options 09 1.0 1.3
Total stock-based conpensation expense under incentive plans, pretax 71 45 3.6
Tax benefit 0.5 04 —

Unrecognized stock-based compensation expense as of October 31, 2024 was $7.6 million and is expected to be recognized over a w eighted-average period of 1.5 years.
RSUs

RSUs are service-based awards granted under the 2020 Ran to eligible enployees and non-enrployees. RSUs are expected to be settled with shares of the Conpany’s cormon
stock. Vesting and forfeiture conditions are specific to each grant as determined by the plan administrator. The fair value of RSUs is determined based on the market price of our conmon
stock on the date of grant.

Employees
RSUs granted to eligible enployees generally vest ratably over three to four years. Certain enployees are also eligible to defer the distribution of shares between two to five years,

either in lump sumor annual installments. Deferral elections are made annually at the beginning of each plan year and apply to grants made within said year. The weighted average grant date
fair value of RSUs granted to enployees in the years ended October 31, 2024, 2023 and 2022 was $10.31, $11.87, and $15.88, respectively.
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Activity for awards during the year ended Cctober 31, 2024 was as follows:

Units Weighted average grant-

(in thousands) date fair value per unit
Qutstanding at October 31, 2023 517 $ 13.38
Granted 276 10.31
Vested (201) 13.77
Forfeited (3) 10.79
Qutstanding at October 31, 2024 589 $ 11.83
Vested and deferred at October 31, 2024 2 $ 11.87

Board of Directors
Under our Director Conrpensation Flan, new directors receive an initial sign-on grant and continuing directors receive an autormatic annual grant on the date of each Annual
Shareholders’ Meeting, set to cliff-vest at the earlier of one year following the grant date or at the subsequent Annual Shareholders’ Meeting. Directors are also eligible to defer the distribution

of shares between two to five years, either in lunp sumor annual installments. Deferral elections are made annually at the beginning of each plan year and apply to grants mede within said
year. The weighted average grant date fair value of RSUs granted to directors in the years ended October 31, 2024, 2023, and 2022 was $11.47, $11.18, and $13.08, respectively.

Activity for RSU aw ards for directors during the year ended Cctober 31, 2024 was as follows:

Units Weighted average grant-

(in thousands) date fair value per unit
CQutstanding at October 31, 2023 73 $ 11.18
Granted 63 11.47
Vested (73) 11.18
Forfeited — —
Cutstanding at October 31, 2024 63 $ 11.47
Vested and deferred at October 31, 2024 45 $ 13.76

PSUs

PSUs are performance-based aw ards granted to eligible enployees under the 2020 Han. PSUs are expected to be settled with shares of the Conpany’s conmmon stock at the end of
a three-year cliff vesting period, provided the performance conditions are achieved as of the end of such period. The actual nurrber of shares issued may range from0% to 200% of the
target shares issued at time of grant. The fair value of PSUs is determined based on the market price of our conmon stock on the date of grant.

The weighted average grant date fair value of PSUs granted in the years ended October 31, 2024, 2023 and 2022 was $10.38, $11.90 and $15.89, respectively. Activity for PSU
awards during the year ended October 31, 2024 was as follows.

Units Weighted average grant-
(in thousands) date fair value per unit
Unvested at October 31, 2023 252 $ 13.38
Granted at target 213 10.38
Vested — —
Forfeited — —
Unvested at October 31, 2024 465 $ 12.01

Stock options
No stock options were granted during the years ended October 31, 2024, 2023 or 2022. Hstorical grants of stock options were predominantly made in connection with our IPO.

Stock options vest based on tenure of enrployment or other specific events and expire 10 years after the grant date. The total grant-date fair value of stock options vested during the years
ended October 31, 2024, 2023 and 2022 was $1.1 million, $1.1 million, and $1.4 million, respectively. The total intrinsic value of stock options exercised
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during the year ended October 31, 2024 was less than $0.1 million. During both years ended October 31, 2023 and 2022, the total intrinsic value of stock options exercised was $0.1 rillion.

CEO Avard

Stock option activity for an award granted to our CEOin 2019, prior to our initial public offering (“CEO Award”) during the year ended October 31, 2024 was as follows:

Weighted-average Aggregate
Number of options Weighted-average remaining life intrinsic value
(in thousands) exercise price (in years) (in millions)
Qutstanding at October 31, 2023 1,700 $ 13.74
Granted —
Exercised —
Forfeited —
Qutstanding and exercisable at October 31, 2024 1,700 $ 13.74 47 $ —
Number of options Weighted average grant-
(in thousands) date fair value
Unvested at October 31, 2023 170 $ 5.35
Granted — —
Vested (170) 5.35
Forfeited — —

Unvested at October 31, 2024

— $ —

Employees

Stock options to enployees (excluding the CEO) generally have ratable vesting over four years. Activity for these awards during the year ended October 31, 2024 was as follows:

Weighted-average Aggregate
Number of options Weighted-average remaining life intrinsic value
(in thousands) exercise price (in years) (in millions)
CQutstanding at October 31, 2023 379 $ 12.00
Granted — —
Exercised (4) 12.00
Forfeited — —
Expired — —
Qutstanding and exercisable at October 31, 2024 375 $ 12.00 59 $ —
Number of options Weighted average grant-date
(in thousands) fair value
Unvested at October 31, 2023 9 $ 3.61
Granted — —
Vested (99) 361
Forfeited — —

Unvested at October 31, 2024

— $ —

Dividends

If we do not conply with certain covenants under our credit facility, our ability to pay dividends in the future could be limited.
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Stock Repurchase Program
On Septenber 6, 2023, the Board of Directors approved a stock repurchase program w hich permits the Commpany to repurchase up to $20 nillion of shares of the Corrpany’s
conmon stock within 36 months fromadoption. The shares may be repurchased fromtime to time in open market or privately negotiated transactions in such quantities and at such prices as

may be authorized by certain designated officers of the Cormmpany. No shares were repurchased during the year ended October 31, 2024. During the year ended October 31, 2023, $0.6 nrillion
of shares were repurchased. As of October 31, 2024, $19.4 million of shares remeins authorized for repurchase.

14. Fair Value Measurements

Financial assets measured and recorded at fair value on a recurring basis included in the consolidated balance sheets were as follows:

October 31, 2024 October 31, 2023
Significant Significant
Quoted Prices Other Significant Quoted Prices Other Significant
in Active Observable Unobservable in Active Observable Unobservable
Markets Inputs Inputs Markets Inputs Inputs
(In millions) Total (Level 1) (Level 2) (Level 3) Total (Level 1) (Level 2) (Level 3)
Pssets
Mutual funds $ 22§ 22§ — 3 — $ 14 8 14 8 — 3 —
Interest rate swap — — — — 04 — 0.4 —
Liabilities
Interest rate swap 0.2 — 0.2 — — — — —

QOur mutual fund investrrents relate to our deferred conpensation plan, which are held in a Rabbi trust w hich is included in other assets in our consolidated balance sheets. The
funds are measured at quoted prices in active markets, which is equivalent to their fair value.

The fair value of interest rate swaps is deternined using widely accepted valuation techniques, including the DCF method. The analysis reflects the contractual terms of the swaps,
including the period to maturity, and uses observable market-based inputs, including interest rate curves (“significant other observable inputs”). The fair value calculation also includes an
anount for risk of non-performance using “significant unobservable inputs” such as estimates of current credit spreads to evaluate the likelihood of default. The Cormpany has concluded, as
of October 31, 2024 and 2023, the fair value associated with the “significant unobservable inputs” relating to the Conpany’s risk of non-performance was insignificant to the overall fair value
of the interest rate swap agreements and, as a result, the Conpany has deternrined that the relevant inputs for purposes of calculating the fair value of the interest rate swap agreements, in
their entirety, were based upon “significant other observable inputs”. The assets or liabilities associated with the interest rate swaps have been included in prepaid and other current assets
and other assets or accrued expenses and other long-termliabilities in the consolidated balance sheets and gains and losses for the interest rate swaps have been included in other income
(expense), net in the consolidated staterrents of incomre (loss).
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15. Earnings Per Share

Years Ended
October 31,
2024 2023 2022
Numerator:
Net inconre (loss) attributable to Mssion Produce (in mrillions) $ 36.7 $ (2.8) $ (34.6)
Denominator:
Weighted average shares of conmon stock outstanding, used in computing basic earnings per share 70,861,023 70,750,239 70,647,469
Hfect of dilutive stock options — — —
Hfect of dilutive RSUs 151,806 — —
Weighted average shares of conmmon stock outstanding, used in conputing diluted earnings per share 71,012,829 70,750,239 70,647,469
Earnings per share
Basic $ 0.52 $ (0.04) $ (0.49)
Diuted $ 0.52 $ (0.04) $ (0.49)

Equity aw ards representing shares of common stock outstanding that w ere excluded in the conputation of diluted earnings per share because their effect would have been anti-

dilutive as a result of applying the treasury stock method, were as followss:

Years Ended
October 31,
2024 2023 2022
Anti-dilutive stock options 2,077,700 2,097,239 606,453
Anti-dilutive RSUs 304,101 588,266 200,681
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16. Related Party Transactions
Transactions with related parties included in the consolidated financial statements were as followss:
C i Balance Sheets C i of Income (Loss)
Accounts payable
Property, plant and & accrued Finance lease Other income
i net Xp iabiliti Net sales Cost of sales Interest expense net

(In millions) October 31, 2024 Year ended October 31, 2024
Equitymethod investees:

Henry Avocado $ —  § — — 8 — $ 39§ — - 8 —

Mr. Avocado 07 — — — 02 — - —
Other:

Directors/officers(®) 02 200 — 217 13 33 21 —

Enployees( — — 04 — — 93 — —

October 31, 2023 Year ended October 31, 2023

Equitymethod investees:

Henry Avocado $ -  $ —  $ 01 $ — $ 18 $ 01 $ — 3 —

Mr. Avocado 29 — — — 88 — — —
Other:

Directors/officers(") 01 152 02 157 1.0 29 14 —

Employees( — — 05 — — 91 — —

Year ended October 31, 2022

Equitymethod investees:

Henry Aocado $ 27 $ 05 $ —  $ —

Mr. Avocado 27 — — —

Copaltas®® — — — 01

Moruga4) 41 — — —
Other:

Directors/officers( 10 58 = =

Enployees — 6.2 — —

M

@

(©)
@

17.

The Company purchases from and sells avocados to, and provides logistics services to, a small number of entities having full orﬁrﬁal ownership by some of our directors/officers. These transactions are made
under substantially similar terms as with other growers and customers. The Company purchases from and sells fruit to, and provi Io%sjtics services to, a small number of entities having full or partial ownership
by some of our directors/officers. These transactions are made under substantially similar terms as with other growers and customers. Qur blueberries business leases land under a long-term lease with a company
owned by one of our directors. The rental rate in the lease was comparable to et rates and reflective of an amms-length transaction. The lease was accounted for as a finance lease right-of -use asset and is
included in property, plant and equipment, net in the consolidated balance sheets, with amortization and interest expense recognized in cost of sales and interest expense, respectively, in the condensed
consolidated statements of income (loss). The portion of lease costs attributable to noncontrolling interest, net of income taxes, was $0.9 million and $0.6 million for the years ended October 31, 2024 and 2023,
respectively, and included as part of net income (loss) attributable to noncontrolling interest in the consolidated statements of income (loss). During fiscal 2023, we purchased 20 hectares of land in Peru from the
same company owned by this same director for $0.2 million, which was comparable to market rates and reflective of an arms-length transaction.

The Company utilizes a small number of transportation vendors in Mexico having full or partial ownership by some of our employees. The Company also purchases avocados from a small number of entities having
full or partial ownership by some employees. e transactions are made under substantially similar terms as with other transportation carriers and growers.

Amount represents interest income received related to a loan the Company provided to Copaltas to support growth and expansion projects. The loan bore interest at 6.66% and wes repaid in full in fiscal 2022.

Effective May 1, 2022, Moruga wes prospectiveH\( consolidated into the Company’s financial statements (refer to Note 3 for more details), at which time transactions between parties were prospectively eliminated
inrfdh? consolidation of our financial statements. Transactions prior to consolidation are presented the same as in prior periods. The Company provides packing and cooling services for blueberries and leases owned
land to Moruga.

Segment and Revenue Information

We have three operating segments w hich are also reportable segments. Our reportable segments are presented based on how information is used by our CEO, who is the chief

operating decision maker, to measure performance and allocate resources. After the consolidation of Moruga on May 1, 2022 (refer to Notes 2 and 3 for more information), the information
used by the CEO changed to include the results of Moruga, and as such, we determined our reportable segments to be:

*  Marketing & Distribution. Our Marketing & Distribution reportable segment sources fruit fromgrowers and then distributes the fruit through our global distribution netw ork.
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*  International Farming. International Farming ow ns and operates orchards fromw hich the vast mejority of fruit produced is sold to our Merketing & Distribution segment. The
segment’s farning activities range fromcultivating early-stage plantings to harvesting frommature trees. It also earns service revenues for packing and processing fruit for both our
Blueberries segment, as well as for third-party producers of other crops. Operations are principally located in Peru, with smaller operations emerging in other areas of Latin
Arrerica.

*  Blueberries. The Blueberries segment represents the results of Moruga, subsequent to its consolidation on May 1, 2022. Moruga'’s farning activities include cultivating early-stage
blueberry plantings and harvesting meture bushes. Substantially all blueberries produced are sold to a single distributor under an exclusive marketing agreement.

The CEO evaluates and nonitors segment performance primarily through segment sales and segment adjusted EBITDA. Adjusted EBITDA refers to net incomre (loss), before interest
expense, income taxes, depreciation and anortization expense, stock-based commpensation expense, other income (expense), and incorre (loss) fromequity method investees, further
adjusted by asset inpairment and disposals, net of insurance recoveries, farming costs for nonproductive orchards (w hich represents land lease costs), certain noncash and nonrecurring
ERPcosts, transaction costs, material legal settlemments, annortization of inventory adjustments recognized frombusiness combinations, and any special, non-recurring, or one-time iterrs such
as remeasurements or impairments, and any portion of these iterrs attributable to the noncontrolling interest, all of which are excluded fromthe results the CEO reviews uses to assess
segment performance and results. We believe that adjusted BBITDA by segment provides useful information for analyzing the underlying business results as well as allowing investors a
means to evaluate the financial results of each reportable segment in relation to the Conpany as a whole. These measures are not in accordance with, nor are they a substitute for or
superior to, the corrparable GAAPfinancial measures. Efective for the fourth quarter of 2024, the Corrpany made a change in presentation of its reconciliation of adjusted EBITDA to its
conparable GAAPfinancial measure to include a subtotal of the non-GAAP adjustments before the effect of the noncontrolling interest adjustment called “adjusted EBITDA before adjustment
for noncontrolling interest.” The presentation change has no inpact to total adjusted EBITDA. We believe the addition of the subtotal within the reconciliation is useful because it better aligns
with management’s sequence of review of the information in the reconciliation.

Net sales fromeach of our reportable segments were as follows.

Marketing & Intemational Marketing & Intemational Marketing & Intemational

Distribution Farming Blueberies Total Distribution Farming Blueberries Total Distribution Farming Blueberries(" Total
Years ended October 31,
(In millions) 2024 2023 2022
Third party sales $ 1,152.6 $ 6.4 $ 75.7 $ 1,234.7 $ 889.9 $ 11.6 $ 52.4 $ 953.9 $ 1,016.1 S 19.1 $ 10.7 $ 1,045.9
Affiliated sales — 58.5 — 58.5 — 78.6 — 78.6 — 95.6 — 95.6
Total segment sales $ 1,152.6 $ 64.9 $ 75.7 $ 1,293.2 $ 889.9 $ 90.2 $ 52.4 $ 1,032.5 $ 1,016.1 $ 114.7 $ 10.7 $ 1,1415
Intercompany eliminations — (58.5) — (58.5) — (78.6) — (78.6) — (95.6) — (95.6)
Total net sales $ 1,152.6 S 6.4 $ 75.7 $ 1,234.7 $ 889.9 $ 11.6 $ 52.4 $ 953.9 $ 1,016.1 $ 19.1 $ 10.7 S 1,045.9
(1) The Blueberries segment was consolidated prospectively from May 1, 2022.
Supplerental sales information is as follow's:
Years Ended
October 31,
(In millions) 2024 2023 2022
Bytype
Avocado $ 1,092.2 $ 851.1 998.5
Blueberry™ 75.7 524 10.7
Mengo 55.7 37.3 175
Other 11.1 13.1 19.2
Total net sales $ 1,234.7 $ 953.9 1,045.9
By customer location
United States 1,022.7 760.5 854.7
Rest of world 212.0 1934 191.2
Total net sales $ 1,234.7 $ 953.9 1,045.9

(1) Blueberry sales are generated entirely by our Blueberries segment, and are theref ore reported prospectively from May 1, 2022.
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Adjusted BBITDA for each of our reportable segments was as follows:

Years Ended
October 31,

(In millions) 2024 2023 2022

Marketing & Distribution adjusted EBITDA $ 85.1 $ 40.1 $ 235
Intemational Farming adjusted EBITDA 46 31 233
Blueberries adjusted EBITDA 18.1 5.2 0.8
Total reportable segment adjusted EBITDA $ 107.8 $ 484 $ 476
Net income (loss) 4.8 3.1 (34.9)
Interest expense” 126 11.6 55
Provision for income taxes 18.6 22 3.7
Depreciation and amortization? 37.7 208 24.8
Equity method income 3.7 4.0 5.1)
Stock-based compensation 71 45 3.6
Severance 13 1.3 —
Legal settlement 0.2 — —
Asset impairment and disposals, net of insurance recoveries 3.9 13 0.4
Farming costs for nonproductive orchards 1.7 1.8 1.5
ERP costs® 22 22 46
Goodwill impairment — — 495
Remeasurement gain on business combination with Moruga — — (2.0)
Transaction costs — 0.3 0.6
Amortization of inventory adjustment recognized from business combination — 0.7 0.4
Cther (income) expense, net (3.6) 0.2 4.4)
Adjusted EBITDA before adjustment for noncontrolling interest $ 119.8 $ 51.8 $ 482
Noncontrolling interest (12.0) (3.4) ©.6)
Total adjusted EBITDA $ 107.8 $ 48.4 $ 47.6

1) Includet§ igerest expense from finance leases, the most significant of which is for nonproductive land at our Blueberries segment of $1.8 million and $1.4 million for the years ended October 31, 2024 and 2023,
respectively.

(2) Includes depreciation and amortization of purchase accounting assets of $3.7 million, $2.4 million and $1.4 million for the years ended October 31, 2024, 2023 and 2022, respectively. Includes amortization of finance
leases, the most significant of which is for nonproductive land at our Blueberries segment of $0.7 million and $0.6 million for the years ended October 31, 2024 and 2023, respectively. The year ended October 31,
2024 included $4.1 million of accelerated depreciation expense recognized during the first quarter, for certain blueberry plants determined to have no remaining useful life.

(3) Includes recognition of deferred implementation costs in all years. The year ended October 31, 2022 also includes post-implementation process reengineering costs.
(4) Represents net income (loss) attributable to noncontrolling interest plus the impact of non-GAAP adjustments, allocable to the noncontrolling owner based on their percentage of ownership interest.

Property, plant and equipment, net attributed to geographic areas was as follows:

October 31,
(In millions) 2024 2023
North Arrerica $ 182.3 $ 141.7
South Arrerica 3252 3705
Europe 15.9 11.0
Property, plant and equiprrent, net $ 5234 $ 5232

18. Subsequent event

In Noverrber 2024, the Corrpany announced plans to close its Canadian distribution centers within its Marketing & Distribution segment. Operations at these distribution centers will
continue until their planned closure during the first quarter of fiscal 2025. In connection with the closure, we expect to recognize approximately $1.3 million of accelerated depreciation of
property, plant and equipment and $0.4 million of accelerated lease expense during the first quarter of 2025. Severance costs are expected to be immaterial.
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